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Webster goes to the ends of the earth to 
provide you with quality Carbon Papers 


At the modern F.. S. Webster plant in Cambridge, to know as the finest carbon papers available. The 
Massachusetts, receiving raw materials I great family of Webster workers, some with a half- 
‘perience, stand behind the manufactur- 


ends of the earth is a daily event. Carnauba Wax century of ey 
from Brazil, Beeswax from the Hawaiian Islands, ing of our carbon papers. Just as workers supply the 
rom Greenland, pig- skill of manufacturing, so do quality raw materials 


Paraffin from Germany, ‘| 
gredients with which to work skill- 


ment colors from Holland, Carbon Blac! rom tne provide the ng! 
U. S. A. and carbonizing tissu: e British lly. 
Isles, to mention just a fe Jur rece g books look When you think of carbon papers, remember it’s 
like the itinerary of a diploma ouri mpossible beat the combination of the world’s 
But raw materials alone e a qualit finest raw materials combined with the skill of ex- 
product. They have to be sk illy handled and skill perienced workers. The results are reflected in the 
fully manufactured to produ at you have come juality carbon papers from F. S. Webster 
Shik £ME PROFIT LINE... SELL 
> 
Webster's 
CARBONS and RIBBONS 
F. S. WEBSTER COMPANY, AMHERST STREET, CAMBRIDGE, MASS 
phia « Pittsburgh e San Fra co « Cambridge 


WEBSTER WAREHOUSES IN New York «+ Chicago + Philadelp 
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Edited for Retailers of Office Supplies, Office Machines, Office Furniture 
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Editorial Observations 
IN THIS ISSUE 


There are many interesting people in 
this industry, people who share as a com 
mon characteristic the ability to succeed Today's Best Buy—Office Machines. OA research shows ma- 
in the world of business, but who have chine prices advance less than consumer goods in 1939-57 
widel ivergent skills in their avoca- 
widely d C gent i period 20 
tions. Some have so many hobbies and 
sidelines that a normal 24-hour day 3 . 
hardly seems long enough. Pittsburgh Welcomes NOMDA. Complete program and list of 


Such a widely tal- exhibitors for forthcoming international convention 26 
ented man is James 
Monroe Hanly Mor- 


ga, Huatington Your Sign Is Showing. Good signage can result in 25% of a 


W.Va on. athe store's gross profit. Does your sign measure up? 28 
elected governor of 

District No. 5 of Well-paid Salesmen Sell More. OA interviews a successful 

the National Sta- dealer to study his methods of keeping a loyal sales staff 30 


tionery & Oftice 
Equipment Associa- 
tion. Mr. Morgan’s latest distinction was 





Upgrade Your Sales by Giving. Dan MacDougall emphasizes 


to have the title of Kentucky Colonel knowledge of product application to serve a customer's needs 34 

conferred upon him. That he is eminent 

ly qualified is evident from the follow- Office Planning. Forrer Equipment Co. of Milwaukee furnishes 

— the new headquarters for the Masonic Lodge in Wisconsin 35 
Hanly is a Morgan of the family that 

includes General John H. Morgan, Presi- ’ : 

dent James Monroe and President Ben Region 6 of NSOEA Meets in Rockford 124 

jamin Harrison in its genealogy. He is a 

grandson of Captain James Hite Beale Ogden, Utah, Hosts District 10 Convention 140 

Morgan, 36th Battalion, Virginia Caval- 

ty, CSA District 14 Regional Well-Attended 150 
A list of his current and recent activi- 

ties is impressive. He is a thirty-second District 12 Meets in Beautiful Yosemite 164 


degree Mason, a Shriner, a past-president 
of the Huntington Rotary Club, a mem- 
ber of BPO Elks, a past-director and 


present member of the advisory board of DEPARTMENTS 
the Huntington YMCA, a past-director 
of the Guyan Golf & Country Club, and Advertising Clinic 128 New Catalogs 70 
is active in Community Chest drives and Appointments 132 New Products 44 
other civic ventures. He is chairman of Dates to Remember 82 News Notes 
the finance committee of the Fifth Ave- Deaths 17 Caneda — 
. Editorials 16 District 4 175 
nue Baptist Church of Huntington, and Export Statistics 17% District 5 177 
teaches one of the largest Bible classes Guest Book 82 District 6 179 
in that city Here and There 14 District 9 181 
When not functioning as owner and Index of Feature Articles—Janu- District 11 183 
. ; ot ary-June . 10 Golden State Travelers 184 
operator of the well-known office equip Industry Awards 169 OA's Press Time Bulletins 5 
ment firm, Morgan's, Inc., Huntington, Industry Meetings 84 Ol Dee Stork 199 
Mr. Morgan finds time to direct the af Industry News 94 Patents 162 
fairs of his 700-acre dairy farm in the In Other Lands 80 Sales Stimulators 70 
Fina ro - Letters 12 Seen & Heard in 
Kanahwa Valley. The farm has been Op Lost Sales Quiz 122 Southern California 195 
erated and the house occupied continu- Men on the Move 144 State of the Industry 18 
ously by six generations of the Morgan 
family 
Just for good measure he’s a captain ee Editor and Publisher: John A. Gilbert 
in the Civil Air Patrol and a fully quali BY . i ; 
hed sirplan pilot . Editorial Director: Art Director: 
. . | - 4 > ~ } 4 
Greetings, Colonel Morgan. May your ‘ogne” Walter S. Lennartson Leonard Schimek 
energies keep pace with your activities Managing Editor: Service Bureau Manager: 
fy7 . ja, Clarence O. Schlaver Rich-rd G. Johnson 
- = * 
5 lh D Rowen a ‘QD: Assistant Editor: Eastern Editorial Rep.: 
Editorial Director *feue™ Robert Minor John L. Gallup 
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OFFICE APPLIANCES 
July 1957 


Publisher: John A. Gilbert 
Assistant Publisher: Charles W. Gilbert 
Treasurer: Richard M. Daugherty 
Circulation Director: Stanley Roy 
Production Manager: Dorilee Koch 


OFFICE APPLIANCES was founded by George H. 
Patterson and developed through 34 years by 
Evan Johnson. 
Published on the 23rd of each month preceding 
the month of issue by The Office Appliance Co., 
600 West Jackson Boulevard, Chicago 6, Ill. Cable 
address: Applico, Chicago. Phone: DEarborn 2- 
3206. 
ESTABLISHED 1904: Succeeding and embodying 
American Stationer, New York, established 1873, 
the original trade journal serving the stationery 
field; Typewriter Trade Journal & Office Systems, 
New York, 1904; The Office, Franklinville, N.Y., 
1904; The Office Appliance Journal, Chicago, 
1905; Business Equipment Journal, Chicago, 1908; 
Office Outfitter, Chicago, 1908; the original Na- 
tional Stationer, New York, 1909. 
OFFICE APPLIANCES is a news and merchandis- 
ing journal serving dealers and agents who func- 
tion as distributors of commercial! stationery, office 
furniture and office machines. 
® 
Western Advertising Department: Herbert L. Sime 
Vice-President, and DeLysle F. Cass, 600 W. Jack- 
son Blvd., Chicago, III. Phone DEarborn 2-3206. 
Eastern Office: G. C. Wheeler, Vice-President and 
Eastern Manager; Wallace W. Fisher, Assistant 
Eastern Manager; J. L. Gallup; 100 E, 42nd St., 
New York 17, N.Y. Phone MUrray Hil! 2-2373-2374. 
California Representative: S. C. Mead, 2633 Mil- 
itary Ave., Los Angeles 64, Calif. Phone GRanite 
7-2970. 
SUBSCRIPTION RATES: 
| Year 2 Years 3 Years 
United States $3.00 $5.00 $7.00 
Canada $3.50 $6.00 $8.50 
All Other Countries $6.00 $10.00 $14.00 
Single copies: United States, 50c; Canada, 60c; 
all other countries, 75c. February Buyers Index 
Issue (Parts | and I!), $2.00. 


OFFICE APPLIANCES is registered in the United 
States Patent Office, Washington, D. C. 
Copyright: Contents covered by copyright, 1957, 
by the Office Appliance Co. Entered as second- 
class matter, July 8, 1905 at the post office in 
Chicago Ill., under Act of March 3, 1879. Ad- 
ditional entry at Mendota, Ill. 
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SERVICE BUREAU 


The Service Bureau of Office Appliances 
is maintained for the exclusive use of sub- 
scribers and advertisers. It answers in- 
quiries pertaining to the field, furnishes 
names of manufacturers of office supplies 
and equipment, and aids dealers in secur- 
ing lines, without charge. 





In This issue 


... don't miss 


Office machines are today’s 
best buy. That's the conclusion 
‘ 1939 reached by OFFICE APPLI- 
we ANCES' research into the 
price raises of various products 
during the period from 1939- 
1957. It was discovered that 
the prices for typewriters, add- 
ing machines and duplicators 
have risen but 76.6% during 
the period as compared to an average increase of 157% 
for six basic consumer commodities. Autos, for example, 
have risen 300% during the same period. The results of 
this study, illustrated with easy-to-understand and color- 
ful graphs, appears on six pages beginning on page 20. 
Here's powerful selling ammunition for dealers, an arti- 
cle that is particularly timely in view of the NOMDA 
convention June 30-July 3 in Pittsburgh. 


1957 


According to national esti- 
mates, the store front, of which 
the sign should always be a 
focal point, can sell up to 25% 
of gross sales before people 
ever enter the store. Because 
of this fact, Ken White Asso- 
ciates ask that retailers in this 
industry give their store fronts 
a careful appraisal. Is your sign 
doing an adequate selling job? Does it identify your 
business? Does it increase traffic? If your sign can meet 
the seven basic requirements listed in the article, ‘Your 
Sign Is Showing'' on pages 28-29, then it is doing a 
proper job. 


Next Month... 


The August issue puts emphasis on a merchandising idea 
which yearly is given more and more merchandising pro- 
motion by OFFICE APPLIANCES—''Business Gifts for 
Business People.'’ It will be an issue which will spotlight 
selling ideas for the Christmas period, will reveal the 
colorful kit prepared by OFFICE APPLIANCES for sta- 
tionery and office equipment dealers, and will provide 
helpful information on Christmas windows. 
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OA’s Press-Time Bulletins 





Late and Important News for Our Readers 


EDGAR H. GIBSON has been appointed execu- POLK BROTHERS, one of the leading Chicago 





tive vice-president 
of the C. E. Sheppard 
Co. His appointment 
marks the first time 
the company has had an 
executive vice-presi- 
dent. He was formerly 
eastern sales manager 
for Ditto, Inc., and 
was also associated with Royal McBee 

“O. aS general sales manager of the 
McBee Division at one time. His new 
position is expected to lead to his 
ultimate advancement as head of the 
company, according to C. E. Sheppard, 
president. 





area home furnishings retail opera- 
tions, has, at press time, started 
installation of 12,000 square feet of 
display space for model offices in 
its new contract division. The divi- 
Sion is under the guidance of Goldie 
Bachmann, assistant secretary of the 
firm and a furniture and interior de- 
Signer in her own right. Mel Liss is 
manager of the division with George 
E. Scott as his assistant manager. 
Helen Olson is head of architectural 
design with Margaret Dennis heading 
the office interior staff. William 
Hiyane is designer and co-ordinator 
of fabrics. 


UNDERWOOD CORP. board of directors has 


S. L. GRIEBEL, who retired recently from elected Frank E. Beane as chairman of 
— the board and chief executive officer 


Yawman & Erbe Mfg. Co. after 30 years 
of service, is now offering his serv- 
ices in the capacity of consultant. 
He has several accounts in the North- 
west area. He is operating from his 
home at 5145 Upton Ave., S., Minne- 
apolis 10, Minn. Mr. Griebel is a 
former president of the Northwest 
Travelers Club and a past vice-presi- 
dent of the NSOEA Field Division. 


HORNESS INC., a new office furniture manu- 





facturing firm, has just opened in 
Three Oaks, Mich. At the present time 
the firm is manufacturing aluminum 
chairs for offices, institutions and 
hotels. Plans are also made for the 
company to manufacture other related 
office furniture equipment and prod- 
ucts in the near future. Joseph Hor- 
ness, who now heads the Browne-Morse 
Office Furniture Co. and Ohio Chair 
Co., is president of the new firm. 
This new company, he said, will help 
relieve the Muskegon production fa- 
cilities that are presently strained 
to capacity and often over capacity. 





EARL E. HARSOR has recently been named as- 


Sistant general man- 
ager of the Tiffany 
Stand Co. Mr. Hanson 
was formerly sales 
manager of the Colum- 
bia Steel Equipment 
Co. In earlier days, 
Mr. Hanson was one of 
the very first factory 
representatives named by Tiffany 
Stand in its pioneering days. He has 
represented leading manufacturers in 
the industry for the past 25 years. 
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and William G. Zaenglein as president 





F. E. Beane 


W. G. Zaenglein 


of the business machine company. The 
appointments were effective June l. 
At the same time, the resignation of 
Fred M. Farwell as president and a 
member of the board was made known. 
Both Mr. Beane and Mr. Zaenglein were 
appointed to the executive committee 
of the board of directors. Mr. Beane 
was previously vice-president of fi- 
nance for the firm. Mr. Zaenglein was 
formerly executive vice-president. 
Mr. Farwell is now executive vice- 
president of International Telephone 
and Telegraph Corp. 


CURTIS-YOUNG CORP. has purchased and taken 





over the Quaker Carbon Co. of Phil- 
adelphia, it was recently revealed. 
Franklin F. Potterton of Quaker has 
joined the Curtis-Young sales staff 
and will continue to call on cus- 
tomers. 


PAPER STATIONERY & TABLET MFG. ASSOCIATION 





has moved its offices to 444 Madison 
Ave., Suite 2102, New York 22, N.Y. 


AMERICAN BUSINESS SYSTEMS, through its 





president, S. Gaynor, has announced 
the acquisition of the firm of Nie- 
derman Business Systems. 
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Want Ads 





Deadline 10th of 
advertisements is twenty cents a word, minimum charge $4.00 


month preceding issue date. The rate for classified 


payable with order. Add six words if box address is used. 





SALESMEN WANTED 





WELL ESTABLISHED GROWING PENCIL MANUFACTURER RE 
Lb RES SALESMEN for cenira w tT Terr tory, headquarters in 
Chicago. A man for Texas. Experience in retail office supply 
b essential. Salary. Send complete information, experience 
references, education and recent photo to Office Appliances, Box 
V-200, ¢ ago 6. 





CARBONS & RIBBONS — Leading quality producer seeks experi- 


enced salesmen to participate in expansion program. Here is op 
portunity for established salesmen to substantially increase earn 
ngs. Write Office Appliances, Box V-207, Chicago 6. 





LIVE WIDE AWAKE OFFICE FURNITURE SALESMAN with decec 
rating ability. We have the best line of steel desks, aluminum 
chairs and wood furniture. H. Dorsey Douglas, Oklahoma City. 





SALESMEN AVAILABLE 





FURNITURE AND STATIONERY SALESMAN desires association 
P 


with manufacturer. Thirteen years experience at dealers level, two 
years assistant manager. Write Off Appliances, Box H-1!30 
Ch 1g 6. 





SALES REPRESENTATIVES WANTED 





WANTED State distributors in Tennessee, North Carolina, South 
Carolina, Alabama and Mississippi for office machines line. Pro 
las 


vides good supply business. Write Office Appliances, Box V-204, 
Chicago 6. 





SALES REPRESENTATIVES AVAILABLE 





wants additional line with some distribution in office supply field. 
Presently handling pressure sensitive tape item only. Box 371, 
Charlotte, N. C. 





EXPERIENCED OFFICE EQUIPMENT MAN seeks lines in South 
west. Experience with headquarters of national office equipment 
manufacturer. Provides both inside and outside background. Write 
Office Appliances, Box H-125, Chicago 6. 





SALES EXECUTIVE WANTS OFFICE FURNITURE LINE for North 
west Territory. Write Office Appliances, Box H-126, Chicago 6. 





WE CONCENTRATE IN MICHIGAN, OHIO and INDIANA — 


consequently our manufacturers get results. Can handle one or two 
additional high grade lines in office equipment field. Write Office 
Appliances, Box H-127, Chicago 6. 





WELL KNOWN AND EXPERIENCED TRAVELER DESIRES LINES 


to br d in Texas, Okla., Ark., & La. to office equipment and 
tationery trade. Other classifications considered. Write direct to 


Chas. McDaniel, 4909 Overton Ave., Ft. Worth 15, Texas. 





AT PRESENT selling wood desks & steel chairs, and interested in 
Major lines that fit into my operation in New York and New Jersey. 
Write Office Appliances, Box H-128, Chicago 6. 





MANUFACTURER'S REPRESENTATIVE, calling on Office Supply 


and Equipment Dealers in South, desires additional lines. Write 
Office Appliances, Box H-129, Chicago 6. 





MANUFACTURERS’ REPRESENTATIVES, with sales organization 


operating modern fireproof warehouse and display room desires 
additional strong line furniture equipment or supplies. Over twenty 
OA—7 /57 


years experience in the Industry. Established clientele in Texas, 
Okla., Arkansas and Louisiana with thorough coverage. Interested 
n sales and distribution. Write Box H-131, Chicago 6. 





SALESMAN WELL ACQUAINTED WITH DEALERS throughout the 
East, including New York metropolitan area, is available to sell a 
ine of metal office furniture, preferably on representative basis. 
Prepared to give full coverage to the eastern section or any major 
portion thereof. Has outstanding record. Information, including 
references, upon request. Write Office Appliances, Box H-132, 
Chicago 6. 





BRANCH MANAGER for one of the largest American manufac- 
turers of typewriters plans to be manufacturer's representative in 
the North East. Top grade, active salesman, excellent reputation 
and following among dealers, stationers, etc. Will take foreign 
portable and/or lines that repeat on protected basis. Prefer North 
East. Write Office Appliances, Box H-133, Chicago 6. 





MANAGER WANTED 





MODERN STORE IN FAST GROWING CALIFORNIA CITY needs 
manager with experience in office machines, furniture & supplies. 
Up to 40% interest can be bought with option to purchase all 
later. Write Office Appliances, Box V-208, Chicago 6. 





PARTNER WANTED 





WANTED: A person that can assume full charge of repair depart- 
ment, must be trained on Underwood Electric typewriter and 
Sundstrand Adding machine. Twenty year old Underwood Agent 
well established. Write Office Appliances, Box V-209, Chicago 6. 





OFFICE MACHINE MECHANICS WANTED 





EXPERIENCED TYPEWRITER AND ADDING MACHINE ME 
CHANIC, by Olympia, Odhner and National dealer, top wages, 
permanent position. Typewriter Service Company, 21/8 Third Street, 
NW, Albuquerque, New Mexico. 





OFFICE MACHINE SERVICEMAN with Victor and Royal experi- 
ence. Permanent position for man with good habits. References 
required. Write Office Appliances, Box V-201, Chicago 6. 





EXCEPTIONAL OPPORTUNITY for all-round mechanic to operate 
machine department as his own. Fully franchised. Good living con- 
ditions on Florida's fast growing Gulf Coast. Dumbar's Office 
Supplies, Naples-on-the-Gulf, Florida. 





TYPEWRITER & ADDING MACHINE MECHANIC. Top wages. 
Permanent position. MUNCIE TYPEWRITER EXCHANGE, Muncie, 


Indiana. 





EXPERIENCED ADDING MACHINE AND TYPEWRITER ME- 
CHANIC with sales ability. Good salary with opportunity for in- 
creases. Permanent position. Leon W. White, 406!/2 E. San Antonio 
St., El Paso, Texas. 





EXPERIENCED TYPEWRITER SERVICE MAN who has had factory 
training on Underwood Electric typewriters. Good proposition for 
right man. Heve been in business over 30 years, 27 years Under- 
wood Sales Agency. Stewart Typewriter Co., 1041 Broadway, Co- 
lumbus, Ga. 





PROGRESSIVE ORGANIZATION in New Mexico with Underwood 
franchise, requires an experienced mechanic capable of managing 
shop. Sales ability desirable. Salary open. Send resume’ and small 
photo to Box 392, Las Crusgs, New Mexico. 





WANT ADS, Continued on page 8 








WANT ADS, Continued from page 7 








OFFICE MACHINE MECHANIC AVAILABLE 











AVAILABLE: Typewriter mechar ars ex e, I8 year 
Service Manager, wants Bench Work or Service Manager. Prefer 
Oregon, Washington or California. Write Office Appliances, Box 
V-213, Chicago 6. 

HELP WANTED 

WANTED three typewriter and adding machine salesmen also five 


mechanics for new rebuilding plant + per n. Write tor ap 
plication, P. O. Box 87, Dougla 





RETAIL BUSINESS FOR SALE 





LARGE CITY, NORTHERN NEW ENG ANI 


FOR SALE: Office Equipment - rr xClU e tran 
chises of most prominent manufact $100,0 Sross last year 
low rent location. Will sell for net th, approx. $22,500.00. Write 
in confidence to Office Appliances, Box V-202, Chicago 6 





WELL-ESTABLISHED OFFICE MACHINES SALES & SERVICE. 14 


years in Business. Good Location chattanooga, Tenn. A-I Fran 
chises on two leading brands. Pr $7,500.00 stock and fixtures 
good-wil| franchises go with busine W nsider part terms. 


Box V-203 


Reason for selling ill health. Write Office App ances 


Chicago 6. 





FOR SALE: Office Supply, machir & furniture store, Colorado 
Leading franchises. Ideal man and wife operation. Write Office 
Appliances, Box V-206, Chicago 6 





FOR SALE: Long established and equipment bus 
ness in New York City. Long lease, large staple new and used in 
ventory on hand. Excellent opportunity. Write Office Appliances 
Box V-210, 100 East 42nd St., New York 17 





FOR SALE: STATIONERY ANI FFICE SUPPI 5. 
Leading franchises. Central East Coast Area. Established 25 years. 
Gross $90,000.00 Good locat ; f 
pliances, Box V-212, Chicago 6. 
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FOR SALE — Office Machin R pply Store, West Tenn. F 
1909. Good location. Standard |ir nv. 35,000. Write Office Ap 
pliances, Box V-215, Chicago 6 





PARTNERSHIP 





ESTABLISHED TYPEWRITER BUSINESS in New York (Owner: 
German, Gentile), $18,000.00 modern stock, wishes 4 nsolidate 
with progressive, established n or near New Yorl 

Office Appliances, Box V-2! | 














LISTS 

FREE MAILING LISTS of 6,730 mmercial stationers and office 
appliance dealers. Also 8,910 typewriter and adding machine stores 
Write for FREE catalogue of lists of retailers, wholesalers, manu 
faciurers, institutions, banks and ott We harge only for ad 
dressing. SPEED-ADDRESS, 48-02 43rd Street, Woodside 77, New 
York. 

FOR SALE AND WANTED TO BUY 

"TYPO" Type Cleaner, Registered ir Patent Office. Rights and 
franchise for United States A formula, etc. Manufactured 
since 1932. Ritchie Specialties, 2202 Lanadon St., Dallas 35, Texas. 


HIGH PRICES PAID FOR USED BOOKKEEPING MACHINES, all 
makes, Burroughs, Sensimatics, N.C.R. 3000, 3100, Rems., E. Fisher, 
Underwood, Brandt Coin Machines. Advise fuil model and serial 


numbers for our quotations. L. A. Pearl Co., Dept OA, 140 West 


42nd St., New York 36, N.Y. 





REMINGTON TOTALIZERS Mode! 85, 285 and Foremost lowest 
prices EVER. Gibian Business Machines, 128 Lafayette Street, New 


York 13. 





WANTED: Burroughs or N.C.R. Bookkeeping and Billing Machines, 
Calculators, Comptometers, Adding Machines, etc. any style. 
Quote complete description and best price. AMERICAN BUSI- 


NESS MACHINES, Inc., 573 Broadway, New York 12, N. Y. 





CASH PAID for Elliott Addressers, Varitypers, Multiliths, Multi- 
graphs, Hand Printing Presses, Ditto, Mimeograph. Give best cash 
price, details. Dixie Service, King, N. C. 





ELLIOTT-FISHER MACHINES, calculating machines, adding ma 
chines — all office equipment, bought and sold. W. J. Crowley 
Company 906-908 N. Water St., Milwaukee 2, Wis. 





LARGE AMOUNT USED VISIBLE CABINETS, KARDEX, ACME and 
RAND. Variety of sizes and styles. A-| condition, very reasonable. 
Everstee! Equipment Company, 69 Spring Street, New York 12. 





WANTED — SUNDSTRAND and BURROUGHS Bookkeepers, also 
Remington, National machines. Indicate details model, serial. 
Gibian Business Machines, 128 Lafayette Street, New York 13. 





WILL BUY AND SELL — ALL MAKES CALCULATORS, adding 
machines, bookkeeping machines and other office machinery. Give 
us full specifications and serial number: model number if pos 
sible. We'll quote highest prices. International Office Appliances, 
Inc., Dept. EE, 326 Broadway, New York 7. 





WANTED TO BUY: Late mode! Elliott-Fisher bookkeeping and bill- 
ing machines. Must be over 300,000 serial number. J & T OFFICE 
MACHINE CO., 605 W. Washington St., Chicago 6 





KARDEX, ACME, all makes used visible filing equipment. Thousands 
ned cabinets, panels, books, always on hand. Special 


of recondit 
ervice and prices to dealers for purchase r sale. Get our quota 
tions. Chas. S. Nathan, Inc., 548 Broadway, New York 12, N. Y. 





YOURS FOR THE ASKING: Top quality adders, typewriters, calcu 
ators, checkwriters, comptometers. Right prices and service. Send 
for your price list to build your sales and your customer's satisfac 
tion. Office Equipment Corp., 298 Broadway, New York 7, N. Y. 





ELLIOTT-FISHER AND SUNDSTRAND MACHINES. Comptom 
sters, Burroughs, Friden, Marchant, Monroe Calculators, Electro 
matic Typewriters. Adding machines and all office machines bought, 
sold, rented, rebuilt. Teeter-Warsh C 849 No. 3rd St., Milwaukee 
3, Wis 








MISCELLANEOUS 

NOTICE 
Anyone kn 3 the Whereabouts of JIM McPHAIL: Free lancing 
Office machine repair man — Age 52—6' 3"—I60 lbs—Wire 


SREEN BAY OFFICE EQUIPMENT Green Bay, Wis. Collect. 
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THE IRV McDEE SLIDE FILM has been awarded FIRST PRIZE by the National Visual Presentation Association and 
the Sales Executives Club of New York as the best sales training slide film for 1957. 
LOOK WHAT ELSE IRV McDEE 
HAS BEEN WINNING 
Litr » 44 INI 
d ; enthusiastic cheers from Mosler Safe dealers across the U.S. A. 
, 
If you met Irv McDee at the N.S.O.E.A. convention, training slide film for 1957. Why not have us route 
last fall, you knew Mosler had come up with a sales a copy around for a sales-boosting refresher course? 
training winner. And if you’ve actually used this Or, if you missed the first go-round, make sure you 
A remarkable new sales training film with your own _ get hold of this terrific Mosler sales-training aid; see 
e people, you know, first-hand, what Irv McDee can _ for yourself what it can do for your sales force and 
do to put jet propulsion into a sales force. In either for sales. To make arrangements for a showing, 
case it comes as no surprise to you that the Irv phone, wire or write The Mosler Safe Company, 
McDee film won the first prize as the best sales Dept. 000, 320 Fifth Avenue, New York 1, N. Y. 
IF IT'S MOSLER ... IT’S SAFE 
The Eo 
Mosler Safe “7 
/ Hamilton, Ohio 





World's largest builders of safes and bank vaults Mosler built the U. 8. Gold Storage Vaults at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at Hiroshime 





Index of Feature Articles in OFFICE 


A. 


O N this and the opposite page are listed the special feature material pub- 
lished in OFFICE APPLIANCES during the first half of 1957. Articles 
are classified by subject to permit easy and convenient reference. 

Limited numbers of tearsheets or reprints are available. Write for the ones 
that interest you or check the boxes, tear out these pages and mail them, with 
your name and address, to Editorial Department, OFFICE APPLIANCES, 600 


W. Jackson Bly d.. ( hicago 6. Ill. 


1 Advertising and Promotion 


Promotional Activities, General 


[J Quality, Service Spell Brand Name Success (Standard 
Printing Co., Alexandria, La.) May, pages 50-5i 

B. Techniques 

(C) Advertising Clinic: Proper Selection of Mats Aids Pro- 


3 Ae: BEY Oe = oem 


motion Program by Jack Bedford, January, pages 110- 
112. 

Advertising Clinic: ‘Reader’ Advertisements Can Prove 
Effective by Jack Bedford, February, pages 110-112. 
Advertising Clinic: Advertising Is Deductible from In- 
come Tax by Jack Bedford, March, pages 116-118 
Advertising Clinic: Ad Space Contracts Can Save Dollars 
by Jack Bedford, May, pages 120-122 

Advertising Clinic: Tie in Local Advertising with Na- 
tional Campaigns by Jack Bedford, June 114-116 
Advertising Isn’t a Problem . . . It’s an Answer by N 
Dean Leininger, Dean’s Office South Bend, 
Ind. (Here are a dealer’s findings on important sales 
asset.) January, pages 26-28 

Alma Provides One-Source Service (A new catalog of 
office accessories simplifies ‘‘shopping’’ for the dealer.) 
April, page 55. 

Do Your Newspaper Ads Meet Effectiveness Test? by 
Victor N. Vetromile, February, pages 124-126 

Does Your Advertising Have Enough Spark? by Victor 
N. Vetromile, April, pages 142-144. 

Please Handle the Merchandise! by John L. Gallup (In- 
viting inspection of the item is the first step to selling, 
decides Johnson’s Book Store, Springfield, Mass.) Feb- 
ruary, pages 22-23. 

Promotion Puts Punch in POI 
takes you behind the scenes at 
Ga.) June, pages 32-34. 


pages 


Machines, 


article which 


Atlanta, 


(A staff 
Ivan Allen Co., 


C] To Sell Students Treat "Em like Adults (Here’s a sym- 
posium of ideas gained in survey by OFFICE APPLI- 
ANCES.) June, pages 26-29 

ll Customer Relations 

A. Methods 

() Customers Are People (Salesmen Listen First Then 
Sell at Morris Sanford Co., Cedar Rapids) May, pages 
44-46. 

[] To Sell Students Treat "Em like Adults (Here's a sym- 
posium of ideas gained in survey OFFICE APPLI 
ANCES.) June, pages 2¢ 

il! Dealer Services 

A. Repair 

[) Extra Sales Service Mechanical Service St. Louis 
Dealer’s Success by Jay C. Kibee (“Magic touch” dis 
covered by Office Machines, In St. Louis.) May 
pages 24-26. 

IV Management of Business 
A. Operation of the Business 
[] Are You a Success or a Failure? by J. R. Duncan (Re 


10 


sponsibility for making a profit rests squarely on your 
shoulders ) February, page 34. 


|] Do Dealers Understand Full Role of Today’s Whole- 


O 


B. 


L 


] Sound 


saler? by Harold W. Jacobsen (Here's lucid explanation 
of a wholesaler’s varied services.) February, pages 24-26. 
Leasing the Big News in Office Machines by 
Charles W. Hoover, Business Products Co., Chicago, IIL, 
January, pages 29-31. 

Rental Units Develop Good Market (Used and rental 
furniture market as a profitable field, Benjamin Mudrick, 
H. Baum & Son, Inc., Washington, D. C.) March, page 
39. 

Management Expands a Sound Business (The 
factors behind Specialty Service Co., Fort Worth Texas 
growth.) January, pages 20-23. 

There Are More $$$ in Electric Typewriter Rental Plans 
by Charles C. Savery, Typewriter Maintenance Co., 
Philadelphia, Pa., January, pages 24-25. 

There’s No Mystery about Successful Selling of Visible 
Systems, Say Dealers (Comments received in OA survey 
reveal first essential is proper understanding of cus- 
tomers’ special problems; salesmen need incentive pay.) 
March, pages 24-27. 

Policies 

Getting on Your Nerves? by Ernest W. Fair (Helpful 
suggestions to dealers who sometimes feel the press of 
business is overwhelming.) March, pages 42-43. 
Quality, Service Spell Brand Name Success (Standard 
Printing Co., Alexandria, La.) May, pages 50-51. 


[] Who’s to Blame? What Causes Salesmen Delinquency? 


D. 


by Kurt Vasen, western sales manager, Victor Adding 
Machine € O., January pages 32-33, 


>. Record Keeping and Stock Control 


An Inventory Control Plan that Works by Robert Minor 
(Stevens, Maloney & Co., Chicago, simplifies check on 
stock.) February, pages 18-20. 


Taxes 


[] Sizeable Tax Savings Can Result from Long Range Plan- 


ning (This year's business decisions may affect next 
year’s tax bill.) March, pages 33-34 
V Product Merchandising 
. Methods 
Extra Sales Service + Mechanical Service St. Louis 


(“Magic touch” dis- 
Louis.) May, pages 


Dealer’s Success by Jay C. Kibee 
covered by Office Machines, Inc., St 
24-26 


] Office Furniture Goes to a Studio (Lee Salsberry Studios 


installation by Commercial Office Furniture Co., Wash- 


ington, D. C.) April, pages 50-51 


] Office Planning: (A guide to layout, design and furnish- 


| Office Planning: A case history 


ings for the modern office.) As case history — Kalama- 
zoo Office Equipment Co., Kalamazoo, Mich., January, 
pages 35-42 

Milwaukee Chair Co. 
remodeled by Forrer Equipment Co., Milwaukee, Wis., 
February, pages 35-38. 
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[] Office Planning: Case History - 


APPLIANCES January—June 1957 


No. 1 Wagner-Henzy- 
Fisher Co., Cleveland, Ohio; Case history No 2 
Ideas, Inc., Detroit, Mich., March, pages 35-38. 

| Office Planning: Case history — No. 1 Service Printing 
& Office Supply Co., Dallas, Texas; Case history — No. 
2 Nashville Stationery Co., Nashville, Tenn., April, 
pages 35-42. 

| Office Planning: A case history — Business Furniture 
Co., Indianapolis, Ind., May, pages 35-38. 


[] Office Planning: A case history — H. Dorsey Douglas 


Co., Oklahoma City, Okla., June, pages 35-38. 

Planning Ahead Will Assure Back-to-School Sales 
(Chandler's, Evanston, Ill. firm, believes in careful prep- 
aration.) June, pages 24-25. 

] Quality, Service Spell Brand Name Success (Standard 
Printing Co., Inc., Alexandria, La.) May, pages 50-51. 


. Specialized Selling 


| A Bird on the Wall . . . Is Worth Two on the Shelf 
by J. S. Ordover, Gift Craft Leather Co. (Some ideas 
on wall decorations to help round out the office beauti- 
ful.) April, pages 44-45. 

| Accessories for the Office . . . Chosen Each Month by 
Eugene Barnes (Mr. Barnes combs the market for excit- 
ing new furnishings wanted by dealer.) April, pages 
31-33; May, pages 48-49; June, pages 30-31. 

| Basic Color Guide . . . for Dealers and Their Salesmen 
Selling the “Package” Office. April, page 34. 

] Blue Chips . . . New Line Aims at Market (Products of 
five manufacturers are co-ordinated in design for today’s 
offices.) April, page 49. 

| Boom in New Office Buildings Ups Furniture Sales Po- 
tentials (U.S. Need for Office Chairs Is Now 4,300,000! 
Ken White Associates Study Projected into a 1,700,000- 
Desk Future Based on New Offices.) April, pages 20-23. 
] Let Them Rent It Before They Buy It (Schiff Brothers 
Stationers, Atlantic City, N. J. makes strong bid for 
sales.) May, page 27. 

New Design Concept in Office Furniture by Walter S. 
Lennartson (Standard Furniture Company's Contribu- 
tion to the Process of Dealer Sales of the Complete 
“Package” Office.) April, pages 24-29. 

| Pictures . . . a Part of the Office Ensemble by Jean 
Mowat (Here's how to make the “extra sale” in furnish- 
ing the complete office.) May, pages 32-33. 

Rental Units Develop Good Market (Used and rental 
furniture market as a profitable field, Benjamin Mudrick, 
H. Baum & Son., Inc., Washington, D. C.) March, page 
39 

Steel Furniture Output Advances in Germany by Arthur 
P. Sowade, advertising manager, Weis Manufacturing 
Co., January, page 70. 

What Do You Know about Typewriter Ribbons? by 
Eugene DiLuco, president, Leedall Products Manufactur- 
ing Co., March, page 44. 

Wide Open Opportunities in Open Shelf Filing (Harold 
Rossuck, Better Office Supply, Chicago, discovered way 
to profit.) May, pages 30-31. 


VI The Retail Store 


A. Layouts and Displays 


As Modern as Tomorrow (From clear glass to mahog- 
any panels the Office Supply Co., of Atlanta provides 
a fresh approach to display.) March, pages 30-31. 
New Showrooms Keynote Good Business Living (Ryan 
& Williams, Inc., Buffalo, N. Y. has designed attractive 
display.) April, pages 52-54. 

Office Furniture on Parade in Dealer’s Showrooms 
(Grand & Toy, Toronto, Canada) April, pages 46-47. 
Promotion Puts Punch in POI (A staff article which 
takes you behind the scenes at Ivan Allen Co., Atlanta, 
Ga.) June, pages 32-34. 
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Stairway to Opportunity Found with Remodeling (Busi- 
ness Furniture Co., Indianapolis, Ind.) May, pages 39-41. 
Steel Fixtures Help Up Sales for Sacramento Firm 
(Martyr & Shine Office Supply & Equipment Co., Sacra- 
mento, Calif. remodels for efficiency.) February, pages 
28-29. 

The Store that Turned Its Back to the Street (Customer 
enters from rear into Nashville Stationery Co. store re- 
modeled into eight working areas of display, offices 
and warehousing.) May, pages 20-23. 


. Location 


“I Chose a Small Town” by C. Leroy (Rocky) Jones 
(“Rocky” Jones, veteran in office machines industry, 
tells why he likes new location.) May, pages 28-29. 


Vil Sales Management and Salesmenship 


. Markets for Sales Expansion 


Blue Chips . . . New Line Aims at Market (Products of 
five manufacturers are co-ordinated in design for today’s 
offices.) April, page 49. 

Boom in New Office Buildings Ups Furniture Sales Po- 
tentials (U. S. Need for Office Chairs Is Now 4,300,000! 
Ken White Associates Study Projected into a 1,700,000- 
Desk Future Based on New Offices.) April, pages 20-23. 


B. Problems of Salesmen and Sales Managers 


O 


0 


0 


Cc. 
O 


D. 


Fair Sex No Barrier in Selling (Miss Vy Veshel, sales- 
woman for Westwood Office Supply, Los Angeles, Calif. 
earns “Dynamite Joe’ gold trophy.) June, page 39. 
How to Sell Profitably by E. W. Jackson (Salesmen 
Must Possess Specialized Knowledge to Service Cus- 
tomers) May, page 34. 

The Salt Lick by L. R. Addington (Monthly Musings on 
Salesmen and Their Problems.) February, page 16; 
March, page 18; April, page 18; May, page 18. 

Your Outside Salesmen Need Inside Support by J. H. 
Reed (Selling office machines is made easier by in-store 
demonstrations.) February, pages 30-31. 


Sales Service 
Extra Sales Service + Mechanical Service = St. Louis 
Dealer's Success by Jay C. Kibee (“Magic touch” dis- 


covered by Office Machines, Inc., St. Louis.) May, pages 
24-26. 


Techniques 


1 Don’t Drive Away Buyers by Clumsy Selling Methods! 


by Victor N. Vetromile, June, pages 108-112. 

Extra Effort Sells More Pencils (Wood-cased writing 
instruments are worth pushing, Bruce Siminoff, Colonial 
Staty. & Office Supply Co., Newark, N. J., discovers.) 
February, page 21. 

Get Rid of the Dogs! (Earl Dossett, Kistler's, Denver, 
Colo. sees humor as a highly effective approach to the 
problem of clearing away odds and ends at the end of a 
year.) February, page 27. 

Get Your Share of Business Forms Business by W. N. 
Ryan (Dealers who meet customers’ needs for saving 
time are selling forms.) March, pages 28-29. 

Let Them Rent It Before They Buy It (Schiff Brothers 
Stationers, Atlantic City, N. J. makes strong bid for 
sales.) May, page 27. 

Profit Is Worth an Extra Effort (Paul Harbour, All 
Makes Typewriter Co., Denver, Colo., has developed a 
portable and small business machines display that is 
paying dividends.) March, page 32. 

Quality, Service Spell Brand Name Success (Standard 
Printing Co., Inc., Alexandria, La.) May, pages 50-51. 
To Sell Students Treat ‘Em like Adults (Here's a sym- 
posium of ideas gained in survey by OFFICE APPLI- 
ANCES.) June, pages 26-29. 








YOU'RE IN LINE 
FOR BIGGER PROFITS 





And here are three big reasons why: 





EC ENNIS is your most complete source of 
business forms in the nation, producing 
every needed form from the latest Snap- 
A-Part, Register or Continuous forms to 

the full range of everyday forms. 


2 ENNIS has this vast supply on tap for 
you, ready for fast delivery when and as 
you need it. You can go after the big vol- 
ume jobs at competitive prices ..sell any 

job more profitably. 


E} ENNIS is your supplier ..not your com- 
petitor! 


durably packaged . . labeled clearly 
.. the best in the industry! 





Grow with the growing ENNIS line . . write today for 
catalog and complete information. 


TAG & SALESBOOK COMPANY 


Eastern Factory 
Chatham, Va. 


Western Factory Home Office and Factory 


Paso Robles, Calif. Ennis, Texas 


Brench Offices and Warehouses at Houston @ Dallas @ Waco e@ Birmingham 
Monroe, Lo. @ Los Angeles @ Denver @ St. Lovis @ Sanford, Fla. e Oklahoma City 
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Letters 


Readers are invited to express themselves briefly 
on any subject related to the office equipment 
and supply industry. Address: Letters Editor, 
OFFICE APPLIANCES 600 W. Jackson Blvd., 
Chicago 6, Ill, 


People's Capitalism 

There is general and justified concern today 
with the degree of understanding of our Ameri- 
can economic system, not only among people over- 
seas, but also here at home. Much has been writ- 
ten by individuals to analyze and explain the re- 
cent striking material and social progress of the 
United States. However, there have been few at- 
tempts to achieve an authoritative consensus of 
what are, precisely, our economic ideas and insti- 
tutions, how they relate to our political and social 
ideas and institutions, and what they bring to 
man's fulfillment. 

Recently, Yale University and The Advertising 
Council jointly attempted to begin developing 
such a consensus. Through the procedure of the 
American Round Table, thoughtful and informed 
individuals from the fields of management, labor, 
religion, economics, and political science gathered 
together at New Haven to make an effort to 
develop a true of America’s unique 
economy and its contribution to our well-being. 

The distinguished 1, of which I had the 
honor to be cobdiaaa iene two days discussing 
our economic accomplishments and shortcomings, 
and their significance. There were many areas on 
which agreement was reached and other areas in 
which disagreement developed. 

But it was the concensus of the panel that be- 
cause of 1) and “economic ballot box’ through 
the free choice of goods, 2) the widespread sup- 
plying of capital through savings, insurance, 
stocks, etc., 3) a recognition that economic enter- 
Sipe must be conducted with regard for the pub- 
ic good, 4) a demand for a rising, dynamic way 
of life and 5). the broad distribuition of the bene- 
fits of the among the people through a 
high standard of living . . . the tican eco- 
nomy can aptly be termed a “People's Capitalism.” 

I hope you will find the enclosed digest of 
these discussions interesting and provocative 
enough to stimulate your own editorial comment 
on the subject. 


EDMUND W. SINNOTT 


Dean Emeritus, 
Yale Graduate School, 
New Haven, Conn. 


Enjoying the fruits of the American Way with- 
out understanding and appreciating the “Rep by 
which the fruits come into being could lead to the 
destruction of our economic system. Interpreta- 
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tions of “People’s Capitalism’ will be presented 


in future issues. N G H () R N 
Business Machines Inventory Control () 


R. S. Craig, ident and sales manager of the 


above firms, attention to the letter from 

S. E, Money (May issue) in regard to business CARBONS and RIBBONS 
machines inventory. Our fiscal year closes on June 

30, and should there be any information available They give the look your customers 
before that time we will appreciate hearing from want... sharp, clean, crisp. They 
you. We know our present system is not good and give the kind of performance that 
would like to try another. brings repeat sales. 


All of us appreciate the information which we 

receive from your very imformative magazine. 
Don LUTGENS 

S. L. Ewing Co., 
Dallas, Texas 

When Mr. Money's. letter was published we 
invited readers to submit ideas on inventory con- 
trol. Lack of response could mean lack of ideas, 
but we incline to the belief that scarcity of spare 
time prevented presentation of ideas. The subject 
is important. Once again we invite readers to share 
information on effective methods. 





WATCH PROFITS LOOK UP 






Another City Boy Moves to Small Town When you stock the complete line of 
I located in Fort Myers, Fla., last September sales-leading AMCO carbons and 

and started working for Parkers’ Book Store a ribbons for the 

month later. Now I'm city salesman selling sever- office. Write to- 


al well-known lines of office equipment and sup- day for illus- 
plies. Like Rocky Jones (May issue, pages 28 and trated AMCO 
29, I, too, chose a small town. 

We love the climate and easygoing Florida 
way. We bought a home at 1515 Olmeda Way 
and invite our friends to come and see us, 

A Van W. HAVERTON 
Fort Myers, Fla. 

For many years “Van” was in business for him- 
self in Peorta, Ill. Before that be was a sales rep- 
resentative for an office machine manufacturer. 
The lure of the s town appears to be getting 
str onger, 


Office Planning Section Approved 

As we are a subscriber to Office Rene 
we are enclosing 35 cents for the special folder 
available for the Office Planning pages removed 
from the magazine. 


May we compliment you on this service as we Ve C of 
will benefit considerably in the coming weeks 
with this plan. 
F. J. HazLewoop AMERICAN CARBON PAPER MFG. CO. 
Nei Femi sees Western Factory Home Office and Factory Eastern Factory 
T banks Mr. Hazlewood. There's real joy in Paso Robles, Calif. Ennis, Texas Chatham, Va. 
knowing that we dare hitting the mark in our ef- Branch Offices and Warehouses at Houston, Dallas, Waco, Birmingham, Menree, Le., 


Los Angeles, Denver, St. Lowis, Sanford, Fic., Oklahoma City. 
forts to serve readers. os An 
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Sterling Lord, Office 
Furniture Veteran, 
Retiring on July 1 


Sterling Lord, for many years 
equally at home in an office furniture 
advancement discussion or on the ten- 
nis court, has an- 
nounced his re- 
tirement as of 
July 1 from The 
Leopold Co, 
Burlington, Iowa, 
where he has 





bee n vice -presi- 
dent and secre- 
Sterling Lord soa 


The wood of- 
fice furniture industry notes this re- 
tirement with regret, for he has been 
most active in WOFT since its 
tion, having served as a director con- 
tinuously and as president for two 
terms. 

Sterling, raised and educated in 
Evanston, IIl., received his prep train- 
ing at Hill School and his advanced 
education in Europe in the field of 
art. 

‘Upon the completion of his formal 
education, he began his business ca 
reer in the book-binding business in 
Pittsfield, Mass. 

On April 13, 1918, at the age of 
34, he began his long and valued ca- 
reer with The Leopold Co., where he 
served as vice-president in charge of 
sales, secretary, credit manager, office 
manager and advertising manager. 

He has always been active in Ki 
wanis and Y.M.C.A. and for many 
years was a member of the Burlington 
School Board. He has had a lifetime 
interest in Scouting and served as 
president of the Southwestern Iowa 
area of Boy Scouts. 

Tennis was his favorite sport and 
for many years he was a ranking dou- 
bles and singles player in the Mid 
west. For the past 30 years he has 
conducted the annual Tri-State tennis 
tournament and he has served on the 
board of the U.S.L.T.A. for a long 
period. 


Ine ep- 


A. B. Dick Executive 
Heads Controllers 

James L. Peirce, vice-president and 
controller, A. B. Dick Co., has been 
elected president of the Controllers 
Institute of America, effective Sep- 
tember 1. 
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Victor Adding Remembers 
Mothers of Service Sons 


Ever hear of a corporation that is 
also an “‘acting son” to 19 mothers? 

Victor Adding Machine Co. on 
Mother’s Day became just that and 
announced it with orchids. 

The company—for the sixth time 
sent flowers to the mothers of its em- 






> 
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An Orchid Corsage . . . Mother’s Day 
gift from the Victor Adding Machine 
Co., is presented by George Haase, 
Chicago florist, to Mrs. Michael 
Scheffler, mother of a former Victor 
serving in the U.S 


assembler now 
Army 


ployees now serving in the Armed 
Forces. Attached to each corsage was 
a note reading: 

If your son were home, we know 
he would personally bring your fa- 
flowers. However in his ab- 
sence, please accept this token as a 
remembrance from him on Mother's 
Day 


vorite 


Sobesky Installed 
As Lions President 


John C. 
fice Products, 


Sobesky, president of Of- 
Inc., Detroit, Mich.. 
was installed on 
June 14 as presi- 
dent of the Mid- 
West Lions Club 
of Detroit. 

John is a char- 
ter member of 
the club’ which 
has always exhib- 
ited active inter- 


John C. Sobesky est in one major 
achievement 





acquiring money for the Leader Dog 
School, agency which trains dogs as 
companions for the blind 

Mr. & Mrs. Sobesky represented 
the Detroit organization at the Lions 
International convention in San Fran- 
cisco starting June 24. 


... With our industry people 


Install Rev. Jack Berry 
Rector in Owatonna, Minn. 


The Rev. C. H. “Jack” Berry, Sr., 
long a traveler in the stationery and 
office equipment industry and chap- 
lain of the Northwest Travelers Club 
was installed as rector of St. Paul’s 
Church, Owatonna, Minn., on May 
12. Friends and fellow clergymen 
were invited to the institution cere- 
monies as Rev. Berry assumed the 
duties of his new parish. 


College Dormatory 
Donated by Stationer 

Carl Graham Hall is the name of 
a new men’s dormatory on the Black- 
burn College campus, Carlinville, Ill. 

The building, which will house ap- 
proximately 50 male students when it 
is completed, was donated by Carl 
Graham, Graham's Book Store, Gran- 
ite City, Ill. 

Mr. Graham has long been inter- 
ested in young people and their at- 
tainments. He has employed a large 
number of them in his bookstore 
through the years, helping them earn 
money for their college expenses. 

The dormatory provides large 
rooms for the students, an apartment 
for the head resident, two rooms for 
guests, a lounge, snack room and a 
small laundry. 


Gets United Appeal 
Award... 





vA 
Va 









Charles L. “Stuart (right), vice-presi- 
dent of George Stuart, Inc., office 
equipment firm of Orlando, Fla., ac- 
cepts a bronze plaque from Charles 
O. Andrews, Jr., chairman of the 
executive committee of the United 
Appeal of Orange County. It bears 
the legend, ‘United Appeal Award 
for Outstanding Citizenship.’ 
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Generalaire No. 1960F 
in Suede Brown. 


im your choice of decorator colors 


42 smartly-styled models, efficiently designed and sturdily built for a business lifetime of wear 


Picture in your own office this smart 
new Generalaire, finished in Suede 
Brown! Or if you prefer—you can have 
it in Pine Frost Green, Autumn Haze, 
Glen Green or Manila Tan—with harmo- 


nizing Velvoleum orTextolite writing top. 


These are the decorator colors in which 
GF now offers modern metal desks. 
They bring freshness and new life into 
any office. They convert drab monotone 
clerical areas into interesting, inspiring 


places to work. 


As for the GF Generalaire desk itself, 
it incorporates too many new exclusive 
features to name here. But of this you 
may be sure: It has everything you'd 
expect in a much costlier desk . . . plus 
some efficient features you won't find 
even in far more expensive desks. This 
metal desk can’t split or warp, its draw- 
ers will never stick, its solidly - welded 
joints can’t come loose. Year after year, 
from the day you buy a GF Generalaire, 
it will be as handsome as it is today. 
That’s real economy! 


MODE-MAKER, GENERALAIRE, 1600 LINE DESKS ® GOODFORM ALUMINUM CHAIRS 
SUPER-FILER MECHANIZED FILING EQUIPMENT ®@ GF ADJUSTABLE STEEL SHELVING 


GF metal business furniture is a GOOD investment 
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There’s a GF Generalaire for every 
office job . . . 42 models . . . and the best 
way to choose is to see them for your- 
self at your nearest GF Dealer or 
factory branch. For an illustrated 
folder, write The General Fireproofing 
Co., Dept. X-68, Youngstown 1, Ohio. 


GENERAL 


MA 


FIREPROOFING 
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Commercial Stationer 


Chemical Industry 
Points Up Needs 


© te E APPLIANCES, founded as the Typewriter Trade Journal (its pres- 
ent name adopted one year later), has always recognized the importance 
of the retail dealer in the merchandising of office machines. 

Evan Johnson with a far-seeing eye foretold the evolution of the sta- 
tioner into a complete office equipment dealer. Thirty-one years ago, as part 
of a consistent program to interest more stationers in technical equipment, he 
started an Office Specialties section as an annual feature. It had one article 
by a staff member on ‘Specialties That Widened Boundaries of Business.” 
It had 18 articles from leading dealers and two from manufacturers show- 
ing opportunities for expansion of profits by selling office machines and 
other merchandise which required the specialties type of selling for sat- 
isfactory sales results. 

The specialties referred to in that first promotion included adding, ad- 
dressing, bookkeeping, calculating machines, autographic registers, dupli- 
cators, staplers, visible systems and numerous others. 

One of our contributors on specialty selling was a stationer in a small 
Texas city. His comment on sales methods led to his employment as sales 
manager of a large manufacturing establishment. He was hired away from 
his retail business to show other retailers how he sold systems and equip- 
ment. 

OrFicE APPLIANCES’ ‘'Profile of a Dealer’, the result of a study of the 
operations of several thousand retailers, shows that 89% sell office machines. 
Averaging subscribers and nonsubscribers, 75% handle portable typewriters; 
a similar number, adding machines; 63%, duplicators; 58%, standard type- 
writers; 54%, checkwriters; 41%, cash registers; 40%, calculators; and so on 
down the list. 

The office equipment field is in a constant process of evolution. Some 
of today’s outstanding commercial stationers were office machine dealers 
originally. One, operating mostly in North Dakota where he has stores in 
various cities, was an office machine agent for many years who added com- 
mercial stationery by the simple means of buying out a stationer. With others, 
the change has been gradual. In many cases it consisted of adding certain 
lines required by machine customers until it seemed best to carry a whole 
stationery stock. 

The office machine dealer is an essential part of the office machine 
distribution, as will be clearly evident at the forthcoming NOMDA conven- 
tion in Pittsburgh. One can count on his fingers the machine companies who 
do not use dealer outlets. This office machine dealer's importance will mount 
up, and OFFICE APPLIANCES has realized his potential in the marketing of 
up-to-date office equipment. 

Many dealers try to serve as the office manager’s department store. They 
want to be able to sell all things for an office—stationery, furniture and ma- 
chines. The department store idea is building up. The commercial stationer 
will retain the gains he has made in the sale of mechanical office equip- 


ment and will make new ones.—JAG 


faeces evidence of the 4,300,000 office chair and 1,700,000 desk future 

as projected in a Ken White Associates study (OFFICE APPLIANCES’ 
exclusive in the April, 1957, issue) is given through the steady expansion of 
the chemical industry. 

Research and office space currently under construction will cost $37 mil- 
lion upon completion and definite plans for new office and research quart- 
ers are presently estimated at a cost of $16 million, of which the greater part 
is slated to be spent in 1958. Such is the forecast by Kenneth H. Ripnen Co., 
office architects. 

This all adds up to a rosy future for the office furniture industry. 
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Tie in with our ads... 


#____—S§s and watch your {7/57 


<M | sales sizzie all summer! 
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nce METHODS : 
® This is the summer to feature Cosco . . . now offering chairs in two price 
i. ranges, plus a full line of upholstered seating and occasional tables . . . all 
art backed by a record national ad campaign! Send today for free tie-in ad mats 
he and display material, covering Cosco’s low-priced standard office chairs, 
iC le a) > . . ec . ’ ~ . > , . 
Cosco’s new medium-priced “Director” Series, and Cosco’s full line of 
SS. 
w- chairs, settees, sofas and occasional tables. Act now, and change your 
ind summer from humdrum to humdinger! 
sat- 
HAMILTON MANUFACTURING CORPORATION + COLUMBUS, INDIANA 
ad- 
>] l- 
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on 
ne 
ers 
in 
m 
rs, 
in 
rhe 
ne 
n 15-F Secretarial Chair: A favorite from COSCO's iow-priced 28-T A Executive Chair: Showpiece of new COSCO “Director” 
ho line. “Office Fashioned" to look better, feel better and wear Series! Features include dual-contour molded foam rubber seat, 
nt better than many chairs costing far more. Suggested retail, and a backrest that's foam-cushioned and upholstered front and 
$29.95. Zone 2, $31.95. back. Suggested retail, $59.50. Zone 2, $63.50, 
U 
cy 
a- 
er 
P- 
He | : t 
Cte (UAL teatu 
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? 
ol 
‘T { ) ; 
a | NAVAL VOU 
+t - COSCO also offers chairs, 
rt settees, sofas and occasional 
tables, styled to meet today's 
. y/ demand for a warm, congenial 
atmosphere in business! 
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State of the Industry 





© We Were There. This July issue of OFFICE AP- 
PLIANCES contains in its pages tangible evidence of 


the staff is activity. From the heart of Gotham to the 


shores of the Pacific, we as editors “have been there” to 
report first hand what the stationery and office equip- 
ment industry is doing. 

The Offureps'’ office furniture show in New York 
City, the National Office Management Exposition in Los 
Angeles, the change of Eberhard Faber Pencil Co. from 
a metropolitan area to the country, the opening of new 
showrooms for Gregory, Mayer & Thom in Detroit, and 
the parade of NSOEA regionals from coast to coast 
have all fallen under the ken and pen of OFFICE AP- 
PLIANCES'’ editors. 

Certain definite trends have been noticeable from our 
conversations with dealers, manufacturers and field rep- 
resentatives, namely: 

—Self-selection is an established trend in the station- 
ery industry, and store remodeling for both attractive- 
ness and easier merchandising has become routine. 


—More and more office furniture dealers are re- 
furnishing their api putting emphasis on color and 
the better display of accessories so much wanted today. 

—More design nora are employed on the 
staffs of the office furniture dealers and the results are 
showing in beautiful, large installations where results, 
rather than price, insure the contract. 

—Dealers are concerned with the problem of making 
downtown shopping areas—through more parking and 
attractive surroundings—competitive with the outside 
fringe shopping areas. To bring this about, dealers have 
a new Civic consciousness, and they are working with 
Chambers of Commerce and municipal governments. 

—More manufacturers are moving away from 
crowded industrial areas to the suburbs and even to the 
country, finding increased advantages tax-wise as well 
as a satisfied corps of workers 

—There is increasing interest in the new products 
available to the office furniture industry. Desks are 
being made of cherry, walnut, rosewood, teak and ma- 
hogany. Likewise, plastics such as Formica, Realwood, 
Textolite are used in abundance. Marble tops are again 
in demand and vinyl and leather are used commonly. 
Today, chair coverings are a decorator’s delight. Color 
is a byword of the industry 


—Today, there is an awareness of the dealer of the 


new way of life in the office which means space-saving, 
efficiency rather than ornateness in desks, functionalism 
above all in furniture. 

Yes, there is evidence that the stationery and office 
equipment industry is on the march 
e A Peek into the Future. By 1975 there will be 5.75 
million operating business concerns in the United States 
—the offices of which the stationery and office equip- 
ment industry can be expected to both furnish and 
supply. 

That is the conclusion reached by Dr. Ralph J. Wat- 
kins, director of research for Dun & Bradstreet. 

“On the average our economy needs one business con- 


cern for approximately every people,” according to 
Dr. Watkins. “In 1929 we had one business concern for 
every 40.2 people; in 1939, one for every 40.6; in 1949, 
one for every 37.3; and in 1955, one for every 39.1.” 


Dun’s Review and Modern Industry expects 4.50 mil- 
lion concerns in operation by 1960; 4.90 million by 
1965; 5.25 million by 1970; and 5.75 million by 1975. 
This anticipated business growth is intimately linked 
to today’s population upsurge. On the average day in 
1957, more than 11,500 American babies will be born; 
more than 4,300 marriages will take place; and approxi- 
mately 4,300 Americans will die. Each such average day 
in 1957 will bring a net increase in our population of 
almost 8,000. 


e Incentive Must Remain. ‘Diminishing incentive’ is 
the most critical long-range problem of business today 
and “by corollary of the nation itself,” Crawford H. 
Greenewalt, president of the Du Pont Co., said recently 
in addressing the Economic Club of New York City. 


The big things that have made this nation great “have 
always been the result of an extra effort,’ he declared. 
But whether the incentives for this are personal or 
corporate, we seem to be forsaking the ‘simple prin- 
ciple of encouraging men to give of their best effort.” 


“To expect that extra effort when’ incentive is lack- 
ing is to cast human nature into a new and unfamil- 
iar mold,” said Mr. Greenewalt. “Routine and per- 
functory performance brings routine and perfunctory 
results.” 


“Tranquilizing” of incentives can scarcely foster prog- 
ress, he noted. Mr. Greenewalt said he could not rec- 
ommend Miltown as a substitute for incentive or Equa- 
nil as an alternate to achievement.” 


“We have achieved because each man has had the 
encouragement to give of his best effort, unhampered 
by distinctions of class, status, or parentage,” he de- 
clared. 


Taking as an example ‘the threatened application of 
discriminatory taxation to business, with rates cali- 
brated according to size, Mr. Greenewalt said he felt 
this would penalize national development “far more 
drastically than it would the corporations.” 


The dangerous fallacy in this proposed legislation 
“transcends its immediate effects,’ he said. “The dan- 
ger and the fallacy alike lie in the acceptance of its 
thesis, in the attitude that somehow we can attain prog- 
ress by making progress unprofitable, that we can fur- 
ther achievement by rendering achievement unattrac- 
tive.’ 


And here, it seems, is the clincher in Mr. Greenewalt’s 
philosophy: 


“I am afraid that too little thought has been given to 
the moral implications of taxing away 90% of one 
man’s earnings so that another's tax might seem less un- 
palatable. I am afraid that the issue has been drawn too 
often along political rather than moral lines.”—COS 
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Take the Royal road 


to portable profits! 


Ro NOW’S the time to hit the Royal 
road because'Royal is paving it with the 
greatest sales opportunities you've ever had! 

This fall, Royal is hacking you up with a 
new and powerful advertising and promotion 
program designed to build up your portable 
traffic. 

There will be special advertising in TV 
and magazines during the profitable back-to- 
school season .. . starting August 19th. 


In addition... Royal fis planning to con- 
tinue the special advertising and promotion 
campaign to high school students in 
SCHOLASTIC...and to more than a million 
teen-agers in SCHOLASTIC ROTO. 
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Plus ... exciting new display material that 
dramatizes the Royal portable line, supple- 
menting your own sales efforts at the point 
of sale. 

Most important jof all, Royal’s fall pro- 
motion will spotlight the world’s greatest 
typewriter with such sellable and dramatic 
exclusives as Twin-Pak and the Magic® 
Margin. 


And don’t forget the sales clincher: 
Royal’s Easy Payment Plan! 

Looks like a great season for portables... 
at least 50% better than lasi year in sales! 
Get behind this advertising and promotion 
powerhouse and get your share! 


ROYAL pert 


Products of Royal McBee Corporation, world’s largest manufacturer of typewriters. 





Todays Best Buy — 


Comparison of 1939-57 price 


by CLARENCE O. SCHLAVER 


managing editor 
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ffice machines are today’s best buy. That's the 
€} conclusion reached through OFFICE APPLI- 
ANCES’ research into the price raises of these products 
as compared to six basic consumer commodities over 
the 1939-1957 period under study. 

It’s a matter of pocketbook economics—76% against 
157%. 

From the pre-World War II days just before Hitler 
employed a mailed fist in subduing Poland until the 
present, prices for the consumer commodity items un- 
der study have risen an average of 157%. 

In the same 18 fast-striding years of mechanization 
progress, five standard office machines—hand and 
small electric adding machines, portable and standard 
typewriters and duplicators—have had an average in- 
crease in price of only 76.6%. 

For comparison purposes the Bureau of Labor Sta- 
tistics price index is used on household furniture, cloth- 
ing, coal and heating oil, kitchen utensils and food. 
Co-operation of dealers, opening their price books, has 
resulted in the comparative figures on selling prices of 
a sixth commodity, automobiles. 

These basic-to-living commodities have shown a 
price increase range from 104% up to a bulging 300%. 
The latter three-fold jump was made in the price of 


Consumer 
Product — 
Prices 


Office 


Machine | 


Prices 
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OFFICE MACHINES 


increases reveals greater rise for commodities 
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FURNITURE 


CLOTHING 








1939 (BUREAU LABOR STATISTICS) 1987 


TYPEWRITERS 
DUPLICATORS 


oil HAND ADDING 
— MACHINES 

STANDARD 

TYPEWRITERS 


ELECTRIC (SMALL) 
ADDING MACHINES 





1939 (FROM OA RESEARCH) 19587 
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COAL & 


CLOTHING HEATING OIL 


FURNITURE 


CONSUMER PRODUCT PRICES 


(BUREAU LABOR STATISTICS) 


TODAY'’S BEST BUY ... continued 


automobiles during the period when automatic 
transmissions, power brakes and steering, and 
high-compression V-8 engines were introduced. 

What does this mean to the office machine 
dealer ? 

—He can truthfully sell his adding ma- 
chines, typewriters and duplicators as “‘best 
buys” if the price factor is up for considera- 
tion. 

—He can couple the attractiveness of price 
with advancement in design, performance and 
longevity of the machines. Just as automobiles 
have stepped out in horsepower, “finned” 
handsomeness and comfort, today’s typewriter 
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300% 





1939 1957 


KITCHEN 
UTENSILS FOOD 


can be merchandised as a machine which has 
easier ribbon changing, more comfortable keys, 
silent operation and efficient tabulation. 


Living Cost at Peak 
In making the price analysis for this article 
it was discovered that living costs—as meas- 
ured by BLS consumer price index—are now 
at the highest point ever. Food, a major factor 
in the cost of living—has risen in price and is 
still rising. The cost of other consumer items 
has reacted, just as office machine prices, to 
higher steel prices. 
But it is significant that office machine man- 
ufacturers can rightly contend that their prices 
have held to the line well in comparison to a 
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ELECTRIC (SMALL) 
ADDING MACHINES DUPLICATORS TYPEWRITERS 


6934% 


I 


1939 1957 


a 


STANDARD 


OFFICE MACHINE PRICES 


jump; for example, of 132.3% during the past 
18 years in prices of kitchen utensils which, 
like typewriters, have steel and other metals as 
a basic ingredient. 

In comparing prices these are the Bureau of 
Labor Statistics indexes used for consumer 
products: 

1939 1957 Increase 


Household Furniture 47 109.8 +133% 
Clothing 52.5 107 + 104% 
Coal, Heating Oil 56.4 132.3 +134% 
Food 47.1 112.0 T 138% 


Automobile dealers appear to be agreed 
that prices of their much-improved vehicle of 
transportation have tripled. Thus, one well 
known make selling for $1,039 in 1939 today 
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84% 


100% 104% 






1939 1957 1939 1957 
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PORTABLE HAND ADDING 
TYPEWRITERS MACHINES 





(FROM OA RESEARCH) 


costs $3,117 with comparable basic equipment. 
No attempt has been made, because it is 
basically impracticable, to match model against 
model in ferreting out 1939-1957 office ma- 
chine prices. Instead, manufacturers have re- 
vealed their increases on a percentage basis. 


Portables Up 100% 
A portable typewriter selling for $65 in 
1939 today costs around $130, representing 
100% increase, whereas a standard typewriter 
which could be purchased for $115 in 1939 
today has a basic price of $212, give or take a 
few dollars. 
Hand adding machines which sold for $50 
or slightly more in 1939 today cost about $102, 
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office machine prices up 76.6% in 


period compared to 157% for 
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depending upon the model, an increase of 
roughly 104% which is considerably less than 
the increase in most consumer commodity 
prices, as previously pointed out. The cost of 
small electric adding machines has risen only 
26%, maunfacturers inform us. 


Duplicator Increase Under 70% 

It is difficult to establish an all-around 
duplicator price comparison for the 1939-1957 
period but a leading manufacturer took the 
prices of all models in 1939 and averaged them 
against the total price of comparative 1957 
models before coming up with an accurate 
6934% increase figure. 

That their price increases have been lagging 
by comparison is no new contention by office 
machine manufacturers. 

One annual financial report by a manufac- 
turer in the industry a few years ago said: 

“Since 1942, price level of our products has 
risen 40% while commodity prices have in- 
creased 75%. 

And another manufacturer said: 

‘The total increase since 1938 in the list 
price of our largest selling office typewriter 
has amounted to 32% while during the same 
period the national price average of manufac- 
tured products rose over 90%. 

Meanwhile, the improvements made in office 
machines of all categories, going beyond the 
scope of those used for this study, have kept 
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1939-57 


col imodities 


pace with the packaging, quality and preserva- 
tion qualities of food, the styling of household 
furniture and clothing, the stepped-up: thermal 
heating qualities of coal and oil, the improve- 
ments in kitchen utensils and the horsepower 
of autos 

New styling and use of color in office ma- 
chines is apparent. The typewriter used by to- 
day’s stenographer is as sleek as her coiffure 
and is responsive to her demands for speedy 
operation. Adding machines are fast in calcu- 
lation, improved to the point where they are a 
remarkable adjunct to the human brain’s math- 
ematical capabilities. 


Millions Spent on Research 
While at the same time improving their 
standard machines, office machine manufac- 
turers have poured millions of dollars into re- 
search for automation goals, an expense factor 
which has not always been reflected in price 
rises 
Increasing labor and steel costs—the two 
largest factors in influencing office machine 
prices—have been steadily rising and will un- 
doubtedly go higher. Therefore, it is idle to 
believe that prices of the machines will remain 
at today’s levels. But manufacturers apparently 
have done well in holding the line to produce 
what is today’s best buy in comparison to con- 
sumer commodities needed for the household 
and in everyday transportation. 
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Pittsburgh Welcomes 


9:00 
10:00 
10:00 

1:30 


program 


9:00 
9:00 
9:30 
9:30 
12:30 


3:00 
6:00 


9:00 
9:00 
9:30 
9:30 
12:00 
12:30 


4:30 
6:00 








9:00 
9:00 
PRESENTATION of this 
membership contest tro- 
phy, donated by President 9:00 
D. L. Keeney, Jr., will be 9:30 
made at Pittsburgh. 9:30 
12:30 
1:00 
4:30 
7:00 
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A.M. 
A.M. 
A.M. 
P.M. 


A.M. 
A.M. 
A.M. 
A.M. 
P.M. 


P.M. 
P.M. 


A.M. 
A.M. 
A.M. 
A.M. 
Noon 
P.M. 


P.M. 


Sunday, June 30 
Manufacturer registration opens. 


Dealer registration opens. 
EXHIBITS OPEN—17th Floor, Penn-Sheraton. 
Board of directors’ meeting. 


Monday, July 1 
EXHIBITS OPEN. 


Registration continues. 

Cash Register Panel—Jack Burton, Pittsburgh, presiding. 

Ladies Panel discussion. 

Luncheon in the Pittsburgh Room. 

Special speaker, Carl Jansen, president of the Dravo Corp. 
Pittsburgh. 

Business session of members. 

Electric Typewriter Panel—Robert Randazzo, presiding. 

Ladies get-acquainted tea. 

Buses leave for Colonial Manor dinner, show, dance, com- 


munity singing. 


Tuesday, July 2 
EXHIBITS OPEN. 


Display of Nomda awards and Idea Board. 
Duplicator Panel. 

Ladies Panel discussion. 

Ladies luncheon and sightseeing tour of Pittsburgh. 
Luncheon in the Pittsburgh Room. 

Members’ business session. 

Presentation of awards. 

Panel discussion. 

New board of directors’ meeting. 


P.M. to 9 P.M.—EXHIBITS OPEN 


A.M. 
A.M. 


A.M. 
A.M. 
A.M. 
P.M. 


Wednesday, July 3 
EXHIBITS OPEN. 


President's breakfast for presidents and secretaries of local 
associations. 

Idea Board and awards continued 

Bookkeeping Panel — David Silvers presiding. 

Ladies Panel discussion and election of officers for 1957-58. 

Luncheon in the Pittsburgh Room. 

Presentation of prizes for membership contest. 

Advertising Panel, N. Dean Leininger presiding. 


& 1:30 P.M.—Ladies tour of H. J. Heinz Co. plant. 


P.M. 
P.M. 


Board of directors’ meeting. 
Banquet and dance — C. Elmer Anderson, presiding. 
Auld Lang Syne. 
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NOMDA 


ene at the International Convention of the 
National Office Machine Dealers Association 
will open at 10 A.M. on Sunday, June 30, on the 17th 
floor of the Penn-Sheraton Hotel in Pittsburgh. From 
this hour until the close of the convention on the 
following Wednesday night, July 3, the participation 
by dealers, manufacturers and salesmen promises to 
set new records for the office machine industry. 

Panel discussions, award presentations, election of 
new officers, special entertainment features including 
a buffet dinner at the Colonial Manor, and the an- 
nual banquet and dance will highlight the Pittsburgh 
sessions. 

Carl B. Jansen, one of the nation’s top industrial- 
ists and president of the Dravo Corp. of Pittsburgh, 
is to be the No. 1 speaker. His talk is scheduled for 
the opening luncheon on Monday, July 1. 

Mr. Jansen has been one of the most active mem- 
bers of the Community Development organization 
that has headed up the Pittsburgh Renaissance bring- 
ing vast improvements to the city’s appearance and 
vitality. 

This talk will be followed by the electric type- 
writer panel presided over by Robert Randazzo of 
Kansas City with Alfred Foxcroft of Los Angeles as 


co-chairman. 


Leaders of the association feel that this panel will 


exhibitors 


Exhibits Open Sunday, June 30; 


Ladies to Join in Program 


be one of the most important events of the entire 
convention. Purchasing, selling, repairing and serv- 
icing of the electric typewriter will be aired. 

The new organization, Ladies of NOMDA, will 
come into its own at Pittsburgh. First of all, there 
will be a get-acquainted tea on Monday afternoon in 
the Terrace Room of the hotel, from 3 to 5 P.M. On 
Tuesday morning, the ladies will stage their own 
panel discussions in the Allegheny Room on the 17th 
floor. The same procedure will be followed on Wednes- 
day morning, at which time officers will be elected 
for 1957-58. The panels will be built around pub- 
licity, advertising, rentals and record keeping. 

A tour of the Heinz Co. plant, the outdoor buffet, 
the opening luncheon and the annual closing banquet 
will all have participation by the Ladies of NOMDA. 
Mrs. Henry Sassman of Victoria, Tex., heads the 
organization, elected last year in Houston, Tex. 

NOMDA’s Idea Board will again make its ap- 
pearance at the convention. This is a display of prize- 
winning ideas in display advertising, direct mail and 
sales promotion. 

“We are anticipating far-flung dealer participation. 
The NOMDA program at Pittsburgh certainly re- 
flects growing interest in the new products and the 
answers to problems facing the office machine 
dealer,” says NOMDA President D. L. Keeney, Jr. 


Exhibitor Booth No. Facit, Inc. 58-59-60 Remington Rand Division of 
Addo-X Inc. ' Gestetner Duplicator Corp. él Sperry Rand Corp. 19-20 
R. C. Allen Business Mach., Inc. 32-33 Haskell, Inc. 13 Rex-Rotary Distributing Corp. ” 
Alma Office Machine Corp. 38 Metatin Oo, 21 Rochester Ribbon and Carbon Co. 8! 
American Dictating Mach. Co., Inc. 9-10 The Heyer Corp. 37 Royal McBee Corp. ’ on 
American Voss Corp. 84 PU as 16 Shipman-Ward Manufacturing Co. 30-31 
Ames Supply Co. 82 Indiana Cash Drawer Co. 12 ante. ~ = 
Atlas Stencil Files Corp. 54 : Speed-O-Print Carp. ” 
Infra Electronic Corp. 47-48 h S Cc 14 
Badger, Inc. 57 piss : . a. Steger Co. 
Barrett Adding Machine Division, Inter-Continental Trading Corp. 4-5 Swift Business Machines Corp. 40 
; Inter-State Metal Products Co., Inc. 62 Tiffany Stand Co., Inc. 28-29 
Lanston Industries, Inc. 46 
eitiaite Git 5 Morse Typewriter Co., Inc. 64 Typesales, Inc. 8 
Ch aa va 2 The National Cash Register Co. 22-23 Typewriter Distributors, Inc. 18 
Po ec : riter Co., Inc. a Olivetti Corp., of America 24-25 Typewriter Equipment Co., Inc. 66 
ar . 4 
ties : Pacific Instruments Corp. 14 Underwood Corp. " 
Codo Manufacturing Corp. 56 Utility Supply Co 85 
De-J Paillard Products, Inc. 4l . . aie 
e-Jur Amsco Corp. 42-43 ; Victor Adding Machine Co. 86 
Elliott Addressing Machine Co. 35-36 Pearl Engraving Corp. 7 Victoria Arduino Corp. 45 
Ennis Tag and Salesbook Co. The Print-O-Matic Co., Inc. “4 Wells Chair Corp. 75 
American Carbon Paper Mfg. Co. 52 Regna Cash Registers, Inc. 55 Widmer Time Recorder Co. 65 
27 
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MODERN SIGNAGE . . . Random examples from stores 
across the country. Does your sign meet the requirements 
listed in the article below? 


Mr. Dealer: by DOUGLAS FAIRWEATHER 


Ken White Associates 


* I n recent years, there has been a continuous stream 
OUT 1 I} of writing and talking on the point of sale... 
and I would be the last to suggest that the look of 
things in the dealer's store isn't vital to successful 
merchandising. 


I am, however, deeply concerned over the fact that 


s a lot of effective display at the point of sale is being 
] almost totally eclipsed by a lack of impact at the 
point before the point of sale . . . the store front it- 
Is Sho \ Ing @ «elf. 


The next time you're in a strange city or town, 
take a walk down the main street looking for an of- 
fice equipment dealer . . . look for the sign. Chances 
are that you won't find one until you're right on top 
of the sign and can read the small print. And if 
you're in a moving car, you may miss your destina- 


The store front has a vital position tion several times. 
i F , P The confusion at 42nd and Broadway, New York 
in the chain of selling. Is it an City, is, on a smaller scale, repeated in business dis- 


tricts from coast to coast due to the fact that dealer's 


afterthought in your business or a signs are, in many cases, unconsidered and illegible. 


definite aid to successful mechandising ? Does it affect sales? How .. . and how much ? Ac- 
cording to national estimates, the store front, of 


which the sign should always be a focal point, can 
sell up to 25% of your gross sales before people ever 
get inside your store. 


The reason is this: It is the bridge between all 
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other pre-selling and the final selling done by interi- 
or displays and sales personnel. The most compelling 
newspaper advertisements — the most dynamic direct 
or both can’t increase traffic and 
build volume, if people just can’t find your store . 

and the most attractive interiors won't mean very much, 
if no one comes in to look at them but you and your 


mail program 


employees. 

The first thing to understand in an approach to 
better signage is that there are two basic elements in- 
volved symbolism and description. Most good 
signs will use both, though the proportion varies 
considerably depending primarily on the nature of 
the business. 

Well-known signs that rely mainly on symbolism 
include the boot traditionally exhibited by the cob- 
bler . . . the striped pole of the barber . . . the mor- 
tar and pestle of the druggist . . . and the cigar store 
Indian. 

Indelibly planted in the minds of millions, these 
well-known symbols need little or no help from de- 
scriptive copy in carrying out the basic objective of 
the sign identification. 

Unfortunately, many types of business, including 
the office furniture and equipment dealer, have no 
such traditional shorthand memorizing devices with 
which they have been associated since the days of the 
guilds. This does not mean that your sign should be 
or must be devoid of symbolic content. It does mean 
that there is no set combination of colors and shapes 
that is, for all practical purposes, automatically right 
ror your store. 

A systematic summary of the basic marketing cri- 
teria that must be considered in developing effective 
signs should include the following: 

1. The sign must be definitive and unambiguous. 
[t must specifically set forth the nature of your busi- 
ness together with the products and services offered. 
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2. The sign must be distinctive, standing out from 
those of neighboring establishments which compete 
for the consumer's attention even though their mer- 
chandise may not compete with yours. 

3. The sign must be /egible. This means it must be 
easily read from some distance so as to summon po- 
tential customers that may pass near to but not im- 
mediately in front of your store. 

4. The sign must be simple and direct. You cannot 
expect customers to ponder over what it is you can 
do for them, particularly if they are some distance 
from the sign. 

5. The sign must motivate. Telling people who you 
are and what you have to offer is effective only inso- 
far as they have a need for your products. Passers-by 
can be turned into passers-buyers by stimulating their 
sense of need. 

6. The sign must be adaptable. The most powerful 
visual selling programs are based on a constant pre- 
sentation of identical or nearly identical symbols and 
colors through various media and promotional ma- 
terials. If they are going to perform as a team, they 
have to wear the same jerseys. 

7. The sign must be appropriate. Its personality 
should emphasize the attributes of business equip- 
ment .. . efficiency and economy . . . not the light- 
hearted atmosphere of an ice cream parlor. 

In view of the vital position of the sign as a link 
in the chain of selling, and in view of the fact that 
its cost is relatively low and its value relatively per- 
manent, both dealers and manufacturers would bene- 
fit from an “agonizing reappraisal” of their signage 
problems. 

Ask yourself if signage has, up to now, been just 
an afterthought in your business. How would it come 
out in an objective rating based on the seven criteria 
listed here? 














H.. do you keep such a loyal staff of salesmen? 

Is their apparent happiness — and volume of sales 
— in proportion to how you pay them? 

These pointed questions were put recently by an 
OFFICES APPLIANCES staff writer to the owner of 
a very successful stationery and office equipment 
business. 

The answers are illuminating. Although the source 
of the interview prefers to remain anonymous, OF- 
FICE APPLIANCES feels that the information 
gained is of such value to fellow dealers that it 
should be passed along. 

“My salesmen sell more because I pay them more 

. because I encourage selling the whole line in- 
stead of specialization . . . because I do not lay down 
strict territorial lines,’ explained our informant. 

He leaned back in his chair and made a flat state- 
ment which pretty well sums up his attitude on com- 
pensation to salesmen: 

“Financial worries kill salesmanship.” 

Dealer X then continued, “I pay a percentage on 
profit and I encourage my men to sell profitable mer- 
chandise even though it may be harder to sell than 
close-margin stuff. 

“First of all I look for an honest and ambitious 


| prefer someone who has never been in this 
business before because I want to have him trained 
my way.” 


How does the new salesman get his education in 
selling. Dealer X explains: 

“The usual method is to start him in the shipping 
room and then have him fill orders, keeping him in- 
side until he has lost his ambition 

“But I don’t follow this practice. I keep a man in- 
side for two or three weeks studying merchandise, 
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Well-paid 


A Staff Interview With 
Proprietor of Successful Firm 


building up his file of information instead of work- 
ing in the stock room. When he is ready to go out 
he is given a list of accounts. In the meantime I find 
out how much it costs him to live. 

“A weekly draw i$ provided . . . and if he isn’t 
going to make his draw for a while I raise it so he 
can make it... 

“Later, I let the salesman set his own draw. If he 
goes over it the draw goes down . . . but a surplus 
accumulating in the account can be taken out as de- 
sired or left remaining. 

“Once trained, a salesman is on his own and on 
straight commission. If he cuts prices it comes out of 
his own commission. 

Dealer X pointed out that he attempts to fit the 
man to the customer and that he doesn’t want high 
pressure salesmen. ‘I want my men to gain the con- 
fidence of the buyer... 

“In turn I want my salesmen to have confidence 
in me that they will be paid well if they sell well, 
that they will get all of the commission on an order 
whether it comes in by phone or letter.” 

There's the meat of Dealer X’s policy in regard to 
salesmen, the reason why, he explains, he has sales- 
men who are satisfied and who stay with him. 

Here are some frank answers to questions put to 
Dealer X: 


QO. Do you have drawing accounts for your salesmen? 


A. Yes. Our outside men are paid a drawing account 
weekly which is charged against their account. When 
we take in a junior and start training him, we pay him 
an agreed amount that will enable him to live properly. 
Financial worries kill salesmanship. 


After the juniors have made good, they get a straight 
commission with a drawing account based on mutual 
agreement. The surplus which accumulates in their ac- 
count can be taken out as desired. 


Q. Do you pay commission to inside employees? 
A. No, they are paid a straight salary. 
QO. Do you follow a strict territorial plan? 


A. No. We do not work territories, but instead assign 
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individual accounts except in towns outside our own 


city. Accounts which are not producing are discussed in 
our sales meetings and rotated among the men until 
we find the proper man that can sell the account. 

O. Do you have trouble determining commissions? 


A. No, because when an account is assigned to a man, 
he gets full commission on phone, mail and also store 


Dusiness. 


We find this produces much better results because, if 
the salesman receives less commission on phone and 
store business, it is human nature for him to tell his 
customers to hold the order until he comes around. 
This means, in many cases, that some competitor picks 


up the order before our salesman arrives. 


I 
QO. Do you encourage selling the whole line instead 
becialization ? 


A. Yes. If one of my men asks another man to go 
with him and help him on an order, they split the 
commission between themselves. 


salesmen sell more 


Q. How do you figure costs in determining commissions? 
A. We figure in two ways: All merchandise which we 
carry in stock, we figure factory cost because the in- 
coming expense varies entirely too much and for the 
amount involved, we figure we save money by not try- 
ing to carry these costs to each sale. 


However, when our salesman sells a special binder or 
any special goods which we do not carry in stock, we 
include as cost all incoming expense because this is 
very easily figured and also tends to encourage the 
salesman to sell the items which we carry in stock. 


Q. Do you have the salesmen O. K. their own credits? 


A. Yes. After one year's service, we allow them to do 
this. Such a policy also makes them responsible for 
collections of past due accounts. When an account be- 
comes 90 days old, we charge off 50% of the account 
on a C. O. D. basis. Naturally the salesmen watch their 
accounts very carefully and this results in lower credit 
losses. The policy also keeps them from losing accounts 
which buy elsewhere when you let them become past 
due. 


Here's How One Dealer Pays His Salesmen: 


© Orders of less than $1.00 — No commission. 


© Orders of $5.00 to $9.99 — 30°/, of gross profit. 


e Orders of $1.00-$4.99 — 25%, of gross profit. © Orders of $10.00 and over — 35°/, of gross profit. 


© Furniture and equipment — 33 1/3%, of gross profit. 


Based on such a formula the salesman's pay statement for one month might read: 








Classification No. Sales Cost Net Sales Commission 
Furn. & Equip. 36 $2,426.64 $3,860.89 $ 478.08 
Over $10.00 113 1,453.65 2,611.24 405.15 
$5.00 to $9.99 76 280.50 546.24 79.72 
$1.00 to $4.99 124 181.58 349.19 45.39 
Totals 349 $4,342.37 $7,367.56 $7,008.34 


COMMISSION ADJUSTMENTS 


Gross Commission as Above 
Drawing Account 
Prize Contest 


Comm. Used Goods 











Debit Credit 
$1,008.34 
$375.00 
50.00 
14.50 
$375.00 $1,072.84 


$ 697.84 


Additional Commission Above Draw 
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Accessories of the 
Selected for Office Appliances by 

















































: i) jie i! ip a r accessories must stimulate the imagination. 
A ae nied Nt Airy fish-net coupled with crisp black and white 
bil “ iat is creates a cool background for a lamp promotion. 
i i pege Tht Mr. Barnes suggests that a lamp, such as his Selec- 
aT" i Da Te tion No. 5, would be ideal for a feature newspaper 
ih on win? HCL ad to attract the accessory-conscious buyer, and en = — 
1 He raed a4 at the same time it can hold volume figures during ye gs 
LAT Dat we the “‘slow’’ vacation period. Promotion of acces- 
Lt DA veneeal sory items in the summer has the added advantage 
TUTE * aie vi of bringing in new customers who may find your 
ii) 4 + rey store is the ideal place to purchase “business gifts 
ine iqy for business people’’ at Christmas. 
st EE aD i a 
Hat a 1) | A 





1. “Fish Net” for display. Use 
as room divider too. No sewing, 


y' 


a Bale 


just stretch through 34-inch brass 
rod and cut. Natural and colors 
in 54-inch width. No. 405 by 
Rowen, Inc 
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es ° 3, “Man’s Choice”, in 4 : : 
aa Swedish brass, proportioned 5. “Promoter's Delight 
‘ + i with a 2314-inch height in Hyrocal simulated 
for style and practicability. 2 ceramic, dyed in contem- 
Complete with opaque } porary colors. Retails 
natural linen shade. Retails for only $11.50, shade 
at $33. No. V-366 from > included. No. A223 from 


Laurel Lamp Co. Westwood Industries, 











Inc. 

4. “Brass Severity” 

for any room. Swing 

arm for proper light. 

No. BR 935 retails 

at $27.50. Arrow 
2. “Modern Manner”, in Lomnpe. — 
Flemish bronze and walnut 
Stands 36 inches high including 6. Bronze and brass 
grass shade. No. A997 retails or silver and brass 
for $33.50. Westwood combined. Stands 40 
Industries, Inc inches high with 


linen shade. No. TAB 
1040 retails for $40. 
Arrow Lamps. 
EUGENE BARNES 
Merchandising Advisory Service 
400 E. 55th St. New York 23, N.Y. 
Mr. Barnes counsels by mail 
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10. “Forum Romanum” 
Piranesi, companion to 

No. 13, with complementing 
frame. Retails at $20 from 
Jarnow & Co. Firm No. 
T-2044. 





Decorative Comfort Co. 





8. “Party?” For the politically 


minded. The Democrat is No. 


23 and the Republican elephant 
22. Both six inches tall. 


is No 
Italian Majolica pottery from 
Florence, Italy. Retail is $7.50 


each from Cathay Crafts Corp. 





Month 


Eugene Barnes 


by 


. Sleek lines in the Danish mood. Two 

foam cushions. Dealer furnishes 214 yards 
of fabric. Lacquered, natural or walnut 
stained maple. No. 365 retails at $85 





> Dealers who wish further information about any of the accessory items 
pictured on these pages are requested to use the Inquiry card facing page 38. 





11. “Lemon 


12. “Plantelite” for 
dramatic touch. Legs are 
mar-proof plastic balls. 
Light shows through greens 
and fabric panel. Manufac- 
tured by Lamp Promotions 
Co., Inc. 


9. Magazine rack with 
a ‘tidy look.” Brass 
plated natural walnut 
with white metal inserts. 
Stands 1914 inches high. 
No. 524 retails at $13.50 
from Rubel & Co. 
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13. “Obelisco Egizio” by 
Piranesi, in textured gesso 
frame with raised ebony for 
styling. No. T-2045 is 25 by 31 
inches. Retails at $35. By 
Jarnow & Co., Inc. 
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14. “Country 
Gentleman” for 
the office decor. 
Fifty-inch Say- 
brook cotton and 
rayon black and 
white check. For 
draperies or slip- 
holstery. No. 
81213 retails at 
$4.50 a yard from 
H. B. Lehman 
Connor Co., Inc. 


po 
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and White.” 
Ceramic vase and ash tray for 
picking up color in the office. 
Vase No. 168 retails at $3. 

Ash tray No. 190 retails at 
$7.50. Design Technics. 

















































Display Suggestion 
the air .. . can't settle anything? This ‘‘tongue- 
in-cheek” copy ties in with the lamps 

suspended by black wire. Drape fish-net 


. “Everything up in 


around the ceiling with cup hooks and swag 
the check from back to foreground. 
Prop the pictures on the floor. 





Upgrade your sales 


by D. A. (DAN) MACDOUGALL 
Stationers Loose Leaf Co. 


thorough knowledge of your product is one of 

the first requisites in selling. Not necessarily a 
technical knowledge of construction, manufacturing and 
other detailed specifications, but a working knowledge 
of your product application, what it will do for the 
prospective user, in what way it will serve him better. 

The salesman who applies his knowledge of product 
application to his customer's needs is usually a ‘quality’ 
salesman. He can be expected to avoid the price com- 
plex which becomes so prevalent in these times with so- 
called commodity selling, or order taking. 

A successful salesman puts into practice his keen ob- 
servation powers. Having such observation powers alone 
is not enough, they must be put into operation. Having 
observed an application for your product, or services, 
the next step is of great importance. 

Rather than approach the prospect on the spur of the 
moment, request his permission to make a survey and 
the opportunity to present your recommendations. Plan 


by GIVING 


sibly grow into need for our services, or product at a 
later date. 

Giving has its rewards in another way. It puts you in 
the correct state of mind to go forward in your daily 
work. You face your task with greater challenge, which 
otherwise could become dull and less interesting. Giv- 
ing of your knowledge to your fellow man makes life 
itself worth while. It really makes your work more fun. 
GIVING puts selling on an entirely different plane. 
You will find not only increased orders but, more im- 
portant, increased profit. 


It Becomes Infectious 
Giving becomes infectious. Your customers will soon 
realize and understand that you and your company have 
his interests at heart, and they will be calling on you 
more and more as their problems arise, consequently 
GIVING you more and more of their business. 
“Don’t be a square — put some GIVING in your 




















your presentation by doing the necessary research at selling. 
your office, prepare your data, catalogs, illustrations, s eo ja 
and the like, and get an appointment to make your pres- 
entation, thus saving your customer's valuable time, as | | 
well as your own. | 
MacDougall Known 
Best Treatment Needed gy 
You have emphasized the importance of your cus- As ‘Mr. Golf of 
tomer’s problems, rather than minimized them as is so tee 
likely to happen if you make an “on the spot” presen- | Kansas City 
tation, or unprepared demonstration. The following out 
of such practices eliminates competition in many cases, . oe ol 
ttin } ie om a thinher lev Widen declan “ le a The author of “Upgrade Your Sales by Giving” was 
o & 8 ” sista ake named “Mr. Golf of Greater Kansas City’ in 1956 for 
titled to your best treatment. his work with junior golfers (boys 12 through 17 
The most successful salesman in the stationery and years). Chairman of Greater Kansas City junior golfers 
office equipment industry has the knack of accomplish- committee, he had 123 boys registered i — em 
ing greater heights without the dollar-and-cent label on = — postage “i = tn es per 
. . . . etiquette e : > 4 
his efforts. This is not by accident, but rather a truly saa left to the a pro. : 
planned program. His approach to his job is GIV- Born in Ontario, Canada, on a farm about 100 miles 
ING. Not giving in the sense of giving away material from Detroit, he is a naturalized american citizen. He 
things, but giving of his knowledge. Uppermost in his | went to work first in the office supply business in De- 
dail bilities is the const t desire to be helnful troit for Gregory, Mayer & Thom in 1921. Ten years 
we i ea cage wrens Ammar ae +s _— later he joined the sales staff of Doubleday Bros. at 
to his customers, giving them the benefit of his training ekenen Bich 
and experience. In 1935, he became a district representative of Sta- 
As a yardstick in selling, it is suggested that after tioners Loose Leaf Co., working in 11 Midwest _e 
you complete your call you might pause, reflect, and ask Now, he covers four states. His offices in NSOEA an 
. Lane “Ed ae ted otidon?* the Midwest Travelers Club, together with golf, have 
yourself this question: “Did I ~~ a anything : been an outlet, along with salesmanship, for the Mac- 
Anything in the way of ideas, suggestions, seeds if you | Dougall energy. 
will, that might cause him to think favorably, and pos- Cw ie ek 2 is 
OA—7 /57 
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the challenge ... Simplicity of line, 
ibined with the use of rich materials, 
provided an Outstanding structure ror 
new headquarters of the Grand Lodge, 
Free and Accepted Masons, of Wisconsin. 
[he techniques employed by the architect, 
von Grossmann, A.I.A., truly exem 
modern architecture rather than the 
litional forms so often used in the past 
monumental buildings 
Forrer Equipment Co., Milwaukee, 
Wis., was selected to equip this new build- 
in the firm’s home city, with oftice fur- 
which would be in keeping with the 
lern architecture. Every element of de- 


plus the materials used, was to em- 


ize the dignity of the Masonic ordet 


t still be free Howing rathet than ornate. 


1 i] ea vitabl } 
Of ng é 
7 de. 
hle from ti S Bureau of Ol 
FICE APPLIANCES for 35 ce¢ 
j j 1A p 


THE CHALLENGE 






































... a guide to layout, 
design and furnishings 
for the modern office 





THE SURVEY 









THE SPECIAL TREATMENT 








THE END RESULT 































OFFICE PLANNING... . continued 


the survey | Every effort was made by 
Forrer Equipment Co. to co-ordinate the theme of the 


Grand Lodge building interior with the exterior. 
Forrer's furnished all furniture, carpets and draperies 


after consultation with the architect Fritz Yon Grossman. 


36 


the special treatment .. . 

A dignified atmosphere has been main- 
tained by Forrer’s in employing muted 
color schemes. The gray-green carpeting 
used throughout the first floor is an all- 
wool hand-tufted material made by Spin- 
ning Wheel Rugs. White fiberglass 
traverse draperies, extending from floor 
to ceiling, allow the light to filter in 
without forfeiting privacy. 

In the Grand Master's office (pictured 
below), just as in the reception area, the 
Verde Antonio marble conveys the feel- 
ing of dignity befitting the lodge offi- 
cer’s position. The free-shaped walnut 
conference desk and red leather chairs 
are Stow & Davis furniture. An informal 
conversation area is provided by the large 
fabric sofa and matching club chair from 


Knoll. 
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Installation 
of Grand Lodge F. & A.M. in Milwaukee, 
Wis., by Forrer Equipment Co. 





| Grand Secretary's oft (above) 

wall paneled in walnut with a 

q stock finish to match the furniture. 
: I rge desk is functional as it lends 
} self to small conferences. The credenza 


with ample storage space is placed 

1 the desk, where it is easily acces- 

These pieces, and the chairs, uphol- 

in midnight blue and warm gray 

are Stow & Davis furniture. The 

n a blue wool fabric is from Knoll 
Associates, Inc. 

Reception area (right) columns of 

Georgia marble are enhanced by 

se of selected walnut veneer panel- 

a gunstock finish. The planters 

Verde Antonio marble. Hand- 

top-grain natural leather chairs 

th stainless steel frames were designed 

Mies Van Der Rohe for Knoll As- 

s, Inc. Glass-topped table mounted 

matching steel base is also from 
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OFFICE PLANNING _.. ntinued 
(The Special Treatment... ¢ ued ) 
Lunchroom (right) walls are painted 
platinum and blue. Colorful plastic stack A 
ing chairs in red, yellow, white and blue cee 
are staggered throughout the room. Thes All a 
chairs are from Herman Miller Furniture issue 
Co. and may also be used for auditorium numb: 
seating. The folding tables with white For right. 
mica tops and aluminum bases are fron items, 
Barricks Co. bers 
In the general office area (below) the will b 
counter is of white marble and walnut. The 
flooring is white and green Robbins Viny] New 
tile. The flourescent and incandescent light 
ing blended with the soft glow of exterior: To ob 
daylight, filtered by plastic bubble skylights, produ 
provides excellent illumination. Functional 16 to 
walnut desks with white Micarta tops ar¢ numbe 
Your i 


from Herman Miller and the adjustable 
posture chairs in sunrise leather are from 
Milwaukee Chair Co. The vault interiors 
and filing equipment are manufactured by 
Art Metal Construction Co 


Sale. 


To ob 
manuf 
circle | 
corres} 
Stimule 





New 


To obt 
descrit 
the car 
assigns 
will be 





Forrer Equipment Co. carried out its assignment of provid- 


ing modern furniture in a building which makes a bold departure 

the end result... from the traditional conception that a fraternal structure must be 
ornate. At the same time the result is such as to emphasize the 
Masonic dignity. In the working area all of the elements in the 
offices have been combined to create a functional, pleasant set- 
ting for efficiency and ease of conferences. 
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QUICK SERVICE = St*ice Bureau... 
INQUIRY CARDS OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 


OA's 





without delay. 

Accessories of the Month ACCESSORIES OF THE MONTH 

i‘ All accessories illustrated and described in this eS Sa ee: 
issue in the section by Eugene Barnes carry key NEW PRODUCTS 
numbers 1 to 15 duplicated on the card at the 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
right. If you are interested in an item or several a - = 34 35 36 37 38 39 40 41 42 43 4 46 
‘ . , . 8 49 50 5! 52 53 54 55 56 57 5B 59 60 
items, simply circle the corresponding key num- 61 62 63 64 65 66 67 68 69 70 71 72 73 74 7S 
bers on the card and mail at once. Your inquiry 
will be forwarded to the supplier immediately. SALES STIMULATORS 


101 «6102-103 s104 «= 1105S 1106S 107-108: = 109SsCid 0 
1th) 6002 D4 OO OO OG 20 


New Products 
NEW CATALOGS 


To obtain more information about any of the new 12) 122 123 124 125 126 127 128 129 130 
products in this issue which carry the key numbers 131 132 #133 «4134 «#6135 «6136061370 «6«13806«6139~=«=—140 
16 to 75, simply circle the corresponding key 

numbers on the card at the right and mail at once. JULY 1957 issue of OFFICE APPLIANCES, 

Your inquiry will be forwarded without delay. Card void after September 1, 1957 


[} Check if additional cards are wanted 





Sales Stimulators 









































To obtain more information about any of the on : at 
manufacturers’ sales aids described in this issue, pedttien 
circle the key numbers on the card at right which 
= Company aleeesennimmteniainieiiadnin - — ume 
correspond to the numbers assigned to the Sales i 
Stimulators. Mail the card promptly. — is a OR ERR 8 BEN i 
City aU 
New Catalogs wos «ss sojbahaana 
To obtain copies of recent catalogs or price lists 
described in this issue, circle the key numbers on 
* . = fe] z 
the card at right which correspond to the numbers z 3 & 3 ; 
assigned to the New Catalogs. These requests 2 | ¢ z 
will be promptly forwarded to the manufacturers. oe 2 | 
| | 
| | .~2 
| tg Oo 
535000 9 iS 
| 7 wn 
| | e >! Bt 
| wv 
; = _ 
. . | = O 
The handy subscription card at Oo A—_wmnow OO 2 
| m 
= the right is enclosed here for » 3 a <% s , m 
- your convenience. Use it to 2 ees | 7 Oo sss 
| € Qn se > 
“ enter or renew your own sub | 4 a6 68 
4 scription, or tear it out and z Pa cs = 
é. 
rs give to a friend, salesman or ; - haa = > = 
TE 
‘a employe active in the retail | O) af NRO me 
4 office stationery, machine, or o Seo 33 3 > ~ 
furniture business. . a3e¢e¢8$S38$ 2 
Either wa ill be helpi S| | oo. oa oe 
y you will be helping 2 ee 332 =z 4 
OA to be of greater service to a | m mi a — — 
the industry. i 9 o> & SB Bo 
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Office Equipment 


Below is the name of my candidate for 1957. | attach a statement set- 
ting forth the reasons why | think he qualifies for the award. 


NAME 


FIRM NAME 


ADDRESS city 


My Name is . 


NAME — 


ADDRESS 


MAN OF THE YEAR 


POSITION 
~ ‘ZONE STATE 
POSITION 
i oe 


city ae 
mail before July 15 to... OFFICE APPLIANCES, 600 West Jackson Blvd., Chicago 6. 


Nominating Ballot 








Nominations Are Still Open 
for the 1957 


Office Equipment MAN OF THE YEAR 


Deadline for entries extended to July 15 


he second annual competition for 
the honor of being named the 


OFFICE EQUIPMENT MAN OF THI 


YEAR is moving fast. Because the 
period covered ended June 30, the 
time for submitting entries was ex- 
tended to July 15 to allow full op- 
nominations to be re- 


portunity ror 


ceived 

Read the rules carefully and then 
use the nominating ballot at the top 
of this page. Be sure to provide a 
separate statement explaining why you 
think your candidate qualifies for 
OFFICE APPLIANCES’ 1957 Office 
Equipment Man of the Year Award. 

Presentation of the award will be 
at the annual convention of the Na- 
tional Stationery & Office Equipment 


Assoc 1ation 


next October. 


OA—7 /57 


The Judges 
Dealers: C. R. Kendrick, The Kend- 
rick-Bellamy Stationery Co., Denver, 


Colo.; Richard D. Pomerantz, A. Pomer- 
antz & Co., Philadelphia, Pa.; William 
C. Clegg, The Clegg Co., San Antonio, 
Tex. 

Manufacturers: L. R. Addington, Art 
Metal Construction Co.; L. G. Morris, 
Eaton Paper Corp.; J. L. Mann, The 
Sturgis Posture Chair Co. 

Traveler: Earl W. Collins, Rockwell- 
Barnes Co. 


The Rules 


Anyone in the industry — dealer, man- 
ufacturer, salesmen, store manager, or 
other active members of the industry — 
is eligible for the OA award except the 
following: Any previous winner of the 
award. Any member of the trade press. 
Any member of association staffs. Any 
current national officer of any associa- 
tion in the industry. 

Selection of the MAN Or THE YEAR 
will be based on these five primary qual- 
ifications: 


“Service to industry — local”, which 
could have to do with activities in cham- 
bers of commerce or one of the several 
organizations, work through the local or 
district NSOEA group, or other service 
local in character. “Industry — nation- 
al”, which could relate to similar activ- 
ities on a national scale. 

“Service to community”, which could 
include work in service clubs, churches, 
schools, traffic, recreation, and other 
matters civic in nature. 

“Service to nation”, which could be 
work directly in government, or other 
activity affecting the nation outside the 
limits of the industry. 

“Service to the association”, which 
naturally relates to amount of time and 
the character of work devoted to associa- 
tion activities. 

There is no limit on the number of 
nominees just so long as their names and 
statements of qualification are received 
at OA headquarters by July 15, 1957. 

A special factor of eligibility is that 
the services outlined above must have 


been performed during the period from ° 


July 1, 1956 to June 30, 1957. 
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Miller Desk & Safe Co . of 
Los Angeles made the two instal- 
lations pictured on this page. 
At left is demonstrated how 
Arnot-Jamestown desks and par- 
titions provide versatility and 
privacy to employ ees of the J. A 
Hogle Co. in Los Angeles. Be 
low: Anderson-Hickey desks and 
Royal Metal chairs in mist green 
furnish a cool effect while ad- 
ding to efficiency of workers for 
the George Cooper Publications, 
a technical writing firm, also in 
the west coast city. 


SATE eee: 


os ber 
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>» Jasper Office Furniture Co. 

and W. H. Gunlocke Chair 
Co. were main suppliers of fur- 
niture chosen to carry out the 
wishes of president and manager 
of Range Line Truck & Im 
plement Co. in Joplin. This is 
another Joplin Printing Co. in 





stallation. The 2400B and No 
2403R chairs were wanted be- 
cause of the No. 6 antique gold 
finish and to complement them 


Designer and Artist Higgs of 


; the Joplin firm prescribed knot- 
ty pine walls and light wood 
paneling below. Rug is beige. 
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q Furnishing ...a complete col- 
or layout by its own artist, Rob- 
ert Higgs, a dealer, Joplin Printing 
Co., of Joplin, Mo., made this in- 
stallation in board room of Ozark 
Engineering Co. in Joplin. The 
three-piece sectional is W. H. Gun- 
locke Chair Co. No. 2601 model 
in coronation blue top grain 
leather with gold gros point leather 
seats. The No. 2683 Gunlocke 
chairs are also in coronation blue 
and gold gros point. The Leopold 
Co. furnished the desk and Nu- 
craft, Inc., other furnishings. Ray- 
mour lamps are used. Mr. Higgs 
did the oil painting from an early 
tin type of the regional Ozark plant. 





q Private Office . . . of the 
new Pacific Mercury plant in 
Joplin was provided with 
functional furniture to fit the 
customer's needs. Leopold con- 
ference desk is complement- 
ed by W. H. Gunlocke Chair 
Co. 622R swivel and 2297 side 
armchairs in pirate gold and 
matching gold gros point 
seats. Drapes are sheer gold 
with gold thread and walls 
are light green. Rug is dark 
green. 
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4 Nicholas P. Fedison decora- 
tor on staff of Business Furniture, 
Inc., Elizabeth, N. J., set up this 
installation in the Elizabeth Federal 
Savings & Loan Co. It was a com- 
plete office project secured by the 


firm's own sales organization, which 





set up an appointment with the fi- 
nancial institution's president to see 
a comparable layout in the office 
furniture concern’s showrooms. Leo- 
pold Desk Co. supplied the desk 
and Johnson Chair Co. the seating. 
In the complete installation, which 
included reception area, clerical of- 
fices, conference room and offi- 
cers rooms, other suppliers included 
Excellent Cabinet Works, Stiffel 
Lamp Co. and ¢ olumbia Steel Equip- 
ment Co. 

Flow of appearance 
were factors considered in the com- 


work and 


plete installation. 


q Golden Equipment Co., Inc... 
of New York City filled a multi- 
thousand-dollar order for installa- 
tion of four floors of office equip- 
ment in the new Standard Brands, 
Inc., headquarters at 625 Madison 
Ave., New York City. Pictured is 
a typical office equipped with the 
products of Peerless Steel Equip- 
ment Co., desk manufacturers, and 
Royal Metal Mfg. Co., manufac- 
turers of steel office chairs. 
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» The Office . . .of John Sloan 
Smith, president of Aero May- 
flower Transit Co., Indianapolis, 
Ind., is here pictured. Sandle- 
wood leather upholstered chairs, 
walnut desk and tables from In 
dianapolis Office Furniture Co 
are in a subdued but rich-appear 
ing setting which features brown 
opper, bronze-gold, and ming 
green hues with beige tones. At 
the rear is an expanding Tong- 
finish bench with earthenware 
pots and spade-leaf philoden- 
dron plants, by interior decora- 
tor LaVonne Gable of Indianapo- 
lis with the aid of the Indianap- 
olis office furniture firm. A fea- 
ture of the furnishings is a 
lighted world globe—utilized by 
Mayflower executives in plan- 
ning sessions devoted to expan- 
sion of the company’s recently 
inaugurated overseas shipments 
of household goods. 


e 2- 
» SCC 
yIT1CE 
Leo- 
desk 
ting 
hich 
| ot 
offi- 
uded 
tiffel 
quip 
rance 
com- 
>» Personnel . in the Chicago 
office (Cook Co. department) of 
Aetna Insurance Co. uses com- 
pletely-organized Art Metal work 
ite stations set up after careful 
nulti- inalysis of individual jobs and 
talla- over-all office layout. Equipment 
quip- used includes Art Metal Pace 
ands. Setter desks, files and correct- 
dison seating Art Metal aluminum 
ed is chairs. In many cases, desks are 
h the equipped with insertable type 
quip writer | latforms which increases 
and in-desk file capacity by releasing 
vufac- pedestal space for two additional 
letter-size drawers. 
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New Products 





STANDARD TYPEWRITER 





Royal McBee Corp. 
Westchester Ave. 
Port Chester, N. Y. 


The new Royal ‘FP’ 


writer features the firm's 
clean-and-quick-change 
troduced on portables 


standard type 
5 

Tw r rok 

ribt n in 


last ear 


low, modern silhouette in a new tw 
color design, exclusive keyboard fea 
tures and what is said ' 
in quietness 


increase 


Space bar 


thumb and keys are shaped t 


1S 


sloped 


to be a 30 
f peration 
to fit typist’s 


fit the 


fingers. (Inquiry Card No. 38) 


ELECTRIC CALCULATOR 





Lagomarsino U.S.A. 


PORTABLE TYPEWRITER 


Rie, 
rrr 


| 





Inter-Continental Trading Corp. 

90 West St. 

New York 6, N.Y. 

New portable, the Olympia SF*’ 
Lightweight, has been added to the 


line. Flat in design, the portable and 
case weighs only 91% Ibs. Fits into 
a 12 by 3-inch drawer. Features in- 


clude glare-free finger form keytops, 
tandard key spacing, standard car- 
riage width to accommodate 92-inch 
envelope, three position line spacing 


rrecting space bar, carriage lock 
aligning guides and type alignment 
All models with case. (Inquiry Card 
No. 55) 
RECORDER /REPRODUCER 











STANDARD TYPEWRITER 





Underwood Corp. 

1 Park Ave. 

New York 16, N.Y. 

The “’Touch-Master”’ type- 
writer has recently been introduced 
by the company. It is said to be the 
first office typewriter designed espe- 
cially to ease the typist’s work load, 
requiring up to 26% less typing ef- 
fort. Major design changes are said 
to save 350 foot pounds of energy in 
an average typing day. The ma- 
chines are available in three colors. 


(Inquiry Card No. 40) 


standard 





DICTATION MACHINE 





26-09 Jackson Ave. ite 
Long Island City 1, N.Y. Comptometer Corp. 

New NUMERIA electric executiv 1735 N. Paulina St. 

culator offers low-cost rotary action Chicago 22, Ill. 

with a simple operati Machir { ‘ ; 

aA teal cei seo iger SoundScriber Corp. mprovement in the Comptometer 

’ ’ de Commander include a warning buz- 
vides. Can be used to figur: cent New Haven, Conn. 

. Je yu ‘ . zer, re-styled input and output con- 
ages, commissions, rates, invoices, in Company has just released new trols, and on improved microphone 
ventory and payrolls (Inquiry Card compact, magnetic tape rect rder/ hanger Buzzer kee ps user from try 
No. 19) reproducer capable of recording con- ing “to dict, as with ut werin the 

tinuously, unattended, without tape recording “we d Conpen cae wee 
change, for a full 24 hour Tape ‘ T, ; 
reels for storing the recorded mate- changed from Felt & Tarrant Mfg 
: eae bs Co. (Inquiry Card No. 20) 

rial measure 334 inches in diameter 

and 2 inches wide. Extended periods 

f continuous recording are attained 

by slow tape speed of 2 inches 

per minute. The unit is only 18 

inches wide and weighs 2612 Ib: 

(Inquiry Card No. 46) 

For More Information Use Inquiry Card Facing Page 38 
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Model shown, $119.50* Prices for all states permitting Fair Trade Laws. Subject to change. F. E. Tax extra. 


Count on a Smith-Corona to build a better business! 


FOR THOSE WHO USE IT... 


a Smith-Corona Adding Machine means 
low cost; speedy, simple operation; sturdy, 
trouble-free use for year after year. Low- 
est priced full-featured adding machine in 
America, the Smith-Corona insures accu- 
rate records, profitable operation for any 
business — big or small. 


FOR THOSE WHO SELL IT... 


the Smith-Corona Adding Machine’s low, 
low price means an unparalleled sales op- 
portunity. Feature for feature, it’s the 
best adding machine buy on the market. 
Makes each and every businessman 
in the country a potential Smith-Corona 
customer! 


SMITH-CORONA INC SYRACUSE 1 NEW YORK 











THIS ADVERTISEMENT WILL APPEAR IN - 
full page space ana 
Management Methods ” ‘Page _ 
The Office Business Week 
Office Management Dun’s Review 
Modern Office Nation’s Business 
Procedures The Rotarian 
Office Executive 











Oxford PENDAFLEX’ 


“INTEGRATED NAME FILE” 
SPEEDS CUSTOMER SERVICE 
AT PEPPERELL 


Delay in answering mail and telephone inquiries was a big problem at 
Pepperell, leading manufacturer of cotton goods. 

Pepperell’s filing system was like most in use today: pressboard guides and 
manila folders, arranged in four separate alphabetic files within a so-called 
“centralized” file of 200 drawers. 

- Yet a filing supervisor and two file clerks had time only for sorting and 
filing. Phone clerks and correspondents from the customer service depart- 
ment had to make their own look-ups, crowding aisles, occasionally losing 
papers, and generally wasting everyone’s time. 


Duplicate Files Eliminated 

Confusion was ended when Oxford’s new Pendaflex Integrated Name File 
was installed in Pepperell’s New York City Sales Office by Metwood Office 
Supply Company. 

The use of Oxford Pendaflex hanging folders permitted true centralized 
“one place” filing. All related papers were brought together under one 
account name, instead of being spread among four separate files. 


“One Place’ Means Faster Service 

Filing speed was tripled. In fact the same filing personnel now sorts, files, 
pulls, and delivers papers to phone clerks and correspondents, with time left 
over for relief work in other departments. 


Too Many Places To Look? 

If your customer service isn’t what it should be, probably your files are at 
fault. The Oxford System Service Department can help, through your office 
supply dealer. 

Send coupon for Oxford Pendaflex I.N.F. case histories of some filing firsts, 
by the first name in filing... OXFORD. 

“Oxford Pendaflex Integrated Name File is one of several NEW Oxford 
filing methods that have broken a 30 year inertia in filing progress.” 

















PEPPERELL 






FABRICS 





Oxford — FIRST NAME IN FILING 


e wi Pendaflex 
Pendaflex =e - Equipment 
| fl 
" 


Folders Filing Guides Index Cards Rol-labels A 


Expanding ' Storage 
Envelopes ax Vd Files 


OXFORD FILING SUPPLY CO., INC. 


Garden City * Chicago ° St.Louis * Los Angeles 
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Aristocrat “Comptroller” No. 324-L 
Tilting Seat and Back 
illustrated in Top Grain Leather 


Only $11175 List in Zone 1 


As lilustrated 


With 3-1/2 Inch Thick, Luxurious Foam-Rubber 
Cushioned-Comfort Seat... 
In 3,360 Different Color Combinations! 


And we pay the freight on shipments of 200 pounds or more! 





tl 
an 40d°Y" 
Pp WN \o9 
« pont erat CHAIR 
areite wa 
. w ¥ CORPORATION 





Michigan City, Indiana 
Address Dept. B-67 


les 
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WORLD GLOBE 


BULLETIN BOARD 


- 


% * ae 
eo ,, 
} oe 





Sieko of California 
6411 N. Figueroa St. 
Los Angeles 42, Calif. 


New executive office bulletin ard 
designed by Jord Paulson blends with 
today’s modern decor in the 
Can also be used as outer offic 

play panel. Hardwood construction 
with oil finishes in black walnut, red 
birch or white ash. Surfaces are vinyl 

impregnated fabric in gold chre New 12 inch “V.1.P.°’ globe has new- 
natural or bleached. Three siz« ire ly designed base and meridian by 
available. Back incorporate q Ken White Associates. Base mark 
slotted type mounting that can pr the inclusion of the 12-inch globe in 
duce a floating effect by rigid sus the InteRelated’’ group of office 
pension two inches from the wall furnishings. Meridian is brushed 


(Inquiry Card No. 66) brass and base is walnut, available 
n choice of four standard finishes 


(Inquiry Card No. 47) 





Weber Costello Co. 
1212 McKinley St. 
Chicago Heights, III. 


RECORD HANDLING UNITS 
CASTER WHEEL 


ii 
>." 





Rol-Dex Division, 
Watson Mfg. Co., Inc. 
63 Taylor St. 
Jamestown, N.Y. 





Company has announced 


of two new standard units f the Bassick Co. 


Bridgeport 5, Conn. 


“Rol-Dex’’ record handling equi 

ment. One, shown here, is the larger New two-inch diameter rubber 
model designed to accommodate tab wheel with a longer service lif 
cards, 4 by 6-inch cards 3 by 5 expectancy is offered by the 
inch cards. It is equipped with a company The wheel is 1/6-inch 
rolling work shelf for posting opera wider than the model it replaces 
tions. The ‘’Rol-Dex, J: lel is and is designed for maximum 
smaller, slightly larger th 1 wheel floor protection without loss of 
file, and is designed prima for swiveling efficiency. It will be 
fast small volume rec f r the standard two-inch wheel in 
(Inquiry Card No. 58) all chair casters made by the 


mpany. (Inquiry Card No. 50 


NEW PRODUCTS (0vinued 


OFFICE CHAIR 





Taylor Chair Co. 

Bedford, Ohio 

New “Sculptured Group’’ chair was 
featured by company in its NOFA 
exhibit in New Orleans. Carved from 
a solid block of American walnut, the 
chair was designed by Robin Robin- 
son. Features foam rubber seating 
and a contemporary ‘’thin look.’’ The 
tailored appearance comes from the 
use of ‘‘Coppertite’’ welting. (Inquiry 
Card No. 21) 


OFFICE STAMP 





Douglas Homs Co. 

226 Jackson St. 

San Francisco 11, Calif. 

Dial selection is a special feature of 
this new multi-purpose combined 
phrase and date office stamp. New 
model M-2 Dial-A-Phrase’’ dater 
provides |]! essential office phrases 
followed by a No. 1% line dater all 
in one compact rubber stamp. Selec- 
tor key is available, and stamp can 
be used as dater alone. (Inquiry Card 


No. 68) 


For More Information Use Inquiry Card Facing Page 38 
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aa -*, Mist Green? .°: Ry 
Tawny Tan? - S ‘ : - Tropic Coral? .~ 


2 


4 3 
Pottatciveticcrtecccteaeat i ead l 


———- —8 


21 color combinations... 
all beautiful! 






How to make a Girl Friday happier and more efficient: Let her 
choose her own color-keyed R. C. Allen VisOmatic typewriter. 
That’s a sales success story in just two lines. If you are not now 
handling the fast-moving R. C. Allen line, write or call. We'll 
send you details of our franchise plan at once. R. C. Allen 
Business Machines, Inc., 680 Front Ave., Grand Rapids, Mich. 


R. C. Allen VISOMATIC TYPEWRITER 


e CASH REGISTERS « ADDING AND BOOKKEEPING MACHINES « SAFES AND INSULATED FILES 
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RECLINING COUCH 








Monarch Furniture Co., Inc. 
High Point, N.C. 


New dual purpose sofa designed by Nor- 
man Heckler Associates features loose 
cushion seat and bolsters of 100 foam 


rubber. Covers are equipped with zipper 
for easy removal and cleaning. Sofa is 76 
inches long with bolsters removed. Fabric 
side of seat cushion has an insert of plas- 
tic to avoid soiling by feet when used 
= a reclining couch. (Inquiry Card No. 
4) 


KEY FILING SYSTEM 





Cushman & Denison Mfg. Co. 
625 Eighth Ave. 
New York 18, N.Y. 


Company has added another unit t 
its line of ‘’Ke-Master’’ key filing 
systems. The new unit the ‘’Ke- 
Drawer’, indexes keys for proper 
control, identifies each of them, files 
them neatly and compactly, and pro 
vides the security for keys that busi 
ness, industry and institutions must 
have. Capacity is up to 80 keys, sec- 
tionalized into four 20-key rack 
Unit has handle for carrying. (In- 
quiry Card No. 37) 


For More Information Use Inquiry Card 
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Edwin Raphael Co., Inc. 
Holland, Mich. 

Showpiece” is an “‘Infin- 
ity’’ print in dramatic scale 
colored to specification with 
the horizontal stripe in gold 


overlay on flameproofed 
rayon backed linen. Design 
is by Harry Carpenter. This 
is 48-inch repeat suitable 
for stage prosceniums in 
any size auditorium as well 
as for lobbies, reception 
areas and executive office: 
(Inquiry Card No. 24) 


CARD CABINET 


H-O-N Co. 

Muscatine, lowa 

New card cabinet line has a patented 
tilt back’’ follower which gives the user 
ready reference and visibility to any card 
in the drawer. Nylon guides are at four 
contact points, providing improved draw- 
er action, and pulls are solid aluminum 
with slanted label-holders. One and two 
drawer models are available in sizes for 
four cards, ranging from 3 by 5 inches 


to 6 by 9 inches. (Inquiry Card No. 57) 





Facing 


NEW PRODUCTS (0vinued 


CHAIR MAT 








Delta Products Div. 

Air Accessories, Inc. 

P.O. Box 1440 

Fort Worth, Tex. 

The company has just introduced its 
“Floor Show’’ transparent Plexiglas 
chair mat to the general market. The 
clear mats allow the office carpets or 
floors to be seen while offering full 
protection. Stock sizes are available, 
and custom and special shaped mats 
can be ordered. (Inquiry Card No. 33) 


BALL PEN 





W. A. Sheaffer Pen Co. 

Fort Madison, lowa 

A sterling-silver-tipped ball 
point pen has been intro- 
duced by the company. 
According to the firm, it 
writes longer than = any 
other ballpoint because it 
is leakproof and wastes no 
ink. Non-corrosive sterling 
silver tip is not affected by 
ink and insures writing use 
of all the ink in the car- 
tridge. Pens available in six 


iridescent colors. (Inquiry 
Card No. 56) 
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Your customers will be 
penny and pound wise 
with PEERLESS MODULETTES 
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This is functional, modular office furniture at its best. Compact, yet 
with that “airy” feeling. Minimum floor space, but with ample top work 
area. Contemporary in design, and still retains the important sturdy 
construction features. 


Yes, that’s modular office furniture at its best. And for the best “‘sale”’ 
and the best “‘buy,”’ it’s Peerless Modulettes. Franchised Peerless Dealers 
are enjoying new markets with the new Modulette line. 


Catalog No. 121 gives you a complete presentation. Ask for your copy. 


At the same time, inquire 
about the possibilities of the 


© F r RQ L & S Ss Peerless franchise in your 
area. 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 


NEW YORK CHICAGO HOUSTON LOS ANGELES 





a metal desk, file or table for every office need —— 


Re RrRRrReRe ee 


OA-7/57 51 











SECRETARIAL DESK 





Shaw-Walker Co. 

Muskegon, Mich. 

The new “’Clutter-Proof’’ secretarial desk 
is said to help the secretary get more 
done, easier and quicker. Incorporate 

into one unit are five work-organizing 
drawers, a 60 by 32-inch rimless working 
top, and at the side, a 17 by 35-inch 


machine platform. Drawers have special 
compartments. Machine stand has built-in 
end and rear panels and has insulated 


holes for wires. (Inquiry Card No. 48) 


SHEET-PROTECTORS 





Joshua Meier Co., Inc. 

601 W. 26th St. 

New York 11, N.Y. 

New super-thin light-weight 
sheet-protectors for ring binders. The 
“MY-11" sheet-protector is said t 
be 190% stronger than comparabi 
transparent films and 50% lighter 
They are so thin that 55 will fit int 
a one-inch binder. The picture ill 
trates the saving of space with each 
stack containing the same number of 
sheet protectors. The ‘’My-1] 
also designed to withstand a 

of 60 Ibs. without tearing at the 
holes in a ring binder. (Inquiry Card 
No. 41) 


AA 
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TRANSPARENT TAPE 








4? Paul t, owe 


General Tape Corp. 
First National Bank Bldg. 
St. Paul 1, Minn. 


Rajah’’ brand is the new 
trademark for the polyethy- 
lene/cellophane transparent 
tape formerly known only as 
tape number 66. The tape, 
ifter a market survey, has 
been altered in its makeup 
to include a greater amount 
f polyethylene (60%) and 
a lesser amount of cello 
phane (40%) It is now 
available in the 2,592-inch 
length commercial size roll 
only in widths of %-inch 
to one inch. (Inquiry Card 
No. 27) 


GLUE 


Gem Color Co., Inc. 
Paterson, N.J. 


Scribble Glue’, which comes 


in a pencil-like dispenser, can 
be used for mounting paper 


foil, or other materials on many 
surfaces. Company claims _it 
cannot spill or stain and is 


harmless. (Inquiry Card No. 74) 





NEW PRODUCTS (‘0v/inued 


SHELF UNITS 





Berger Division 

Republic Steel Corp. 

Canton 5, Ohio 

For storage areas that have varying 
shelving requirements with frequent 
changes, the new ‘’Flexi-Bilt’’ units 
fit the job. Steel lugs at each corner 
of the adjustable shelves lock into 
slots on the uprights and back of the 
case. The slots for lugs are spaced 
1% inches apart for maximum ad- 
justment. Boltless dividers, also sup- 
plied by company, fit into slots 
spaced one inch apart on the shelves 
to form bins of required width. Many 
shelf and divider arrangements are 
possible. (Inquiry Card No. 36) 


MACHINE STAND 











Interstate Metal Products Co., Inc. 
Office Equipment Division 

666 N. Lake Shore Dr. 

Chicago 11, Ill. 

A new “‘Heel-Toe’’ power pedal is 
featured on this newly designed ele- 
vator stand No. 1695. The budget 
priced stand is fashioned for easy 
elevating to casters or lowering to 
stationary rubber feet. New back 
brace is said to offer maximum rigid- 
ity to the tubular steel legs and elimi- 
nates rattles. Colors include mist 
green, gray or desert tan. (Inquiry 


Card No. 25) 
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New Secretarial Design 
Offers New Selling Features — : 
at No Extra Cost! 
@ New Center Drawer Locking Mechanism * ®@ New island base design for easier attachment > 

The only device with the new Select-A-Drawer feature that P = 

locks all drawers or any combination of drawers—as desired ® New island base protectors » 

¢ New spring-action dictation slide @ New satin-finish chrome hardware ; 

~ : , “th : “ 

New pencil tray design with business card ® New satin-finish anodized aluminum molding : 
compartment . 

: ® New sloping stationery trays and upright dividers © Firm typewriter base support and others : 
; of high impact styrene *Potent Pending ~ 






Your. Pionenrs Stool Budget Sone, 


* STEEL DESKS TABLES CABINETS © ACCESSORIES 





\ Catalog, Colorful 
Literature 
on Request 






HASKELL 


¢) Sa oe 








303 E. CARSON STREET ° PITTSBURGH 19, PA. 
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THE TRANSPARENT CHAIR MAT 


that lets floors be seen... 


FloorShow 


@ MANUFACTURERS 
REPRESENTATIVES 
Territories available 
to alert and aggres- 
sive representatives. 
Call or write for 
information. Address 
John Gillette, 

Floor Show Division. 


+ 
MAIL TODAY 


DELTA PRODUCTS 
1400 Henderson, P. 0. Box 1440, Fort Worth, Texas 


DEALER Name 


INFORMATION 
AND 
PRICES 


Copyright 1957, Delta Products 


The FLOOR SHOW is the newest idea in 
office furnishings ...a crystal clear, 
transparent chair mat that accentuates the 
beauty of tasteful office decor... 


yet, gives “‘under-glass"’ protection to 
fine carpets and floors. 

The FLOOR SHOW is crafted of gleaming, 
durable Plexiglas and has been successfully 
sold throughout Texas for the past year. 
Now, it is available 


to office supply stores throughout the 


country in sales tested 


sizes and shapes. 


Custom’shapes as illustrated 
at left are also available through 
FLOOR SHOW Dealers. Floor Show prices 
are competitive with ordinary laminated mats. 
If your firm prides itself in supplying 
the newest and finest products, mail the 
attached coupon, call or wire today! 


Be the first to show FLOOR SHOW in your city. 


Vella PRODUCTS 


1400 Henderson Street 
P. O. Box 1440 
Fort Worth, Texas 


Phone: Fort Worth ED 5-3214 
TA 4-6703; Houston WA 8.3494 
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it all adds up to a 


low cost high quality 
product...the 















a cash register, 
adding machine 
and simplified 
bookkeeping 
machine 

ALL IN ONE 
STREAMLINED UNIT! 






EE superb qualit IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre 
eee nlite tata Dame St. W., Montreal, Que., and Business Equipment Machines, 
pre Wiest» ad 489-R King St. W., Toronto, Ont. 
mmpact, Sturdy, precision-Du 
} OUTSIDE CONTINENTAL U.S.: Jorgen S. Lien, Box 507, Bergen, 
Norway. 


Complete stock of Regna parts available throughout the U.S, 





175 Fifth Avenue, New York 10, N. Y. 


| Gentlemen: 
| Please send more information on the new Regna itemizing Cash 
Register and outline advantages of becoming a Regna dealer. 





MODULAR FURNITURE 


Ideal School Supply Co. 

8312 S. Birkhoff Ave. 

Chicago 20, Iil. 

This grouping is one of many pos 
sible combinations offered by the 
“‘Ideal’’ modular modern line of of- 


fice furniture. Six standard finishes 


are available as well as a custom 
choice. (Inquiry Card No. 31) 


LABEL HOLDER 


General Loose Leaf Bindery 

Co., Inc. 
720 S. Dearborn St. 
Chicago 5, Ill. 
The new “Picture Window’ la- 
bel holder is built into the bind 
er, making it easier to read 
easier to insert, easier to change 
and easier to write on. Company 
claims more than 300 more 
writing area is available. Avail 
able in both metal hinge and 
fabric hinge ring binders from 
company. (Inquiry Card No. 63) 


WASTE PAPER BASKET 


Aluminum Cooking Utensil Co., 
Inc. 

Wear-Ever Bidg. 

New Kensington, Pa. 

New executive office waste pa 

per container is made of light 

weight aluminum alloy, finished 

in satin, silver glow or gold 

glow. Looped aluminum wire 

feet in gold color serve to keep 

bottom above the minimum one 

inch required by fire under 

writers. (Inquiry Card No. 54) 


DESK LAMP 


J. A. Berko Mfg. Co. 

10578 W. Pico Bivd. 

Los Angeles 64, Calif. 

New “‘Berko-lite’’ lamp brings together 
important features of design, mobility and 
12 decorator colors. Features the Ward 
All-Angle Swivel’’ with movement in 
four different arcs. Has a 14-inch trans- 
lucent diffuser and a tapered stand 13 
inches high. Brass or copper finish. Many 
colors to choose from. (Inquiry Card No. 
51) 





NEW PRODUCTS (ovtinued 


FLUID DUPLICATOR 


Ditto, Inc. 

6800 McCormick Road 

Chicago 45, Ili. 

The ‘Detroit Look’’ has been introduced 
by the firm to woo the feminine office 
worker and simplify her work. Green, 
brown and sand gray color combinations 
offer the latest in matching the office 
decor. Featured are a new 18-inch drum 
width, push-button intermittent paper 
feed, and fully adjustable feeding and 
receiving trays that eliminate the need 
for auxiliary guides. First model in this 
new line is the electric, but a hand-op- 
erated model will soon be available. (In- 
quiry Card No. 59) 


STORAGE CABINET 





Avrora Steel Products Co. 

299 Third St. 

Aurora, Ill. 

An improved design storage cab- 
inet featuring smoothly-rounded 
corners for a streamlined appeor- 
ance has been introduced by the 
firm. No fastening device or 
tools are necessary to move the 
adjustable shelves, and_ rein- 
forced doors have a three-point 
locking system. Cabinets are 
available in olive green, gray or 
other baked enamel colors in 
standard sizes up to 36 inches 
wide by 24 inches deep by 78 
inches high. (Inquiry Card No. 
32) 


For More Information Use Inquiry Card Facing Page 38 

















the new architectural took in office turniture 


. here is furniture dramatically styled with the look of today; precision- 
engineered to cope with modern office living, as no other furniture can. Most 
_ important, formational lets you induige your taste for contemporary design 
without submerging your personality, by permitting an unlimited choice of 
colors, materials and unit-combinations. 
It is @ fact that formational embodies so many innovations that only a first- 
“hand view can do it jystice... see this incangereaye furniture displayed in 
er at your Standard dealer's soon, or are for free literature: 


? 


STANDARD runsads / 
like this one —in full color — 
in FORTUNE, 


and backs them up with a complete Promotional 
Program —to Produce Customers for YOU! 
Write us for Direct Information and 
the name of our Representative nearest you. 


Standard Furniture Co., Herkimer, N. Y. 








FILING CABINETS 





Orna-Metal, Inc. 
2412 S. Seventh St. 
St. Louis 4, Mo. 


A new line of filing cabinets has 
been introduced by the company fea- 
turing full progressive ballbearing 


suspension and thumb latch. Made 
with or without locks. Two to five 
drawer letter file sizes and two and 


four drawer legal sizes are availabl 
(Inquiry Card No. 22) 


FLASHLIGHT CLIPBOARD 





Mutual Engineering and Mfg. Co. 
1124 E. 108th St. 

Los Angeles 59, Calif. 
“Ray-Rite” is a combination 
flashlight and clipboard built in- 
to one unit. Can be used in the 
dark of stockrooms, vault t 
police or firemen, or by 

ance adjusters. Flashlight shin 


right on paper without use of 
other hand to hold it. Three 
board sizes available and choice 
of Masonite or aluminum board 


(Inquiry Card No. 69) 





WALL RACK 





Lyon Metal Products, Inc. 
23 Madison Ave. 
Aurora, Ili. 


New coat racks are mounted directly 
on wall at any height from floor to 
accommodate all age groups. Can be 
used for school rooms, Sunday 
Schools, lodges, offices and factories 
Shelves extend 102 inches from 
wall and all corners are rounded for 
afety. Twelve hanger capacity is 48 
inches long. Six capacity is 24 inches 
long. All are finished in gray. (In- 
quiry Card No. 17) 


COLLATORS 





Collamatic Corp. 

Wayne I, N.J. 

The firm has recently revised its 
entire line of automatic and 
semi-automatic electric collators 
for office and graphic arts use. 
A total of 18 models are in- 
cluded. Offered are the ‘Golden 
Automatic’’ model, the ‘Office 
Model Semi-Automatic’’ and the 
Printers Model Semi-Automat- 
ic’’ in different sizes. (Inquiry 


Card No. 70) 


NEW PRODUCTS (ovtinued 


LIQUID DUPLICATOR 


Wolber Duplicator & Supply Co. 

1201 Cortland St. 

Chicago 14, Ill. 

The Copy-Rite ‘Silver Streak’’ liquid 
duplicator is newly designed and en- 
gineered to offer long life, rugged 
construction and ease of operation. 
Features positive sheet feed, side 
guides with fixed positions, composi- 
tion faced side grippers, one quart 
capacity fluid tank, visible fluid sup- 
ply, five position intensity control and 
the ‘“Margi-Set’’ feature for lowering 
and raising copy while machine is in 
operation. Machine is hand operated. 
(Inquiry Card No. 39) 


ELEVATOR FILE 


Diebold, Inc. 
Canton 2, Ohio 


Compact, motorized ‘‘Super’’ elevator 
file holds approximately 125,000 five 
by three-inch records or can hold five 
by eight-inch or six by four-inch 
records, tab cards or MIB cards. Unit 
requires less than 17 square feet of 
floor space and offers push button 
filing for fast and efficient mass 
record handling. (Inquiry Card No. 
18) 





For More Information Use Inquiry Card Facing Page 38 
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FREE Dealer Helps! 
e Envelope Enclosures, with 
your imprint. 
e Newspaper Ad Mats. 
e Ads prepared for your Catalog 
or Mailing Pieces. 
e Colorful 16-page Catalog. 
e Manual of Record Storage Practice. 


25 STOCK SIZES 


























No. Uses Ww H, L 
ii LETTERS 12” x 10%" x24" 
2% LETTERS 12” x 10%" x 15” 
2 CAP 15” x 10%” x 24" 
13 INVOICE 10%"x 8%" x24" 
2 CHECKS Ox 3%" x24" 
9 CHECKS “x 4" x 15° 
) VOUCHER x 4%"x 24" 
5 CHECKS 10%"x 4%"x 24" 
[} DEP. SLIPS “x 4" x24" 
[§  DEP. SLIPS x 4” x15" 
19 TAB CARDS x 3%"x 18" 
23 ~=TAB CARDS x 3%4"x24" 
24 ~TAB CARDS I5%"x 3%" x 18" 
1) 3x5 CARDS 5S%"x 3%"x 24" 
3 4x6” CARDS x 4" x24" 
10 4x6” CARDS x 4%"x 15" 
16 , 5x8” CARDS "x 5%" x 24" 
20 8x5" CARDS x 8%"x 24" 
6 8 ox5 "x 5%°x24" 
18 Sax” "x 7" x24" 
2 Sicx6” "x 6" x24" 
2 Bxil" 8%" x 11%" x 18” 
4 12x12" x 12%" x12" 
15 VOUCHERS "x10" x24" 
4 SALES SLIPS "x 5%"x 24" 








DON'T DELAY! Send for our 
new Descriptive Catalog, Price- 
List, and information that will 
assure you year ‘round profitable 
repeat sales. 


only 
LIBERTY 


has all 
these 


FEATURES 


BANKERS 








Corrugated Board 


All LIBERTY boxes are 
made of moisture-re 
sistant, High Test Co 

rugated Fibre-board 


Established in 1918 
2607 NORTH 25th AVENUE «+ FRANKLIN PARK, ILL. (Suburb of Chicago) 





the anawen'to the file ond furdpnoblewe 


There’s nothing like’ repeat business to make 







your cash register ring up sales. Thousands of 
users have purchased LIBERTY Storage Boxes 






again and again . . . continuously for over 35 






years ... proof of customer satisfaction. 






It’s a real customer service to provide LIBERTY'S 






‘file and find’? method for all inactive office 






records .. . and a money-maker for you! 





LIBERTY’s National Advertising, a dealer’s potent 






sales-help, reaches over 1,000,000 business 
executives who influence buying every 
month. Add these factors to LIBERTY’s 
reputation for quality and low-cost and 








the sum total is more sales for you. 























Dustproof 


Overlapping top forms 
a tight joint for dust- 
proof protection and 
added strength. 






Copyrighted Labels 
provide space for Aisle, 
Tier, Shelf, Box Num- 
ber and Destroy Date. : 


The simple closure 
will hold securely even 
if the box is accident- 
ally dropped. 







Delivered flat, for stor- 
age until needed. No 
loose parts, one-piece 
construction. 






ma 
; » 
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CONFERENCE ROOM TABLE 





we ee ee... 
The Worden Co. 
200 E. 17th St. 
Holland, Mich. 
The company has started to produce a 
line of directors and conference room 
tables in sizes from 60 inches to 144 


inches in length. Tables are available 
with wood or laminated plastic tops in 
three standard sizes. American walnut i 
used, but special size and finish can be 
had on custom order. (Inquiry Card No. 


29) 


EQUIPMENT STAND 





Tiffany Stand Co. 

7350 Forsyth 

St. Lovis 5, Mo. 

Model 8800 series stands have solid 
steel top which can hold bulky equip 
ment such as duplicating machines, 
punching, binding machines, posting 
trays, record cabinets and many 
others. Additional work space _ is 
created by adding drop leaves. The 
models feature heavy stee! solid tops 
and easy-rolling two-inch rubber 
swivel casters. Available in all five 


of the standard colors offered by the 
company in the line. (Inquiry Card 
No. 49) 


PORTABLE TYPEWRITER STAND 








STAMP PAD 





Louis Melind Co. 

3524 N. Clark St. 

Chicago 13, ill. 

Newest “‘Justrite’’ stamp pad is made 
of foam rubber and is said to be su- 
perior to felt in many ways although 
lower in price. Bottom of the rust- 
proof case is the same color of the 
ink for easy identification. Pads are 
sealed in polyethylene. (Inquiry Card 
No. 30) 


TELEPHONE LIST FINDER 





Bates Mfg. Co. 

Orange, N. J. 

The ‘‘Pencilist’’ is latest list finder 
offered by the company. Features its 
own pencil in a built-in pencil holder. 
Has a space for 1300 names and 
phone numbers. Unit is available in 


mahogany, ivory, walnut texture, 
sage green and silver birch finishes 
Retail price is $1.95. (Inquiry Card 
No. 26) 


Peerless Steel Equipment Co. 

6604 Hasbrook Ave. 

Philadelphia 11, Pa. 

Company has introduced a newly designed 
portable typewriter stand as an addition 
to the line of metal furniture. Takes only 
a few seconds to attach to top drawer 
f any pedestal without the removal of 
the drawer. Can be installed on left or 
right of desk. Modesty shield is full 
length. (Inquiry Card No. 16) 


NEW PRODUCTS (ovtinued 


PASTEL STICK & PENCIL 




















Eagle Pencil Co. 

703 E. 13th St. 

New York 9, N.Y. 

Company is now delivering its new 
‘‘Prismapastel line of 60 colored 
matching pastel sticks and pencils. 
Sets of 12, 24, 36, 48 and 60 colors 
are available as well as sets of eight 
matched grays. The complete palette 
includes silver, gold and copper. All 
pencils match the pastel sticks ex- 
actly and uniformly. Designed to 
help artists render broad areas and 
fine details in exact color match 


(Inquiry Card No. 35) 


LEAD POINTER 


Alvin & Co., Inc. 

Windsor, Conn. 

New pocket lead pointer, 
the ‘‘Kleen-Point’’, is now 
being offered. It accommo- 
dates all types of standard 
refill leads and pencil 
leads. It contains four tem 
pered steel blades, inter- 
locked to assure tapered 
points. Easy to operate, to 
change blades and to dis- 
pose of lead particles. Only 


344 of an inch thick and 
242 inches long. (Inquiry 
Card No. 67) 





For More Information Use Inquiry Card Facing Page 38 
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Write Carbon Papers and Typewriter Ribbons move fast and bring you 
bigger, quicker profits because the people who use them like them 
and come back for more! 


You don’t have to load yourself up with big inventories when you 
carry the Write line, either. You can order in smaller quantities, 
as you need the stock, safe in the knowledge that you can always depend 
on Write for prompt service. 


In the popular Write line, there’s a Carbon Paper for every possible 
need (more than 350 different types, grades and weights!) and 
Typewriter Ribbons for all purposes... from the regular, inexpensive 
cotton to de luxe Nylon and Silk Ribbons . . . in a wide variety of 
colors and two-color combinations. 


You Get the Write Kind of Treatment, too! 


When you want anything a little out of the ordinary, you'll find that 


the Write people are always happy to oblige you. Special packing, 
private brand labeling, extra fast service —just about any little 


“extra” service you want—is yours for the asking when you deal 
with the Write people! 


Write now for descriptive literature and prices. 


write 


incorporated 420 LEXINGTON AVE., N. Y. 17, N. Y. * FACTORY AT BRIDGEPORT, CONN. 
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What Is The Best Way To Sell 
More Stapling Equipment? 


Instruct each salesman to carry one or more ACE Staplers, 
a Staple Remover and a box of ACE Staples. Have them 
open every interview by placing this ACE Equipment in 
the buyer’s bands! Let buyers SEE and FEEL and USE 
these sturdy, precision-built machines. Let them discover 
first-hand, how smoothly they work . . how quickly they 
reload . . how unfailingly ACE Staples penetrate up to 40 
sheets or more! ACE Equipment SELLS ITSELF. Just 
give it a chance. 





Each time, over the territory, carry different models. 
Most salesmen find this sequence works best: 


First trip .. ACELINER; ACE STAPLE REMOVER; ACELINER STAPLES 

Second trip .. ACE PILOT; ACE STAPLE REMOVER, PILOT STAPLES 

Third trip. . ACE CLIPPER; ACE SCOUT; ACE STAPLE REMOVER; 
ACE CLIPPER STAPLES. (This trip, concentrate upon 
Florists, Dry Cleaners, Grocers, and other stores. Sell 
the Clipper Stapling Pliers for wrapping and bagging 
and the Scout for office use.) 


ACE STAPLES 


Long experience with thousands of highly successful 

dealers proves that THIS is the ONE best way to sell 

more Stapling Equipment with greater profit for yourself 
| and greater satisfaction for your customers. 


SOLD THROUGH DEALERS EXCLUSIVELY 


ACE STAPLE 
>, REMOVER 





ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE CHICAGO 13 
IN CANADA: CANADIAN STAPLES LTD., 6705 UPPER LACHINE ROAD, MONTREAL 28 * 258 WALLACE AVE., TORONTO 
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Available in pencil striped hand-rubbed walnut 
























Modular units designed for maxi- 











mum flexibility. Suitable for luxuri- 


ous executive settings or efficient = U | 
general office adaptations. Com- y 
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THE JASPER DESK COMPANY, JASPER, INDIANA 
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OFFICE CHAIR 





Stanley Mfg. Co. 

2310 N. Main 

Ft. Worth, Tex. 

Company's new ‘Guest Star’’ occa- 
sional office chair features a two- 
inch foam rubber seat over sisal pad, 
heavy burlap and no-sag_ springs 
Back is padded with two-inch foam 
also. The chair pictured here is in 
walnut with the leather upholstery 
trimmed in all welt with no exposed 
nails. (Inquiry Card No. 23) 


FILE FOLDER 























CARRYALL 





Office Covers Co. 

3526 Boulevard 

Jersey City’, N.J. 

All-purpose ‘‘Carryall’’ is recom- 
mended by firm as a carrying case 
for tools, bank deposits or important 
papers. Made of heavy leatherette, 
it measures 12 by 6 inches and is 
zipper-tight and water resistant. Cus- 
tomers name or sales message can 
be silk screened on orders of 100 or 
more. Can also carry tools of office 
machine repairman. (Inquiry Card 
No. 53) 


MICROFILM FLOW 
CAMERA 





NEW PRODUCTS 


DESK CALENDA 





Columbian Art Works 

2300 W. Cornell St. 

Milwaukee, Wis. 

Quick reference to dates over 
an 11 year period is a new fea- 
ture with the ‘’Success’’ desk 
calendars. Extra pages are in- 
cluded at the back of the pad 
which have calendars for the 
five preceding years and the 
five future years. Important 
events, dates and anniversaries 
can be marked on one year's 
calendar. (Inquiry Card No. 44) 


SCHOOL DESK 


continued 
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; Documat, Inc. ay 
Belmont, Mass. 2 
The Documat PFA, priced to sell 
at $1095, has a filming speed 
Dresser Products, Inc. of approximately 125 feet of ety igs mma ag 
152 Wheeler Ave. printed copy a minute, repro- 3 ‘ - 
Providence 5, R.I. ducing both sides of a document ArGaghen Molgnte, aut. = 
Built-in pocket file folder con simultaneously. It can operate Company’s new Mastermade Mod- M 
tains four individual pockets r as a duplex unit, photograph- el 12900 movable desk is con- 
cree trae coped eatin ; ing both sides of a sheet simul structed of steel and northern hard ch 
een ge samched cate _ as taneously or duo, recording doc- maple. It is completely adjustable th 
pag Ar ger onl pet uments in two parallel tracks and made in three sizes to accommo- S 
in - os mn Bove on a single film roll. It con re- date children from grades | to 12. P 
— sma es Poe — cord 7,200 8% by 11-inch Book box is one piece steel. Desk top Fi: 
pire Teg cl ll _ on pages on a single 100-foot roll is 21 by 18 inches and has a slam- co 
<r ggg Sé0s. f n of film. (Inquiry Card No. 72) proof hinge. Seat swivels 45 degrees C 
product as INO. nquiry in either direction, and back rails “ 
Card No. 71) curve for correct posture. (Inquiry H; 
Card No. 42) tis 
H. 


For More Information Use Inquiry Card Facing Page 38 
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ALL-TIME 
PROFIT CHAMP 
IS EASIER TO 
SELL THAN EVER foam muonen 


DOES IT! 


Take a look at that seat cushion. No 
fillers, sheets or bonded materials. 
Just deep, molded virgin foam rubber. 
That's what we mean by Quality. 








C-1500 Executive 


Swivel Armchair 


c-1510 
Side Armchair 





More men have found comfort in the C-1500 than in any other office 
chair. It’s the business man’s favorite and a fine profit item. Now, with 
the foam rubber seat, the C-1500 line has more comfort and more sales 
appeal than ever, at no increase in price. Welded steel construction. 


Flawless finishing. Wide choice of distinguished upholsteries and 
colors. Matching side chair, side armchair and swivel chair. Also 
C-1500A series with wider arms. The C-1500 is part of the complete ri 


Harter line that’s always quality-built and consistently nationally adver- STURGIS MICHIGAN 


tised. If there’s no Harter dealer in your area, drop us a line. 
_ CHAIRS 


HARTER CORPORATION, 725 Prairie ¢ Sturgis, Michigan 
n Canada; Harter Metal Furniture Ltd., Guelph, Ontario 
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STANDARD TYPEWRITER 


R. C. Allen Business Machines, Inc. 
Grand Rapids, Mich. 

New custom-colored typewriters to 
suit any office decor are being of- 
fered by the company in the new 
“VisOmatic’’ line. The typewriters 
can be selected in any of 21 differ- 
ent combinations of colors ranging 
from neutrals and soft pastels to 
vivid greens, coral and yellow. (In- 
quiry Card No. 65) 


TACKER 





Powered Staplers Inc. 
1320 Clark St. 
Racine, Wis. 


The ‘’Pow-R-Tak”’, a new compression 
spring powered tacker has the handle 
hinged to the back of the frame so 
that the operator is pressing in the 
same direction as the staple to be 


driven. The result, it is said, is less 
pressure required, less recoil, and less 
operator fatigue. There are six 
models and two types of staples in 


the new line. (Inquiry Card No. 28) 





OFFICE CLOCK 





M & M Industries 
P.O. Box 91 
South Milwaukee, Wis. 


New line of modern clock designs 
known as “Hi Lites’’ has been in- 
troduced by company. Line features 
plain, bold design combined with 
utility in a modern finish. Name is 
derived from the highlighting effect 
achieved in the turned satin numer- 
als. (Inquiry Card No. 73) 


ELECTRIC STAPLER 


Staplex Co. 

777 CO-156 Fifth Ave. 

Brooklyn 32, N.Y. 

Company’s automatic electric stapler 
is now available in pastel shades of 
suntan, mist green, dust blue, ma- 
rine gray, coraltone (pink) and 
black. The color tones were designed 
to keep in step with the trend to- 
ward more color in the office and 
equipment. (Inquiry Card No. 60) 


BLUEPRINT TAPE 


American Chart Service, Inc. 

101-103 Dover Sf. 

Somerville 44, Mass. 

Company is now producing self-stick- 
ing tape in nine patterns which are 
useful in making blue prints and 
white prints The patterns are 
printed on Mylar polyester film in 
ix standard widths from 1/32-inch 
to | inch in red to reproduce photo- 
jraphically. Does not require a ser 
arate liner. (Inquiry Card No. 61) 


NEW PRODUCTS (ovinued 


CHAIR UPHOLSTERY 


Pennant Corp. 

1141 Burton St. 

Grand Rapids, Mich. 

A new type of plastic chair uphol- 
stery that is said not to stick to 
clothing in hot weather has been 
added by the company. The plastic 
is Masland Duran and has many of 
the features of regular upholstery 
fabrics, in texture, design and ap- 
pearance. (Inquiry Card No. 64) 


RECORD STORAGE FILE 





Bankers Box Co. 

2607 N. 25th Ave. 

Franklin Park, Hl. 

Firm has introduced the ‘’R-Kive 
File’’ which is designed to answer the 
need for a lightweight, easy-to-use, 
quick reference file. Combines two 
files in one for it can be used for 
either letter or legal size records. One 
is filed lengthwise, the other width- 
wise. Features “‘tote’’ openings in 
front and back for carrying and has 
simple indexing area for quick ref- 
erence. (Inquiry Card No. 52) 


For More Information Use Inquiry Card Facing Page 38 
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the COMPLETE line..- 


MIAMI SYSTEMS 


a the Cine with all of the 
“wost-wanted” featwres 










All American business men want to buy Miami 
autographic forms and registers—designed for 
every business need at competitive prices that fit 
every business budget. 


PORTA-PAK 

















CONTINUOUS FORMS, CONTINUOUS INTERLEAVED 
SETS, STANDARD AND CUSTOM MADE AUTO- 
GRAPHIC REGISTER FORMS, RITE-TYPE SNAP 
CARBON FORMS—printed in all sizes, numbered, 
punched and perforated to meet your customers’ 
requirements. 






PORTABLE 















Besides being backed by a firm with an enviable 
reputation for quality, prompt delivery and depend- 
ability, you are given Bonded Dealer Protection, 
which guarantees no competition from Miami Sys- 
tems—ever! 





Miami manufactures every form Miami ships. 


Miami, one source for all! Forms, Registers, Car- 
bon Rolls, Stock Forms, Binders. 


DON’T BYPASS this profitable opportunity. 
Write today for a portfolio of samples, 
complete schedule of new low prices, inter- 
esting discounts, Bonded Dealer Protection 
and Miami's unique extra profit plan. 


34th and Robertson . Cincinnati 9, Ohio Weibel’ be 8d 
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EXECUTIVE CHAIRS 





All-Steel Equipment, Inc. 

44 Griffith Ave. 

Aurora, Iil. 

ASE has announced a new line of executive chairs in- 
cluding the No. 420 companion chair (left) and No. 
435 posture chair. Distinctively modern, these chairs are 
designed to provide the ultimate in seating comfort. Ad- 
justments are easily made for individual fittings. Fin- 
ished in nine lustrous colors, the chairs are upholstered 
in striking combinations of fabrics, leathers and Nauga- 
hydes. (Inquiry Card No. 77). 


CYLINDRICAL 
CALCULATOR 





Arthur F. Smith Co. 
311 Alexander St. 
Rochester, N.Y. 


Company is introducing to thi 
country the cylindrical slide rule 
which is popular with engineers 
and scientists in England and 
Canada. It solves all problems 
involving mathematical calcula 
tions. Only 6 by 1% _ inche 
when closed, the rule opens t 
10% inches when in use. S 
to be almost indestructible with 
no parts to break or loosen. (In- 
quiry Card No. 75) 
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BULLETIN BOARD 
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Redi-Record Products Co. 

51 W. 21st St. 

New York 10, N.Y. 

New bulletin boards have brown self- 
ealing cork center and are bound 
in ‘‘Leatherlex’’ in a color choice of 
brown, green, ivory, pink and light 
blue. Suggested for home and office 
use. Two sizes, 18 by 24 inches and 
24 by 36 inches. Priced from $3. 
(Inquiry Card No. 45) 





———— ll PRODUCTS continued 


MODULAR FURNITURE 





Browne-Morse Co. 

Muskegon, Mich. 

Modern units known as ‘’Co-ordinate 
Group’’ launches company’s 50th anni- 
versary celebrations. Group offers limitless 
combinations and features exclusive 
“‘Plastite’’ top. Full line is available. (In- 
quiry Card No. 43) 


MODULAR STEEL DESKS 





Cole Steel Equipment Co., Inc. 

415 Madison Ave. 

New York 17, N.Y. 

Modular desks are offered for greater per- 
square-foot efficiency from existing quar- 
ters. Units available in wide range of 
sizes, types and shapes, designed with 
interchangeable tops, panels and pedes- 
tals. (Inquiry Card No. 76) 


GUN TACKER 


Arrow Fastener Co. 

1 Junius St. 

Brooklyn 12, N.Y. 

A new safety device has been de- 
vised for the all-purpose T-50 auto- 
matic gun tacker. A new spring-steel 
catch mechanism for the pusher rod 
locks the rod firmly in place so that 
it cannot be dislodged or jarred loose 
even if the gun is dropped from ex- 
treme heights. (Inquiry Card No. 62) 


For More Information Use Inquiry Card Facing Page 38 
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The Roneo 750 Stencil Duplicator, product of skilled 
ial English craftsmanship and precision engineering, is 
the result of over 70 years of Roneo experience in the 
office equipment field. Roneo 750 is backed by the 
West European quality seal, a symbol of guaranteed 
dependability. Roneo 750 is backed by constant and 
intensive research, a continuous effort to keep Roneo 
the world’s finest duplicating machines. Roneo 750 





is backed by the world-wide Roneo organization, 





assuring complete satisfaction. Roneo 750 is backed 
by sales promotion, to help dealers increase their 





sales and profits. You should handle Roneo 750, the 
n ex world’s finest stencil duplicator. For details write: 
| “addo-x inc’—-300 Park Avenue, New York 22, NY 
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Sales Stimulators 








Luckett Loose Leaf, Ltd., P.O 
Box 257, 44 Atomic Ave., T: 
ronto 14, Ontario, Canada—now 
offers ledger sheets in smooth, 
sealed boxes that have lids with 
permanent hinges so that the 
boxes can be opened without 
removing the lid. The lid is als: 
perforated so that sheets can be 
removed from the package while 
it is in a desk drawer or } 
stack of other packages. A small 
thumb hole is also cut in the 
bottom of the box. (Inquiry 
Card No. 104) 
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Eagle Pencil Co., 703 £ 
13th St., New York 9, N.Y 
— has developed a revol 
ing counter display unit tha 
displays and dispenses al! 60 
of the new ‘’Prismapaste 
sticks and pencils. (Inquiry 
Card No. 102) 


Leathercraft, Inc., 23: 
Western Ave., Chicago 8 
— offers a group of ady 


ing mats in varying sizes to 
dealers. The mats feature the 
five-year guarantee of the m- 
pany’s line. They are availabl 
in one, two and three column 


sizes and are interchangea! 
(Inquiry Card No. 103) 





Paper Mate Co., 444 
Merchandise Mart, 
Chicago 54, _ Ill._—i 
making available thi 
new counter’ display, 
the ““CarouSell”’, a 
compact permanent 
unit for both the Capri 
and Tu Tone pens 
Pockets on the _ side 
carry refills. (Inquiry 


Card No. 105) 








SoundScriber Corp., 146 Munson 
St., New Haven 9, Conn.—now 
offers a new display fixture for 
store windows, as floor dem- 
onstrator or for trade show dis- 
play. Fixture can be quickly 
collapsed into its own self-con- 
tained carrying case. (Inquiry 


Card No. 101) 


New Catalogs 





Stacor Equipment Co., 768- 
778 E. New York Ave., Brook- 
lyn 3, N.Y¥.—has recently is 
sued a bulletin describing a 
new efficiency drafting unit 
that provides a complete work 
station for engineers and 
draftsmen. The ‘‘Stacor-Mat- 
ic’ unit is completely de- 
scribed and presented in de- 
tail. (Inquiry Card No. 136) 


Star Loose Leaf Co., Inc., 165 
Duane St., New York 13, N.Y 
— is now distributing a folder 
showing the ‘Star’ line of 


photo albums and visual dis- 
play units. Swatches of colors 
are attached. (Inquiry Card No. 


128) 


Cushman & Denison Mfg. Co., 
Inc., 625 8th Ave., New York 
18, N.¥.—has recently pub- 
lished a descriptive 8-page, 2- 
color brochure on the “‘Flo- 
Master’ felt tip marking pen 
line. Folder shows many uses 
for the instrument and ex- 
plains in detail the various 
models. List prices are in- 
cluded in brochure. (Inquiry 
Card No. 135) 


Glidex Corp., 4538 W. Roose- 
velt Rd., Chicago 24, Ill. — 
has a_ four-page, two-color 
folder describing all of its 
“Extenda Phone’ telephone 
brackets. Each model is illus- 
trated for clear presentation. 


(Inquiry Card No. 127) 
(Continued on Page 79) 


For More Information Use Inquiry Card Facing Page 38 
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ASE 420 Executive 


SIDE CHAIR 


Executive offices take on a dramatic elegance when enriched with ASE’s 

new highly-styled chairs. The beauty of smart simplicity, pleasing accents of 
color and luxurious comfort make these chairs a sheer delight . . . a joy 

to have and use. ASE chairs are finished in nine lustrous colors and an array of 


rich decorator’s fabrics, leathers and naugahydes. 








No. 420 
SIDE CHAIR 


Copyright 1957 All-Steel Equipment 


¥ 





AME 435 Executive 


POSTURE CHAIR oe 


No. 435 
POSTURE CHAIR 


Supeaation oud 


Your comfort is vital to your success! Sit down 

.. relax... you'll love the deep restful cushions, 
the superb quality, the richness of color, the 
stimulating effect of beauty. These chairs were 
designed for the executive who requires the best. An 
ASE Executive Office Setting satisfies that desire. 








vipment 








A Executive 


STYLING 


Wide, Sculptured Base 





Comfortable, Adjustable, Contoured Back 





Deep, Comfortable, Spacious Seat 














Ample, Graceful Arm Rests 





Functional Rear Legs Protect W 





Beautiful, cheerful ASE Executive Suite in Bronze Tan finish with chairs 
upholstered in a combination of Gold Leather and Black and Tan Zanzibar Tweed. 
Cocoa Formica Tops are used on desk and table. This is one of many 


distinctive suites offered in the Executive Furniture Line. 


Ar Executive Chairs 
in Decouter Colors 


FINISHES: 
Sea Gray, Ebony, Dawn Gray. 
Stylite Tan, Bronze Tan, Mojave Tan. 


Nile Green, Surf Green, Mist Green. 


UPHOLSTERY: 


Leathers — Down Cushion Leathers in a number of rich, 
harmonizing colors. 


Fabrics — Large selection of colorful fabrics . . . Trilok 
Multi-Pleat, Tracks Tarn, Zanzibar Tweed 
and Hacienda Homespun. Also a wide selection 
of Gros Points and Bedford Cords. 


Naugahydes — Wide choice of popular naugahydes in colors 
that contrast and blend. 









AE 520 Executive 


SIDE CHAIR 















Executive offices and conference rooms furnished with 
these chairs reflect the dignity and success of your office, 
They create an impressive, modern, pleasing 
atmosphere and provide wonderful seating comfort. 
ASE Executive Chairs are quality built... 

furnished in nine colorful finishes and a wide choice 


of upholstery materials. 
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No. 520 
SIDE CHAIR 






























ASE Executive Chairs add color and 
life to your office. This suite is finished 
in Sea Gray. Chairs are upholstered 

in a combination of Trinidad Orange 
Leather and Tracks Tarn Golden 
Copper. Cocoa Formica Tops are used 


on desk and credenza units. 








AE 535 Executive 


POSTURE CHAIR 


Tice 















































No. 535 
POSTURE CHAIR 


Modern as tomorrow . . . designed 
with a flair for beauty and all-day 
comfort. The sleek graceful lines of 
these executive chairs... the richness 
and color of the upholstery add 
glamour to any office setting. When 
planning an impressive, dignified 

office, see and try these new 

ASE Executive Chairs... they’ll bring 


a new day of comfort and enjoyment. 























ALL-STEEL EQUIPMENT INC. 


AURORA, ILLINOIS 
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Davidson Corp., 29 Ryerson 
St., Brooklyn 5, N.Y. — has 
prepared a 36-page catalog 
of the complete line of 
“Laboratory Controlled’ 
supplies, auxiliary equip- 
ment and attachments man- 
ufactured by the firm. Off- 
set printing and duplicating 
supplies are featured. (In- 
quiry Card No. 121) 


Hemisphere Steel Products 
Corp., 263 Kent Ave., Brook- 
lyn 11, N.¥.—trecently issued 
a new Port-a-Wall’’ office 
partition catalog. It highlights 
the flexibility of the units in 
office design and shows on- 
the-job installations. Catalog 
No. P-503. (Inquiry Card No. 
134) 


Ace Loose Leaf Corp., 27 
Bleecker St., New York 12, 
N.Y. — is now distributing a 
new catalog featuring the com- 
pany’s complete line of loose 
leaf binders. (Inquiry Card No. 
124) 


Smokador Mfg . Co., _ Inc., 
Bloomfield, N.J..—has a cata- 
log insert covering new ceram- 
ic ash trays. Three models are 
described. (Inquiry Card No. 
133) 


Herring-Hall-Marvin Safe Co., 
Hamilton, Ohio — has pre- 
pared a four-color catalog fea- 
turing the deluxe model safe 
record files. The catalog is No. 
180. (Inquiry Card No. 125) 


NEW CATALOGS (1iinued 





an 


“yee 


Keith Clark, Inc., 130 W. 
42nd St., New York 36, N. 
Y.—has released the 1958 
edition of the company’s 
catalog which shows the 
full line in colors. (Inquiry 


Card No. 130) 


Boling Chair Co., Siler City, 
N.C. — has just published 
catalog No. 57 featuring the 
complete line of chairs with 
full illustrations. At the same 
time, the company has pre- 
pared a “catalog saver’ for 
dealers to use as a handout 
piece or as a mailer. It shows 
the full line in smaller size. 
The firm’s initial mailing also 
includes a hinged three-card 
presentation of top grain leath- 
ers, vinyl plastic and fabrics. 
(Inquiry Card No. 126) 


Victor Adding Machine Co., 
3900 N. Rockwell St., Chicago 
18, Ill. — offers a new, large 
size, color folder illustrating 
and describing both the new 
automatic printing calculator 
and the ‘‘Mult-O-Matic’’ figur- 
ing machine. Describes new 
features of the machines for 
use by dealers. (Inquiry Card 
No. 129) 


Bernard Franklin Co., Inc., 
3120 E. Hedley St., Philadel- 
phia 37, Pa.—announces the 
publication of a 32-page cata- 
log No. J5. It describes many 
new items, including the bolt- 
less shelving units, as well as 
the regular line. (Inquiry Card 
No. 131) 





Bankers Box Co., 2607 N. 
25th St., Franklin Park, Ill. 
— has issued a new catalog 
for dealers and distributors. 
It is a two-purpose piece — 
a guide for buying and for 
salesmen use. Features 16 
pages of photographs and 
information on the complete 
line. (Inquiry Card No. 122) 


Office Covers Co., 3526 Bou- 
levard, Jersey City, N.J.— of- 
fers an illustrated four-page 
brochure featuring the com- 
plete line of office machine 
covers and accessories. Covers 
for typewriters, adding ma- 
chines, fans, checkwriters, 
work aprons and carryalls are 
described. The firm also de- 
scribes its silk screening and 
imprinting services. (Inquiry 
Card No. 137) 


All Purpose Steel Products Co., 
90-15 W. 77th St., Jamaica 
21, N.Y. — announces that 
“Products of Progress in Of- 
fice Equipment’, a new 10- 
pege catalog featuring the 
company’s line, is now avail- 
able. The catalog is No. 704 
and includes a dealer price 
sheet. (Inquiry Card No. 123) 


Elbe File & Binder Co., Inc., 
Fall River, Mass.—has_ re- 
leased an all-new 116-page 
loose-leaf and sales presenta- 
tion catalog. Catalog No. 66 
lists over 2,500 items in stock 
and has special price sched- 
ules for hundreds of made-to- 
order binders. (Inquiry Card 
No. 132) 


For More Information Use Inquiry Card Facing Page 38 
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in Other Lands 





Notes and News From British isles 


By S. E. Rhodes tLencashire Press Agency 
277 Corn Exchange Buildings, Fennel Street, Manchester 4, England 


Manchester, June 1 


The first self-selection stationery store has been brought to 
northern England by the family concern of Crichton’s (Sta- 
tioners), Ltd., whose shop in the center of Manchester has 
been altered completely from the normal type of shop to that 
of self-selection. 

Altogether there is a staff of 18 people, which include Mr. 
and Mrs. Crichton, their elder son and his wife, and also their 
younger son, David Crichton, who is the manager of the new 
store. Four men are employed as outside representatives and 
the remainder work in the shop, or the seven offices, which 
are situated in a separate building together with the stock- 
rooms for office furniture. 

The basement of the shop is used as a stockroom for the 
wide selection of office stationery and accessories which it is 
necessary to carry with this type of shop 

Crichton’s has found that customers like to wander round 
the shop at leisure, picking articles up and putting them down 
until they finally decide what they would like to buy, and 
many times seeing something they require but did not enter 
the shop with the intention of buying 


Prices Clearly Marked 

Every article is clearly marked with the price, therefore 
presenting no difficulties to the customers. 
~ One wall running the complete length of the shop is fitted 
with Vizusell Fittings—adjustable self-selection shelving— 
which is new to this country. Hidden fluorescent lighting il- 
luminates the displays on these shelves to their best advantage. 

The shop window being of the open type, extensive display 
is not required in the window as the shop interior is the dis- 
play in itself. 

Although Crichton’s has been open several years, it is only 
since the alterations were completed that office furniture has 
been added. Previously, the bulk of the business, which is in 
office equipment, was done by the four outside representatives 
who travel widely through Manchester and district, taking 
orders which are eventually delivered free of charge by van. 

“Self-selection in the shop has made no difference to these 
four representatives, who still carry the bulk of the business”, 
commented Mr. Crichton. 


Pens Are Featured 


All makes of pens can be purchased in this store, but the 
firm specializes in Parker pens. A repair shop is maintained on 
the premises, with mechanics fully trained at the Parker works 

A large selection of the office furniture which Crichton’s 
supplies is that distributed by OMAL (Office Machinery Ltd.) 

Among the latest equipment sold is a new typist chair which 
is called ‘Sitting Pretty’. It is reasonably priced, comfortable to 
sit on and of very attractive appearance. These chairs are fully 
adjustable and weigh under 12 pounds. They have foam rub- 
ber cushion seats, wide back rests and are extremely strong 
as well as being very comfortable 

Also new, is the Bisley Telephone Tidy for use with the 
Bisley waste paper tub. The tidy is placed on top of the tub 
and takes four telephone directories and a telephone, therefore 
keeping the desk clear for more important papers. This is of 
English production and can be obtained in olive green or gray. 

6 

Industrial activities ranging from the manufacture of elec- 
trical machinery to the designing of boots and shoes offered a 
promising market in Stafford for the selling of office equip- 
ment. A start was made in that business by F. R. Hargreaves 
in 1923 under the name of European Office Equipments, Ltd., 





ec * 


Self-Selection .. . 


is enhanced at Crichton’s (Stationers), Ltd., 
through the use of Vizusell Fittings, adjustable shelving which 
runs the length of the store. 





T. H. Harris . . . of British Typewriters, Ltd., demonstrates the 
new filing cabinet in desk, shown at the British Industries 


Fair 


Representatives of office equipment concerns abroad, 
visiting in the United States, are cordially invited to 
make the offices of this journal their headquarters. The 
staff at the main office, 600 W. Jackson Blvd., Chicago, 
and the staff at the branch headed by G. C. Wheeler 
at 1023 Pershing Square Bldg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any 
possible service. While the facilities at New York are 
not so many as at Chicago, there will be found the 
same desire to serve. 
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: LYON QUALITY DESIGN 
4 meakes THE DIFFERENCE! 
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i STEEL WORK BENCHES, for example. At a glance 

& all work benches may look alike but there’s a world of 
difference—in strength, rigidity, stability and smooth- 
ness of working surfaces. That’s why you should check 
Lyon before you buy. 

This same quality design makes the difference in every 
one of the more than 1500 standard Lyon items, a few of 
which are shown below. 


CALL YOUR LYON DEALER. He offers the world’s 
most diversified line of steel equipment. Equally im- 
portant, he can show you how to get the most for your 
money in terms of saved time and space. 


We can manufacture special items to your specifications. 
LYON benches have amaz- 


ing strength and rigidity ¢ 
through 3 design features: 
(1) All-welded construction. 
(2) Legs and cross members 
of heavy rolled ‘‘T’’ shapes. 
(3) Bottom-flared legs. 


LYON METAL PRODUCTS, INC. 


General Offices: 728 Monroe Ave., Aurora, Ill. 
Factories in Aurora, Ill. and York, Pa. 
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OVER 1500 ITEMS 
for Business, 
Industry, 
Institutions 
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operating other branches in Birmingham, Walsall, and Shrews- 
bury. 

To begin with, a small office was opened in Market Square, 
Stafford, and then larger premises opened in East Gate, Staf- 
ford, and the services of A. S. Lowndes were secured. A very 
economical office machine maintenance service was _ intro- 
duced, which proved to be extremely popular. But at East 





Efficiency Exhibition in 
the bookkeeping by type- 


On Exhibition . . . at the Business 
Olympia, London, during June was 
writer system, shown by Percy Jones (Twinlock), Ltd. Here, 
an operator selects a ledger card for posting from Presto tray 


Gate, growing demand for the firm’s services made additional 
Space necessary and the service department was housed in a 
separate building and additional staff secured. 

In 1935, a branch was opened at Walsall and A. S. Lowndes 
took over the management of the Stafford organization, being 
subsequently elected a director. A further branch was opened 
at Shrewsbury in 1946 and operated on the same lines as those 
at Stafford and Walsall. Shrewsbury branch, has a service de- 
partment staffed by experienced men to supplement the sales 
efforts. 

In the progress of business, Office Equipments, Ltd. has in- 
troduced typewriters in no small measure at Stafford and 
Shrewsbury. The staffs having faciory experience to take care 
of effective handling in the practical and consultative fields. 

It is evident that much careful planning and hard work have 
contributed to the firm’s success, since the modest start in 
Stafford. 

Regarding service, here again the firm has the answers—vast 
stocks of everything, a fleet of vehicles to insure immediate 
delivery and a staff whose sole interest is prompt and satis- 
factory installation. 


Gold Medal Plaques Awarded Dealers 
In Second Month of Facit Olympics 


Special “gold medal” plaque citations have been awarded 
by Facit, Inc. to three office machine dealers leading in the 
second month of the Facit Olympics, nationwide sales con- 
test for dealers and distributors of Facit calculators, Odhner 
adding machines and Halda typewriters. 

The new top contenders for the contest’s grand prize 
and semi-final prize awards are: Jack Hobson and Martin 
Ryan of Fresno Office Machine Co., Fresno, Calif.; R. W. 
McAllister and T. C. Gilbert of Typewriter Doctors, Oakland, 
Calif.; and Edward Newman of Capital Office Equipment, 
Sacramento, Calif. 

Presented in honor of the “enthusiasm and industry shown 
in selling and promoting Facit, Inc. products” the plaques 
are awarded each month of the contest which runs through 
August to the highest scoring dealers in each division, classi 
fied according to size and sales potential 
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Dates to Remember 
1957 CONVENTIONS 


June 30-July 3. National Office Machine Dealers Ass’n. Wil- 
liam Penn Hotel, Pittsburgh, Pa. Harold W. Mann, executive 
secretary, 1542 Hillhurst Ave., Los Angeles 27, Calif. 
September 28-October 2. National Stationery & Office Equip- 
ment Ass'n. Conrad Hilton Hotel, Chicago. Paul E. Burbank, 
executive vice-president, 740 Investment Bldg., Washington 5, 
D.C. 

October 26-29. First Annual Eastern Commercial Stationery 
Show, New York Trade Show Building, 500 Eighth Ave., New 
York City. Stationers Association of New York—Metropolitan 
Travelers Club. 

October 28-November 1. National Business Show. New York 
Coliseum, New York City. 


REGIONAL DATES 


Region 
12 Hotel Awahnee, Yosemite, Calif. 
7 Hotel Savery, Des Moines, Iowa 
13 Grossinger Country Club, Ferndale, N. Y. 


May 27, 28 
June 3, 4 
June 10, 11 


2 Hotel Sagamore, Lake George, Bolton Landing, N. Y. 
June 14, 15 

1 Hotel Griswold, Groton, Conn. . June 27, 28, 29 

3 Claridge Hotel, Atlantic City, N. J. June 30, July 1, 2 


WHOLESALE STATIONERS ASSOCIATION 
Regional Conferences 

New England—Somerset Hotel, Boston, June 24. 

Canadian—Sheraton Mount Royal Hotel, Montreal, July 8. 

Midwestern—Drake Hotel, Chicago, August 29. 

Pacific Coast—Mark Hopkins Hotel, San Francisco, Sep- 
tember 14. 

Southwestern—Hilton Hotel, Fort Worth, Tex., 
24. 

Eastern—Shawnee-on-Delaware, Pa., October 19. 

Southeastern—Dinkler Plaza Hotel, Atlanta, Ga., No- 
vember 11. 


September 


Guest Book 


Tryggve Untiedt of Bergen, Norway, was a visitor at our 
offices on May 8. He first called upon OFFICE APPLIANCES 
in 1917 when in Chicago for training in the service and sale of 
the Comptometer, made by Felt & Tarrant Manufacturing Co. 
The company has been agent for Felt & Tarrant in Norway for 
nearly 40 years. Mr. Untiedt recalled visits with Dorr E. Felt, 
Felt & Tarrant president, and with Ralph Wilson, whose firm 
—Wilson Jones Co.—Mr. Untiedt and his associates repre- 
sented in Norway long ago. 

Mr. and Mrs. Untiedt arrived in the United States on 
Easter Sunday. He bought an automobile in Detroit which he 
plans to ship by water to Norway at some appropriate time. 
In the meantime, the automobile furnishes convenient trans- 
portation to many places Mr. Untiedt plans to visit. 





Lynn Carlson and Kenneth Tolson, manufacturers’ repre- 
sentatives, visited the OA offices on May 14. Mr. Carlson is 
well known as a manufacturers’ representative in the Fifth 
District where he represents Arnot-Jamestown, Shelbyville 
Desk and Vogel Peterson. He has also been one of the guid- 
ing lights of the annual Business Show held in Cincinnati dur- 
ing the past few years. Mr. Tolson has recently become 
associated with Mr. Carlson. He is a native of Jamestown, 
N.Y. 





Hillhouse, Inc., Holds Open House 


Hillhouse, Inc., held an open house for its modern stream- 
lined plant on Friday, May 10. 

Location of the plant is 181 Commercial St., Sunnyvale, 
Calif 
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SO MUCH TO SELL 
in the 
HERRING-*HALL*>MARVIN LINE 







-SO MUCH TO SELL =™ 
WITH! 





cs / these sales All these sales 
i q dvan ta Pes A elps 


@ Complete line of record safes, money @ Deluxe catalogs in full color 
Safes and insulated files 


@ Allrecord safes have Underwriters’ fire- Attractive envelope stuffers 


resistive, ‘‘T-20’’ and Relocking Device 








labels, S.M.N.A. fire-resistive label, U.S. @ Wideassortmentof eye-catching, 
Govt. Specification AA-S-81a label ready-prepared newspaper ads 
@ Striking modern design @ Colorful electric store sign 
@ Three decorator colors 
@ Smart chromium operation panel ie ss 
@ ‘‘Private View’ dial on combination lock y ; c 
@ ‘“Chi-Ten” drill-resistive plate rea 
@ Locking detent *% fs 
SQ 
HERRING eHALL e-MARVIN SAFE COMPANY 
Hamilton, Ohio + BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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Industry Meetings 








Richard Jonas, Sr. . . . receives his 75-year service pin from 
his son, Richard A. Jonas, Jr., president of Oxford Filing Sup- 
ply Co. 


Oxford Co-founder Honored on Anniversary 

Richard A. Jonas Sr., co-founder of Oxford Filing Supply 
Co., received a unique award at a recent Oxford Service Club 
dinner when he was presented with a diamond-studded 75- 
year service pin. 

Mr. Jonas, who will celebrate his 94th birthday this year, 
is still on the semi-active list in the company. He attends board 
meetings regularly and still works at home on occasional man- 
ufacturing and product design problems for which his great 
fund of experience qualifies him. 

It was in 1882 that Mr. Jonas and his brother started a 
paper-ruling business in New York City. The business ex- 
panded to include the ruling and manufacture of index cards; 
then it became known as Record Card Co. from 1909 to 1919. 

Coincident with the end of World War I, the business 
adopted the name Oxford Filing Supply Co. 

Assisted by his four sons in 1931, Mr. Jonas introduced 
the first corrugated board sliding drawer storage files. He then 
introduced the Oxford Pendalflex hanging folders in 1940. 

Others celebrating service anniversaries at the dinner were 
Richard A. Jonas, Jr., Oxford’s president, who has a 45-year 
record. Representatives in the field with long service terms in- 
clude Arthur E. Petersen, 38 years; James T. Hurley, 36 years; 
William C. Beyer, 31 years; Leslie C. Goodhand, 30 years; 
Harry Armitt, 30 years; Robert L. Reynell, 23 years; Harold 
J. McCauley, 20 years; George O. Morgan, 17 years; Robert 
D. Keltner, 17 years; William R. Kane, 15 years; and Caleb 
W. Cameron, 15 years. 

Ralph Soulby Addresses Credit Executives 

Ralph Soulby, eastern district sales manager of the Eberhard 
Faber Pencil Co., was recently the guest speaker before a con- 
ference of credit executives at the Hotel Somerset in Boston, 
Mass. 

In his talk, Mr. Soulby stated, “The success of the business 
family today depends upon the marriage between salesmen and 
credit men.” 





Pictured . . . at presentation ceremony 
during UJA Stationery Division dinner 
were (left to right): Mortimer Libien 
division chairman; Jesse S. Libien, guest 
of honor; Henry Levy and Irving Mc 
Kinley Levy, executive committeemen 
Nathan Math, New York City tax com 
missioner; Jacob Landsberg and Isidore 
Lerman, guests of honor; and Arnold 
Neustadter, executive committeeman 
The guests of honor received mounted 
silver replicas of ancient Israeli shekels 
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85 Leaders of Stationery 
Industry Attend UJA Dinner 


Eighty-five prominent members of the New York stationery 
industry attended their trade’s annual dinner in behalf of the 
United Jewish Appeal of Greater New York recently and 
pledged more than $86,000 to the current drive. The dinner 
was a testimonial to three veterans of the industry’s UJA 
campaigns—Jacob Landsberg, Landsberg Bros.; Isidore Ler- 
man, Lerman Bros., and Jesse L. Libien, Libien Bros., and 
was sponsored by the New York UJA’s Stationery Division. 

Mortimer Libien, Libien Press, chairman of the Stationery 
Division for the 1957 UJA drive, presided at the affair. 





. - of his service to United Jewish Appeal 
campaigns, Mortimer Libien (center) was presented with a 
hand-made copper fruit dish, a product of Israel. Making pres- 


In Appreciation 


entation are Henry Levy (left) and Irving M. Levy, co-chair- 


men 


Assisting in their industry’s current drive were: Max I. 
Ditchek, Bayles-Ditchek Siationery; Edward F. Dooley, Wil- 
son Jones Co.; Max A. Dreyer, American Colortype Co.; 
Sigmund Engelberg, Eagle Pencil Co.; Harry Fensterheim, 
S. E. & M. Vermon; Martin Glaubinger, Zephr-American 
Corp.; Fannie Altman Goldschlag, Bell Stationery Co. Inc.; 
Herbert Grayson, Ace Fastener Corp.; Henry Hirsch, Silver 
Stationery Co.; New Janow, Associated Tag & Label Co.; 
Nathan Klein, Jaclin Stationery Corp.; Irving Kremsdorf, 
Guide System & Supply Co.; William Lampel, Art Steel Co.; 
Jacob Landsberg, Landsberg Bros.; Isidore Lerman, Lerman 
Bros.; Edward Leventhal, Biddle Purchasing Co.; Henry 
Levy, Silver Stationery Co.; Irving McKinley Levy, Art Steel 
Co.; Jesse S. Libien, Libien Press, Inc.; Jack Linsky, Speed 
Products Co., Inc.; William Lowenthal, A. W. Faber Castell 
Pencil Co.; Frank May, J. L. May Co.; Martin M. Moldow, 
Martin M. Moldow Associates; Arnold Neustadter, Zephyr 
American Corp.; Al Seidman, Venus Pen & Pencil Corp.; J. 
Howard Shoemaker, Jr., Eberhard Faber Pencil Co.; Benjamin 
Sonnenberg, Manhattan Stationery Co., Inc.; Milton Stone, 
Milton Stone Associates; and Joseph Wexelbaum, Red Rope 
Stationery Industries Co. 
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Sales are the fruits of nourishing roots 
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HERE YOU SEE WHAT HAPPENS when the Art Metal Dealer uses the office planning 

facilities his franchise puts at his disposal. These installations for a Maine newspaper, an 

Ohio manufacturer, a Louisiana public utility and a North Carolina office 
are typical of Art Metal dealer-home office teamwork. 
Customers like to save money and appreciate it when you show them how. There's 
no better way than with a proposal based on Art Metal principles of planning overall 
office layout and functionally organized work stations. Art Metal 

Construction Company, Jamestown, New York. 

The trade mark with a meaning 

in the world of office equipment... 
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Partial View . . . of the exhibits in Los 
Angeles Shrine Exposition Hall during 
the 1957-58 Office Machinery and 
Equipment Exposition during the NOMA 
conference. 





NOMA Holds West Coast's Largest Show 


Automation to Solve Shortage 
Of Office Workers Is Theme— 
Macllroy Elected President 


Los Angeles, Calif. 


@ AN EXPOSITION referred to as “the biggest national 
show ever seen on the West Coast” was held at the Los Ange- 
les Shrine Exposition Hall May 13-16. It was 
sponsored by the National Office Management 
Association and held in connection with that or- 
ganization’s 38th International Conference held 
in Los Angeles during the same period in the 
_ See Statler Hotel. 

Frank G. Macllroy, vice-president of Western Employers’ 
Services, San Francisco was elected as new president of 
NOMA. 

W. H. Evans, 
president at the Association’s international 
Willow Grove, Pa. 





Philadelphia, continues as executive vice- 
headquarters in 


Automation Provides Theme 

Meeting a serious shortage of capable e 
office workers with automation was the 
theme of the conference carried on by 
the exhibits of approximately 120 manu- 
facturers of office machines, furniture 
and supplies. 

The exhibits taxed the capacity of 
the two levels of the hall. Some of the 
products displayed and demonstrated 
were Offered to the public for the first 
time at this NOMA show. Others were 
more or less well-established standard 
equipment, all of which seemed of considerable interest to 
visitors. 

Office machines shown included portable typewriters, man- 
ual and electric; standard typewriters, manual, electric and 
automatic. Computing machines on display ranged from small 
adding machines to calculators, bookkeeping machines and 
electronic equipment. The use of punched tape in speeding 





F. G. Macliroy 
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up calculating, adding and billing operations intrigued and 
mystified many. 

Office furniture companies showed newly-designed chairs, 
desks and adjustable equipment made for today’s needs, with 
emphasis on modern executive standards. Various forms of 
office duplication were shown having to do mainly with the 
rapid flow of office routine. Considerable emphasis was given 
to the use of photographic copying equipment. Accounting 
systems also were given good play, including the well known 
loose leaf variety and those devised by the office machine 
manufacturers. 


New Devices Shown 

Press releases preceding the show were modest in their 
claims. One stated that “among the hundreds of new devices 
to be shown — many for the first time — by 115 exhibiting 
firms from all sections of the country are: a telephone which 
automatically does its own dialing; motorized files which, at 
the push of a button, locate any one of over 300,000 docu- 
ments in three seconds; ‘memory storing’ tapes which operate 
typewriters and other business machines that move vast quan- 
tities of detail without clerical help; money safes which resist 
a safecracker’s touch; ‘feather weight’ portable tape recorders; 
and many other examples of the latest office machinery, equip- 
ment, furniture and supplies.” 

The NOMA show is national in scope with extra emphasis 
on the area in which the show is held. This year, according 
to the management, 19 Los Angeles firms were included 
among the exhibitors some of whom restrict their efforts to 
limited areas. 


Government Officials Present 

Government officials of city and county levels were inter- 
ested spectators. Among the visitors were stationers who vis- 
ited the show during its third and fourth days after spending 
the first two in convention at Long Beach. 

Dwane M. Brice, chairman of the Los Angeles committee 
for the NOMA conference, said the alarming shortage of 
office workers was one of the reasons for scheduling the show 
in Los Angeles this year. 

Tying in personnel shortage with time and labor saving 
equipment at the show, he said, “Mechanization is no longer 
a matter of choice in a search for lower costs. It has become 
an acute and definite necessity.” 
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«| An all-new-feature-packed Card Cabinet Line! 
wn eeeneeaoeeeoeaoevpevp eevee eeeeeeeeeeeeeeeeeer 
ine : s 
Alive to the needs of office efficiency. Alert to the demand for 
*Patent a better way. Lifts card filing to a higher level of real utility. 
wn , Applied For 
eir : 
aa Compare these great H-O-N improvements: 
ing 
ich I. Nylon glides for easier, smoother drawer action. 
al 
cu- 2. Two position tilt-back follower*. Just trip the follower and it 
ae The drawers coast tilts back for immediate selection of any card. No longer is it 
not in a ot nore we necessary to “dig out” a card. 
SIS onnylon glides. ‘ ‘ 
rt B. Added card capacity. The tilt-back follower performs equally well 
7 on a completely loaded tray. 
Asis 4, Solid aluminum pulls, nice feel, attractive. 
ing P 
~ &. Label holder slanted to meet the eye. 
G. Generous rubber feet are stable; hold in position. 
Two-position tilt-back foll “ a. : 
ed erie a peews tH 7. a finish in a choice of grey, green, spruce and 
sandalwood. 
V1IS- 
ing &. Singles and doubles in 3 x 5, 4x 6,5 x 8, 6 x 9. 
oa 9. Self-stacking (also with most other makes.) 
LOW 
: Be among the leaders to win sales with this new and better line. 
_ Write today for details. 
eer Solid aluminum pulls with label 
me holder slanted to meet the eye. 
i. THE H-O-N CO. MUSCATINE, IOWA 
57 
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Norman J. Landry . . . (left), Standard 
Ptg. Co., Alexandria, La., receives top 
honors in Brand Name _ competition 
Holding Certificates’ of distinction from 
right of Mr. Landry are George L. Stuart, 
Douglas H. Russen, Julius Schild, Jr., 
and Perry A. Waldner. 


Highest Brand Name Honors 
Paid Standard Printing Co. 


Norman P. Landry, Alexandria, La., was honored May 3 
as the nation’s outstanding office equipment and stationery 
store merchant in Brand Names Foundation’s ninth annual 
brand name retailer-of-the-year competition. 

The award of a bronze plaque to Standard Printing Co., 
Inc. as the nation’s top retailer in that category was made at 
the Brand Names Day dinner in the Grand Ballroom of the 
Waldorf-Astoria Hotel, New York City, before an overflow 
audience of more than 1,500 key figures in government, in- 
dustry and retailing. 

In addition, four Certificates of Distinction were presented 
to’ the runners-up in this category of the competition: George 
L. Stuart, George Stuart, Inc., Orlando, Fla.; Douglas H. 
Russen, Zac Smith Stationery Co. Birmingham, Ala.; Julius 
Schild, Jr., C. Loth, Inc., Cincinnati, Ohio; and Perry A. 
Waldner, D. Waldner Co., Inc., Mineola, New York. 

The Brand Name retailer-of-the-year awards for outstanding 
presentation of manufacturers’ brands were presented to 118 
outstanding merchants in 24 categories of retailing. A re- 
tailer-of-the-year plaque and up to four certificates of distinc- 
tion were granted in each of the categories. The award-win- 
ning retailers came from 96 cities in 36 states, the District of 
Columbia and Canada. 

After the awards ceremony, the merchants were congratu- 
lated on their achievement by U. S. Senator Stuart Symington 
(D., Mo.), who delivered the keynote address at the Brand 
Names Day banquet. 

His speech was followed by an hour of entertainment co- 
starring singing star Lisa Kirk and The Ames Brothers. The 
show, produced and staged by the Columbia Broadcasting Sys- 
tem, featured dance team M’Kay & Charles, George DeWitt, 
and Sam Fiddler’s orchestra. 

The Brand Names Day banquet climaxed a three-day sched- 
ule of activities honoring the winners. 














3M Sales Meeting for Horder Staff 


At the invitation of Chicago office executives of Minnesota 
Mining & Mfg. Co., all Horder division sales managers, store 
managers, buyers, and all outside salesmen except from the 
systems and furniture department, met for breakfast in the 
Morrison Hotel, Chicago, on Monday, May 13. 

Ken Reister of 3M started the training session with an in- 
formative product presentation on commercial lines of Scotch 
tapes. Wayne Moeller of 3M followed with a discussion on the 
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3M and Horder Staffs at Breakfast . . . Top: Wayne Moeller, 
Bob Crowley, Ralph Lowe, Ken Reister, all Minnesota Mining 
& Mfg. Co.; Joe Corbino, Horder’s, Inc. Bottom: Tony Peters, 
Harold Seigle, Willis Wolf, all Horder’s, Inc.; Cort Horr, As- 
sociated Stationers Supply Co.; Milton Harper, Horder’s, Inc. 


company’s lines of industrial tapes. He augmented his com- 
ments with a motion picture on automatic tape dispensers. 

The program was concluded by a sound film strip in color 
about the “World’s Greatest Stationery Salesman.” The “great- 
est” turned out to be the stationery salesman himself, as he 
looks in a mirror. 


Southern California OMDA 
Holds New Member ‘Safari’ 


Pictured are 15 of t 
members who aav — 
to calling 

new members that very day with that 
blossomed into 1 p 

Front Row—A. ( Bandfield. Huntinat Park: Sam 
Ward, Los Angele Roger Carter hairman Long 
Beach Ray Alba COMDA ooresident Compton 
Robert Picou, Maywood; Ct Wet jlewood, and 
Rich Halbert, | Angele Rear Row . Vi. King, 
SCOMDA vice-president. Hollywood; A. W. McMurtry 
Huntington Park seorae | " ting { 
Gene Hart CC 
Richard Carr, Mayw 


Dan Post, Arcadia i Walla l Angele 
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A Sturgis triumph—the 








...a comfortable, 
durable, low-priced, 


al/ purpose office chair 






















POSTURE CHAIRS 


General Sales Offices «+ 


/840-G 


bac 




















for men and women 


It’s wonderfully, almost luxuriously, comfortable. 
That big seat, for instance (it adjusts up and down) 
is 3%" thick and 2%” of those inches are molded 
bonded foam rubber. The pleated posture-curved 
backrest is cushioned with four individual bonded 
foam rubber pads. See what we mean about comfort! 


Of course this latest Sturgis chair swivels on the 
famous Sturgis fiber glass base. Kick it, scuff it, bang 
it all day long—-you’ll never mar that rugged base. 
Wipe it occasionally with a damp cloth if you like 
that’s all the maintenance it will ever need to keep 
it looking like new. 

The 840-G comes in a wide variety of upholsteries 
and colors, alone or in combination. It’s a beauty! 
You should see it—and sit in it—right soon! 





Manufactured in Sturgis, Michigan and Charleston, South Carolina 
THE STURGIS POSTURE CHAIR COMPANY + 


STURGIS, MICHIGAN 
154 East Erie Street * Chicego |1, Iilinois 





John R. Cray, NOFA executive director 

. Robert B. Gibby, Desks, Inc., president N.Y.C. Chapter 
of NOFA. 

- Charles Becker, General Tire & Rubber Co. 

. Charles Norfolk, Roddis Plywood Corp. 

Dale J. McKnight, Lackawanna Leather Co. 

Henry D. Kawesch, Art Stee! Co 

John E. Mossman, Desks, Inc., NOFA president 

. Milton Stone, Offureps Club president. 

Irving M. Levy and Art Stee! Co. group comprised of 
Henry D. Kawesch, Samuel! Katz, Edward Berger, Robert 
M. Cohen, Bernard Hirschfield, Seymour Davis, Elliott 
Rosenthal, Phillip Schwartz, Anthony Capo, Martin F. 
Berger and Murray Bernard 

10. Exhibit judging committee: David Lewiston, Geyer-Mc- 
Allister Publications; Lester Dundes, Interior Design; 
Robert B. Gibby, Desks, Inc., chairman of committee; 
John L. Gallup, OFFICE APPLIANCES 


CONOMAW No 


11. Wrist watch is presented to Past President Hugh T. Mor- 
gan in appreciation of services to Offureps Club. From 
left: Martin M. Moldow, Martin M. Moldow Associates; 
Walter Diamond,. Shelbyville Desk Co.; Milton Stone, 
Stone-Newman Associates, Inc.; Mr. Morgan; Joseph 
Eckstein, Designcraft Metal Mfg. Co.; Harry Nechamen, 
Harry Nechamen, Distributor Corp 

12. Mr. & Mrs. F. J. Pitcher, Pitcher’s Office Equip., Pater- 
son, N.J.; Mel G. Wheeler, M. G. Wheeler Co., Inc.— 
Sight Light; Lloyd Dick, guest; Andrew A. Huth and W. 
W. Faffley, M. G. Wheeler Co., Inc. 

13. Donald Lipshutz and Jack Werfel, Hercules Seating Co.; 
Bernard McAninley, McAninley-Dexter Co., Philadelphia; 
J. Spencer Ordover, Gift Craft Leather Co. 

14. Bernard H. Nemlich, Regan Furniture Corp., New York 
City; Mrs. Eleanor DeLynn, DeLynn Associates, Inc.; 
Semon H. Nemlich, Regan Furniture Corp.; Victor De- 
Lynn, DeLynn Associates, Inc 


Offureps Conduct Successful Furniture Show 


NOFA Area Conference Held in 
Conjunction—Registration Hits 
| ,225—Over 800 Dealers Attend 


@ “MANAGING FOR Profit” was the theme of the Third 
Metropolitan NOFA Area Conference held in conjunction 
fa with Offureps’ second office furniture show. 

OA The Hotel New Yorker and the New York 


staff Trade Show Building nearby were the sites of 


these successful events attracting a registration 
Meeem of 1,225. More than 800 dealers and salesmen 
attended the three-day show 

The conference was called to order by Chairman Robert 
B. Gibby, Desks Inc., New York City, president of the New 
York Chapter of NOFA, who introduced John R. Gray, exec- 
utive director of the National Office Furniture Association, 
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whose topic was “NOFA As I See It”. After briefly reviewing 
the progress of NOFA, he went on to tell of the various bene- 
fits to members. 

The next feature was the showing of a moving picture 
entitled: “The Power of Enthusiasm in Selling”. 

Charles Becker, General Tire and Rubber Co., had as his 
topic, “The Place of Plastics in the Modern Office”. In dis- 
cussing the advantages of vinyl fabric for upholstery, he 
stressed its merits and functional qualities. He pointed out that 
it will not crack, chip or peel, has greater strength, is non- 
woven, non-directional in construction and finally is more 
attractive. 

Charles Norfolk, Roddis Plywood Corp., spoke on “Better 
Offices in Wood”, in which he stressed the beauty, service- 
ability and impressiveness of paneled walls in the modern 
office. Calling attention to great potential, he told of the large 
number of possible treatments in combination with plastics, 
metals, ceramics and various wood combinations to be had at 
reasonable cost. In conclusion, he declared that the new ply- 
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wood paneling is fire retardant, can be had in a large range 
of colors and a variety of woods to meet most any specific 
occasion. 

Next to address the group was Dale J. McKnight, Lacka 
wanna Leather Co., who spoke of “Leather in the Office” 
Calling attention to the general upgrading level which brought 


about the need for better and more efficient modern offices, 
he pointed out that since people want quality and are willing 
to pay for it, leather-upholstered furniture is in good demand 

for attractive offices 
The last speaker was Henry D. Kawesch, Art Steel Co., 
(Turn to Page 116, Please) 





; David Tepper, Charles 


1. Ben Gould, Dorset Steel Equip. C 
Edward Golden, Dorset 


S. Nathan, Inc., New York City 
Steel Equip. Co. 
2. Mrs. Edna Kotzen; Max Block 


Mrs. Belle Block. 


Block Steel Equip. Co 


3. Three proud new fathers—Marvin J. Herskowitz, Marnay 
Sales & Mfg. Co.; Dick Brown, Brown & C Boston; 
Arnold Tepper, Marnay Sales & Mfg. Co 

4. Charles Hayworth, Alma Desk Co.; Richard Brown, Brown 
& Co., Boston; Thomas R. Pitts, Myrtle Desk Co 

5. Joseph Berman, Ray Ferraro and Herbert Greenspan, all 
Durable Metal Products Co 

6. Harvey Bright, Bright Chair C 

7. Joseph Blum, Metalstand Co.; William Mgtnookian, Jr., 
Designcraft Metal Mfg. Corp.; M. A. Ellman, M. A. Ell 
man, Detroit; Donald J. Endg, Designcraft Metal Mfg. Co 

8. Mrs. Fay Graffman and Ben Graffman, Stylex Seating 
Co.; Jack Freeman, Boston Desk Co., Boston; Mrs. & Mr 
Samuel Koeppel, Filex Stee! Products Co 

9. Samuel Newman, Stone-Newman Associate inc Stan 
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ley J. Tarbox, Eaton Office Supply Co., Buffalo, N.Y.; 
John B. Dwyer, J. B. Dwyer Co.; Stanley W. Tarbox, 
Eaton Office Supply Co., Buffalo, N.Y 

10. Columbia Steel Equipment Co. group: John Vogel, George 
Gessner, Frank B. Puckett, Nat M. Plaine, Arthur Becker, 
Herman Gessner, Jerry Larkin, George Little, John F. 
Emhardt and Joseph Mazer 

11. Mrs. & Mr. M. Davidson, Perfect Rubber Seat Cushion 
Co.; Mrs. A. Galin. 

12. Irving Braus, Braus Desk Co., New York City; Joseph | 
Levin, S. M. Levin Co., Inc., Boston; Joseph R. Blum, 
Metalstand Co.; Charles Hamilton and F. Christie, Mon- 
arch Desk & Equip. Corp., New York City. 

13. Miss Peggy Morgan, Hugh T. Morgan, Jr., Mrs 
Morgan and Hugh T. Morgan, Sr 

14. Mortimer Kazan, Cole Steel Equip. Co.; Miss Elizabeth 
Jagt, Ridgewood Typewriter Service, Ridgewood, N. J.; 
Bernard L. Rieser, Victor Scheinman and John J. Schlies- 
man, all Cole Steel Equip. Co.; Paul B. Baron, Meriden 
Auction Room, Meriden, Conn. 
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Industry News 





Keeney Office Equipment Co. 
Makes Fourth Expansion Move 


The Kéeney Office Equipment Co. of Dallas, Tex. recently 
celebrated its 23rd anniversary in business by moving into a 
three-story building at 2211 Commerce 
St., where it has 13,500 square feet of 
floor space. 

D. L. Keeney, Jr., the proprietor and 
president of the National Office Ma- 
chine Dealers Association, worked for 
eight years as a typewriter repair man 
before getting sufficient money and 
courage in 1934 to open a small busi- 
ness of his own on Commerce St. 

ae A partner supplied part of the money 
D. L. Keeney, Jr. for the venture and Mr. Keeney sup- 
plied the active management — and the “know-how” about 
typewriters and other office equipment that was to lead to 
his success. 

Mr. Keeney had a gift of taking in an old machine, putting 
it into good shape, and servicing it in such an efficient man- 
ner as to keep it in good working order long after its usual 
“life expectancy”. 

And this proved to be the mainstay of his new 
ing — business. 

During the next decade, the Keeney Office Equipment Co. 
was forced to move three times to keep pace with its ex- 
panding business, and in 1944 Mr. Keeney bought out his 
partner and became the sole owner of the business. 

The move to the present building is the fourth expansion 
move for the firm in less than a quarter of a century. 

The new building of the Keeney Office Equipment Co. is 
provided with an office equipment department and an office 
supply department on the first floor, which has wide display 
windows, fluorescent lighting and air conditioning. 

The second floor is devoted to office furniture, with both 
a new and used furniture section. 

The third floor contains a repair and refurnishing depart- 
ment. 

An interesting feature of the business is that Mr. Keeney 
has added one employee to his staff each year he has been 
in business and now has a total of 23 employees — many 
of them skilled office equipment mechanics. 

And the firm operates four-trucks, covering a wide area 
around Dallas. 

Always an “association worker”, Mr. Keeney has been ac 
tive in local office equipment organization work and last year 
was honored with the presidency of the National Office Ma- 
chine Dealers Association.—J HR. 
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but grow- 


American Chair Opens San Francisco 
Display Room 
American Chair Co. announces the opening of a display 
room in San Francisco. It is located at Space 558, Western 
Merchandise Mart, 1355 Market St. Donald F. Steele, who 
has represented American Chair for several years, is in charge. 
Other showrooms are in New York, Chicago, Boston and 
Miami. 


Facit Plans ‘‘Hospitality Hour’’ 

A special “Hospitality Hour” informal reception for all 
dealers and distributors attending the National Office Machine 
Dealers Association convention in Pittsburgh has been planned 
by Facit, Inc. 

George W. Haag, general sales manager, said the informal 
party will be held Sunday, June 30, from 5:30 to 6:30 P.M. 
at the Carlton House Hotel in Pittsburgh. 


Oa 


Ohio Desk Co. Names Officers 

Clark W. Knierman was named president of The Ohio Desk 
Co. at a recent directors’ meeting. Mr. Knierman, of 2513 
Queenston Rd., Cleveland Heights. has served as general man- 





» 


A. A. Bigalke 





Cc. W. Knierman 


ager of the Cleveland company, one of the largest distribu- 
tors of executive and general office furniture in Northern 
Ohio. 

Elected to the newly-created post of chairman of the board 
was A. A. Bigalke, 2201 N. St. James Parkway, Cleveland 
Heights, long-time president of the 49-year-old firm. 

Exclusive member for Cleveland of The Executive Furniture 
Guild, The Ohio Desk Co. is located at 1122 Prospect Ave. 





Oxford Filing Supply Holds 
Summer Dealer Sales Contest 


“Summer Is File Modernization Time” is the theme of a 
national Oxford Filing Supply Co. Pendaflex contest for dealer 
salesmen running from July 1 through August 31. 

Basis of the contest is announced as: “Dealer salesmen will 
be paid a cash bonus consisting of 5% of dealer cost on each 
consumer Pendaflex order of $75.00 retail and over. Bonus 
will be paid direct to dealer salesmen once a month.” 

Oxford will supply competing dealers with a completely 
integrated promotion consisting of expanded consumer adver- 
tising and sales aids. Oxford’s ad campaign will run through 
the summer months and will continue to feature case histories 
and Oxford Pendaflex systems applications. “Based on results 
to date, dealers have voted overwhelmingly in favor of this 
advertising program,” says Oxford. 

“After polling many of the dealers, the concensus appeared 
to be that summer is a period when increased volume is badly 
needed. The dealers in most areas of business have effectively 
eliminated summer slump. From the dealer’s point of view 
what is needed is a promotion helping him capitalize on this 
potential. Dealers felt that such a contest as Oxford’s “Sum- 
mer Is File Modernization Time” would provide a perfect in- 
centive through a direct cash bonus to their salesmen.” 





Carpenter Paper Acquires Interest 
In K & W Wholesale Co., Denver 


The W. H. Kistler Stationery Co., of Denver, Colo., and 
Carpenter Paper Co., announce that effective July 1, 1957, 
Carpenter will acquire certain assets of the K & W Wholesale 
Co., a wholesale stationery, school supply, and drug sundry 
division of Kistler’s. 

The joint announcement states, “Kistler’s takes this oppor- 
tunity to express its appreciation to the many friends and 
customers of K & W for their loyal patronage and urges the 
continued patronage of K & W under the Carpenter owner- 
ship. Carpenter wishes to assure K & W customers that the 
high standard of service and quality merchandise maintained 
by K & W will be continued in the future.” 
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Begin with this service... 


end with a sale! 


How Invincible kit and catalog 
Py make you an office planning 
Y 7 expert overnight... 
for soaring sales 


and profits ! 
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No training needed when you use the In- 
vincible office planning kit. It's simple, easy 
and effective! First step — with kit survey 
folder you rough out prospect's office space, 
furniture and personnel needs, etc. 


In your own office you use plan graph provided to J You take back your plan— visual proof of what 


lay out new furniture your prospect needs. Use Invincible furniture can do for your prospect's office 
supply of cut-outs, scaled exactly to all the various efficiency, beauty and productivity. He'll want the 
Invincible units, color-keyed to catalog departments furniture and can select it from this catalog of In- 
(desks, chairs, files, modular-design units, etc.) vincible’s remarkably complete line. 











BUSINESS 
WEEK 








That’s your foolproof follow-up to Invincible’s And those buying decisions will be all in your 
smash ad campaign — 4-color full-page ads in the favor! Multiple orders of Invincible’s complete 
top business publications — selling your service to modern line . . . furniture that guarantees real cus- 
the thousands who want that service and who make tomer satisfaction and extensive repeat business for 
the furniture buying decisions! * big years ahead in sales and profits! 


Put the Invincible office planning kit to work—right now—to tie in with Invincible 
advertising and let service help make your sales! Write for complete details today. 





Business engineered for better business living lvincible 
guards 
retailer 
profits — 
sells only 

to franchised 
Invincible 
dealers 





INVINCIBLE METAL FURNITURE COMPANY, Manitowoc, Wisconsin 
In Canada: A. R. Davey Company, Ltd., Factory Representative, 1163 Caledonia Road, Toronto 10, Canada 
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Main Display Window .. . of the Wagner-Henzy-Fisher Co. 
Furniture shown is Standard’s Omega except guest chairs 
which are B. L. Marble’s Nordic design. Bill Sullivan of Stand- 
ard Furniture Co. was in charge of the store’s redesigning for 
Formational display area. 


Wagner-Henzy-Fisher Co. Has 
Different Grand Opening Day 


@ WHEN THE Wagner-Henzy-Fisher Co. of Cleveland, 
Ohio, held its second open house in less than two years 
recently it was designed for those who might specify 
or outrightly buy the items on display. 

Invited guests inspected the addition of 33-1/3 more 
space, devoted to comprehensive display of Standard 
Furniture Co.’s Formational line, and President L. E. 
Fisher reports this type of open house “did a tremen- 
dous selling job.” 

A grand opening can be an event where the curious 
flock in, hoping for snacks, favors and souvenirs, points 
out Mr. Fisher. He likes the restricted type, however, 
pointing out: 

“Experience with our first opening two years ago 
indicated that visitors to an opening want to meet 
personally the salesman whom they know in the or- 
ganization, or they want to meet the boss. When too 
many come at one time, it is difficult to give them 
personal attention. Openings are successful when you 
get the right people to come and when you get over 
the story of your displayed merchandise. This is espe- 
cially true in larger cities.” 

It was with this thought in mind that Wagner-Henzy- 
Fisher Co. held its “invitation” open house, a welcomed 
opportunity to see the display areas designed by Bill 
Sullivan of Standard Furniture Co 
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This Display Area . . . shows a No. 5728 Formational desk 
with 78 x 32-inch white plastic top. The credenza has 94 x 
19-inch top and the two cabinets are Standard’s No. 5790 
design. Desk posture chair is No. 7735 Formational. The No. 
7714 guest chairs are upholstered in Tarnblue fabric. Cabinets 
at left are wall mounted. 





The Desk . . . in this display unit is Standard’s Formational 
No. 5712, 94 x 62 inches, with walnut plastic contour top. 
The side credenza with one wide and one narrow cabinet has 
50 x 19-inch piqstic top. Desk chair is Formational No. 8727 
and chairs facing the desk are No. 7717 Formational. 
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Changing City 
Suggests Move 


To New Location 


Ritter’s ... 


@ WHEN A STORE like the Charles Ritter Co. of Mans 
field, Ohio, makes: a decision to move from a location that 
has served the community for 65 years, there are many fac- 
tors to be considered. 

At first, the officers of the firm were doubtful as to the wis- 
dom of moving from the old location where the name “Rit- 
ter’s” had been a standard for 65 years. But diligent research 
convinced them that they were wholly justified in making the 
change. 

A traffic survey showed that the old location, on Main 
Street, was slowly but surely going downhill. This had al- 
ready been established as fact, but the survey was additional 
proof. 

Next it was learned that the location available was set to 
be in the heart of the retail center within the next five to 
seven years. The final and convincing argument was that any 
retail store in a growing community should be located on the 
highest level street, on the widest street with two-way traffic, 
and this was exactly what the new location offered. 

The decision to make the move came on what could be 
called the company’s 85th birthday. It had operated for 20 
years in its first store, 65 years in its most recent location, 
and now the plans were made to move to 40 Park Ave. West. 


Complete on One Floor 


The new store is complete on one floor, with 30 feet of 
width and 200 feet of depth. Display for retail sales takes 
about 120 feet of the length and the remaining 80 feet is 
given to stock and inventory to support the displays. 

The store itself was basically designed by the E. O. Bulman 
Corp., and Bulman fixtures are used throughout. It is a ver- 
sion of the NSOEA model store shown at the 1954 conven- 
tion, with many improvements incorporated into the design. 

Since the firm operates a separate furniture and equipment 
division at another location, only a window display tells the 
public that these items are also sold by the firm. 

The entire store is given to the sale of commercial supplies, 
social stationery, greeting cards and gifts. The front windows 
run the full width of the store, offering a panoramic view of 
the brightly lighted interior. 


Store Is Departmentalized 


An innovation the company was anxious to inaugurate was 
the placing of commercial supplies on one side of the store 
and social stationery and gifts on the other. The islands near 
each department display related merchandise. 

Captions on the plastic canopy running down both sides of 
the display area locate every phase of the business, a group 
of 48 in all. It has been estimated that the new display offers 
approximately 300% more merchandise than in the past, 
with access to the public for personal handling and inspection. 

(Continued on Page 170) 
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Wall and Island . display units offer nearly 300% more 
merchandise tor the customer to inspect and choose 





Store Interior . . . shows social stationery, books and gifts on 
one side and commercial supplies on the other. Lighting keeps 
interior bright 
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Deferred Payment selling with terms up to 30 months, 


is made easy for you. 


Now you can share in the ever-growing “buy 
now — pay later” market by selling all of the 
diversified VICTOR office equipment on terms up 
to 30 months. This is an exclusive opportunity 
available to VICTOR equipment dealers. 

You can sell at full list price to a market that 
wants the convenience of deferred payments or 
that cannot afford to lay out cash. You can 
transfer the entire responsibility of collecting 
payments to us for a small $2.00 waiver of re- 
course fee, regardless of the amount of the 
contract. 

You can sell a variety of VICTOR equipment to 
businesses that need new equipment and can 
readily afford it through time payment. You can 
sell VICTOR equipment to new businesses that 


SEND THIS COUPON IN FOR 


TODAY! fF 


VICTOR SAFE & EQUIPMENT 


Plemingtore. Fkcamnel. vase sacs 


DIVISION OF SPERRY RAND CORPORATION 


sialic te eean ince 


can afford to pay as they grow. You can sell to 
businesses that expect to buy used equipment, 
but can afford new equipment best through time 
payment. You can sell needed record protection 
from fire to those who can well afford it because 
of low monthly payments. 

Today’s modern-day selling methods of “pay 
as you go” are a major factor in the booming 
sales of new cars, appliances, office machines, 
homes and many other products. Now for the 
first time, office equipment dealers can sell qual- 
ity Victor desks, tables, files, safes, and visible 
record equipment on low monthly payments 
without the usual financing and collecting 
complications. Take advantage of this oppor- 
tunity to reach this profitable market. 


VICTOR SAFE & EQUIPMENT, Dept. O 
REMINGTON RAND DEALER SALES 


315 Fourth Avenue, New York 10, N. Y. 


Please send me complete information and have a representative 


contact me to discuss the Deferred Payment Plan. 
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BILL MANOOKIAN .. . tinkering 
He’s one of the youthful partners 


SHEARING . . . An operation requir 
ing exacting tolerance. 


NICK . . . Give him a “gun” and he 
wiil stir up a storm. 
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POWER BRAKE .. . used for bending 
operations. 


SKIP SAGAR . . 


ing a new die 


. at work, job test- 


Designcraft Metal Manufacturing Corp. 
Makes Progress During Its First Year 


@ IN THE SHORT time of one year, Designcraft Metal Manufacturing Corp. 
of Brooklyn, N.Y., has found reasons for celebration of this first anniversary. 


This young concern operated by youthful Bill Manookian and Stewart 
“Skip” Sagar, occupies a modern one-story plant of 10,000 square feet laid 
out for assembly line production. It is now making a new line introduced 
in May at the Offerups’ Show. 


Claim Design Is Help to Dealers 

The partners, who started with modest capital, imagination and business 
“grit”, claim that their design, executed in desks of various top sizes, is the 
answer to many a dealer’s moments of despair. They state, “The simple knock- 
down construction results in many benefits to the dealer. Freight rates are con- 
siderably reduced, damage held to the minimum, and the stocking of six basic 
units allows for at least 20 different sales possibilities. Handsome formica 
tops give the dealer and decorator greater versatility.” 

Designcraft’s partners have an unfailing, infectious enthusiasm when they 
talk about their line. Bill laughingly refers to his years of experience in the 
office furniture business: “I was brought up in an office desk.” And his imagina- 
tion has been combined with skill of “Skip” Sagar, the graduate engineer. 


Partners Were Boyhood Friends 
[his active business partnership is the culmination of a boyhood friend- 
ship from the age of 12. Only World War II, when they were in different 
branches of the service, temporarily separated the pair. 
Out of the service, the partners purchased machinery themselves, trucked 
it, wrestled with it, set it up and repaired it, and with their own hands pro- 
duced the first realization of their designing board. 
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New Frontier in Electronics 
Lies Ahead, Says Coleman 


John S. Coleman, president of Burroughs Corp., told stock- 
holders today at their annual meeting in Detroit that the com- 
pany was in a sound competitive position and getting its share 
of the market in an expanding economy. 

“We expect revenue to increase satisfactorily, although not 
necessarily at the same rate as in the past year.” he said. “But 
because of development costs, it will still require some time 
before profits catch up with revenue.” 

He said that much of the effort and cost of opening a new 
frontier in electronics still lie ahead. In the past 10 years, this 
industry has forged ahead so rapidly that it now ranks fifth in 
manufacturing, behind automotive, steel, air-craft and chemi- 
cals, Mr. Coleman said. 

“The point of most particular significance to us is that busi- 
ness computers have been developed within this time,” he said. 
“In 1951, business computer sales for the industry were prac- 
tically zero. Last year volume for the industry reached $250,- 
000,000.” 

He reviewed the financial record for the first three months 


of 1957. Total revenue from all operations throughout the 
world for the three months ended March 31, 1957, was $68,- 
063,602, compared with $58,472,253 for the same period in 


1956. These figures reflect the operations of the ElectroData 
Division, which was acquired in June of last year. 

World wide net income for the first quarter of this year 
after taxes was $3,223,218, compared with $2,920,946 for the 
same period in 1956. Taxes for the period were estimated at 
$3,095,000, compared with $2,750,000 for the corresponding 
period last year. Earnings per share amounted to 53 cents on 
6,030,979 share outstanding on March 31, 1957, compared 
with 49 cents in 1956 


Mohegan Pad & Paper Converters 
Enter Into the Commercial Field 


Mohegan Pad & Paper Converters, Inc., 34 Loretta St., 
Irvington, N.J. have entered the commercial field with an ex- 
tended line of converted paper products. Included are school 
supplies and commercial stationery items. 

Vice-president in charge of production at Mohegan is 
Charles Clark, who for many years was general manager at 
Groveton Stationery Co. 

The sales staff will include Franklin D. Lane and Milton H. 
Salit. Mr. Lane was formerly with J. C. Blair Co. and serviced 
New Jersey, Connecticut and upstate New York. He will cover 
New Jersey and parts of Pennsylvania and Maryland and 
Washington, D.C. Mr. Salit was formerly the New York sales 
manager for Cellu-Pak Converters, Inc., and covered the 
Metropolitan New York area. He is calling on the same terri- 
tory for Mohegan 


NSOEA Freight Classification Manual Revised 


A Freight Classification Manual for the products of the 
office supply and equipment industry and issued for use in 
transportation cost control has recently been released by the 
National Stationery & Office Equipment Association. 

Compiled for NSOEA by Frank M. Cushman, traffic con- 
sultant of Sharon, Mass., the use of this manual in determin- 
ing proper freight classification for the transportation of prod- 
ucts in the industry, both by manufacturers and retailers, has 
been influential in saving substantial amounts. 

4 revision of a similar manual issued several years ago, the 
1957 edition classifies a greater number of products and in- 
cludes the latest information on rates. Additions and correc- 
tions will be made, when necessary, to keep the manual cur- 
rent 

Details on the Freight Classification Manual are available 
from NSOEA, 740 Investment Bldg., Washington 5, D. C. 
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A Customer . . . makes a selection from the attractive display 
shelving in the new store of Joe Zic & Co. 


Joe Zic & Co., Makes Move to 
New and Larger Location 


It was a happy day J. A. Zicarelli, proprietor of Joe Zic 
& Co., Anniston, Ala., when a move was made recently to 
a new store at 1207 Noble, main street of Anniston. 

The firm now has floor space of 21,600 square feet, occu- 
pying a building which has been completely remodeled with 
installation of new front, lighting and air conditioning. 

This is the third move for the firm in three and one-half 
years. Business was begun in an alley location with approxi- 
mately 320 square feet. The firm remained there only six 
months and then moved to a side street where 1,080 square 
feet of space was available. 

Joe Zic & Co. handles Globe Wernicke, Royal Metal, Wil- 
son Jones, Tufide and other top brand names of merchandise. 





Saunders Now Manufacturers’ Agent 


Larry M. Saunders, long associated with the C. Howard 
Hunt Pen Co., as their factory representative, has decided to 
become a manufacturers’ representative, 
covering the Sth District. 

He is now connected with Alvin & 
Co., importers and manufacturers of 
fine drafting and measuring instruments, 
Benard Sales Co., distributors of the 
Welt pencil, imported from Germany, 
and the Argus Mfg. Co., manufacturers 
of pen and pencil clasps and paper 
fasteners. 

In addition, Mr. Saunders has en- 
tered the advertising field as an advertis- 
ing consultant with the Ohio Adcalendar 
Co., of Cleveland, Ohio, who specialize in advertising novel- 
ties for special sales and events. 

The advertising media have always been of deep interest to 
Mr. Saunders, because of the unlimited possibilities of pro- 
motional work and the countless opportunities of presenting 
products to the public. Mr. Saunders said, “I feel sure 
that the choice of lines I am handling and my association with 
the Ohio Adcalendar Co., will be a most happy combination, 
and one that will be beneficial to all.” 

Mr. Saunders resides at 3416 W. 157th St., Cleveland 11, 
Ohio. 





L. M. Saunders 
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g YES, the GA BUYERS INDEX 
represents 13,500 buyers 


- 7 LOOKING for the MANUFACTURER 
(sis 


uite a change, isn’t it, from normal publication 
advertising where the manufacturer looks for the 
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CONSTANT USE BY 
BUYERS 


. . . because it contains the industry’s most 
complete compilation of data on office products, 
brand names and manufacturers’ locations, the 
OA INDEX has a strong influence on the 
buying habits of store buyers. 


asa manufacturer of office products 


you get all of these advantages 
when you advertise in the OA INDEX 


THE PRODUCT CLASSIFICATION INDEX 

lists more than 1,250 categories of merchandise. 
These products are cross-indexed for easier reference. 
Manufacturers are listed under the products they make 
and as an advertiser YOUR NAME is conspicuously shown 
in bold-face type. 


THE ALPHABETICAL LIST of MANUFACTURERS 

gives the home addresses of more than 2,500 
manufacturers of office products. As an advertiser, 
YOUR NAME is again shown in bold-face type. In 
addition fo this, the page location of YOUR AD is promi- 
nently shown. 





IT IS 


7 The Authoritative CATALOG REFERENCE 
of 13,500 BUYERS of Office Products 


CONTINUALLY 
REFERRED TO 
BY SELLERS 


.. . thousands of Dealers and Store Salesmen 
use OA BUYERS INDEX as a reference of 
supply to customer requirements, as a sales 
catalog for field work, and as a source of 
accurate information for sales meetings. 


THE TRADE-NAME ... TRADE-MARK INDEX 
identifies you as the manufacturer of that particular 
line or product. Reference, then, to the alphabetical index 
establishes your location . . . again in bold-face type. 


THE YEAR-ROUND PROMOTION by OFFICE 

APPLIANCES on behalf of its advertisers, through 
editorial support, post cards, letters, reports on surveys, 
etc., helps to keep your name and your products before 
buyers throughout the U.S., Canada and in vital foreign 
markets. 


THE OA SPECIAL INQUIRY SERVICE brought 

in more than 15,000 special requests last year, 
asking for information about manufacturers’ products. 
After being screened, to eliminate non-buying elements, 
they were forwarded to OA BUYERS INDEX advertisers 
for answer. 





THE OFFICE APPLIANCES 
BUYERS INDEX WORKS FOR 


remember 
_— YOU 12 MONTHS EACH YEAR 
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advertisers in the OA BUYERS INDEX = 


have found... 


that CONDENSED 
CATALOG-TYPE ads 
have brought 


the best results 




















Because less than 50% of all dealers have up-to-date filing systems of manu- 
facturers’ catalogs, YOUR PRODUCTS WHEN REPRESENTED in catalog 
or reference-type advertising, in the INDEX, are ‘‘on hand” for instant reference 
and ordering. 


3ecause the more product information your INDEX ad provides, the easier it is 
for the Dealer to LOCATE and ORDER THOSE PRODUCTS he is interested 
in, at that particular instant. 
Because such advertisers receive page reference to their ad space in every listing 
. special logo for use in other ads . . . stickers for direct mail use . . . special 
advance promotional mailing to dealers . . . lowest rate per page. 
Because, cross-section surveys have proven that more than 
84°% of all store buyers refer to the OA INDEX either daily 
or several times a month, you, as an advertiser, are assured 
that the INDEX is a vital factor in the buying habits of the buyer. 
Logically, then, the more of your product line and brand 
identification shown, the greater the results for you. 


The OA BUYERS INDEX conveys your product message to the desks 
of more than 13,500 dealers and buyers . . . they determine the 
brand .. . make it easier for them to choose your brand by pre- 


senting your products in catalog or reference-type advertising. 


EARLY SPACE RESERVATIONS COMMAND CHOICE LOCATIONS. 





- 
- 
wwe 





OFFICE APPLIANCES 
600 WEST JACKSON BOULEVARD 
CHICAGO 6 . ILLINOIS 














the key to product sources 
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Marty the Mongol moves to the country... 





Louis M. Brown 
President 





Eric Q. Bohlin 
Vice-president in 
Charge of Manu- 
facturing 





John D. Horne Mrs. 
Vice-president in Faber 


Charge of Sales Vice-president 
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Eberhard L. 





by WALTER S. LENNARTSON 


editorial director 


Crestwood, Pa 


@ Marty the Mongol has a history of 
108 years behind him, but he is still a 
vigorous young fellow who looks back 
only for the purpose of benefiting from 
experience in planning for the future. 
Late last year he left the urban area of 
Brooklyn, N. Y., and became a genuine 
suburbanite in Crestwood, near Wilkes- 
Barre, Pa. 

Back in 1952, Marty’s bosses in the 
Eberhard Faber Pencil Co. Louis M. 
Brown, president; Eric Q. Bohlin, vice- 
president in charge of manufacturing; 
John D. Horne, vice-president in charge 
of sales; Mrs. Eberhard L. Faber, vice- 
president, and other major executives 
began planning a modern factory in a 
new location. After exhaustive surveys, 
Crestwood was chosen as the site for 
the new main plant and world head- 
quarters. 

Marty was excited — and happy, too, 
because he was getting a little weary 
of the difficulties in production that 
were inevitable in a factory that grew 
from a one-building enterprise to a 21- 
building industrial complex in Brooklyn 
during the past 60-plus years. He knew 
that a production center planned from 
the start as a place to make pencils and 
accessory items would be a dream 
home. 
nature, 


Because of his Marty was 


pretty close to Eric Bohlin, which gave 








Dr. E. A. Loy 
Vice-president in 
Charge of Rubber 
Division 





Duncan C. Taylor 
Secretary 


him an inside track on getting informa- 
tion about the new factory. Being also 
dear to the hearts of Lou Brown, John 
Van Horne and Julia Faber, he became 
loaded with data. 

Marty knew that his company was 
the oldest pencil manufacturer in the 
United States, and it didn’t take much to 
convince him that the factory in Crest- 
wood is the most advanced pencil plant 
in the world. When he took his first 
look at the $3,000,000 structure erected 
on a 38-acre site, he began humming, 
“IT Love the Life I Lead.” Inhaling deep- 
ly of the pure country air, he said, “This 
is it! I like it! And what a story I’ve 
got to tell!” 

With a minimum of urging, this is 
the tale that came from Marty the Mon- 
gol: 


A Straight-Line Operation 

The new Eberhard Faber plant has 
262,000 square feet of production space 
for a straight-line operation. The sys- 
tem makes for smooth and efficient 
movement, from the receipt of raw ma- 
terials from 25 different countries to 
the shipment of 3,200 different catalog 
items to the world’s markets. 

The gigantic task of moving the com- 
plete production and administrative op- 
erations from Brooklyn to Crestwood 
was accomplished without interrupting 
production. A 20% stockpile of mate- 
rials and pencils in various stages of 





Frank L. Willis 


Treasurer 


OA—7 /57 








0. 











Crest 


plant 
s first 
rected 
ming 
deep 


[his 


? 





r/57 


' 
| 


and likes it! 


manufacture kept production flowing 
continuously 

Conceived 952, the moving plan, 
master-minded by Mr. Bohlin, grew in 
detail and volume until every last tote- 
fitted into it. 


co-ordination of the seg- 


DOXx was marked and 
Scheduling, 
ments and continuing full service to 
customers were the main factors in the 
M-Day event 

Over a critical six-week period, 281 
trailer-loads transported 4,000,000 
pounds of equipment from Brooklyn to 
Wilkes-Barre. The cargo included 700 
pieces of machinery, ranging from a 
36,000 pound drum-dryer to a 
three-pound item 

A separate activity was the 
elocation of 70 administrative and su- 


pervisory personnel. With their families, 


massive 


major 


they are today comfortably settled and 
ire busily at work in 12,000 square feet 


{} 
t! 


of attractive oO space. 


Carefully Planned 
Bringing to bear their combined ex- 
perience in every aspect of pencil-mak- 
Eberhard Faber 
people sat in with the architects, de- 
signers and engineers to help create de- 
vices and methods employed in the new 
industrial facility The structure was 
planned to fit in with, and around, these 
operations 
\ resulting example is the rapid han- 
dling of materials by conveyor systems, 
from packaging right 
1rough to shipping. Finished products 
flow through an inventory checking sys- 
tem with entries made on IBM equip- 
segregated and, 
released to proper 
conveyors for easy 


ing and distribution, 


all on one floor 
+} 


ment Packages are 
when needed ire 
storage areas By 
orders are filled, addressed, 
tallied and placed on shipping platforms 
for distribution 


collecting 


[he system moved the plant’s first 
order speedily through to Hoelscher’s 
Inc Buffalo, N. ¥ 


On the production side, 


conveyors 
ive improved greatly the processing of 
A single mecha- 


(Continued on Page 120) 


le leads for pencils 





Martin A. Grachek 


ntrotier 


Glyn L. Rhys 
Industrial Relations 
Director 
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STEPS IN THE MANUFACTURE 
OF EBERHARD FABER PENCILS 
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10. Microscopic final inspection before 
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OPEN SHELF FOLDERS 


To enable you to supply your tomers now 
using open shelf filing, GUSSCO offers a new 
line of folders design specially for that pur 
pose. Like all GUSSCO products they are of 
sound quality and pri right. Write for sar 


ples and prices now 


Write, wire or phor t n GUSSCO 


catalog. 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Can you think of any of your customers who wouldn't 
jump at the chance to cut their filing and finding costs 
as much as 30%? Guide-O-folders will do just that 


and no additional housing cost is required either 


It is so easy to file and find with Guide-O-folders be- 
cause they just glide along on the metal drawer frames 
at the touch of a finger tip. For file clerks Guide-O- 
folders change drudgery into pleasure. Naturally, greater 
accuracy 1S assured. 

No filing system is too complicated or too simple but 
that Guide-O-folders will increase efficiency and re 


duce filing costs. Now is the time to demonstrate Guide- 


O-folders to all your customers 


GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, N. Y. 
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your Filing Supplies 


from one source — 





THE COMPLETE LINE 


Trademark 


Transfile 


STEEL FRONT FIBRE BOARD FILES 


How do you keep your semi-active and inactive 





records?” If you required all your salesmen and clerks 
to ask this question of every customer they contacted 
you would sell a ‘whale’ of a lot of TRANSFILE Files. 
So many of your customers still need this low cost, 
modern method of keeping these records which are 
now being tied into bundles, tossed into vaults or 
storerooms there to be as good as lost. 

TRANSFILE fibre board files are reinforced so that all 
the weight of the drawers and contents is supported on 
steel. Even in large batteries of TRANSFILE Files the 
bottom drawer works with the same ease as the top 
one 

Now is a good time to replenish your stock of TRANS- 
FILE Files 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 


WEST COAST REPS. GUSSCO SALES 


MIRA DISCOUNT 







*It's like earning an extra discount when you 
buy ALL your filing supplies from GUSSCO. 


One order, one shipment and one payment. 
Imagine how much that will save you in the 
course of a year. It is possible with GUSSCO 
because the line is so comprehensive that you 
can fill all your customers’ standard require- 
ments with stock numbers. And, remember, 
GUSSCO is the high grade line of filing sup- 
plies at lower prices. 


NEW YORK 13, N. Y 
337 WINSTON ST., LOS ANGELES 13, CAl 
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NSOEA Convention 
Committees Chosen 


Convention committees covering the annual convention and 
exhibit of the National Stationery and Office Equipment As- 
sociation at The Conrad Hilton, Chicago, September 28 to 
October 2, are as follows: 

Chairman—Arthur S. Replogle, Replogle Globes, Inc., and 
co-chairman—Robert W. Heck, Eaton Paper Corp. 

Banquet committee chairman—Walter Lennartson, OFFICE 
APPLIANCES, and co-chairman—William G. Murray, Geyer 
Publications. Frank Cognato, C. Howard Hunt Pen Co.; Roy 
Hansen, Globe-Wernicke Co.; Wilbur Silberstorf, G. J. Aigner 
Co.; and Harry Venet, Reyburn Mfg. Co., Inc. 

Entertainment and Hospitality committee chairman—Wil- 
liam J. Boyd, Acco Products, Inc., and co-chairman—Robert 
M. Cleary, mfrs. rep. Al C. Aigner, G. J. Aigner Co.; Harry 
Balch, Quality Park Envelope Co.; C. W. Clarke, W. A. 
Sheaffer Pen Co.; Dan MacDougall, Stationers Loose Leaf 
Co.; and Russell E. Ragan, American Pad & Paper Co. 


Exhibit Hall Group Named 


Exhibit Hall committee chairman—Ben Philbrick, Pelouze 
Manufacturing Co., and co-chairman—E. W. Patterson, Na- 
tional Blank Book Co. Clarence E. Balliett, mfrs. rep. Howard 
R. Benson, Venus Pen & Pencil Co.; Harold F. Blum, Ester- 
brook Pen Co.; E. James Bradley, Higgins Ink Co., Inc.; John 
Brennan, Wilson Jones Co.; Herman O. Brockman, C. L. 
Barkley & Co.; Parle Cooley, Bates Mfg. Co.; Maurie Dacy, 
Heyer Corp.; E. I. Deacon, Chicago Desk Pad Co.; Herbert 
F. Dee, National Blank Book Co.; H. M. Donisthorpe, Ace 
Fastener Corp.; Russell K. Eversole, The American Crayon 
Co. 

Louis H. Farber, Jasper Seating Co.; Reed Ferguson, Na- 
tional Blank Book Co.; George W. Fredenburg, Parker Pen 
Co.; Frank A. Gastner, Codo Mfg. Co.; Ed Golden, Mohawk 
Tablet Co.; William H. Greenup, Eagle Pencil Co.; Sigurd R. 
Hammarborg, Dennison Mfg. Co.; Norman L. Hanson, Na- 
tional Blank Book Co.; Gene Hoff, Wilson Jones Co.; Hart K. 
Johnson, mfrs. rep.; William E. Martin, Permacel Tape Corp. 

Jack McLennon, McLennon Pen Co.; Jerry McLennon, 
McLennon Pen Co.; William Miller, Minnesota Mining & 
Mfg. Co.; Roy L. Melind, Louis Melind Co.; L. A. Roark, 
mfrs. rep.; Jack Robinson, Jr., Robinson Reminder; Joseph 
J. Rock, Boorum & Pease Co.; George F. Rocker, All Steel 
Equipment; Ned Rosin, Amberg File & Index Co.; Frank J. 
Rybicki, Rockwell Barnes Co. 

Leonard O. Schneider, Globe-Wernicke Co.; Neil Short, 
Columbian Art Works; Robert Sower, George F. Cram Co. 
Inc.; Fred O. Storlie, Jr., mfrs. rep.; Bill Watts, Quality Park 
Envelope Co.; R. B. Way, Carter’s Ink Co.; Wesley W. Wil- 
son, Imperial Methods Co.; William Wintrich, Acco Products, 
Inc.; and Arnold E. Wolf, Tiffany Stand Co. 

Hotel committee chairman—John R. Hill, Eberhard Faber 
Pencil Co., and co-chairman—Elmer Krumwiede, Elmer 
Krumwiede & Associates, Inc. 


Head Ladies Entertainment 


Ladies Entertainment Committee chairman—John E. Fel- 
lowes, Bankers Box Co., and co-chairman—Douglas I. Allen, 
American Pad and Paper Co. Walter Bryzek, Johnson Chair 
Co.; J. W. Christianson, Quality Park Envelope Co.; T. J. 
Dunn, Cook’s, Inc.; Heron Frey, mfrs. rep.; Larry Johnson, 
Corry-Jamestown Mfg. Corp.; Gordon Kickels, Smead Man- 
ufacturing Co.; Robert Krumwiede, Chicago Desk Pad Co.; 
James B. Lynch, Imperial Desk Co.; Wayne Mitchell, San- 
ford Ink Co.; Gerald Olsen, Codo Manufacturing Co.; and 
E. L. Thompson, Eagle Pencil Co. 

Ladies hospitality committee chairman—Mrs. Leonard B. 
Wilcox, and co-chairman—Mrs. Paul E. Burbank, assisted by 
convention chairmen’s wives and wives of governors, wives of 
national officers, wives of executive committee 

Prize committee chairman—Louis M. Brown, Eberhard 
Faber Pencil Co., and co-chairman—Kemp Huber, Weber 
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Costello Co. Bruce Adams, Pelouze Mfg. Co.; Sig Engelberg, 
Eagle Pencil Co.; Robert B. Frier, Pacific Stationer & Office 
Outfitter; Charles W. Gilbert, OFFICE APPLIANCES; George 
H. Huber, Boorum & Pease Co.; Arthur S. Jansky, The 
Carter’s Ink Co.; Herb Johnston, Ace Fastener Corp.; and Ken 
Reister, Minnesota Mining & Mfg. Co. 

Publicity committee chairman—Miss Martha Dietz, and co- 
chairman—Miss Rose Cushman, NSOEA. 

Reception committee chairman—Harry E. Hoffman, Joseph 
Dixon Crucible Pencil Co., and co-chairman—Clarence W. 
Clemen, G. J. Aigner Co. 

Governors of the 14 districts and presidents of the Trav- 
elers Clubs are also serving. 


Gala Open House Held at 
Bankers Box Company New Plant 
Dealers, suppliers and other friends of the Bankers Box Co, 
were entertained recently at a gala Sunday afternoon open 
house in their new general offices, plant in Franklin Park, II. 
Harry L. Fellowes, chairman of the board, headed the re- 
ception group which included Folger Fellowes, president; John 
Fellowes, vice-president; and Walter L. Nickel, secretary and 
treasurer, together with their charming wives. 





H. L. Fellowes . . . Bankers Box co-founder and chairman of 
the board, accepts warm congratulations from his good friends 
Paul Burbank, executive vice-president, and Leonard Wilcox, 
president of NSOEA. 





Edgar Hooper . . . of Stuart-Hooper Co., Chicago, one of the 
first dealers to stock Liberty boxes way back in 1920, takes 
a few minutes to chat with chairman of the board, H. L. 
Fellowes (right). 

Progressing into the factory, guests found it converted for 
the day into an attractive dining place where a lavish and 
delicious catered buffet was served to more than 450 persons. 

The open house was truly a reunion party for Chicago area 
stationers and office equipment dealers with prominent out-of- 
town visitors adding a national flavor to the scene. Among 
those present were: Leonard Wilcox, president, and Paul Bur- 
bank, executive vice-president respectively of the NSOEA; 
Ivan Allen of Ivan Allen Co., Atlanta, Ga.; A. R. Davey, 
Canadian office equipment distributor, and a large group of 
Milwaukee dealers who made a special trip. 
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. BORROUGHS’ 
Iffice 


-orge 


ee New conversion line of sliding door cabinets 


i CO- 


offers your customers a wider style range of doors 


yseph 
> Ww 


Ss with less than ‘2 the inventory you usually require 





42” BASIC (OPEN) UNIT 


(Co 


open | OPTIONAL DOOR CONVERSIONS FOR 42” CABINET 
i. @ 





© re 
John 
and 





STEEL DOORS GLASS DOORS 





' 
29” BASIC (OPEN) UNIT STEEL DOORS GLASS DOORS BORITE DOORS 
| 


Now, with the new Borroughs door track, you can offer your customers 3 types of doors—steel, glass and Borite. 
Borite doors are the newest and most beautiful doors on the market. They sell on sight. Borite is an unbreakable 
composition of plastic and fiber glass in a ‘’Furrow”’ pattern, in 4 colors—Beige, Aqua-Glo, Pinktone, and Citron 
Yellow—colors chosen to harmonize with Borroughs basic units, all of which are now 36” wide outside in depths 
of 12’ and 18”. The illustrations tell the conversion story better than a lot of chit-chat. You can see at a glance 
what we are driving at. You need to carry only a limited number of basic cabinets in stock, with an assortment 
of doors. Therefore, you cut your investment and inventory with one slice. Write today and capitalize on 


| for Borroughs’ new conversion line of sliding door cabinets. 
and 
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Standard Furniture Co. desk, credenza and chairs are displayed in distinctive setting enhanced 
by Armstrong Cork Co. wall and floor. Walnut desk has linseed oil finish. Swivel chair is 
covered inside with black and brown tweed and on outside with pumice leather. Side chair is 
coiorful in Carache orange and lounge chair in Indra Sunset. Draperies in Sunglow natural 
are from Lensol Fabrics Co. and carpet in Highland tweed No. 6910# brown thatch is from 
Firth. Lamp in brass is from Stiffel Lamp Co. Heath supplied the ash trays and Howard Miller 
“lock C the wall clock 


Gregory, Mayer & Thom Provides 
New Concept of Customer Service 


Detroit, Mich. 


@ A BRILLIANT new concept of customer service has 
reached full stride at Gregory Mayer & Thom here—one of 
the nation’s oldest and largest office outfitters. 


In the opening of new furniture galleries this firm, origi- 

nated in 1899, has placed emphasis on the intri- 

OA guing display of all the items which go into the 

staff modern office decor. T his was accomplished in a 

sweeping remodeling of the second floor under 

report the overall direction of William H. Sullivan of 
Standard Furniture Co. 


Providing a setting for an office design which meets every 
taste — including traditional, contemporary and modern — 
Gregory Mayer & Thom has transformed its own furniture 
showrooms along these lines: 


—Made the illusion of a dropped ceiling through painting 
of the overhead portion and part of huge pillars in dark colors. 





All-Steel Equipment Co. desk in steel with executive brown —Set up colorful display sections where reception areas, 
finish and credenza by the same firm are featured in this lounges, conference rooms and top management executive 
corner area setting. All-Steel also manufactures the swivel and suites can be shown in sparkling new design treatment. 


side chairs covered in twin linen. Niemann, Inc., sofa and 


lounge chair are upholstered in gold nylon fabric. Walnut end —Placed emphasis on hand-tailored drapes, lamps, pictures, 

table is from W. H. Gunlocke Chair Co. Wall treatment in off carpeting and the latest office accessories. 

white is by Benjamin Moore Co. and the Rawsi beige drapery ‘ ‘ , 2 

by Lensol Labrie Co. Custom colors of brown and a a are used -Furnished dramatic evidence of how the Gregory Mayer 
‘ ston DI and gold <« > . . 4 

in the floor covering from Classic Carpets. Pictures are by New & Thom design and decoration department can transform 

York Graphic Co. ordinary office “workshops” into handsome, smartly-decorated 
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Variety in the Standard Fur- 
niture Co. line is exempli- 
fied by this Gregory Mayer 
& Thom area setting which 


include desk, credenzas, 
helf, end and coffee tables. 
Standard swivel chair is 
covered with Poinciana top 
jrain leather and the side 
chair in Poinciana Flax- 
weave fabric Striad No 
848 used by Standard for 
the unge chair and sofa 
bed covering. All accessories 


n desk and credenza are 
from Sainberg & Co., cov- 


ered in Poinciana leather 
Standard has furnished the 
picture in. mosaics which 


adorn Decro-Wall back wall 
in off white imitation brick 
Lamps are by Stiffel. Dra- 
pery in walnut reed is from 
Tropicraft and the Shepherd 
homespun carpet is Gretna 
Green by Firth 


suites from floor to ceiling in making office surroundings 
pleasant and inspirational. 


Displayed wall mosaics, living plants and lamps sought 
by accessory-minded customers in proper correlation to office 
furniture 


Piped in soft music from a long-playing Seaburg system to 

provide a relaxing mood in the new showrooms. 

he result is a setting in which the furniture of Standard, 
Jens Risom and W. H. Gunlocke Chair Co. in wood and 
All-Steel in metal is displayed in teaming up of office ef- 
ficiency and functional beauty. 

[he press, invited customers and the general public alike at 
a series of open house functions late in May praised the new 
showroom facilities. Reaction of these guests was warming to 
Designer Sullivan, firm officials Albert J. Mayer, Jr., Charles 
Thom, William Race, J. W. Schoettle and others who were 
painstaking hosts 
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Gunlocke chairs upholstered in Pirate Gold No. 155 
leather provide colorful contrast to this display of walnut 
desk and credenza by Standard Furniture Co. This same 
gold finish is picked up in the desk accessories and 
wastebasket by Sainberg & Co. Off-white wall treat- 
ment is by Benjamin Moore & Co. and the Rawsi beige 
draperies are by Lensol Fabric Co. Gaytweed ‘sunflower 
seed” carpeting is by Firth. Abacus lamp is by Almco 
Lamp Co. Clella Slater of Detroit did the original oil 
paintings. 








Jens Risom display area features walnut furniture with linseed 
oil finish. Brass desk accessories are from Smith Metal Arts, 
lamps from Nessen and wall covering in beige grass cloth from 
Kneedler-Fauchere. The original oil painting was done by 
Clella Slater of Detroit. The carpet in Lexington Dalls beige 
is from Schumacher. 
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The remarkable new Olivetti Tetractys processes busi- 
ness figures at high speeds formerly associated only with 
non-printing calculators, and prints a complete tape rec- 
ord. New in concept, new in range of application, it is 
the first (and only) dual-register printing calculator. It 
provides automatic accumulation, an automatic con- 
stant, and a “memory.” 


In combined operations, it eliminates the need to re- 
enter intermediate figures; these are automatically stored 


de alership may he o 


of America, 580 Fifth lvenue, New York 36, N.Y. 





in the second register, or in the ““memory.” It automati- 
cally accumulates products, quotients and totals, to give 
a grand total. It can multiply a first number by a second 
number by a third number and so on, without re-entry 
of intermediate products. Its unique constant locks in 
and clears out automatically. 

These features (plus others) enable the Tetractys to 
process Many kinds of figurework faster than the 5 have 


ever been done before. 


The Tetractys is but one of 14 Olivetti office machines now sold 


U.S.A. by profit-minded dealers. An Olivetti franchised 


pen mn your area, Write Olivetti ( or poration 


See the Olivetti Tetractys at the NOMDA Convention. 
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3 new olivetti machines 
bow at NOMDA convention 


OA-7/57 


On the opposite page, you see Olivetti’s remarkable new 
Tetractys calculator. 
Two other Olivetti machines, never before shown in 
the U.S.A., will make their bow at the NOMDA Con- 
vention: 
The Divisumma 24, a new high-speed rotary-print- 
ing calculator with highly saleable features such as 
automatic constant and “memory” for combined 
operations, accumulation of products, negative 
multiplication. 
The Multisumma, a popular-priced multiplier ver- 
sion of the highly successful Olivetti Printing Cal- 
culator, an outstanding performer as calculator 
and profit-maker (more than half a million sold). 
See these 3 new machines . . . see Olivetti’s whole grow- 
ing line of 16 (just increased from 14) machines. . . 
at NOMDA, and you'll see why an Olivetti franchise is 
a franchise to make money, 
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Model Office . . . in the R. A. Kelly window offers an interior view of a 


complete executive suite to the passersby. 


@® A TWO DAY OPEN HOUSE marked the 
recent opening of R. A. Kelly, Inc. in Hemp 
stead, Long Island, N.Y., the “Hub of Nassau 
County.” 

The move to the new location, which offers 
8,000 square feet of space for showrooms and 
another 5,000 for warehousing, comes after five 
short years of progress. 

The firm was established in April, 1952, by 
Herbert Neumann, president; George W. 
Knochel, vice-president; Jerry Hertz, treasurer; 
and James A. Heffernan, secretary and manager. 
The first store, on Franklin Street in Hempstead, 
had about 1,000 square feet of floor space, and 
beside the officers, the firm employed only two 
other persons. 

Kelly’s, at that time as now, specialized in 
furniture and equipment for the office, banks, 
libraries, schools and public business. The vol 
ume of business grew steadily until a move to 
the new and larger quarters was demanded. 
Today, there is a staff of 20 employees beside 
the officers. 

The new showrooms occupy two levels, cover- 
ing about 8,000 square feet. The street level 
offers eight individual model executive offices 
featuring both wood and steel in both modular 
and traditional furniture trends. Large plate 
glass windows offer an unobstructed view of 
the entire store and the model offices 

The lower level has general office furniture 
and equipment as well as furniture for schools 
and institutions. The warehouse is located in 
another building at the rear of the store 

The firm maintains a full-time planning de 
partment which does designing, planning and 
layout work in addition to offering decorating 
services. Color sketches are submitted for all 
custom-designed institutional jobs, and the firm’s 
own skilled cabinetmaker does all the custom 
work. 

Operating in the New York City Metropolitan 
area, Kelly’s keeps a truck, a trailer, three small 
delivery vehicles and a Volkswagon carrying 
parts and equipment for servicing installations, 
repairs and adjustment. This truck is manned 
by two repairmen for trouble shooting 
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Open House Marks 
R. A. Kelly's Move 
To New Store 





Executive Office . . 


is also a feature of the store’s large window display 


area. Entire furniture showroom in store is carpeted. 





Center View . . . of store shows a wide range of furniture arranged in taste- 


ful display. 
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protection 








freshness 


Quality Park’s “Basic Appeal” Envelopes Build Sales! 


LAND OF LAKES AND PINES—(QP)—Quality 
Park builds its envelopes around basic selling appeals, 
like protection and freshness. For instance, the 
‘“theme’”’ of Quality Park’s Champion Clasp Enve- 
lope is protection. The seams and flaps are extra wide 
and heavily gummed for added protection. The 
Cameo and Parkraft stocks are tough and durable- 
a special safeguard for important mail. And the Poly- 
Pack (Champion Clasps in polyethylene bag) gives you 
soil-free, protected envelopes that boost unit sales. 
Now, consider how freshness becomes the plot of 
the C-Pack story. A C-Pack is 100 Quality Park 











QUALITY PARK ENVELOPE CoO. 





C-PACK— 
No. 634 or No. 10, 
Regular or Air Mail 


Envelopes guarded by a heavy, rigid box. No 
crumpled boxes, no dog-eared envelopes, no soil. 
Every envelope, even the last, is just as fresh as the 
first. A pyramid of C-Packs on your counter disap- 
pears in a hurry. 

Join the hundreds of stationers the country over 
who boost sales by selling basic appeals, like “‘protec- 
tion”’ and “‘freshness”’ instead of just envelopes. And 
you'll never lose a sale because you’re out of stock; 
Quality Park provides immediate service always. 


P.S. Quality Park Envelopes sold through dealers only. 





CHAMPION CLASP— : 
23 sizes in Cameo = 
or Parkraft 




















fe al 




















General Office and Factory, 2520 Como Ave., St. Paul 1, Minn. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois Quality Park Products 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. from the land of lakes and pines 
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The older we grow, the more we know. This is not only 
true of people, but of companies, too. . . for a company 
is only as wise as the knowledge of its combined staff. 


For 60 years, PANAMA-BEAVER has matured 
steadily in its program to provide an “easier 
office-worker life.” Since 1896, the company has 
learned to anticipate the needs of the commercial world 
before they arose. Among the first to recognize the 
important role of Vision-Engineered products, 
PANAMA-BEAVER’s research department developed 
the easy-on-the-eyes Hypoint colored carbon papers 
plus Lustra Colorful Inked Typewriter Ribbons— 
especially created to harmonize with all paper stocks and 
letterheads. Another achievement—the Eyesaver, Parma 
Pearl and the NEW Ebony Unimasters (for spirit 
duplicating) with tinted jackets to avoid glare, relax the 
eyes, relieve harsh contrast and permit faster work. 


Exciting things have already been charted for 
PANAMA-BEAVER’s next 60 years . . . as you will 
find out when you call your PANAMA-BEAVER 
man, “always a live wire!” 


PANAMA-BEAVER 


Coast to Coast Distribution 
Since 1896—'‘'The LINE that can't be matched." 
MANIFOLD SUPPLIES CO. 
188 Third Ave., Brooklyn 17, N. Y. 
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OFFUREPS 


(Continued from Page 92) 


whose subject was: “Steel in the Modern Office”. “As business- 
men, we have every right to be proud of our profession of 
commerce. Office equipment is a segment of the broad pic- 
ture of commerce”, he remarked. 

“Without commerce, there could be no civilization, there 
could be no culture. As merchants, we are inheritors of a 
grand tradition, and as office equipment dealers, the posses- 
sors of the highest ideals of our craft.” 

In talking about offices in the industry going through revo- 
lutionary trends, he listed three: 

1. Modularity in steel office furniture. 

2. Format of standard steel office furniture. 

3. Color finish of steel office equipment. 

As business streamlines itself there will be an ever-expand- 
ing field for steel modular furniture in the office. The second 
trend is format of desks. The old square, or oblong or too 
deep desk top is out and the use of different-shaped tops, 
materials and contrasts, present a challenge, stated Mr. 
Kawesch. 

“The alert office equipment dealer has a great opportunity 
to share in a greater volume of business with the exercise 
of his innate ability. Next in importance is color in which 
there is a field of expression, of warmth and relaxation and 
to the adaptation of which steel office equipment readily lends 
itself. The versatility of steel for color application is practi- 
cally unlimited.” 





Art Steel Co.'s 
Offureps Show 


award-winning center display unit at 


Milton Stone, Stone-Newman Associates, president of the 
Offureps Club of New York, Inc., appointed the following 
exhibit judging committee: Chairman, Robert B. Gibby, Desks, 
Inc.; Lester Dundes, Interior Design Publication; John L. 
Gallup, OFFICE APPLIANCES, and David Lewiston, Geyer- 
McAllister Publication. 

NOFA President John E. Mossman, Desks Inc., New York 
City, thanked the Offureps Club for their co-operation in the 
Third Annual NOFA Metropolitan Area Conference. In con- 
gratulating the Offureps Club on staging another successful 
furniture show, he expressed the opinion that both the dealer 
and manufacturer must surely benefit from it. 

On May 18, the doors of the second- and third-floor ex- 
hibition halls of the New York Trade Show Building were 
thrown open to admit visitors to the Office Furniture Show 
sponsored by the Offureps Club of New York, Inc. 

From the time the doors were officially opened, a steady 
stream of visitors poured in to see the newest offerings of 
more than 90 exhibitors of the industry’s leading manufac- 
turers of office furniture, equipment and accessories. Bright 
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The greatest advance in filing capacitation in forty years that pays 
for itself in space saving, office traffic flow, work procedures, and 
accessibility of all working papers and documents 





Grade ‘‘A" in all appointments, full suspension, aluminum hard- 
ware and color combinations. Fits into your present file line. 


APPROVED: N. Y. STATE, FEDERAL AND VARIOUS AGENCIES! 


EXPANDS PRESENT FILE ROOM CAPACITY! 


EVERY 4 SAVES 1 MORE 
NEW OLD 
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NEW 5005 OLD FILES 
AVAILABLE IN MODERNIZE WITH COLOR 
3, 4 58 6m. FOR OFFICE mel 


‘HI-LO" HEIGHTS 
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Gtoolmaster 


TABULATING CARD 
FILING SYSTEMS 


secures every service, function and requirement 
for all tabulating—punched card—impairment 
card systems. Fits right in with your filing line. 


TABULATING CARD SIZE: 






yah 
\e 


) tae 









SF for 80-Column ...... 34/4" x7¥% 
Wwe for 51-Column ... 34" x 4%" 
ANS for 22-Column ...... 3/4" x27)" 


Grade A in construction and performance — full pan 
suspensions—in series of 20, and 14, (10 and 7 divided 
drawers not ill.). 51 and 22 col. units available, not ill. 
Available in Grey, Green, Frost Tan, Frost Green to 
match your present installation. 


F2920 CH P} 
CAPACITY y \e "Operational work 
: p 53,550 stations engineered 
GRADE “A” g CAPACITY im for all procedures.” 
FULL SUSPENSION 76,500 
PAN-CRADLE 


art steel co. inc. 170 w. 233rd st., new york 63, nn. y. 
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that’s why MUTUAL | 


Gem PUNCHES 


SELL FASTER? | 


All Centamatic Punches are equipped with 2 guides which automatically 
center the paper. All models are equipped with removable trays. Heavy steel 





construction, finished in gray enamel! with nickel-plated hand lever and 
guides, individually boxed. 


No. 300 CENTAMATIC MULTIPLE PUNCH 


This punch does the work of 8 punches (as illustrated 
at right). By setting the ball bearing selectors, you can 
punch two or three /," round holes through 12 sheets 
of 16 Ib. paper. Base 43%," x 9%". 

NEN, sindeibcianiaddassvdnecovedesese. roe USeaS 





No. 200 TWO HOLE 
CENTAMATIC PUNCH 
Punches two 4" round holes, 2%” 
center to center through 25 sheets of 
16 Ib. paper. Base 4%" x 7%". 
LIST PRICE ..... $5.50 





No. 400 DIAL - CONTROL 
CENTAMATIC PUNCH 


Completely automatic action — no 
fusing — no calculating — no paper 
folding. By merely setting the dial 
and adjusting Centamatic guides, 
you can punch two or three /, holes 
through 20 sheets of 16 Ib. paper. 
Base 5%," x 11%”. 

MENU v inacsedisescececccovers $35.00 





Order from your wholesaler or direct from us. Literature available. 


STATIONERS SUPPLY CORPORATION 


Manufacturers of Centamatic Punches 
268 Fourth Ave., New York 10, N. Y. 





colorings on every hand plus excellent lighting arrangements 
set off individual products to good advantage, while physical 
layout of booths permitted good visibility and easy access. 
Visitors came from New York State, Illinois, lowa, Pennsyl 
vania, New Jersey, New England states, Maryland, Washing 
ton, D.¢ Michigan, Havana, Cuba, and Zurich, Switzerland 
On Sunday afternoon, presentation was made of a beautiful 
plaque as an award to the exhibitor who had the most out- 
standing display at the show. This year the award went to the 
Art Steel Co. Immediately following, President Stone pre- 
sented a handsome gold Omega wrist watch to the first and 
past president, Hugh T. Morgan, in appreciation of his services 
frends displayed were for everything needed to equip and 
maintain the modern office with furniture and equipment de 
signed for space-saving and increased production capacity, ef 
ficiency and comfort. Aside from the display of products, ex- 
hibitors had on hand a goodly number of sales representatives 
to answer visitors’ questions and to offer helpful suggestions. 
For a smoothly-operated show and good promotion that 
brought in a sincerely interested audience, credit goes to Pres- 
ident Milton Stone; Show Co-Chairman Burham Matthews, 
Security Steel Equipment Corp.; Ed Golden and Hugh T. 
Morgan, manufacturers’ representatives. Also, Harry Necha- 
men, Harry Nechamen Distributor Corp. Inc.; Martin M. 
Moldow, Martin M. Moldow Associates; Walter Diamond, 
Shelbyville Desk Co.; Joseph Eckstein, Designcraft Metal 
Mfg. Co.; H. A. Clemetson of H. A. Clemetson; and Leo J. 
Cohen, manufacturers’ representative, and their committees. 


Exhibitors wet 


Jaer | asp 
Berkey 


Baltimore Stationers Dine, Dance 

It was a gala night for the Baltimore Stationers Association 
on April 25. The occasion was the annual party in the grand 
ballroom of the Elks Club where some 300 members of the 
Association, friends, wives and sweethearts enjoyed an eve- 
ning of fine food and dancing. 

The group assembled in one of the clubrooms where an 
hour was spent in good fellowship with the compliments of 
the Penn-Mar-Va Travelers Club. 

President Ray Trautfelter, Griffith-Koch & Co., Inc., ex- 
tended the greetings of the Baltimore Stationers Association. 
He paid tribute to the committees, of which Richard J. Wid- 
myer, Koch Office Supply Co., and F. O. Butler, The Falconer 


Co., were chairmen. 
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MANUFACTURERS: Chicago Lock 
builds Security You can Sell 


Fit the equipment you manufacture with Chi- 
cago Locks and you've got a point worth talking 
about. 

They’re small, they’re strong, they're preci- 
sion-made for maximum security. 

You can sell that security. 

Whatever office appliance you make... 
desks, cabinets, lockers, strong boxes . . . in 
wood or metal . . . you'll find a rugged, smartly 
designed Chicago Lock or locking mechanism 
that answers your need. 





CHICAGO LOCK CO. 


2016 N. Racine Avenue « Chicago 14, Illinois 





displaying the entire Chicago Lock line. 
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it’s new! it’s JHjaw-vy 


AT LAST .. . a fast, efficient, clean way to getsharp, legible 
carbon copies! That makes sense (and dollars) to your 
customers. Hano-Copy eliminates counting and col- 
lating second sheets with carbons... does away with 
accidentally reversed carbons. Hano-Copy sheets give 
clear, sharp copies, keep fingers clean and typing spotless. 
Best of all, new, efficient Hano-Copy cuts typing time by 
eliminating waste effort in preparing typing sets. When 
typing’s done, a quick pull at top 

and bottom removes all carbons. 


FREE SAMPLES, with a descriptive folder, 
are yours for the asking. Some dealerships 
open in the South, Southwest and Midwest for 
established Stationers. 








COMPANY, INC, 


Manifold Printers Since 1888 


General and Sales Offices: Holyoke, Massachusetts 
Warehouse and Branch Plant: Mt. Olive, Illinois 


For other Hano products, see page 161 





Marty, the Mongol 
Moves to the Country 


(Continued from Page 105) 


nized step neatly places the leads inside the furnaces, to be 
vitrified at 2100 degrees F. The crucibles are then mechani- 
cally removed and placed outdoors to cool the leads gradually. 
Also new is a special shaker and sorter which eliminates off- 
leads, simultaneously air-cleaning the leads of charred paper 
and dust. 

Specially designed for Eberhard Faber are baskets and 
trays carrying leads into pressurized vats for wax impregna- 
tion. They move on conveyors through a washing step and 
to rinse tanks, where jets of water at high pressure remove 
foreign matter from the leads and cool them. 

Dust-collecting is important, for many wood-cutting and 
sanding operations create six tons of sawdust daily. Huge 
blowers keep the air dust-free and even ceiling materials have 
been chosen for non-adherence of dust. Air in the entire plant 
is changed every three minutes. Special ventilating equipment 
in the varnish area pulls fumes down through underfoot open- 
ings while fresh air replaces it from above. However, in cold 
weather, about 50% of the cleaned air is returned, to pre- 
serve its heat 


Plenty of Coal Available 


Anthracite for heating and steam power is used in new 
ways, and its availability was one of the factors in the de- 
cision to move into this heart of the hard coal region. An- 
thracite, clean and easily stoked mechanically, can be banked 
properly to offer the steady temperature and humidity control 
essential in lead processing. Heat is maintained overnight and 
through week-ends easily and economically. With sources 
nearby, little storage is necessary. 

Removed easily by machine are the ashes, which make ideal 
fill for embankments. The coal is fed into two 300-hp Keeler 
boilers in a separate building containing latest equipment and 
controls. Here, too, is a special 110-hp boiler that consumes 
the sawdust — and the heat from the two fuels combined 
services the plant. 

Electrical power comes from three main centers close to 
the points of greatest need — the woodworking, lead process- 
ing and metal areas. To guard against sparks, the varnish 
area has unique lighting, telephones and other equipment. 

With ample elbow-room allowed, there is plenty of produc- 
tion space now for its workers in safe, comfortable quarters. 
Illustrating the new availability of space are the color and re- 
search laboratories, which occupy many times the area they 
had in Brooklyn. Equally important in the company’s long- 
range planning is the room for expansion that this extra space 
affords. 

In operation is an entirely new kind of industrial waste-dis- 
posal system, which segregates aniline colors, detergents and 
accumulated solids. The liquid is stored and, after settling, the 
solids are removed. 


Zonolite Used for Insulation 


Offering easier and less costly cleaning is the over-all roof 
with its foundation of corrugated, galvanized steel. The in- 
sulation is Zonolite, which has lightness among its other at- 
tractions. The plant’s interior emphasizes not only comfortable 
working conditions but also easy housekeeping. 

Natural light is fully utilized and is blended with the latest 
types of fluorescent lights in recessed fixtures. 

The pencil theme has been ingeniously carried out in the 
wood paneling of western cedar the wood used in pencils 

- in executive offices and reception rooms. 

4 paved parking area with easy access to the plant — for 
all employees as well 2s executives is so roomy as to be 
startling in this parking-space-hungry era. For employees there 
are also an in-plant cafeteria, a dispensary and locker rooms. 

Here is, in sum, a major industrial development by one of 
its traditional leaders which brings the stationery and office 
supplies industry to a level of parity with the most modern 
and technically progressive elements of American industry as 
a whole. 
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make business a pleasure 


the GLOBE-WERNICKE way 


By combining Techniplan with Streamliner Credenzas and 
Credenza Components, you can now offer your customers a cus 
tom-tailored work station that has no equal for efficiency and 
comfort. Pre-selling this new concept in office furniture is a 
fine 


national advertising campaign featuring in full color this 


office setting. Ads are appearing in Newsweek, Business Week, 


remember success 


depends on the 


696° 


Fortune, Dun’s Review, and other leading business magazines. 
They will, in effect, make three million calls for you. 

lf you are not a Globe-Wernicke franchised dealer, it's time 
you investigated all the advantages of being one. Imagine being 
able to offer your customers all the superior products of the 


Globe-Wernicke line. Why not write for full information today. 


strength of your line 


GLOBE-WERNICKE 


Cincinnati 12, Ohio 































MANUFACTURERS OF THE WORLD'S FINEST BUSINESS E& 











Equip the Office... 


Then the Plant... 


with profitable drafting 
room furniture by ANCO! 


ANCO helps the Dealer 3 ways... 


1. PROVEN QUALITY PRODUCTS 
Nationally advertised, thousands of ANCO 
tables in constant use at foremost draft- 
ing rooms. 

2. GREATER PROFITS 
Dealer buys direct from ANCO. ANCO 
sells thru dealers only. 

3. DELIVERY 
Enlarged production capacity assures de- 
livery when needed. _ 








DELUXE FOUR POST TABLES 


Millions of hours of use and frequent re- 
orders by the nation’s largest industries at- 
test to the superior quality of ANCO design, 
materials and craftsmanship. 

SIZES FROM 38” x 60” THRU 44” x 84” 





BILT-RITE PEDESTAL TABLES 
The finest pedestal type tables made, faster 
selling and more profitable. Many unique and 
special features. 

SIZES FROM 23” x 31” THRU 44” x 72” 


For FREE Literature and Prices 
address DEPT. AO 


ANCO WOOD SPECIALTIES, INC. 


71-08 80th STREET, GLENDALE 27, N. Y. 
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A "LOST-SALE” Quiz 


Pleading Percival 





‘“‘THE FORLORN FALCON’’ 


seems to be begging for business rather 


than selling. 


He loses sales because eee 


a) ...he doesn’t show enough confidence 

b)...he thinks of himself instead of the 
prospect 

c)...he assumes the prospect is inter- 


ested in a salesman’s problems 


If Percival (b) would forget about himself and re- 
late his product to the prospect's needs he would 


make a sale—and a lasting, dignified sale. 


If your prospect doesn’t buy even though you know 
he can use your product to advantage, your main job 
is to find out what stands in his way. Your prospect 
isn't interested in your desire to win points in the 
current sales contest or the problem you have of pay- 
ing for your wife’s operation. The way to get his 
business is to show him how your product solves Ais 


problems 
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Then Mr. Jefferson said “Charge it 
to the Declaration of Independence 
Committee—and we must have it today!" 
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July 4th, 1776—a sheet of paper upon which to pen 
one of the most important documents in our history— 
the Declaration of Independence. Nothing but the best 
would serve. Even in those days the stationer had to 
give Value and Quality. 

Today dealers who want to give quality and value, 
. order office papers and paper products from Rockwell 
| Barnes. They’ve found that for customer-keeping 
products, you just can’t beat R-B. 


R-B means REPEAT BUSINESS—You can prove it yourself! 














Spotseald® Adding Ma- 
chine & Other Rolls * Desk 
Blotters, Embossed & Plain * 
File Folders, Manila * Note- 
books, Eye-Tint® & White 
Pads, Plain & Ruled * 
Printed “COPY” Second 
Sheets * Bond & Suiphite 
Papers * Duplicating Papers 
® Mimeo Papers * Manifold 
Papers * Manila Second 
Sheets. 








Ask about Personalized L atels — another customer-keeping aid! 


the samples available to qualified 





ped Cathe eee Rea Rockwell-Barnes Company 


pa) dealers, upon request. Specialists to the Stationer Since 1903 x 
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Return Engagement . . . Gov.-elect Art Finger, S. J. Olsen Co., 
Milwaukee, Wis.; retiring Governor Byron Johnson, Kankakee, 
Ill. Mr. Finger served as governor of Region 6 in 1954-55. 


Business Sessions Held in Faust Hotel — 
Arthur Finger Returns as Governor 


1958 Assembly in Wisconsin — 


Rockford, Ill. 

Dealers, travelers and their ladies began arriving in Rock- 
ford, Ill., before noon on Sunday, May 5, for the annual 
meeting of District No. 6 of the National Stationery & Office 
Equipment Association. By the time the final records were 
in, following the banquet on Tuesday evening, nearly 200 had 
responded to the invitations of Gov. Byron John- 
OA son, Kankakee, IIl., and convention chairman 
staff Maynard Westring, Mid-City Stationers, Inc., 
si Rockford. 
report At the business session Tuesday afternoon Ar- 
thur Finger, S. J. Olsen Co., Milwaukee, Wis., 
was elected governor for 1957-58. Mr. Finger served in a 
similar capacity in 1954-55. Other officers chosen were as 
follows: S. W. MacDonald, Commercial Stationery Co., Chi- 
cago, lieutenant governor; Richard Corlett, Haines & Essick 
Co., Decatur, Ill., lieutenant governor; William Guelzow, 
Bredesen’s Inc., Beloit, Wis., lieutenant governor; Sid Allen, 
Chicago Stationers, Inc., Chicago, secretary; Ray J. Eichen- 
laub, Service Steel Products Corp., treasurer. 

Next year’s meeting will be held May 25, 26 and 27, at a 
popular country resort in lower Wisconsin. 

As usual, Tom Géillice, Rockwell-Barnes Co., and Ray 
Eichenlaub handled registration chores and were in charge 
of the House of Friendship just before the banquet. 

Through special arrangements by Maynard Westring, about 
a dozen conventionites played golf at the Forest Hills Country 
Club on Sunday afternoon. By evening the anticipated 30 or 
40 for dinner had become 111, providing quite a problem for 
the kitchen and serving staff at the country club. Despite 
the conditions that resulted in slow service, the dinner was 
a pleasant occasion with plenty of opportunities for fellowship. 

Following a trip to Apsco plant, where delegates viewed 
the steps involved in making pencil sharpeners, the conven- 
tion proper started with a luncheon at noon Monday. Colin 
F. Watson, a manufacturing stationer from Sydney, Australia, 
brought greetings from his country just prior to the luncheon 
address, “The Magic of Milltown,” by John Christianson, 
Quality Park Envelope Company. With a judicious mixture 
of nuggets of philosophy and good humor, Mr. Christianson 
held the continued attention of his audience. 

Among the “nuggets” that will be remembered by his lis- 
teners Were: 

“How we feel is more important than the discoveries of 
science . . . We need uncommon men... Don’t be like 
Procrustes and require every man to be just like you are... 
Be continually willing to learn . . . Learn to reason, not just 
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Region 6 of NSOEA 
Meets in Rockford 


On the Opposite Page... 


1. Ray J. Eichenlaub, Service Steel Products Corp.; Clarence 
W. Clemen, G. J. Aigner Co.; Homer B. Lay, National 
Stationery & Office Equipment Assn. 

2. Less Dunlap, Rockford Printing & Staty. Co., Rockford; 
Maynard F. Westring, Mid-City Stationers, Inc., Rockford; 
Art Finger, S. J. Olsen Co., Milwaukee, Wis. 

3. John Carroll, Carroll’s Book & Office Supplies, Galesburg, 
lll.; Bert Hallin, B. H. Hallin & Associates, Chicago; Abe 
Kutok, Chandler’s, Inc., Evanston, Ill. 

4. Two Big Anniversaries — Mr. & Mrs. John F. Carroll, 
Carroll’s Book & Office Supplies, Galesburg, Ill., cele- 
brated their fiftieth wedding anniversary on May 8, the 
day after the Rockford convention closed. On the pre- 
ceding Sunday, May 5, Mr. Carroll completed a span of 
45 years in the stationery business 

5. Ed Napp, Napp Office & School Supply, Manitowoc, Wis., 
Jim Lynch, Imperial Desk Co.; Henry Berry, Henry Berry 
Associates, Milwaukee, Wis. 

6. George Huber, Boorum & Pease Co.; Frank Gastner, Codo 
Mfg. Corp.; Bill Watts, Quality Park Envelope Co.; Gerry 
Olson, Codo Mfg. Corp. 

7. NSOEA President Leonard Wilcox, Roberts Prtg. & Staty. 
Co., Hutchinson, Kan.; Colin F. Watson, W. Nevill & Co., 
Ltd., Sydney, Australia. 

8. Front Row: Robert Fisher, Ray Erickson, Roger Fisher, all 
Fisher’s Office Equipment Co., Rockford, Ill. Back row: 
Chet Smith, Jr., A. W. Faber-Castell Pencil Co.; Ed 
Williamson, Elmer Krumwiede & Associates, Chicago. 

9. Ed Napp, Napp Office & School Supply, Manitowoc, Wis.; 
Ollie Stevens, Stevens, Maloney & Co., Chicago; Ed Kraft, 
Helanders, Lake Forest, Ill.; Don Pike, W. J. Saunders 
& Co., Chicago; Dick Corlett, Haines & Essick, Inc., 


Decatur, IIl.; Tony Peters, Horder’s, Inc., Chicago 
10. J. W. Sutton, Woodbury Book Co., Danville, IIl.; Hugh 
Reeves, Jacquin & Co., Peoria, III.; Charley Mathieu, Acro 


Stationers, Chicago; John L. Grant, Apsco Products, Inc. 

11. Roy Melind, Louis Melind Co.; Rus Ragan, American Pad 
& Paper Co.; Bob Reynell, Oxford Filing Supply Co.; Owen 
Doss, Associated Stationers Supply Co., Chicago. 

12. Herb Walsh, Ace Fastener Corp.; Mr. & Mrs. Sid Allen, 
Chicago Stationers, Inc., Chicago; Herb Johnston, Ace 
Fastener Corp 

13. Curley Fredrickson, Fredrickson’s Office Supplies & Equip- 
ment, Aurora, Ill.; Byron Johnson, Kankakee, Ill.; Les 
Dunlap and Dick Dunlap, Warren Lueck, all Rockford 
Prtg. & Staty. Co., Rockford, Ill. 

14. Art Mueller, Mueller Staty. Co., Arlington Heights, Ill.; 
Bill Ritter, Cook’s Office Equipment Co., Chicago Heights, 
lll.; E. G. Race, Race Office Equipment Co., Oshkosh, 
Wis.; Leonard Wilcox, Roberts Prtg. & Staty. Co., Hutch- 
inson, Kan.; Hugh Reeves, Jacquin & Co., Peoria, Ill. 

15. Bill Boyd, Mfrs. Rep.; Bud Amberg, Amberg File & Index 
Co.; Paul Tolly, Kankakee Book Store, Inc., Kankakee, 
Ill.; Frank Suttles, Florence Stove Co., Kankakee, IIl.; 
Willis Wolf and Tony Peters, both Horder’s, Inc., Chi- 
cago. 

16. Don Sharpe, Reyburn Mfg. Co.; Gordon Kickels, Smead 
Mfg. Co.; Tom Gillice, Rockwell-Barnes Co.; Bob Cleary, 
Mfrs. Rep.; Ken Reister, Minnesota Mining & Mfg. Co.; 
Clyde McFarland and Vernie Gustafson, both McFarland 
Office Equipment Co., Rockford, III 
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to know .. . Be willing to try new things . . . Don’t run 
scared because of price.” 

Four of the six convention addresses were made by the 
NSOEA Troupe, as follows: “How Is Your Company Cli- 
mate,” by Leonard Wilcox, Roberts Printing & Stationery 
Company, Hutchinson, Kan., NSOEA president; “The Better 
Offices in Wood Promotion,” by Charles L. Turcotte, Wood 
Office Furniture Institute; “NSOEA Workshop,” by Homer 
Lay, NSOEA, Washington, D. C.; “Our Responsibility to 


American Business,” by Elmer Rahe, The Globe-Wernicke 
Co. 

On Monday afternoon, W. F. Suttles, works manager of 
the Florence Stove Co., Kankakee, IIl., discussed, “What the 
Consumer Expects of You.” Pleasantly, informally, Mr, Sut- 
tles drew a word picture of the kind of office equipment and 
supply salesmen the average purchasing agent would like to 
have calling on him. 

Another special feature was a demonstration called, “What's 

















only Bulan gives you 


COMPLETE ADJUSTABILITY 
with 


VARIABLE PITCH 


merchandising... 


NO brackets, NO bolts, NO tools 


Bulman Store equipment with variable pitch 
shelves can be adjusted in seconds to fill all of 
your merchandising needs and only Bulman has 
it. One shelf adjusts to both sloped or level posi- 
tion, up or down in seconds without brackets, 
bolts or tools. Complete adjustability also saves 
valuable space because you can adjust the shelves 
to the merchandise. 





for additional 


Write, wire or call Dept. OF -77 
information without obligation. 
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New in Lighting.” Conducted by a representative of the Gen- 
eral Electric Co., the demonstration included lighting for the 
home and industry as well as for the office. 

Under the heading of “entertainment” were a journey by 
busses to the Wagon Wheel Resort north of Rockford for din- 
ner Monday night, a water show in the resort’s heated pool, the 
Great Lakes Travelers Club luncheon meeting on Tuesday, 
and the annual banquet Tuesday evening. The GLTC affair 
is included in this category because it proved to be a fun 
highlight of the convention. The persiflage, under the guid- 
ance of GLTC President Clarence Clemen, G. J. Aigner Co., 
was enjoyed by the ladies, most of whom were in attendance, 
as well as by the men. 

At the banquet, the Rockford Men Singers presented an 
appreciated musical program just before Homer Lay gave 
NSOEA plaques to Governor Byron Johnson and GLTC 
President Clarence Clemen. Governor-elect Arthur Finger 
made a brief speech of acceptance as new head of the district 
organization. The rest of the evening was devoted to the 
House of Friendship and dancing. 


18 Mars Designs Gain Awards 
In J. S. Staedtler Contest 


Eighteen designs have been selected for awards in the Mars 
outstanding design series contest. Four designers have received 
cash awards, and the projects submitted by them will be 
among those featured in the current series of J. S. Staedtler, 
Inc., ads in technical publications for imported Mars drafting 
pencils. Fourteen other designers received honorable mentions 
and folding cases containing Mars-Technico lead holders in 
various degree markings. This mars outstanding design series 
is now in its second year. 

The four cash prize winners are: John C. Fischer, Jr. — for 
a flying saucer design which has been granted a UV. S. Patent; 
William G. Harvey, Jr. — for a base camp to accommodate 
space ships and travelers on the moon; M. A. Novosel — 
for an “aerial pickup” resting on rockers that enable it to rise 
and land vertically; Philip N. Seligson — for “city of the fu- 
ture” — covered over by an air-conditioned plastic-faced 
Geodesic dome. 

The results of the current year’s “showcase for originality” 
have been so gratifying that R. J. Urmston, Sr., president of J. 
S. Staedtler, Inc., is planning another contest next season. 


Vanstone & Randmar, Canadian 
Firms, Announce Merger 

Two old reputable Canadian firms, E. G. Vanstone & Son, 
and Randmar Platens & Parts, Ltd., are merging to give fast- 
er and more efficient service to the Ontario office machine 
dealers and manufacturers. 

The joint venture will operate as an independent company 
in Toronto, with factory and offices located at 58-60 Stewart 
St., at the corner of King and Bathurst Sts., right in the center 
of the Queen City. 

The president is Rosario T. Armand, who is a well-known 
figure in the office machine industry. 

Under the active supervision of Jatk A. Vanstone, vice-presi- 
dent and general manager, the company will give immediate 
service on the recovering of platens and feedrolls for the 
dealers and manufacturers, and will carry in stock for im- 
mediate delivery, parts, tools, shop supplies, covers, pads and 
stands. 

The company will also be supervised by Roger Laperriere, 
secretary-treasurer, who is general manager of Randmar 
Platens & Parts, Ltd., in Montreal. This company is actually 
doing business across Canada. Last year, Roger Laperriere was 
secretary of the Canadian Office Machine Dealers Association. 

With the 17 years experience of George Burgess in grinding 
platens, and the new modern equipment furnished by Shipman- 
Ward Manufacturing Co. of Chicago, the company assures 
Ontario dealers of a platen supply under the Randmar label. 


OA—7 /57 











Gen 
the 


y by 
din 
|, the 
day, 
ffair 
fun 
zuid- 
Co., 


ince, 


1 an 
gave 
LTC 
nger 
strict 
the 


ls 


Mars 
ived 
| be 
tler, 
fting 
ions 
s in 
Pries 


for 
tent; 
date 
| 
rise 
. fu- 


aced 


lity” 
md, 


Son, 
fast- 
hine 


any 
wart 
nter 


own 


resi- 
liate 
the 
im- 
and 


ere, 
mar 
ally 

was 
ion. 
Jing 
1an- 
ures 
ibel. 


57 





it’s virtually stainproof . . . even ink washes off! 

it’s extremely durable . . . yet soft as lamb’s wool! 

it breathes, for comfortable all-weather sitting! 

it’s everything you have ever wanted in an upholstery fabric! 








THE 100% SARAN -AND- NYLON FABRIC 


NEVER BEFORE such wonderful softness... 
such amazing durability ... such distinctive beauty! 








VIRTUALLY 
Here's a fabric like you’ve never seen before — soft, luxurious, STAINPROOF ... 


Even ink washes out! 
distinctive . . . yet it wears like iron! Ruiner. 


ALL-SPUN NYLO-SARAN brings a new luxury of style to every interior. 








All-Spun SIGNET Nylo-Saran All-Spun CAPRICE Nylo-Saran 
. , EXTRA-DURABLE ... 


Resists long wear and abrasion. 


NYLO-SARAN IS THE IDEAL OFFICE FABRIC... : 
it combines the great strength of Nylon with the . 
abrasion-resistance and locked in colors of Saran, giving exceptional 
service, amazing long wear. The perfect fabric for every 

installation, wherever practicality and good looks are desired. always comfortable. 


IT BREATHES ... 


Never cold or clammy, 


Virtually stainproof, it washes with ease . . . moth-proof, allergy-free 
and non-inflammable, too. Never cold and clammy, NYLO-SARAN 
is always soft and pleasant, always in good taste. 


NOW you can order NYLO-SARAN on all types of office 
furniture. Ten dramatic, distinctive patterns — solids, plaids and 





tweeds — are now available from America’s leading manufacturers LUXURIOUS BEAUTY 
sre 


of office furniture. Be sure you specify NYLO-SARAN on your next order! 10 distinctive patterns 
in many smart decorator colors. 


A VA C O PRODUCT Send for samples and further information 


VIRGINIA FIBRE CORP. about NYLO-SARAN for office furniture. 














GENERAL OFFICES: 625 Ward St., High Point, N. C 
New York Office: 388 Broadway 
FACTORY: Petersburg, Va. 
SALES OFFICES: Chicago, 747 American Furniture Mort; Cleveland, Ohio, 3700 Superior Ave.; Miami, Fic., 113 No. East 9th St., Philadelphio, 405 Vine St.; Les Angeles, 


2431 Santa Fe St.; Indianapolis, Indiana, 541 Arthur Drive; New York, 114 East 32nd St.; Seattle, Washington, 1324 Fourth Ave.; Buffelo, N. Y., 1200 Niegera St.; 
Jamestown, N. Y., 929 Monroe St.; Denver, Colorado, 3076 Ames St.; Honolulu, Hawaii, 640 Keeaumohy St. In Canada, Kitchener, Ont., 112 Onward St. 
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Tell your customers why 
we make filing and finding of 
correspondence easy! 
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‘SMEAD’S 
TELL-I-VISION SYSTEM 


REG. U.S. PAT. OFF. 


__—> SIMPLE TO LEARN 
__——> EASY TO OPERATE 
—_——— FLEXIBLE 

—_——> GROWS AS NEEDED 


It is simple to learn because it reads like a book, from 
left to right. Starting on the left the primary guides are 
staggered to permit scanning while their alternating blue 
and orange tabs provide a color signal system. In the 
center of the drawer the green-colored tabs of the mis- 
cellaneous folders stand out prominently for ready 
reference. On the right hand side of the drawer the 
individual name folders often are distinctively marked 
with Smead’s Spi-Roll folder labels available in eight 
different colors for particular classifications. 


TO FILE YOU SIMPLY DO THIS 


1 Locate The Primary Guide. 2 Find The Individual Name Folder. 
(For occasional correspondence file in the green miscellaneous folder) 
3 Insert New Correspondence. (Latest data always to the front) 
And finding is as easy as filing with Smead’s Tell-l-Vision System. 


IT IS 


FREE SAMPLE .. . This new handout piece gives 
the "Gals in the office” some valuable tips on good 
filing procedure ... when, where, how to file . . . 
and what with... (Smead’s supplies of course). 
It will make co good mailing piece for you dealers. 
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. SMEAD MANUFACTURING CO., INC. | 
| HASTINGS « MINNESOTA | 
| Please send us a free copy of your Do's and Don'ts of filing, | 
| Se a = | 
I Address | 
| ret | 
| ES a Zone State lt | 

Dept. GT | 


1 Ordered by oe iid — 
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advertising clinic 





by JACK BEDFORD 


advertising consultant 


For Introducing New Line 


@ Problem: An office equipment dealer writes: “I have de- 
cided to add a new line to my stock this year. Sales in the past 
have been good, but I think that with this new line, and with 
better advertising, I can improve my profit and sales picture. 

“I wonder if there is any way to introduce this new line to 
my customers with a different type of advertising. Can you 
give me some ideas?” 

Solution: Any new idea in office equipment merchandising 
requires a different advertising approach. Regular lines that all 
your customers know you stock can be advertised by the name 
and price with short copy listing a few of the benefits. This is 
reminder advertising to keep your name and your specials be- 
fore your customers. 

New items, on the other hand, need more explanation— 
reasons why your customers should buy this new line in your 
store. This is pioneering advertising in the new line for your 
business. 

People will have some ideas about this line. They have seen 
it advertised in magazines. They may have some doubts about 
your stock—how complete it is, how competitively it is priced, 
and whether or not they can depend on it. To answer these 
customer’s questions and doubts requires the use of “reason 
why” advertising copy. 

Here’s a formula that will help you develop “reason why” 
advertising copy for your office equipment business: 

(Product ) IS (what customer wants ) 


Because: 


ALhRWN 


Completing the blank spaces in this formula requires a 
little thought, but it will be thought directed toward the com- 
pleted sale. Your product—your new line—is what you want 
to sell. This can be any other item or any type of service that 
you want your customers to know about. Any ideas you want 
to get across to your customers can be used in this part of the 
“reason why” advertising copy formula. 

What the customer wants will include the benefits the cus- 
tomer will enjoy when he buys this new line from you. People 
want to have convenience, they want safety, they want econ- 
omy, they want something that will last, and they want office 
equipment of which they will be proud. 

In the next section of this “reason why” copy formula, you 
will want to list all of the reasons why the first part of the 
statement is true. You can determine these points by asking 
yourself, “Why will my customers save money by buying this 
line from me?” This will give you reasons that can be used 
in your advertisement to convince your customers that they 
should buy from you. 

. 
@ Problem: A progressive office equipment dealer who defi- 
nitely believes in advertising writes: “From time to time I re- 
ceive advertising mats from manufacturers. However, I hesi- 
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Worlds Finest Duplicators 


AT THE WORLD'S LOWEST PRICES 


Introducing 
SPEED-O-PRINT’S 
LIBERATOR MODEL SOO ELECTRIC 


SPEED-O-PRINT CORPORATION 


1801 W. LARCHMONT AVENUE 


CHICAGO 13, ILLINOIS 


A EME TIO ie Bs 

































4 ° ” 


THE 


UPLICATOR VALUE! 





LIQUID DUPLICATORS 


It's VALUE that has put MASTER LIQUID DUPLICATORS 
at the top of the duplicator sales picture. Right down the 
line they stand out for value — in quality — in customer 
preference — in faster, easier sales — in bigger sales profit. 


There are || reasons for MASTER'S growing popularity .. . 
all of them point up an unduplicated value to your cus- 


tomer and YOU! 


Check Them! 


1. LOW INITIAL COST — America’s lowest priced Liquid 
Duplicator. Letter size retails at $37.50 
Legal size retails at $44.50 
Both with supplies and case 


2. HIGH QUALITY REPRODUCTION — Clean, sharp copies every 


time 

3. VERSATILITY — Reproduces everything written, typed or 
drawn 

4. PRINTS UP TO 5 COLORS AT ONCE — Red, green, blue, 


purple or black, or any combination 
5. QUICK SET UP AND FAST OPERATION — Ready in seconds, 
prints up to 15 copies per minute 


6. EASY SIMPLE OPERATION — No special skills or training 
necessary 


7. COMPLETE PORTABILITY — come with metal carrying case 
+ +» @asy to carry and store 


8. LOW OPERATING COST — Less preparatory cost, waste and 
maintenance 


9. EXTREMELY CLEAN — Prints with spirit solution, uses no 
messy inks, stencils or gelatins. 


10. TWO MODELS AVAILABLE — Letter or Legal size ... the 
latter prints an area up to 8” wide. 

11. NATIONALLY ADVERTISED — completely warranted by the 
manufacturer. 


vou $F [ more—vou MAK F more 


with MASTER LIQUID DUPLICATORS! 


. Be a ‘coupon clipper’ . . . get all the facts about 
the Unduplicated MASTER LIQUID DUPLICATOR 








MASTER ADDRESSER CO. 


6500-OA West Lake St., Minneapolis, Minn. 


Tell me more about your Unduplicated DUPLICATOR values 
SE ee eee ee 
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tate to use these mats because another office equipment dealer 
in town might duplicate my ad or I might duplicate his with 
the same mat. 

“How can I make use of these special advertising services 
and still avoid duplication?” 

Solution: Using professionally prepared advertising mats that 
are supplied by manufacturers will give your advertising a dif- 
ferent flavor. Yet, there is always the possibility that another 
dealer will decide to use the same mat and will duplicate your 
ad. 

Here are some suggestions that will help you avoid this 
duplication: 

1. Make your advertising plans early 

If you hear about the special advertising mats from a sales 
representative for the manufacturer, you can make a reserva- 
tion for using the special mat in your community. The sales- 
man will not show this mat to other dealers because he knows 
that it will be a boomerang for his future advertising efforts 
with you and the other dealers. 

Seek Exclusive Use 


When you write for the advertising mat at the manufac- 
turer’s headquarters, it might be well to ask about the ex- 
clusive use of the mat in your trade territory. They will 
usually tell you if another dealer is planning to use the same 
mat and will suggest that you use another. 

2. Check with your local newspaper 

Your local newspaper will have copy and mats from other 
dealers. They try to avoid any duplications of advertisements 
in their paper. Naturally, an ethical newspaper is not going 
to tell you what your competitor is advertising. However, if 
you present the same copy as your competitor or he presents 
the same copy as you, the newspaper will call this to your 
attention. 

Some newspapers make reservations for the use of certain 
mats they have in their files. The first office equipment dealer 
deciding to use the mat is assured that there will be no dupli- 
cation in the paper. Of course, this does not insure you that 
it will not appear in another local newspaper. 

3. Change layout and copy 

Still another way to avoid duplication of advertising mats 
is to change the layout and the copy. This is extra work and 
the final result may not be as good as it was first prepared. 
Then, too, some office equipment manufacturers will not allow 
the advertising allowance if the mat is run in a different form 
than presented to the dealer. 

Duplication Is Feasible 


Duplication of mats published is a relatively unusual hap- 
pening. When it does happen, both office equipment dealers 
feel that they did not get full value from their advertising. 
However, a check might reveal that because there were two 
ads on the same equipment in the same newspaper that more 
people saw it than if only one appeared. 

Stressing your firm’s name and placing advertising on a 
consistent basis are two ways that you can give your adver- 
tising prominence even if there is a duplication of the same 


manufacturer's mat in the same issue of your local newspaper. 








625 Attend Annual Dinner, Dance 
of Stationers Association of N.Y. 

The annual dinner, dance and entertainment of Stationers 
Association of New York, Inc., attracted an attendance of 625 
on May 1! at the Grand Ballroom in the Hotel Commodore. 

This was a gala affair featuring headliners from stage, 
screen radio and television including Buddy Hackett, Lucille 
& Eddie Roberts, Joanne Wheatley, Harbers and Dale. 

Herb Steiner and George Romero orchestras furnished the 
music for dinner and dancing. 

Carl C. Judkoff, Cantigny Printing & Stationery Corp., as 
president of the association, presided. The committee was 
made up of Sam Rabinowitz, Sport Stationers & Printers, Inc; 
Arthur Robinson, Simax Stationery Co., Inc.; J. S. Libien, 
Libien Press, Inc,, and Irving Gross, Standard Office Equip- 
ment. 

David Kahn, Inc., presented pens, J. L. May Co. furnished 
cigars, Regency Thermographers gave personal “Minit-Notes” 
and Valid Process Co. contributed to the preparation of the 
printed matter. 
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about today’s ERASERS and 
ERASER SELLING 


for you and 
your sales force 


Latest Weldon Roberts FULL-COLOR CATALOG 


Gives You Volume — Sales Slants 


SEE SALES MULTIPLY on 
these World’s Quality Standard 
Weldon Roberts Erasers just as 
soon as you write tor this cata 
log and follow its recommenda- 
tions: 


@ Shows erasers in actual sizes, 
beautiful colors. 


@ Lists innumerable  applica- 
tions and textures for erasing 
pen, pencil, ball point writing; 
typewriting; business machine 
impressions; artwork. 


Unsurpassed, quality-rubber tex- 
tures erase cleanly, quickly. The 
erasers themselves are self-clean- 
ing. Their colors and quality 
“feel” create surprising custom- 
er enthusiasm. 

EASY TO IDENTIFY END 
LABELS on the carton pack- 
ings show quick-to-read stock 
numbers, eraser names; repro 
duce the erasers in actual sizes 
and colors. You can quickly 
select and sell exactly the right 
Weldon Roberts erasers for all 
specific needs. 


COLORFUL DISPLAY 
CONTAINERS BRING 
BIG POINT OF SALE 
**IMPULSE-BUYING’’. 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue, Newark 7, N.J. 


World's Foremost Eraser Specialist 
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Appointments 


Sales Manager for Eagle-Ottawa Leather Co. 


Milton E. Burr was recently named sales 
manager for the Eagle-Ottawa Leather 
Co. Mr. Burr was first associated with 
the firm when he became the first em- 
ployee for the Hatton Leather Co. in 
1940. The Hatton Co. later purchased 
Eagle-Ottawa Co. He was formerly as- 
sistant sales manager. 





Takes New Post with Royal McBee 


W. A. Neaseth was recently named dis 
trict manager of the Royal McBee dis- 
trict office in Grand Rapids, Mich. Mr. 
Neaseth joined Royal Typewriter in 
1948 in St. Paul, Minn., and advanced 
to the post of manager of the Cedar 
Rapids, lowa, office, his position until 





Scheffler Represents Johnson Chair 


Cc. L. “Bill’’ Scheffler has been ap- 
pointed sales representative in the South- 
west for the Johnson Chair Co. Mr. 
Scheffler will make his headquarters in 
Dallas and call on the dealers in Texas, 
Oklahoma, Arkansas and most of Louisi- 
ana. 





Eastern Manager for Thomas Collators 


Julian A. Pollard, formerly a member of 
the Metropolitan sales staff of Thomas 
Collators Inc., has been named eastern 
regional manager for the firm. He was 
formerly with Dun & Bradstreet and Ad- 
dessograph-Multigraph as a sales repre- 
sentative 





Puckett Heads Columbia Steel Sales 


Frank B. Puckett has been appointed 
sales manager of Columbia Steel Equip- 
ment Co., effective May 15. Mr. Puc- 
kett joined Columbia Steel in early 
1955 as assistant sales manager. Pre- 
viously, he had considered the United 
States Army his career and had achieved 
the rank of major. Born in Ft. Gaines, 
Ga., he attended The Citadel and the 
University of Georgia. He has been in- 
strumental in inaugurating the Colum- 
bia Steel sales clinics 





Haskell Appoints Assistant Sales Chief 


Ray P. Putulowski has been appointed 
as assistant sales manager for Haskell, 
Inc. Mr. Putulowski has had consider- 
able sales experience in office furniture 
and accessories and, according to com- 
pany plans, he will engage in supple- 
mentary field service from coast to 
coast. 
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CHECK THE COMPLETE LINE OF 


t York | STORAGE CABINETS AND SHELVING 


Here is a complete line of York top-quality low-cost storage 
equipment for increasing sales to present customers and attract- 
ing new accounts. The line includes Stoc-Rite wardrobe and 
supply cabinets ... shelving . . . open, closed and ledge type 
racks . .. counter units. 


Almost unlimited variations can be assembled from standard 
Stoc-Rite parts. Shipped “knocked-down,” parts are quickly 
assembled by using only screw-driver and wrench. Write today 
for literature and prices on York’s line of Stoc-Rite cabinets 


—" \\ and shelving. 
t York | YORK SAFE & LOCK 


r N.421-DI 

| York Safe & Lock 

| 2000 Mulberry Rd., S. E. 

| Canton 2, Ohio 
y Please send complete details about your Stoc-Rite Multiple- 
1 ARS | purpose Cabinets and Shelving 

| 

| 

| 

| 
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IT’S EFFICIENCY 
WITH THE 
MODERN LOOK! 







PSHE HEE ESTES EEE EE Es 


Time-savers on the desk top...and with the 
modern look you want! Everybody approves 
when you select desk top equipment designed 
by the Bert M. Morris Co. They're matched in 
color, style, and utility! 

Include this modern desk top equipment in 
your office planning. Available from the Bert 
M. Morris Co. is a 1957 Catalog to help you 
plan wisely. Write for it! 


ESSENTIALS IN EVERY OFFICE 
MORRIS SAFE-T-SET 


Beauty with efficiency —large ink supply can’t 
leak, won't spill, is easy to fill. 

MORRIS MEMO HOLDERS 

Holds standard memo paper. Available with 
ball point pen attached. 

MORRIS PHONE REST 

Frees both hands. Fits all phones—either 
shoulder. 

MORRIS TRAYS—LETTER & LEGAL 

Easy access with rear suspension. Stacks to any 
height. 

MORRISHARP ELECTRIC 

PENCIL SHARPENER 

Fast, self-starting. Cutting stops when desired 
point is obtained—choice of medium, fine, 
extra-fine. 

MORRIS ASH TRAY 

HE-MAN size... Perfect for sales meetings... 
removable glass liner... matches newest style 
in steel office furniture. 


BERT M. 


8651 WEST THIRD STREET, LOS ANGELES 48, CALIFORNIA 
In New York: 381 Fourth Avenue 


In Canada: McFarlane Son & Hodgson, Ltd., 


ORRIS CO. 





Montreal, Quebec 


134 





eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


| 


Philadelphia Stationers 
Hold Sales Rally; 134 Attend 


How to sell, how not to sell, and awards for selling were 
dramatically highlighted at the second annual sales rally of the 
Philadelphia Stationers Association. Under the sponsorship 
of the Penn-Mar-Va Travelers Club, the rally was held on 





Seen at Sales Rally in Philadelphia . . 

1. Howard W. Gunlocke, The W. H. Gunlocke Chair Co., 
addresses the rally. 

2. Paul Burbank, executive vice-president NSOEA, talks on 
salesmanship 

3. Irving Roth, Roth Bros., Philadelphia, president of the as- 
sociation, presents statuette and gold watch to Jack Pink- 
erton, Hoskins & Co., Philadelphia, chosen ‘Dealer Sales- 
man of the Year.’ 

4. Pinkerton looks on as Joseph Wardman, Bates Mfg. Co., 
holds the ‘Oscar’ award. Runners-up in the picture are 
William J. Boileau, Roth Bros.; Claud B. Kerschner, Dieck- 
haus Stationers; Bernard Manhoff, Samuel F. Curry, Inc.; 
Francis A. Massing, Yeo & Lukens Co., and Vernon Multer, 
Shanahan & Co. 


May 16 at the Essex Hotel in Philadelphia and attracted a sell- 
out crowd of 134 dealers, dealer salesmen, travelers, and spe- 
cial guests. 

President Irving Roth, Roth Bros., Philadelphia, turned the 
gavel over to the chairman for the evening, William Linden- 
berger, National Blank Book Co., who introduced the guest 
speakers. 

Howard W. Gunlocke, W. H. Gunlocke Chair Co., de- 
livered a talk on the tremendous potential for increased sales 
of office equipment and supplies and what the dealer must do 
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Right now Yours may 


willing to change deal 





C We don’t want to get into any argument about the 
= neatness of men versus women. But Shaw-Walker 
ecK- 


does know that desk neatness and work efficiency 
have a definite relationship. When new Shaw- 
Walker “‘Clutter-Proof’’ Desks go into an office, 
work efficiency and work output go up. Here’s why. 

Fully 75% of the things that drift around on top 
of other desks have a specific place inside this desk. 


) SHAW-WALKER 
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Time-wasting “desk top clutter" can now be 
eliminated for both men and women 
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Are men really neater than women? 


There are off-the-desk trays for 
incoming, outgoing and pending 
letters, off-the-desk space for 
work organizers, work separators, 
deferred projects, tickler, binders, 
books, pads, forms, card lists. 
Most ingenious of all is an in-drawer wastebasket 
and provision for in-drawer phone! 

With a Shaw-Walker ‘“‘Clutter-Proof’’ Desk, 
usable working space on the desk is actually doubled. 

See these new color-styled ‘‘Clutter-Proof”’ 
Desks at our local branch store or dealer or write 
Shaw-Walker, Muskegon 4, Michigan, for booklet 
‘““This desk is time-engineered to help you.” 


Largest Exclusive Makers of Office Equipment 
Muskegon 4, Mich. Representatives Everywhere 
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Cluttered top is fault of desk — not the person 








Expertly Engineered 
Fitoform 
Office Chairs of All Types 


Executive Secretarial 
General Office 


Favorites from Coast to Coast 
This is the fast-selling 
700 SERIES 


No. 745—Heavy 
steel channel welded 
frame, with Modern- 
styled steel-formed 
base full 27” overall 
width and full length 

‘ome scuff guards. 
Comfortable, contour- 
sha back, thickly 

with rubber- 
zed hair and cotton. 
Luxurious, thick- 
moulded foam rubber 
seat, tailored with 
waterfall design, 
covered in wide range 
of colors and fobrics. 
Tilting tension adjusts 
easily without tools. 
Seat height adjusts 


= 
' a, 
~ _ 
from 17” to 21”. a ~~ 


Two-inch ball bearing 4 , 
soft rubber wheel t ! 





casters. Shipping 
weight 47 ib. K.D. 


se | 


List $59.95 





No. 715 





Same Quality Construc- 
tion and Styling through- 
out 700 Series, All mod- 
els combine beauty and 
complete comfort. 


IMMEDIATE DELIVERY GUARANTEED 
Write for Catalog of Complete Line 
Representatives: several territories open 


Pileform CHAIR CO. |. 


Telephone: BAldwin 3-5114 


No. 720 





WAREHOUSES 
Los Angeles, Calif.—Don Rosen. Ph—Webster 5-5217 
New York City—Storch-Tepper. Ph—Murray Hill 2-5844 
Dallas—Clarence Barnett, 2801 Cornel! Circle, Irving, Tex. 
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to realize that potential. The increase in office space, office 
workers and general business needs, continues to climb as 
does the growth of future markets for this industry. These 
customers of the next 10 to 20 years should be tapped now, 
he said. s 

“School students present a very good source of business now 
and will continue to be even better customers in the years to 
come. Secretaries must also be won over. Sell them now and 
you have an excellent prospect for many more years.” 

Mr. Gunlocke warned the dealers and their salesmen not to 
overlook the housewife as a new market for increased sales. 

“Salesmen Wanted” was the title of the speech made by 
Paul Burbank, executive vice-president of NSOEA, who cited 
the power of salesmanship as the guiding force behind many 
of the outstanding contributions made to better living. Mr. 
Burbank credited a salesman for having been responsible for 
furthering the cause of aviation, for selling the automobile to 
the American people, and for having sold the common zipper 
to manufacturers at a time when the many advantages of such 
a device was not fully realized. New ideas and new tools had 
to be sold, and in each case, it was a good salesman who did 
the job. These, he said, are the five ‘I’s’ that make for a suc- 
cessful salesman: 

Industrious. 
Informed. 
Imaginative. 
Irrepressible. 
5. Inspired. 

A touch of humor was added to the program with the pres- 
entation of a one-act skit by the “Frustrated Filadelphia 
Players” entitled “A Purchasing Agent’s Nightmare”. The cast 
was comprised of Richard Graf and John Basford, Esterbrook 
Pen Co.; Jack Pinkerton, Hoskin’s & Co., Philadelphia; Ed- 
ward St. George, Oakville Co.; and Tom Kelly, Boorum & 
Pease Co. 

The big moment finally arrived with the preséntation of the 
awards to the Dealer Salesman of the Year and runners-up. 
The “Oscar”, for being the top dealer salesman, as well as a 
handsome gold watch went to Jack Pinkerton, Hoskin’s & Co., 
Philadelphia. Silver cups for the runners-up went to William J. 
Boileau, Roth Bros.; Claud B. Kerschner, Dieckhaus Sta- 
tioners, Inc.; Bernard Manhoff, Samuel F. Curry, Inc.; Francis 
A. Massing, Yeo & Lukins Co., and Vernon Multer, Shanahan 
& Co. 

The judges were William Lindenberger, National Blank 
Book Co.; Paul F. Steever, Office Equipment Co., Harrisburg; 
Joseph Wardmen, Bates Manufacturing Co., and Edward F. 
St. George, Oakville Co. 

The rally committee was composed of William Lindenberger, 
National Blank Book Co., chairman; Edward F. St. George, 
Oakville Co.; Irving Roth, Roth Bros., Philadelphia; Jack 
Pinkerton, Hoskin’s & Co., Philadelphia; and Lou Teti, Yeo & 
Lukins Co., Philadelphia. 


Ake whe 











New West Coast Office . . . Sweda Cash Register, Inc., dis- 
tributor of Sweda itemizing cash registers, has opened this 
western divisional office and showroom at 3104 Wilshire Blvd., 
Los Angeles, Calif. Lee Armstrong is Sweda manager for the 
area. 
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Whatever line of 
conventional 
duplicating products 
you now handle 


among the 
world's finest 
duplicating products: 


Flagship patented metallic 
back carbon paper 


Flagship carbon paper ribbons 
Offset ribbons 
Tabulating ribbons 
Addressograph ribbons 
Diazo ribbons 
Hotel Register carbons 
Artist transfer carbons 
School packs 
Carbon binders 
Spirit carbons 


Stencils 
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are you ready to fill the 
NEW NEEDS 
of today’s customers? 





Revolutionary changes and improvements in typewriters and 
duplicating machines now call for the carbon and ribbon products 
that provide reliably good results with these new machines. 


To meet more fully all of today’s requirements Allied research 
has developed a whole new concept in specialized products. 


Take, for instance, one example: 


colored ribbons 
to match letterheads 








With colored letterheads so popular, Allied Dealers enjoy a com- 
petitive advantage in selling ribbons to match their customers’ 
letterheads. Exact matches are produced from our stock of 27 
color shades in fabric ribbons and 30 different shades of carbon 
paper ribbons. 


Let the Allied man® show you one or more of these newest develop- 
ments, which you can add to your current line, to fill the needs of 
your most important customers today—and you'll begin to get 
acquainted with the value of an Allied franchise. 


* P.S. Or we'll be glad to send you details by mail. Just write to Dept. B3. 


AL. LEED. carson ano risson manufacturing CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. 
Western Office and Warehouse: 3425 So, Main, Los Angeles 7, Calif. 
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LEDGER SIZE 
LEGAL SIZE 
LETTER SIZE 
CHECK SIZE 


HERLULES 


INSULATED FILES 





| UNDERWRITERS’ 
“C” LABEL 
LEDGER FILE 

























No matter what the need, you 
can supply a Hercules ‘‘C’”’ 
label insulated file to your cus- 
tomer. You never need to lose 
a sale. 


Five individual models in 1, 2 
and 3-drawer combinations 

each of standard case depth, 
each with or without pedestal 
or caster bases, each with key 
plunger or optional locking 
devices, and each offering the 
greatest protection available. 


If you sell insulated files, you 
can’t afford not to sell the tops 
in point-of-use record protec- 
tion—the Hercules line! 





STEEL SAFE COMPANY 
TOLEDO 6, OHIO 


nd C LABEL SAFES, HOME VAULTS, INSULATED FILES, 
SS MACHINE AND TYPEWRITER STANDS 
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Philadelphia Stationers Give Blood... 





The Philadelphia Stationers Association blood bank got 
underway recently when 23 donors went in a group to 
the Red Cross headquarters. Here, Jack Pinkerton of 
Hoskins & Co., Philadelphia, registers for the donation. 


Purvin Addresses Meeting of 
Office Machine Dealers Association of N.Y. 

Cocktails were on the house, courtesy of William Purvin, 
Superior Checkwriter Co., New York City, at the May 14 
meeting of the Office Machine Dealers Association of New 
York, held at the Advertising Club of New York. Mr. Purvin 
was on hand to help demonstrate the firm’s new checkwriter 
and explain its many advantages to the dealers present. 

A representative of the Small Business Administration, Ray- 
mond J. Connolly, was present to advise the group on how to 
obtain financial assistance from the government. 

President Samuel Stein, Quality Office Equipment Corp., 
New York City, asked for the selection of delegates to the 
national convention in June. Those chosen were Harold Peck, 
Ideal Business Machines, New York City; Samuel Halperin, 
CBS Business Equipment Corp., Hackensack, N.J.; George 
Button, Jr., General Office Machines Co., Passaic, N.J.; and 
Mack Steinberg, Zenith Typewriter & Adding Machine Co., 
New York City. 

Alternate delegates chosen were Irving Geitheim, All-Boro 
Business Machines Co., Baldwin, Long Island; Barney Hirsch, 
Protective Checkwriter Co., Inc., New York City, and Harold 
Gropper, Electric Typewriter Co., New York City. 

Among the guests present at the meeting were Ralph Neu- 
meyer, National Typewriter Co., Hartford, Conn.; John 
Stifter, Allen Typewriter Co., Detroit, Mich.; Michael Becker, 
Leedall Products, and Charles Rubenstein of International Of- 
fice Appliances. Charles is the son of Joe Rubenstein, well- 
known head of the company. 

Bernard Reiser and Saul Chapman of Cole Steel Equipment 
Co. were also present and spread the word about the addition 
to the Cole line of a portable typewriter to be called the Cole 
portable. 





Metropolitan Travelers Club Passes 
100 in Membership Rolls 

The magic number of 100 was reached and passed when 
President Milton Stone, Stone-Newman Associates, announced 
that five new members had been accepted into the Metropoli- 
tan Travelers Club. 

rhose of the five who were at the May 9 meeting, held at 
the Gramercy Park Hotel, were Harold Rice, Apsco Products, 
and George P. Clap, Jr., Esterbrook Pen Co. 

Jerome J. Savage, The Carter’s Ink Co., reported on the 
nominating committee of which he is chairman. He asked 
that the name of Robert Myers, Binney & Smith Co., be added 
to the list for board of directors to be voted on at the elec- 
tions to be held during the 13th Region convention at Gross- 
inger’s Country Club. The recommendation was made by Mr. 
Savage “in recognition of the many hours and effort spent by 
Bob Myers in behalf of the Metropolitan Travelers Club”. 

rhe Eastern Commercial Stationery Show of October 26-29 
has signed up over 50 exhibitors to date with all indications 
of a complete sell-out, according to Martin Moldow, Martin 
Moldow Associates. He urged the members to continue to 
spread the word about the show to both dealers and manufac- 
turers as they make their rounds. 
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FRITZ - CROSS 


j 
/ 


CHAIRS 


© 
DESIGNED 


FOR 
DESIGNERS 


ENGINEERED 
FOR 


ENGINEERS 

. 

PLANNED 

FOR 
PLANNERS 

* 

IN OTHER WORDS: 


THE PRECISE, PERFECT 
AND PREFERRED CHAIRS 
FOR THOSE WHO DRAFT 
OR DRAW 


QUALITY-MADE BY 


FRITZ-CROSS CO. 


300 E. FOURTH STREET 
ST. PAUL 1, MINN 








ADJUSTABLE MODELS 
AVAILABLE providing seat- 
ing-heights from I9!/" to 
34". Bonded foam-rubber 
cushions, variety of uphol- 
stery, selection of colors in 
cushions and frames. Match- 
ing Secretarial chairs in each 
series. Dealer details on re- 
quest. 
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Ogden, Utah, Hosts 


District 10 Convention 


Elect Bill Kistler New Governor; 
Denver Chosen Meeting Site for 
1958; Conwell Heads Travelers 


Ogden, Utah 

The Ben Lomond Hotel, Ogden, Utah, was the meeting 
place of stationers of District 10 NSOEA on May 10 and 11. 
The early arrivals enjoyed renewing friendships the previous 
evening at the hotel’s “Top O’ The Town.” 

Governor Harvey S. Howarth, Weber Office Supply Co., 

opened the business session by introducing A. 
OA Walter Stevenson of the Latter-day Saints Church 

who gave the invocation. National officers, speak- 
Staff ——. : 

ers and travelers’ officers were introduced. Ber- 
report nard R. Diamond, manager, Ogden Chamber of 
Commerce, brought words of welcome and pre- 
sented NSOEA President Leonard Wilcox with a souvenir 
from the then current 88th annual celebration of the driving 
of the golden spike connecting the Central Pacific and Union 
Pacific. The memento was a replica of the spike made from 
one of the original rails. 

“How Is Your Company Climate” was the topic discussed 
by President Leonard Wilcox, Roberts Printing & Stationery 
Co., Hutchinson, Kans. His message concerning management 
and employee relations contained provocative questions, such 
as “How recently have your company’s policies in job expan- 
sion been renewed? Is your company’s organizational setup 
such that people accept responsibility for their jobs? Do you 
recognize good work immediately and penalize poor work?” 






Herb Morgan Explains Contest 


Herb Morgan, National Blank Book Co., vice-chairman field 
division NSOEA, explained the “Salesman of the Year” con- 
test, a project entirely for the benefit of dealers. He told of 
successful dealer and traveler group sales rallies in Districts 
12 and 14. As a salesman’s philosophy he quoted, “You’ve got 
to have a glory or your job lacks soul.” 

In presenting the subject “Frustration Replaced,” John E. 
Carr, division manager ZCMI, said that man’s ambition, run- 
ning ahead of his ability to succeed, produces frustration. The 
price picture, adequate gross margin, adequate turnover on in- 
vestment he listed as some of the baffling problems of the 
businessman. He claimed that there is an ever-increasing 
challenge to the industry to maintain its position of supplier 
of office needs and everyone should be awake to all phases of 
the new set of conditions to be met and accepted today. 

He cited five basic goals for successful management in the 


face of today’s situation — profit, good will, employment for 
others, contribution to the community and personal satisfac- 
tion. His rules for clear thinking were — avoid negative 


thoughts, be objective, have an open mind, do research, be 
courageous, don’t be afraid of the new, beware of traditions 
and utilize your own people. 


Tells Success Formula 

To organize for success he recommended (1) define the jobs 
in your company, have written descriptions; (2) place the right 
people in jobs; (3) let them do their jobs; (4) keep your organ- 
ization alive; (5) eliminate the unnecessary. He concluded, 
“You can make money faster if you don’t try to make it too 
fast.” 

E. La Mar Buckner, past national president, Junior Chamber 
of Commerce, was a luncheon speaker. He warned that some- 
times changes take place quite gradually, nationally and other- 
wise. To cope with the future of our country, he said, will re- 
quire a special type of man, the uncommon man, who, to 
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governor, greets his successor, 
William H. Kistler (right). 


Harvey Howarth 


preserve freedom, must maintain the fundamentals that made 
this country great; namely: 

(1) Faith in God. 

(2) Representative government. 

(3) Economic opportunity. 

(4) Educational equality. 

Homer B. Lay, manager NSOEA, conducted the “Work- 
shop Clinic.” 

With his accumulation of industry facts and operating re- 


On the Opposite Page... 


1. D. Lyle Wynn and A. Walter Stevenson, Steve’s Office 
Supply, Ogden, Utah; Harvey Howarth, Weber Office 
Supply Co., Ogden; Herb Morgan, National Blank Book 
Co. 

2. Fred Jenkins, The Carter’s Ink Co.; Wayne Hall, !daho 
Typewriter Exchange, Pocatello, Ida.; Lou Mann, Sturgis 
Posture Chair Co. 

3. Chuck Charles, mfrs. rep.; Clyde Powell, Mid-West Office 
Supply Co., Salt Lake City; James C. Bangs, Bangs Sta- 
tioners, Inc., Pocatello, Ida.; A. H. Parry and Axel J. 
Andresen, Deseret Book Co., Salt Lake City; L. R. Ken- 
drick, The Kendrick-Bellamy Co., Denver. 

4. Lloyd Johnson, Boorum & Pease Co., Derek J. Jonson, 
Joseph Dixon Crucible Co.; Joe Simmer, Wilson Jones 
Co.; Keith Dawes, Weber Office Supply Co., Ogden. 

5. Elmer Pearce, Rocky Mountain Bank Note Co.; Pueblo, 
Colo.; George Burkhard, New Mexico School Supply Co., 
Albuquerque, N. M.; Bill Tonkin, mfrs. rep.; George 
Powell, Mid-West Office Supply Co., Salt Lake City. 

6. Dean Davis, The Kelly Co., Salt Lake City; Gene J. 
Eckert, Charles R. Barry Co., San Francisco; Joe Meyers, 
The Kelly Co., Salt Lake City; Arthur Carlson, Charles 
R. Barry Co.; Elmer Kelly and Bob Kelly, The Kelly Co., 
Salt Lake City. 

7. O. A. Gregory, mfrs. rep.; Bud Monnich, Ennis Tag & 
Salesbook Co.; Rev. J. E. MacGinnis, formerly Hoeckel’s, 
Denver; Clarence Robbins and Les Brown, Utah Idaho 
School Supply Co., Salt Lake City. 

8. Herb Morgan, National Blank Book Co.; John E. Carr, 
ZCMI, Salt Lake City; A. D. Leslie, Office Supply & Serv- 
ice Co., Farmington, N. M. 

9. George Wolcott, Wilson Jones Co.; Jim Haynes, Venus 
Pen & Pencil Corp.; L. R. Kendrick, The Kendrick-Bellamy 
Co., Denver; A. J. Dunst, Hoeckel’s, Denver. 

10. Robert W. Bauter, Weber Office Supply Co., Ogden, 
Utah; Joe Stagle, Salt Lake Desk Exchange, Salt Lake 
City; John Eldredge, Utah Idaho School Supply Co., Salt 
Lake City; Frank Lipp, Esterbrook Pen Co.; Wolt Stempel, 
Stempel Mfg. Co.; Dick Wallace, Charles R. Barry Co., 
San Francisco. 

11. Harold Richardson, Richardson Office Supply Co., Grand 
Junction, Colo.; J. Arthur Johnson, Art Metal Construc- 
tion Co.; Jack Pembroke, The Pembroke Co., Salt Lake 
City; Standing—Keith A. Dawes and G. Robert Larson, 
Weber Office Supply Co., Ogden, Utah; Walter Green, 
Art Metal Construction Co.; Robert Bauter, Weber Of- 
fice Supply Co.; Elmer Pearce, Rocky Mountain Bank 
Note Co., Pueblo, Golo. 

12. Phil Pratt, Southwestern Stationers, Santa Fe, N. Mj 
Leonard Wilcox, Roberts Prtg. & Staty. Co., Hutchinson, 
Kans., president NSOEA. 

13. Three Troupers—Elmer Rahe, Homer Lay and Charles 
Turcotte. 
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ports based on NSOEA research, he gave dealers much- 
appreciated help with their operational problems. 

“Parade of Offices” was presented by Charles L. Turcotte, 
administrative assistant, Wood Office Furniture Institute. He 
spoke of the parades of salesmen missing opportunities, of 
offices needing replacement equipment and of increasing num 
bers of clerical workers requiring supplies. The “Better Offices 
in Wood” promotional program was explained in detail as he 
pointed out the merits of WOFI’s merchandising plans and 
materials in selling office furniture. 

Elmer G. Rahe, The Globe-Wernicke Co., vice-president 
manufacturers division NSOEA, spoke on “Our Responsibility 
to American Business.” Since manufacturers are turning out 
goods in immense quantities, he claimed the No. 1 respon- 
sibility is to keep those goods moving and preserve the pros- 
perity of America. Other obligations are to interest more 
young men in selling as a profession and to help the business- 
man to save as much money as possible in his office, to sell 
business efficiency 

J. Arthur Johnson, vice-president of Art Metal Construction 
Co., compared the old and the new in his talk “The Future Is 





Now.” He said the reasons which prompted the pioneers to go 
westward still prevail in view of the continued development 
and obvious opportunity. His suggestions to dealers were (1) 
to have a sharp, clean display; (2) a display emphasizing the 
best in style, utility and maintenance values; (3) an inventory 
of the most-used standard items for quick service; (4) ade- 
quate, quick delivery and installation service; (5) knowledge of 
prospect’s needs; (6) satisfactory profit. He urged the analyzing 
of products and demonstrations to show their working values 
as to style or design, function or utility, and maintenance 
values, 

“Show the customer,” he advised, “where he is going to 
make more out of the deal than you are and make him see 
where he is a part of the play under the conditions you are 
presenting. The future is now.” 

Denver was chosen as the district place for 1958 and Al- 
buquerque for 1959. Bill Kistler, W. H. Kistler Stationery Co., 
Denver, was elected governor for 1957-58 and Gene Calkins, 
New Mexico School Supply Co., Albuquerque, N. M., lieu- 
tenant governor. Don Stanfield, Stanfield’s, Cheyenne, Wyo., 
was elected secretary to serve a period of years to help give 
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stability and continuity to district operations, and with Bill Ma- 
son, Out West Printing & Stationery Co., Colorado Springs, 
Colo., and Harvey Howarth, Weber Office Supply Co., Ogden, 
Utah, to serve as an advisory board 

John Gilbert announced the OFFICE APPLIANCES “Man 
of the Year” contest, urging entry of nominations from this 
district. 

Social activities consisted of a coffee hour for the ladies at 
the “Top O’ The Town,” a bus tour of the city and luncheon 
at the Ogden Golf and Country Club. Golfing, a buffet dinner 


Rocky Mountain Travelers’ Officers... 


2 = 
The Globe-Wernicke Co., 


SEATED—Carvel C. McWilliams, 
vice-president; George E. White, mfrs. rep., secretary; Glen 
Baricay, K. & W. Wholesale Co., Denver, treasurer. STAND- 
ING—Lloyd B. Johnson, Boorum & Pease Co., correspondent; 
Fred Jenkins, The Carter’s Ink Co., sergeant-at-arms; J. L. 
Conwell, Eagle Pencil Co., president 


at the club and banquet at the hotel provided additional pleas- 
ant and interesting entertainment. 

The Rocky Mountain Travelers Club met in connection with 
the district meeting. Expressions of appreciation for the travel- 
ers’ services were made by Leonard Wilcox and Homer Lay, 
president and general manager respectively of NSOEA, and 
Harvey Howarth, governor of District 10, the Rocky Mountain 
area. 

J. L. Conwell, Eagle Pencil Co., who had served as president 
for part of the year, was re-elected for a full term. Carvel 
C. McWilliams, The Globe-Wernicke Co., was chosen vice- 
president; George E. White, manufacturers’ representative, 
secretary; Lloyd B. Johnson, Boorum & Pease Co., correspond- 
ent; Fred Jenkins, The Carter’s Ink Co., sergeant-at-arms; and 
Glen Barclay, K. & W. Wholesale Co., Denver, treasurer. 


Easterday Gains Ownership of Firm 


M. Richard Easterday has announced that he is now sole 
owner of Easterday Office Equipment & Supply Co., 1504 
Washington Ave., Racine, Wis., a firm formerly operated as 
Kilgore & Easterday Office Equipment & Supply Co. 

Mr. Easterday in September of 1929 started with the Rem- 
ington-Rand-Dalton Adding Machine School in Norwood, 
Ohio, in the mechanical training school. Upon completion of 
training in April of 1930 he was sent to the Des Moines, 
Iowa, office. After that there was a sequence of other cities 
— Ottumwa and Sioux City, Iowa, Fargo, N.D., LaCrosse, 
Wis., Oshkosh, Wis., Jackson, Mich., Fort Wayne, Ind., Mil- 
waukee, Wis., and Racine. 

In the fall of 1933 he went to Green Bay, Wis., where he 
spent eight years as district manager of Remington Rand, 
Inc. In 1941 he came to Racine to establish the Kilgore & 
Easterday Office & Supply Co. He has now purchased the 
controlling interest in the firm and changed its name. 


Heads Sales Executives’ Club 

Al Eisemann, with Maverick-Clarke in San Antonio. Tex.. 
has been elected president of the San Antonio Sales Execu- 
tives Club.—JHR 
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For Fast Service Contact the FABRILITE® 


Distributor Nearest You Listed Below: 
ALABAMA 


Montgomery : fe 


Birminghan 
ARIZONA 
Phoenix... 
CALIFORNIA 
Los Angeles 15....... 
San Francis 9 
COLORADO 
Arvada.... 
CONNECTICUT 
Hartford 5 
FLORIDA 


Fabrics, Inc., 515 Bell Street 


. 2125 Second Avenue 
h Avenue 
sition, 1139 Santee Street 


38 South Hope Street 
mpany, 1133 Post Street 


.Fabric Leather Corpor 
Lindsey & Hall 
Scovel & S C 


A. G. Seaver, 5850 Wadsworth Boulevard 


New England Upholstery Supply, 38-40 Albany Avenue 


Jacksonville ight's Supply Company, 816 Ocean Street, P. O. Box 2296 

Miami 36 W. Valentine Company, 618-622 S. W. Eighth Street 

Tampa Se re ee ee Gulf Fabrics, Inc., 107 E. Fortune Street 

GEORGIA 

TS i ae cing asgenee ate Erikson Company, 228 Mitchell Street, S. W. 

NS ee Ee ee ee H. Masur & Son, 1132 Broad Street 

ILLINOIS 

Chicago 6...............-A. Hoenigsberger, 123 North Wacker Drive 
Scot Fabrics Company, 546 S. Plymouth Street 

INDIANA ; 

Indianapolis.......... Lichter Rubber Products Co., 1200 W. 28th Street 

KENTUCKY 

Louisville 2... .. Herman A. Schildt Company, 323 E. Market Street 

LOUISIANA 

Baton Rouge ? aiid Tupper Supply Inc., 2117 North Street 

New Orleans 19. Tupper Supply, Inc., 2234 Tulane Avenue, P. O. Box 13113 

MARYLAND 

Baltimore 11 C. E. Bridde!l Company, Inc., 2800 Hampden Avenue 

MASSACHUSETTS 

Boston 14 American Textile Company of N. E., Inc., 32-34 Canal Street 

MICHIGAN 


Detroit 8 oes 
Grand Rapids 
MISSISSIPPI 
Jackson... ery 
NEW YORK 

New York City ] 
NORTH CAROLINA 
High Point 
OHIO 
Cincinnati 2 
Clevel ynd 15 
OKLAHOMA 
Tulsa 8. Oklat 
OREGON 
Portland 14 M 
PENNSYLVANIA 
Philadelphia 6 


Pittsburgh 22. 


Harry 


Donald 


Wilkes-Barre. . 


. .Fabric Leather Corp 


. American Supply Co. of N. C. 


Foam Rubber Products Co., 5301 Grand River 


3 Upholstery Supply Co. of Grand Rapids, 325 Fuller Ave., N.E. 


Sea aed Woolley Brothers, 411 South State Street 
ration, 16 West 32nd Street 
Inc., 308 W. Broad Street 


F. Niehaus & Company, 125 W. Central Parkway 


The Ingraham Supply Company, 575 Broadway Avenue 


ma Upholstery Supply, Whittier Station, P. O. Box #3185 


& Company, Inc., 935 S. E. Hawthorne Boulevard 


.Maen Line Majestic Fabrics, 217 Chestnut Street 


Peiger & McCaw Company, 101-103 Market Street 


M. H. Smith Company, Inc., 260 S. Main Street 


TENNESSEE 

Memphis 2. Southern Textile & Supply Co., 287 S. Bellevue Boulevard 
PEND Oye v'vveeneve wn Wynn & Graff Company, 402 Woodland Street 
TEXAS 

Dallas 1...............A. F. Schmalzried & Company, 2650 Main Street 
Fort Worth ...Reese B. Davis & Company, 316-320 S. Lake Street 
Houston 1 Higbee & Mitchell, 1415 Dallas Avenue, P. O. Box # 1726 
UTAH 

Salt Lake City ..Van Waters & Rogers, Inc., 650 West Eighth St., S. 
WASHINGTON 


Seattle 22 


Spokane 


WISCONSIN 


a er re 


BETTER THINGS FOR 


McDonald & Company, Inc., 1424 Tenth Avenue 
B. W. Griswold & Company, 319 S. Cedar Street 


eee Gebhardt, Inc., 213 North Broadway 


REG. 0.5. PAT. OFF. 
BETTER LIVING ... THROUGH CHEMISTRY 
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Exclusive new 
VIELTONIE finish 
breathable Du Pont Fabrilite’ 





| For soft. viele ling comfort on | farce 
| that get heaviest use 





cence and the texture of raw pongee silk now 


There's no’viny! upholstery 
like Du Pont Breattabee 


ible Du Pont “‘Fabrilite” vinyl upholstery. 
with exclusive ** Jewe ltone’’ colors—ten 
luding non-tarnish gold to brighten 


ulation resists soil and wear, is elastic-backed 
inds of invisible pores breathe for soft, 
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e distributor nearest you shown on op pm sile page 





ble patterns in the ‘“‘Fabrilite’’ line... 


[CASTLETON DORCHESTER CAMBODIA 


Sié vy s eat orf 
BETTER THINGS FOR BETTER LIVING 
. THROUGH CHEMISTRY 


PROF Tw VAIL 


One Source of Supply 
for all your Paper 
Fastening Needs 




















i U 
VAIL FASTENING 
DEVICES 
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AND VICTOR STAPLERS 


IN 5 SPARKLING COLORS 
PLUS GOLD AND CHROME 


Now, more than ever, wise stationers realize 


that it is sound policy to sell quality products. 
And more than that... 
economy to combine their staple orders with 
their requirements for CLIPS — PINS — FAS- 
TENERS — and THUMB TACKS. It means a 
saving in freight — time — handling — book- 


they realize that it is 


keeping and other definite cost factors. This 
modern, efficient and profitable policy of buy- 
ing paper fastening devices insures a well bal- 
anced inventory which satisfies old customers 


and attracts new ones. 


IMMEDIATE SERVICE AT ATTRACTIVE PRICES 


VATIL 
MANUFACTURING 


COMPANY 


Sth Street Chicago 14, Illinois 










Men on the Move 


The General Fireproofing Co. announced the recent ap- 
pointment of Dwight B. Steele as manager of its Los Angeles 
branch and H. C. Williamson, Jr., as manager of the Boston 
branch. 

Mr. Steele succeeds C. A. Wilger, who is retiring after 41 
years with the company. He was formerly manager of GF’'s 








D. B. Steele H. C. Williamson 


Boston branch, a position he has held since 1950. Mr. Steele 
joined the company in 1946, and prior to that he was in the 
industry trom 1934 

Mr. Williamson’s association with GF began in 1948 when 
he started in the Youngstown sales department. In 1953 he 
was made a district manager covering the states of Alabama. 
Florida and Georgia. He was transferred to Texas, and then in 
January of this year was named assistant manager of the 
Boston office 


Edmund K. Ellis, general sales manager of the Eagle Ottawa 
Leather Co., has announced his retire- 
ment as of June |. He has been with 
the company since 1929, and will con- 
tinue on the board of directors. 

Mr. Ellis first served the firm as a 
sales correspondent and then took over 
a sales post in Michigan in 1930. He 
Was appointed sales manager in 1938. 
In 1939 he and Julian Hatton, Sr., 
formed the Hatton Leather Co. and 
handled sales for the firm. 

Edmund K. Ellis When the Hatton Co. bought out 

Eagle-Ottawa in 1942, Mr. Ellis, follow- 
ing duty in service, was sales manager of the bark leather 
division. He became general sales manager in 1954 





John A. Herrmann has sold his interest in the Tape Mark 
Co., St. Paul, Minn., and discontinued active participation in 
Wendell-Northwestern, Inc. 

He is setting up a new transparent gummed tape manufac- 
turing company which will be known as General Tape Corp.., 
First National Bank Bldg., St. Paul. Mr. Hermann has long 
been identified with the marking device business in the Twin 
Cities. 


Kevin Ferguson has been appointed assistant general sales 
manager for the General Binding Corp., He returns to Chi- 
cago from New York where he was manager of the New 
York branch and eastern regional manager for the past three 
years. 

J. M. Kuhn, vice-president of sales, also announced the ap- 
pointment of C. M. Brennan as branch manager of the Chi- 
cago sales office. Mr. Brennan has been with the company 
since 1950, and for the past three years has managed the De- 
troit office. The plant also moved to 1101 Skokie Highway, 
Northbrook, IIl., in June. 


. 
The Metiwal section of the Prosperity Co. announced the 


recent appointment of Hugh T. Morgan and his son, Hugh T. 
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Maker S of: 


SECURITY CRESTLINE 
SECURITY TD LINE 

SECURITY VERSA-LINE 
SECURITY 4-LEG LINE 
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THERE is PROFIT 


in SECURITY'S 


COMPLETE LINES 


An office furniture dealer can profit 
greatly through the sales opportunities 
Security Steel Office Equipment 

makes possible. 

This is because Security Steel makes no 
less than 4 complete lines of steel office 
furniture . . . for every office 


installation—for every budget. 


As a Security Dealer you would be able 
to compete more than favorably for 
any size order—dquality-wise, 
price-wise, delivery-wise. 

Write today for full information as to 
how you may become a Security Dealer 
and share in the advantages that 
Security’s 4 complete lines can bring. 





SECURITY STEEL EQUIPMENT CORPORATION, Avenel, New Jersey 
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EVERY ATLAS SYSTEMS 
SALE CREATES CONTINUOUS 
REPEAT BUSINESS FOR YOU! 


When a customer buys an Atlas System from 
you he immediately becomes a prime prospect 
for more Atlas equipment... for Atlas Hangers 
at regular intervals . . . and for additional 
Atlas Cabinets as his expanding requirements 
exceed the capacity of his original Atlas 
System. A good idea: check your past Atlas 
customers now for more Atlas business today! 


ATLAS 


VERTICAL FILING 


SYSTEMS 


FOR NEGATIVES * OFFSET PLATES 
STENCILS * SKETCHES * ARTWORK 
e X-RAYS « MASTERS 





FAST 
EFFICIENT 
ECONOMICAL 

SAFE 





ATLAS CABINETS -—<c complete line 
of models for negatives, plates, stencils, etc. 
up to 21” wide. Capacities up to 1400 pieces. 
Wide range of sizes, up to 26” wide, 52” 
high, 28” deep. 

ATLAS HANGERS -~ over 20 types and 
sizes, a complete patented line of lug, spring- 
clip and envelope types to fit every need. 


Write for Current Literature 


ATLAS 


STENCIL FILES CORP. 


16716 Westfield Ave. «+ Cleveland 10, Ohio 
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Morgan, Jr., as sales representatives in New York State and 
northern New Jersey. 

Ihe father and son team will operate from their New York 
City office at 299 Madison Ave. They also handle the Execu- 


4 i 
. 
— 





Hugh Morgan, Jr. 


Hugh Morgan 


tive Furniture Co., Inc. line, Panceton Upholstery Co., Ander- 
son Hickey Co., and York Safe & Lock Co. Mr. Morgan is 
a former president of the Offureps. 


. 

Edward Sanderson of Akron, Ohio, has been appointed 
service manager at the Syracuse branch of the Victor Adding 
Machine Co. 

He will supervise service in a 26-county area in northwestern 
New York. The branch was opened at 3509 James St. on 
March 15. William Wilkins is branch manager. 

. 

Two promotions were recently announced by Minnesota 
Mining & Manufacturing Co. Melville E. Potter, formerly a 
sales supervisor, is now sales manager of duplicating products 
division in the Midwest. His headquarters is in Chicago. At 
the same time, Warren J. Fay has been promoted to sales 
supervisor of the duplicating products division with head- 
quarters in the 3M Atlanta, Ga., branch office. He joined the 
company in 1955. 

+ 

George G. Alton, nationally known sales executive and 
former manager of the Clary Corp. Los Angeles sales office, 
has been appointed to the newly created post of sales adminis- 
trator for the company. 

He will supervise the firm’s sales pro- 
motion, training, public relations and 
advertising programs. He joined Clary 
in 1943 and organized its original sales 
department as well as helping to estab- 
lish factory sales branches. 

Clary also announced that Rollo As- 
mussen, general manager of the new 
Searcy, Ark., division, was elected vice- 
president of the corporation. 

He has been with the company since 
1942 and formerly was production man- 
ager of the business machines division at the San Gabriel 
factory. 

Paul Meeks, nationally known guided missile engineer, was 
elected a member of the board and made a vice-president also. 
He was formerly chief of guided missile engineering at the 
Jet Propulsion laboratory of the California Institute of Tech- 
nology. 





George Alton 


° 

Dennison Mfg. Co., recently announced the retirement of 
Frank H. Doris as manager of its central selling division in 
Chicago. He will be succeeded by J. Harvey Bond. 

Mr. Doris has served in various sales posts for 45 years, 
12 of which he spent in Pittsburgh as salesman and later as 
division manager. 

Mr. Bond joined the company as a stock and errand boy in 
1921 and was named foreman in 1931. He later transferred 
to sales work, and in 1946 he was appointed a district sales 
manager in Chicago. 

The company also announced that James A. Lee is now 
sales manager for industrial products in the Chicago district. 
° 
International Business Machines Corp. recently appointed 
Gerard K. Wernersbach as assistant manager of the New York 
midtown sales office. He has been in sales posts with the com- 

pany since 1951]. 
Harold E. Schmit was named manager of manufacturing 
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No. 17-C 
Monarch 


COSTUMER 


No. 408 
Statesman 
COSTUMER 


c> 








No. 1500 
Nobility 
COSTUMER 


No. 56-S Regal 
SAND URN 














No. 1900-WGR Bel Air 
WALL GARMENT RACK 





No. 75-S Modurn 
SAND URN 


specially designed for 
e OFFICES e HOTELS 
e INDUSTRIALS e TAVERNS 
e BARBER & BEAUTY SHOPS 
e RESTAURANTS e SCHOOLS 
e PUBLIC BUILDINGS 
e FUNERAL HOMES 


For big profits, display the entire line of smart, 
new VALCO accessories. Each piece is the result 
of years of research and development, and is made 
of the highest quality aluminum... will not rust! 
The unbeatable VALCO combination of gleaming 
beauty, modern styling and economical upkeep 
means extra sales for you to an almost unlimited 
market. 










WRITE FOR PRICE LISTS & COMPLETE DETAILS 


No. 18-GR Silent Butler 
GARMENT RACK 





No. 25 
Duchess 
TORCHIER 





No. 60-5 


Seanalt aeal 
SMOKING STAND 


VWAAIL[e(1) company-1311 ANN AVE.«ST. Louis 4, MO 
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MANUFACTURERS 
INVITED TO EXHIBIT 


THEIR PRODUCTS 
AT THE BIG 


Eastern Commercial Stationery 
SHOW 


October 26 to 29 
New York Trade Show Building 


2nd and 3rd floors 
500 Eighth Ave. (bet. 35 & 36 Sts.) 
New York City 


MAKE RESERVATIONS 
NOW 


WHILE SPACE IS AVAILABLE 
* 


“DON'T MISS THIS CHANCE” 


An unparalleled opportunity to par- 
ticipate in the first show of its kind in 
the northeastern area. 





Join other progressive manufacturers 
of commercial stationery products, 
office equipment and supplies and 
reap the benefits of a completely in- 
terested audience of dealers and 
their personnel from the east coast 
states who’are. privileged to bring 
their customers and prospects. 


“DO IT NOW 


WRITE — WIRE — PHONE 
TO 


Eastern Commercial Stationery Show 


44 WEST 63 STREET NEW YORK 23, N.Y. 
JUdson 2-4710 
Jointly Sponsored By 
The Stationers Association of New York 
and 
The Metropolitan Travelers Club 
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control for the data processing division. He joined IBM in 
1938 as a sales representative in Milwaukee and later went 
to Moline, Ill. and then Fort Wayne, Ind., where he was ap- 
pointed manager in 1952. 


. 

A. T. Craft, vice-president of the data processing equipment 
sales and service division of Royal McBee Corp., recently 
named Robert Reynolds to the position of general sales man- 
ager in the division. 

In this post, Mr. Reynolds will direct operations from the 
Port Chester office. He was formerly southern regional man- 
ager for the McBee Co. 

Four appointments were made by the Royal McBee ap- 
pliance division. 

J. E. Hill, formerly portable district representative at St. 





~ 
J. E. Hill 





Robert Reynolds R. R. Vane 
Louis, Mo., has been advanced to the post of central regional 
appliance manager. He joined Royal in 1954. 

R. R. Vane, a former portable representative in Cleveland, 
was promoted to the newly created post of appliance division 
city manager in Chicago. He has been with the company since 
1951. 

W. F. Hickey has joined the corporation as portable district 
representative to succeed Mr. Vane at Cleveland. A new 





W. F. Hickey J. G. Gordon 


portable selling territory was Opened to cover Columbus and 
Toledo, Ohio, and J. G. Gordon has joined the firm to rep- 
resent it in this area. 

* 

James J. Clerkin Jr. was elected a director of the newly- 
named Comptometer Corp. at the annual stockholders meeting 
in May. He is administrative Vice-president of the company. 
He.replaces George J. Coupe, who is retiring, on the board. 

© 

Appointment of V. James Ford as manager of the Detroit 
district office of the ElectroData division of Burroughs Corp. 
was announced recently. In his new post, Mr. Ford will super- 
vise the sale and service of Burroughs electronic computers 
and data processing equipment, succeeding James A. Mc- 
Cullough who is joining the international division. 

Mr. Ford has been with Burroughs since 1946, having 
served as financial zone sales manager of the Detroit branch 
prior to his promotion. 

George L. Todd, president of the Todd Co., Inc., a sub- 
sidiary of the Burroughs Corp., was elected a Burroughs vice- 
president at a recent meeting of the board of directors. 

Thomas Gerald Delaney has been appointed to the staff of 
the Wood Office Furniture Institute to serve as an assistant 
in the research and technology program. 

3 

Ed Berliant Associates, Baldwin, Long Island, N.Y. is now 
representing Mark Simpson Mfg. Co., Inc., in the New York 
State area, exclusive of New York City. Mr. Berliant heads his 
own organization. He was formerly vice-president of Tele 
King and general sales manager for Fada Electric. 
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Nine-to-Five appears to us the most sensible blend of 
the best of the old and the finest of the new. We mean 
your accepted quality and your forward-planning to 
meet today’s and tomorrow’s new selling concepts. Con- 





gratulations. 


, — joun WANAMAKER 
A a Philadelphia, Pa. a5 
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aa = Eight months ago, this advertisement first appeared in Office 
= o°| |e; Appliances. Since then, Columbia's Nine-to-Five line of arrange- 
Ties = able furniture; Columbia’s 72 mix-match color combinations; the 
[PRs] |. addition of a vertical member to Columbia's sturdy skyscraper 
construction; and the new Apex lower-cost tabulating card file 
have made dealers everywhere realize that — in addition to 
— } acknowledged product quality —— Columbia is the gem of promo- 
cant tion! 
Fort Washington, Pennsylvania Established 1919 
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Harvey Freeman . . . Har- 
vey Freeman & Son, Inc., 
governor, greeting his suc- 
cessor John Wikle, Wikle’s 
Stationers, Phoenix, with 
President Wilcox adding his 
hand to the clasp 


District 14 Regional Is Well Attended 


John Wikle Elected Governor— 
Group Plans Next Meeting 


In Phoenix, Ariz. 


Long Beach, Calif. 

A well attended get-acquainted buffet supper preceded the 
opening of the regional meeting of District 14 NSOEA at the 
Lafayette Hotel, Long Beach, Calif., on May 13 and 14. 

Governor Harvey Freeman, Harvey Freeman & Son, Inc., 
Long Beach, officially opened the business session with the 
pledge of allegiance to the flag, led by Walter Waldvogel, 
National Blank Book Co., president, Golden State 
Travelers Club. Rev. Richard G. Irving, president 
Long Beach Ministerial Union, gave the invoca- 
tion. Beautiful “Miss Welcome, Long Beach” as- 
sured the delegates that the red carpet had been 
rolled out for them. 
NSOEA President Leonard Wilcox, Roberts Printing & 
Stationery Co., Hutchinson, Kans., discussed management and 
personnel relationships under the heading “How Is Your Com- 
pany Climate?” His ad-libbing from manuscript contained 
many valuable suggestions designed for improved company 
relationships and more successful operations. 





Rahe Addresses Convention 


Elmer G. Rahe, vice-president manufacturers division 
NSOEA and vice-president The Globe-Wernicke Co., pre- 
sented the subject “Our Responsibility to American Business.” 
The great necessities today, he said, are that the public be 
sold the vast amount of products being manufactured; that 
more recruits to the selling profession be obtained; and that 
the businessman be shown how the products of this industry 
can save him money. 

“Parade of Offices,” in oral and visual portrayal, was given 
by Charles L. Turcotte, administrative assistant of Wood 
Office Furniture Institute. The importance of selling replace- 
ment equipment was stressed and WOFI’s merchandising and 
promotion program fully explained. 

Great interest was shown in the Dealers Clinic under the 
following divisions: 

A. Management, with discussion leaders B. F. Henderson, 
County Stationers, Ventura, Calif.; George Cornell, 
Cornell’s, Chula Vista, Calif.; Tom Burke, Grimes- 
Stassforth Co., Los Angeles. 

B. Personnel, 

Ernest Martin, Barnum & Flagg, San Bernardino; Ver- 
non Vallet, Southern California Stationers, Los Ange- 
les; Carl Teele, Burbank Stationers, Burbank, Calif. 

C. Operations, 

Russell W. Davis, Alhambra Office Supply Co., Al- 
hambra, Calif; L. G. O'Connor, Zellerbach Paper 
(Turn to Page 152, Please) 


On the Opposite Page... 


1. Ed Morgan and George Morgan, Oxford Filing Supply Co.; 
Julius Eichhorn, Floyd Staty. Co., San Pedro, Callif.; 
George Collup, Stationers Corp. 

2. Carl Teele, Burbank Stationers, Burbank, Calif.; Lonnie 
Creasy, Stationers Corp..; Julius Eichhorn and Dick King, 
Floyd Staty. Co., San Pedro. 

. Paul Buckwalter, National Blank Book Co.; Carl Teele, 

Burbank Stationers; George Frey, Charles R. Barry Co. 

R. C. Coffing, Shaw-Walker Co.; Stewart Last, Cahen, 

Davis & Co.; George Nelson, Weldon Roberts Rubber Co. 

O. Morey Smith, Catherine Pietsch and William W. 

Cutler, Recordplate Co. 

Deck scene on boat ride. 

. Seated: Leighton Cress, Clark Office Supply Co., Phoenix; 
Mrs. L. P. Addington, Mrs. John A. Gilbert, Mrs. Leigh- 
ton Cress; L. R. Addington, Art Metal Construction Co.; 
Jim Jessup, Old Pueblo Office Supply, Tucson, Ariz.; Paul 
Buckwalter, National Blank Book Co.; Walter Green, Art 
Metal Construction Co. 

8. Grant Howard, past president NSOEA; Mrs. Howard; Mrs. 
R. A. Thomas, Stationers Association of Southern Calli- 
fornia; Ed Harrington, Pasadena Staty. & Prtg. Co. 

9. Dave Rudnick, Joe D. Hale Co.; Mrs. Bert Morris, Bert 
M. Morris Co.; Guy Denison, Joe D. Hale Co.; Mrs. Hale; 
Joe Hale, partially obstructed; Jim Jessup (foreground), 
Old Pueblo Office Supply; Mrs. Jessup. 

10. Charles Turcotte, Wood Office Furniture Institute; Elmer 
Rahe, The Globe-Wernicke Co., vice-president NSOEA; 
Leonard Wilcox, president NSOEA; Homer Lay, general 
manager NSOEA. 

11. Mrs. McNevin; Walter McNevin, Stationers Corporation; 
Mrs. Hall; Stanley Hall, Parron-Hall Corp., San Diego, 
partially hidden by floral decoration. 

12. Joe Hale talking above dinner din; Guy Denison, Joe D. 
Hale Co.; Mrs. Bert Morris and Lee Schaefer, Bert M. 
Morris Co.; Mrs. Schaefer. 

13. Harold Hughes, Heinze Bowen & Harrington, Inc., Phoe- 
nix; Carl Teele, Burbank Stationers; Phil Callahan, 
Heinze Bowen & Harrington, Inc.; Jack Ellis, F. S. Web- 
ster Co., in navy garb; Mrs. McHenry, Mrs. Charles 
eee Maurice McHenry and ‘’C’’ Weede, Stationers 

orp 

14. Roy Baughman, American Crayon Co.; Charles Conley, 
Stationers Corp.; Kay Jessup, Tucson, Ariz.; Walter 
Green, Art Metal Construction Co. 

15. Mrs. R. D. Poore, Stationers Corp.; Mrs. Charles Byram; 
Mrs. Charles Weede, Stationers Corp.; Charles Byram, 
mfrs. rep.; Mrs. Wes Carter, Inglewood Book & Staty. 
Co.; Mrs. M. C. McHenry, Stationers Corp. 

16. Bert Dubin, Cole Steel Equip. Co.; Rolly Mann, Stationers 
Price Service, San Francisco; Dave Dorsey, California 
Typewriter Exch., Los Angeles; Dave Rycus and Harold 
Kaufman, Valley Stationers, Sherman Oaks, Calif 

17. Carl Grimes, Mrs. Grimes, Mrs. Ewart, Lester Ewart, all 
of Grimes-Stassforth Co. 
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2693 
LOUNGE CHAIR 


IT BELONGS 
in your Customer’s Office 





Yes, this Gunlocke Lounge Chair belongs 
in your customer’s office. He'll think so, too. 
Note the luxurious styling—the vertical 
pattern in the back, repeated on the seat 
platform and below the arms. Top grain 
leather, beautiful tailoring and seating com- 
fort are typical of Gunlocke’s standards of 
excellence. It has that 
friendly appeal every 


executive wants in his 





office or reception room. 
Chairs for Your Working Comfort 


4u Por WH. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW TORK 
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District 14 Regional 
(Continued from Page 150) 


Co.; Charles Conley, Stationers Corporation, Los Angeles. 

John A. Gilbert expressed the hope that the OFFICE AP- 
PLIANCES’ Office Equipment Man of the Year contest 
would have several nominations from District 14. 

Walter Waldvogel drew attention to the Salesman of the 
Year contest and the successful sales rallies in this area. Mo- 
tion, he said, is the biggest part of promotion, and concluded, 
“Mr. Dealer, your ACTitude is showing.” 

Homer Lay, manager NSOEA, had charge of the NSOEA 








1. W. E. Nevis, Ideal Systems Co.; Al Knox, mfrs. rep.; John 
Christianson, Quality Park Envelope Co. 

2. Walter Waldvogel, National Blank Book Co.; Herman 
Hirdler, Industrial Prtg. & Staty. Co., Huntington Park, 
Calif.; Grant Howard, PBSW Supply Co., Phoenix, Ariz., 
Russ Davis, Alhambra Office Supply Co., Alhambra, Calif. 

3. Floyd H. Smith, Dennison Mfg. Co.; Pete Masterson, Acco 
Products, Inc.; Leonard Wilcox, Roberts Prtg. & Staty. Co., 
Hutchinson, Kans., president NSOEA; Jack Ellis, F. S. Web- 
ster Co.; Joe Davis, Joe M. Davis Co. 

4. R. Lynn Williams, Williams Stationery, Chandler, Ariz.; 
Mrs. Williams 


Workshop Clinic. In theory and case history, he presented 
a two-hour program on various aspects of management in 
the industry. 

J. N. Christianson, vice-president, Quality Park Envelope 
Co., released the tensions of his listeners at a luncheon meet- 
ing with humorous yet earnest address on “$5 Down,” an 
expression he believed typical of this age. We have a strong, 
dynamic economy, he said, but it will remain strong only as 
it is kept in balance. He deplored mediocrity and pleaded 
for uncommonly good men in the industry, men who have 
confidence in themselves, who are willing to try a new ap- 
proach, are eager to learn, have the right attitudes toward 
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ONCE THE NEWEST 
THING IN 
DUPLICATORS... 
wey ite 


— 








REPRODUCES 
FIVE COLORS 
AT ONE TIME! 


$198.50 


plus F.E.T. 
F.O.B. Chicago 


Other models from $157.50 up, 
electric model at $349.50. 





== SILVER-STREAK 


@ Streamlined, Modern Design @ Pre-Set Side Guides—Fixed 
® Exclusive “Margi-Set” Auto- Position Assures Accurate 
matic Raising and Lowering. Alignment always 


Copy Can be Positioned While —@ Exclusive Quart Capacity Fluid 

Operating Duplicator. Supply. Less time on refills 
@ Composition-faced, long-wear with No Evaporation 

Side-grippers. Outlast all others @ Five Position Intensity Control 


—Positive Single Sheet Feed. e Easy Visible Fluid Supply 





ae £e)] B -) 5. 
oO] 0) Bley wae), wm) 5) 1 Meier 


1201 Cortland Street « Chicago 14, Illinois 
San Francisco Brookiyn 
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A NEW STAR... 
Comes Over The Horizon! 


Here is the newest addition to the Olympia 
Typewriter family — the brand new "SF" 
Lightweight Portable. Weighing only 9 Ibs. 
14 ozs. including carrying case, it is so com- 
pact that it will fit into a 3 inch by 12 inch 
drawer. Yet in spite of its size this little Port- 
able Typewriter is a thing of beauty and de- 
signed to give years of service. The same 
famous Olympia quality and precision work- 
manship is incorporated in this machine. 
Many outstanding features are offered in 
this model some of which are listed below. 


Glare-proof finger form keys 
Full size standard keyboard 
Standard carriage width accommo- 
dates 91/2” envelopes. 
Standard platen diameter 

3 position line spacing 

Easily visible margin scale 
Correcting space bar 
Carriage lock 

Aligning guides 

Paper support 

Perfect type alignment 


Olympia 
WRITES BEST OF ALL... 


BECAUSE IT IS BUILT BEST OF ALL 


Olympia Division 


INTER-CONTINENTAL TRADING CORP. 
90 WEST STREET © NEW YORK 6, N. Y. 
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their families and the industry and a deep, abiding belief in 
our country. 

At the banquet Myron Florin, accordion player from 
Lawrence Welk’s orchestra, charmed his audience. Ed Har- 
rington, Russell W. Davis, Walter M. McNevin, Phil Redford 
and Stanley H. Hall, all past governors, were introduced and 
tribute paid to Grant Howard, PBSW, Phoenix, Ariz., former 
president NSOEA. In recognition of continuous help over a 


1. Jim Jessup, Old Pueblo Office Supply Co., Tucson, Ariz.; 
Ralph Maneval, A. W. Faber-Castell Co.; Bob Lauterjung, 
Quality Park Envelope Co.; Clark Mcintosh, PBSW Supply 
£6. Phoenix. 

2. Stanley Breton, Charles R. Barry Co.; Charles Evans, San- 
ford Ink Co.; Ernie Daniels, Venus Pen & Pencil Corp.; 
Walter McNevin, Stationers Corp.; Joe Davis, Joe M. 
Davis Co 

3. Ed Harrington, Pasadena Staty. & Prtg. Co.; Roger Russell, 
Lakewood Stationers, Lakewood, Calif.; Harvey Freeman, 
Harvey Freeman & Son, Long Beach 

4. E. B. Thomson, Minnesota Mining & Mfg. Co.; R. M. 
Mulhaupt, W. A. Sheaffer Pen Co.; Charley Foote, Micro- 
print, Inc.; Elgin Burke, S. E. & M. Vernon, Inc. 


period of years, plaques were presented to Louise Whiting, 
Pacific Stationer; John A. Gilbert, OFFICE APPLIANCES; 
Geyer’s Topics; and Paul Burbank, NSOEA executive vice- 
president. Ernie Daniels, Venus Pen & Pencil Corp., and 
Ralph Maneval, A. W. Faber-Castell Co., were given a cer- 
tificate and gavel respectively for their work in the travelers 
club. Homer Lay awarded a plaque to Bob Parker, Parker’s, 
Pasadena, Calif.. who was winner of last year’s contest for 
the most beautiful new store in the country. 

He also presented certificates of merit to Harvey Freeman 
and Walter Waldvogel for their work as governor and presi- 
dent of Golden State Travelers Club. Leonard Wilcox installed 
John Wikle, Wikle’s Stationers, Phoenix, Ariz., governor, and 
Carl Grimes, Jr., Grimes-Stassforth Stationery Co., Los Ange- 
les, lieutenant governor. 

Phoenix, Ariz., will be the meeting place for 1958; the 
Los Angeles area was selected for 1959. 
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Alma ..- Does it AGAIN! 








This time, a desk with top quality features at incredibly low prices — 


THE BUDGET 1200 SERIES 





Shown Above The 1263-76F-Desk 


e FILE DRAWERS — operate on nylon rollers 
e ADJUSTABLE HEIGHT 
e ALL GENUINE WALNUT AND HARDWOOD CONSTRUCTION 


e BEAUTIFUL WALNUT FINISH — usually found on more 


expensive desks. 


THIS VALUE-PACKED LINE WILL INCREASE YOUR SALES. 


We will send catalogues and price lists on request. 


ALMA DESK COMPANY 


Manufacturers of Distinctive Wood Office Furniture 











Hicu Pornt, Norra CAROLINA 
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Model No. 523 
Arm Revolving Chair 


Model No. 521 


Arm Chair 


FASHIONED 
COMFORT 


Brings Customers Back 
Again and Again 


Here’s a pair that goes anywhere. And your customers 
will appreciate the executive look at a Jack Benny price. 


Gregson’s No. 520 Series has that modern day look plus 
old fashioned comfort that would please even grandpa. 
The solid Walnut Arm Swivel Chair and Companion Arm 
Chair are available in a wide range of colors, in Nauga- 
hyde or top grain leather. Deep coil springs and foam rub- 
ber, plus scuff plates and 2-inch ball bearing casters, add to 
the life of the chair, and to the comfort of your customers. 

Sell your customers comfort and beauty in office furni- 
ture at a price they can well afford ... Gregson’s Arm 
Swivel Chair and Companion Arm Chair. . . the perfect 
pair, for any office. 


DEALER INQUIRIES INVITED 

















GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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Selling the Complete Business Store ... 





24 Seuth Mole Street 


Advertising the whole store as a ‘‘package’’ was the goal of 
A. Pomerantz & Co. in the ad reproduced here. The idea, as 
expressed by Richard D. Pomerantz, president, was to acquaint 
businessmen with the many departments available in the store. 
Many people, he said, were unaware of the varied services of- 
fered by the store, so this ad filled in the facts. It has been 
printed in newspapers, two local magazines and is now a bill 
stuffer. 


3-M Vice-presidents Named to Board 

Joseph C. Duke and Bert S. Cross, vice-presidents of Min- 
nesota Mining & Manufacturing Co., were elected to the firm’s 
board of directors May 15. The election took place at the an- 
nual stockholders meeting in the auditorium of 3M’s central 
research laboratory. 

Addition of the two men to the board raises the membership 
to 11. Re-elected were: William L. McKnight, chairman; Her- 
bert P. Buetow, president; Archibald G. Bush, John L. Con- 
nolly, John C. Dwan, George H. Halpin, John G. Ordway, 
Clarence B. Sampair and Louis F. Weyand. 

In his report to stockholders, President Buetow stressed the 
continued sales growth of “Scotch” Brand cellophane tape 
since the expiration of basic patents in 1956, and the role of 
3M’s video tape in making possible the magnetic recording of 
television programs for delayed broadcasting by the networks. 





John Robertson Now in Puerto Rico 

John Robertson, long connected with safe manufacturé in 
the United States, is now affiliated with Armored Service of 
Puerto Rico, Inc., a San Juan business with which he was 
identified in Chicago many years ago. The climate in Puerto 
Rico is declared to be beneficial to his health. John and Sue 
Robertson are located at 1119 Vieques St., Condado, Santurce, 
Puerto Rico. 


OA-7 /57 














OA- 











here’s... 
one-stop shopping! 














Jayem gives you the most 
complete assortment in metal 
office accessories, space saving 
cabinets, personal files and 
Shelving ...in short, the answer 
to every customer demand. 


“a model for every purpose... 
in both letter and legal size” 














Send for our Catalog #8 


sales corporation 
31 Coffey Street * Brooklyn 31, New York 
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Oregon Trail Travelers Indulge in Annual ‘‘Dramatics”’ .. . 


1. Ex-Senotor Shook of Pennsylvania (Harry Shook) advises 
“Big Dave’’ Vaughan (Richard Vaughan) to take the Fifth 
Amendment and refuse to answer at Senatorial Investigat- 
ing Committee hearing. Ken Dickensheet can be seen in 
the background ‘broadcasting’ highlights of the session 

2. Special investigator advises Senatorial Investigating Com 
mittee that he has been unable to locate Treasurer George 
Simmons. Committee members shown are (from left) Sen 
ator Howe, Committee Counsel A! Solomon (Hal Sullivan), 
and Senator Clem McCland (Chet Williams 


More Than 200 Attend 


Tacoma Session 


District || Has Varied Schedule 
Of Entertainment—Kalbus Named 


Governor to Succeed Wilhe!mi 


@ DISTRICT 11 of the National Stationery & Office Equip- 
ment Association held another of its traditionally fine annual 
conventions at the Hotel Winthrop, Tacoma, Wash., on May 
19, 20, and 21. Registration exceeded 200; while 265 were 
present for the convention finale, the annual banquet. 

The three-day session was smoothly staged by stationers of 
the host city, headed by District Governor James F. Wilhelmi, 
The Stationers, Inc., and John Hunt, Hunt's Office Supply, 
general convention chairman. Those who attended from the 
vigorous, fast-growing Pacific Northwest area (embracing 
Washington, Oregon, Idaho, Montana, and British Columbia) 
found a nicely-balanced schedule of business sessions and 
social activities awaiting their pleasure 

Convention features included a buffet supper on Sunday 
evening with entertainment by The Gaslighters of Everett, 
three sales-stimulating business sessions, the annual skit of 
the Oregon Trail Travelers, two luncheons, the annual ban 
quet, a men’s golf tournament, a boat tour for the ladies, and 
four of those enjoyable Potlatches hosted by the Oregon Trail 
Travelers. 

Highlighting the business sessions were presentations by 
members of the NSOEA Troupe, which was headed by Presi 
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3. Senate Committee hears special investigator testify his in- 
ability to find Vice-President Gerry Whitcomb 

4. Ex-Senator Shook shows the committee the ‘Fifth’ that 
his client, ‘‘Big Dave’’ Vaughan, stands behind. 

5. Committee Counsel Al Solomon directs a question at ‘‘Big 
Dave’ Vaughan (extreme right). Hidden behind Mr. Solo- 
mon’s arm is Senator Clem McLand; then (from left) Sena- 
tor Quorum McCarthy, Senator Anderson, and Ex-Senator 
Shook. 

Bob Frier Photos 





Governors and First Ladies . . . At left are Mr. & Mrs. James 
Kalbus of Nampa, Ida. Mr. Kalbus is new governor of District 
11 NSOEA. At right are Mr. & Mrs. James Wilhelmi of Ta- 
coma, Wash. Mr. Wilhelmi is retiring governor of District 11. 


dent Leonard Wilcox of Roberts Printing & Stationery Com 
pany, Hutchinson, Kans. 

[he new District 11 governor, succeeding Mr. Wilhelmi, is 
James Kalbus of Kalbus Office Supply, Nampa, Ida. Mr. Kal- 
bus was formerly first lieutenant governor. 

Robert Gibb of Associated Stationers, Inc., Seattle, was 
advanced from second lieutenant governor to first lieutenant 
governor; while William Goss, Shaw & Borden Company, 
Spokane, entered the “line” as second lieutenant governor. 

Harper Jamison of Harper. Jamison, Stationers, McMinn- 
ville, Ore., was re-elected treasurer. 

The Oregon Trail Travelers, holding their annual meeting 
on Monday evening, moved Gerry Whitcomb of Seattle, Venus 
Pen & Pencil Corp., from first vice-president to president; 
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Kenneth Sutherland, Seattle, The Globe-Wernicke Co., from 
second vice-president to first “veep.” George Simmons of 
Seattle, Eberhard Faber Pencil Co., continues as treasurer. 

The Travelers decided this year to hold a mail ballot im- 
mediately following the convention to name a new second 
vice-president in order that he would be in the same general 
area as the dealers’ second lieutenant governor. This, it was 
felt, would help in future convention programming. 

In view of the decision of F. C. (Chet) Williams, peren- 
nial secretary, not to seek re-election, the group will also se- 
lect a new secretary in the forthcoming balloting 

[he opening business session was called to order in the 
Wedgwood Room by Governor Wilhelmi. He introduced T. 
Sankovich, administrative assistant to the city manager of 
Tacoma, who extended a welcome to the convention. 

NSOEA President Wilcox “kicked off’ the Troupe’s pres- 
entations with the address, “How Is Your Company Cli- 
mate?” He was followed by Charles Turcotte, administrative 
assistant, The Wood Office Furniture Institute, who spoke on 
“Parade of Offices;” and Herbert S. Morgan, vice-chairman 


Gerry Whitcomb of Seattle, Wash. Mr. Whit 


mb, Pacifi Northwest representative of Venue Pen & 
the new president of the Oregon Trail 


ymes Kalbu eft) being installed as the new District 11 
vernor by NSOEA President Leonard Wilcox at the an 


ew fficer f District 11, NSOEA seated, from left) 


bert Gibt seattle, first lieutenant governor; James Kal- 
Nampa, governor. (Standing) William Goss, Spokane, 
nd lieutenant governor; Harper Jamison, McMinnville, 
ty rer 
OEA Tr members at the Tacoma convention. (Left 
right): Elmer Rahe, Herbert S. Morgan, Leonard Wilcox, 
harles Turcotte, and Homer Lay 
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of NSOEA’s field division and Pacific Coast manager for 
National Blank Book Co., whose subject was “Salesman of 
the Year Contest.” 

The morning session concluded with drawing for door 
prizes which were won by Ray Strawn, Strawn’s Office Sup- 
ply, Boise, Ida., and William Barron, Murphy Stationery Co., 
Ltd., Vancouver, B. C. 

Following the Monday Potlatch and men’s luncheon, ap- 
proximately 35 male divot-diggers went a-golfing at the Fir- 
crest Golf Club, while 30 of the ladies were taken by bus 
from the hotel to the Tacoma Yacht Club for a cruise around 
Puget Sound on Tacoma’s Evergreen Fleet. 

Monday evening was free for dinner and a no-host party 
at the Tacoma Athletic Commission. 

The Oregon Trail Travelers, meanwhile, got together for 
their session in the Presidential Suite of the Winthrop and dis- 
cussed sponsorship of a sales rally and Salesman of the Year 
contest, as well as the publication of a new roster to include 
the photos of members. Kenneth Dickensheet of Vancouver, 





5. Gerry Whitcomb (left) receives congratulations upon his 
election as president of the Oregon Trail Travelers from 
retiring President Richard Vaughan 

6. NSOEA Manager Homer Lay presents commemorative 
plaque to James Wilhelmi, retiring governor of District 11. 

7. Richard Vaughn (left), past president of the OTT, receives 
commemorative plaque from NSOEA Manager Homer Lay 
at the annual banquet. 

8. Richard Vaughan (left), past president of the Oregon Trail 
Travelers, congratulates F. C. (Chet) Williams upon his 
election as a lifetime member of the traveling men’s or- 
ganization. 

9. Two “first ladies’’ give an assist in the drawing of door 
prizes. (Left) Mrs. James Kalbus, “‘first lady’’ elect, draws 
a winning ticket, while Mrs. Jack Overholt, a former “‘first 
lady”’ of District 11, holds the box of tickets 

Bob Frier Photos. 


159 











IT’S EASILY HANDLED 
BY ANYONE 





So STURDY. 


IT ACCEPTS THE 
HARDEST USAGE 


THE FIRST REALLY 
NEW CONCEPT IN 


HM -Funpou 
FOLDING TABLES 


Just what you've been waiting for! A table sturdy enough to 
withstand many yeors of hard usage, yet light enough to be 
easily handled and moved about by one person. Entirely new 
in construction, it features a lightweight hard surfaced top 
composed of a honeycomb core reinforced with a 5-ply hard- 
wood “H” frome flanked with basswood side members. Frame 
structure increases top's rigidity and permits solid anchorage 
for leg hardware securement. Strong, single action folding legs 
are 1%" diameter welded steel tubing which fold flat for com- 
pact storage. Centrally located carrying handles are incorporated. 


CHOICE OF TEMPERED MASONITE OR RESILYTE PLASTIC TOPS 


Tables are top, bottom and perimeter faced with choice of 
Tempered MASONITE in Brown or RESILYTE non-staining plastic 
in Tan-Birch finish. Sizes 30” x 72” or 96” and 36” x 72” or 
96” — 29” high. Don't order any tables until you've seen these! 


Folding Chair and Table Storage Trucks 


A complete line of tubular steel! 
chair trucks for upright or under- 
stage storage that hold from 25 
to 150 folding chairs — Table 
trucks for upright or flat storage 
of 10 to 15 tables. 













METAL PRODUCES @ GREEN BAY @ WISCONSIN 
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Wash., representing the National Blank Book Co., was named 
chairman of the rally and contest. 

OTT members present voted to amend the by-laws so that 
four meetings would be held annually instead of one as here- 
tofore. Meeting dates for the ensuing year are as follows: 
August 26 in Seattle, December 9 in Portland, March 3 in 
Seattle, and during the next District 11 meeting in Sun Valley 
on May 8-9. 





of Oregon Trail Travelers. From left: Kenneth 
Sutherland, first vice-president; Richard Vaughan, immediate 
past president; George Simmons, treasurer; Gerry Whitcomb, 
president-elect; F. C. (Chet) Williams, secretary. 


Officers 


Retiring Secretary Chet Williams was honored when the 
group voted him a life membership in the OTT. 

First Lieutenant Governor Kalbus presided at the Tuesday 
morning business session, which was addressed by Elmer C. 
Rahe, vice-president of the NSOEA manufacturers’ division 
and executive vice-president of The Globe-Wernicke Co. His 
subject: “Our Responsibility to American Business.” 

Walter Moore and Zeke Hendrickson of Moore Price Serv- 
ices, Inc., Seattle, next gave an explanation of the new Moore 
Price List. Mr. Moore outlined briefly the history and de- 
velopment of the Moore list, told of a new alphabetical sys- 
tem which readily lends itself to the addition of new lines, 
and advised that they are now working on a comparison list 
which will be ready in the fall. 


Strawn Reports Nominations 

Past Governor Robert Strawn of Strawn’s, Boise, Idaho, 
reported for the nominating committee, following which elec- 
tion of officers was held. Past Governor Lew Hilton of Rug- 
gles, Inc., Seattle, reported for the resolutions committee; 
Jack Miller, Miller’s Office Supply, Puyallup, Wash., for the 
necrology committee. 

Attendance prizes were won by William Leeper, Commer- 
cial Book Store, Salem, Ore., and Joseph Lanum, Mittag & 
Volger, Inc., San Francisco. 

Immediately after luncheon the Travelers offered their an- 
nual skit, “Behind the Scenes with the Oregon Trail Travel- 
ers,” which proved to be a follow-up—partially at least—on 
last year’s presentation which introduced Auto-Pencil-Mation 
to the industry. 


Travelers Have Fun 

Patterned along the lines of the recent Dave Beck hearings 
in Washington, this year’s skit revealed that the Income Tax 
Bureau and Senatorial Investigating Committee were check- 
ing on the officers of the Oregon Trail Travelers, who stiil 
listed high traveling expenses on their tax returns even though 
Auto-Pencil-Mation had obviated the necessity of traveling 
the territory. 

Comprising the Senatorial committee were Chairman Clem 
McLand (Chet Williams), Senator Quorum McCarthy (Ed 
McCarthy), Senator Anderson, the Scandinavian vote-getter 
(Robert Anderson), Senator Howe, the old Indian fighter (Earl 
Howe), and Committee Counsel Al Solomon (Hal Sullivan). 

As “Fulton Lewis” Dickensheet (Ken Dickensheet) broad- 
cast highlights of the hearing, the committee first heard in- 
vestigators who reported their inability to locate any of the 
club officers except President “Big Dave” Vaughan (Dick 
Vaughan). “Big Dave” was ushered into the hearing accom- 
panied by his attorney, “the great Ex-Senator Shook of Penn- 
sylvania” (Harry Shook). 

Throughout the hearing, committee members threw a bar- 
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rage of questions at “Big Dave.” In each instance Attorney 
Shook advised “Big Dave” to take the fifth and refuse to 
answer. Finally, to the query as to just what fifth he stood 
behind, Ex-Senator Shook, answering for his client, produced 
a carton which indicated it was a fifth of Old Grandad! 

The skit ended with the committee’s decision that “Big 
Dave” be bound over for trial. 

Uther skit participants were George Simmons, Gerry Whit- 
comb, and Ken Sutherland as special investigators. 

Dr. R. Franklin Thompson, president, College of Puget 
Sound, Tacoma, addressed the luncheon group on the chal- 
lenging subject “Prelude to Tomorrow.” 

He stated that the world today stands on the threshold of 
the greatest age we have ever known, an age made by great 
ideas 

“This is not a time for defeat or fear,’ Dr. Thompson said. 
“It is a time for confidence, faith, and a sense of destiny.” 


Predicts End of Communism 


He predicted that communism would be shattered by the 
impact of new ideas, and painted a rosy picture for the future 
if man applies himself properly. 

The following trio of ladies won door prizes: Mrs. William 
Leeper, Mrs. Robert L. Keen, and Mrs. K. EB. Morgan. 

[he final business session on Tuesday afternoon featured 

e NSOEA Workshop Clinic, conducted by Manager Homer 
lay. A question-and-answer period followed. 

4 drawing for door prizes brought the session to a close. 
Winners were Clinton Levings, manufacturers’ representative, 
Tacoma, and Jack Overholt of Murphy Stationery Company, 
Vancouver, B. C., who served as District 11 governor in 1955- 
1956. 

From 6:15 to 7:30 p.m. Tuesday evening, the Oregon Trail 
[Travelers hosted another of their Potlatches, preceding the an- 
nual banquet in the Crystal Ballroom. 

Following dinner, Governor Wilhelmi introduced head table 
guests, officers of both the dealer and traveler organizations, 
as well as members of the Tacoma group whose efforts made 
the convention a memorable and successful one. 


Plaques are Presented 

NSOEA Manager Lay presented plaques of appreciation to 
Retiring Governor James Wilhelmi and Richard Vaughan, past 
president of the Oregon Trail Travelers. 

James Kalbus was installed as the new District 11 governor 
by NSOEA President Wilcox. . . then dancing to the music 
of Bob Dickenson and his orchestra rounded out the evening. 

Roy Morgan was low gross winner in the Monday afternoon 
golf competition, which was chairmanned by Dick Hunt. 

In the First Division, Fred Priebe won first low net with a 
71; Jerry Pearl, second low net, with a 73; Leonard Berglund, 
third low net, 75. Dick Vaughn came closest to the pin; Dick 
Hunt had the longest drive. 

Second Division winners included Ron Medina, first low 
net, 65; Dick Chapman, second low net, 70; while Ed Link- 
later and Hal Haldors tied for third low net with a 75. Peter 
Elsenbach was closest to the pin; Dick Chapman made the 
longest drive. 

John Hunt headed the Tacoma general convention com- 
mittee. He was assisted by the following: C. Fred Christiansen, 
John Hunt Jr., C. Howard Armstrong, Jack Miller, Leonard 
Berglund, Ray Hunter, Kenneth Sutherland, Dick Hunt, Peter 
Van, Dick Vaughan, Dave Lombardo, Howard Bobbitt, Betty 
Bobbitt, Al Osborn, and James Wilhelmi. 





Boston Stationers Elect Officers 

Officers were elected at the annual meeting of the Boston 
Stationers’ Association in April, with Thomas Groom IV, 
Thomas Groom Co., Inc., named as president. 

Also elected to office were Arnold Shulkin, Abbot-Allen 
Stationery Co., first vice-president; David Keir, Dennison Mfg. 
Co., second vice-president; Russell Paquette, Eagle Pencil Co., 
third vice-president; Harry L. Chandler, Adams, Cushing & 
Foster, Inc., historian; and Arthur L. King, Wards Stationers, 
auditor. Harley J. Lewis, Wards Stationers, was re-elected 
secretary-treasurer. 
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on the complete Hano line 


To provide the fast, complete service for dealers 
that is such an important part of Hano policy, we 
operate two plants and warehouses. These help 
provide the shipping service Hano dealers want 
Wc 


@ Registers and forms @ Tabulating forms 
@ Snap-a-Part forms e@ Stock forms 
e@ Continuous forms e@ Accessories 


See how Hano Dealers make 
profits on the complete line. 
Ask for the folders: This is 
Hano and Business Forms 
Profit with Hano. Some 
dealerships open in the South, 
Southwest and Midwest for 
established stationers. 


COMPANY, INC. 


General and Scales Offices: Worehouse ond Branch Plant 
HOLYOKE, MASSACHUSETTS MT. OLIVE, ILLINOIS 








NG LINE 


OF STYLES and DESIGNS! 





Posturback 6 


ONE OF MANY 
INDIANA CHAIRS 


to help make your store 
a One-Stop Buying Center 


The Mo. 1411 Executive Posturback Chair 
above is representative of the long line of 
styles and designs that can help make your 
store the place to shop for ALL office furni- 
ture needs. There's an Indiana Chair to fit 
perfectly into every kind of office and to 
harmonize beautifully with any style desk— 
traditional or modern. Made of selected 
hardwoods, upholstered or all-wood. Combine 
good quality with good value—chairs you 
can feature, promote and sell with assurance. 
Chair specialists since 1929. Now, with a new 
two-story warehouse to expedite customer 


service. 


Write today for catalog of best-sellers. 


Chair Company 


JASPER, INDIANA 
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(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 





Granted April 30, 1957 
2,790,382 nn for Duplicating Machines. Archibald Joseph Parsiow, Grange 


Park, England, assignor to Gestetner, Ltd., London, England 

2,790,420 Magnetic Pencils. Henry Zelinger, New York, N. Y 

2, 790, ‘er Automatic Prompter Attachment for Typewriters Ernest Fentos, 
N Yo N. Y. Illustration. 

790. 422. —. Selective Ball Point Pen. Henry Grumbact d, Chicago, 

Lillia Haye rumbach, administratrix of zid Henry Grumbacr 2nd, de- 

ceased 

Pig — _ Correspondence Filing Mechanism. Frank Lloyd Wa Westport, 


3eorgene Parkin Wassell, Westport, Conn. 
00490 529. greg Feeding Means. Victor William Garwood, Wallington, 


England, assignor mesne assignments, to Lan Paragon, Ltd., London, Eng- 
land. Illustration 
ae 393. Series- Connected Envelopes. Clarence Reuter, Springfield, Ill., as- 
ynment to Varco, Inc 
5°790 ‘651. Plastic Book Binder. Thomas W. Winstead, Baltimore 4., assignor 
to Hedwin Corp., Baltimor d 


Granted May 7, 1957 
2,791,177. Cleaner for Rotary Printing or Duplicating Machines. Lester F 























x 
2,790,421 ciatesaid 
2,790,529 
a. 
a eee 
— F a “- Ry 
. Mey Pas — ep 
» } i P 
| ae 2,791,906 
- a i } 
a eee 
2,792,091 2,792,892 
>. 
33 oye: 
anit A 
22 sek > 
=> \ \ 7 
Pes ~ a Jy 
bat 1 Pad 
2,792,990 2,793,035 
and Edward J Jank vieveland 
Addressog: apt Corp., Cleveland, Ohic 
2 791, 275 Duplicating Punch. -smaued E. Hooe, Athe oh 3 by mesne 


a VicBee C 
2791 312 Magnetic Ribbon ‘Guide and Ribbon for Typewriters and the like. 
W Coffrr Coshocton, Ohio 


2 79) 447 Note Paper Dispenser. Louis L. Br Hammond Itlustration 
2,791,478. Posting Tray Cabinets. John H. Paa keg t ynor t 
The Shaw W Muskegon, Mich 


Granted May 14, 1957 


2,791,848. List Finders. Hildaur L. Neilsen, Metucheon, N 
2,791,865. Telephone Pad Attachment Irving >, Hollywo f 
2,792,176 Motor Sw itch Operating Mechanism for Calculating Machines. Er- 
rd f ppert Schultz, and Albert V. Neyfeidt ig ] as- 
gnors to Victor A Machine Co., Chicag 
2,792,222 “Registration Device for Record Card Punching Machine. Raymond 
4. Barbeat F and He ary A. DiMar Ww PP ng rs fF N. Y a 
gnors t Nachines Corp., I 1 
2,792,223 ‘Device for Handling and Feeding “Tabulating Cards Warren H. Klip 
pe Pawling, N Y o Internationa New Y 
N.Y 
2,792,239. Guides on Carbon Paper. George Shenker, Brooklyr 
Granted May 21, 1957 
2,792 891 Record Punching Machine. Raymond B. Johnson, F Alt Calif., 
as Business Machines Cor New York, N. Y Illustration 
€. 792 392 “Card Punching Machines of the Setup Type Rey hnson 
to, Ca Robert C. Goodman, Binghamtor i rs to Inter- 
tior B Corp., New York, N. Y “tiustration. 
2 792 944 Bookkeeping Stand. William L. Dromn Sioux City, lowa, assignor 


0 j Rapids, lowa.. 
2 792 ‘986 Differential Actuator for Prevention of Misprinting 
and 


n High Speed 
—— Calculators Bruce H. Tingley, West Norwalk ph E. May, 





rwalk Cor r by mesne assignment t Sperry Rand rp New 
N. Y lilustrati on 
°O. 792 990 Counter Control Mechanism. Leonard S. Sepanak, Clift > ck ae 
gnor r ilating Machine Co., Orange, N. J. Illustration 
4 792 991 Electron ic Commutator for Calculators. Edmond P. Di Cambio, P igh- 
Y nor to International Business Machines New York, N. Y 
"2 793 035 Card "Position Bay Device. Edward blewsk Millbrook, 
N. Y 2 ernational Business Machir Corp ork, N. Y. Illus- 
tration 
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Officers of New San Joaquin OMDA... 


ye . : q 
* 2 i ae ies hee 













officers of the San Joaquin Valley (Calif.) OMDA, 
From left are John Clark, Delano, director; 
Fresno, president; Jimmy Dunn, Visalia, vice- 
resident, and Ray McNally, Fresno, secretary-treasurer. Di- 
rector Ed Dav f Merced is missing from the picture. 


Mere are 
tormed recently 


Wallace Nicke 





Mosler Seniors Enjoy Annual Dinner 


Annual dinner meetings for Mosler Seniors, an honorary 
group of employees of the Mosler Safe Co. who have been 
with the firm for 15 or more years, were held in Hamilton, 
Ohio, home of the main plant, as well as in New York, Chi- 
cago and Boston. 





center, received a special citation at 
the annual dinner for Mosler Seniors. He retired from his 


Matthew Braegger . . . 


post after 67 years with the firm. With him are, left, John 
sler, executive vice-president; Mrs. Edwin H. Mosler, Sr., 
who presented the award; and Edwin H. Mosler, Jr., president. 


> 
> 


[he organization now totals 412 members. Of this group, 
eight have been with the 109-year-old company more than 50 
years. Aggregate service years for the group now total 8,125. 

At the dinner in Hamilton, special honor went to Matthew 
J. Braegger who was retiring after 67 years with the firm. 
He started to work with the company on April 16, 1890. 
Presentation of a special award to Mr. Braegger was made by 
Mrs. Edwin H. Mosler, Sr. 


Stationers 12:30 Clubs Has Final Meeting 

The final meeting of the season was held by the Stationers 
12:30 Club of New York on May 27, at Rosoff’s Restaurant, 
New York. 

President Harry Sills, Commercial Stationery Co., an- 
nounced the names of three new members who had joined the 
club: Will Finger, Simax Stationery Co., New York; Henry 
Graf, Oxford Filing Supply, and Michael Berner, Paulart- 
Berner Co. 

Edward Jensen, Noesting Pin Ticket Co., was welcomed 
back after having been hospitalized recently, while on the sad 
side, Sam Libien, Libien Press, New York, became a patient 
as a result of a bad fall. 





Grossman Promoted in Register Sales 

Stanley I. Grossman has been promoted to sales manager 
of the Victor-McCaskey Register division at Victor Adding 
Machine Co.’s Chicago branch. He will supervise cash register 
Sales in a 49-county. area. 
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ACTUAL SIZE 





lasts 50% longer... boosts floor 
protection...standard on 2’ chair 
casters...at no additional cost! 


Bassick and Firestone engineers worked months to de- 
velop a rubber wheel compound that would give longer 
service under all types of abusive conditions. Under 
continuous tests the new wheel’s performance has been 
outstanding. You can expect 50% longer service from 
this than from previous 2“ rubber wheels. 

Floor protection features are also increased. The new 
wheel is 1/16” wider than the previous model. Its tread 
contour is refined to put a maximum amount of rubber 
into effective use without limiting swiveling. It is the 
best wheel for modern floor coverings. 

Show your office manager customers this new wheel, 
now standard on all 2” Bassick office casters at no ad- 
ditional cost. Point it out as a sign of quality on office 
chairs you sell. 7.33A 


Bassick = 







THE » 
BASSICK COMPANY load 
BRIDGEPORT 5, CONN. oes 


IN CANADA: . 
BELLEVILLE, ONT. & 


A Division oF 
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Gay Costumes Add to Fun of Conventioners 
at Yosemite National Park... 


1. Mrs. & Mr. Ralph Sheehan, Eaton Paper Corp 

2. Mrs. and Mr. McWhorter, McWhorter-Young, Inc., San 
Jose. 

3. Alice Morris, Bert M. Morris Co., Hank Lyles, mfrs. rep. 

4. Mr. and Mrs. A. J. Furrer, Furrer’s, Richmond 

5. Kirby West, M. G. West Co., San Francisco; Mrs. Green; 
Walter Green, Art Metal Construction Co.; Grace Jorgen- 
sen; Clarence Jorgensen, M. G. West Co.; Peggy West. 

6. Jack Smoot, Herman Hammer, Jinny Smoot, Don Bird — 


all The Globe-Wernicke Co 

7. Lee Schaeffer, Bert M. Morris Co.; Mrs. Schaeffer; Mrs 
Jones; and the long-waisted Wally Jones, W. A. Sheaffer 
Pen Co. 


District 12 Meets in 
Beautiful Yosemite 


Golf and Park Tours Provide 
Relaxation—Al Furrer Is Named 
Governor to Succeed Patrick 


Yosemite National Park 


The Ahwahnee Hotel in beautiful Yosemite National Park 
was the meeting place of NSOEA District 12 on May 26 
to 28. Golf, registration, the Early Birds dinner and the cele- 
brated Fire Fall were fedtures of interest the first day. 

The business session was opened by Governor J. Howard 
Patrick, Patrick & Co., San Francisco. Roy Baugh- 
man, American Crayon Co., led the group in sing- 
ing “God Bless America,” after which Rev. Alfred 
Glass, resident minister, gave the invocation and 
Bob MclIntyre, assistant to the park superintendent, 
welcomed the assembly to the hospitality of the 





region. 

NSOEA President Leonard B. Wilcox, Roberts Printing & 
Stationery Co., Hutchinson, Kans., called for improved man- 
agement and personnel relations in his speech “How’s Your 
Company Climate?” He said that EVERY person in an organ- 
ization is important and urged management not only to get 
and keep good personnel but to develop to the full its latent 


(Turn to Page 166, Please) 
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Lee Hale, Wholesale Office Equip. Co.; Frank Rising and 
Harry Fellowes, Bankers Box Co 

Jack Polster, retired; Mrs. John Gilbert, Mrs. Polster. 
Fred Goette, Schwabacher-Frey Co., San Francisco; Carl 
Grimes, Grimes-Stassforth Staty. Co., Los Angeles 

R. V. Sweet, Tully-Wihr Co., San Francisco; Inez Wallace; 
Dick Wallace, Charles R. Barry Co 

G. W. Hall, Hall’s Stationery, Marysville; Bea Robinson; 
Charles Robinson, White & Wyckoff. 

Karl Paulding, L. D. Sherman Co., Oakland; E. A. Peter- 
son, Associated Stationers, Oakland; George Lazier, Smead 
Mfg. Co.; Ed Cooper, S. E. & M. Vernon, Inc.; Jim Cowie 
and Walter A. Singer, Schwabacher-Frey Co. 

Howard Patrick, Patrick & Co.; Lee Johnson, H. S. Crock- 
er Co.; Mrs. Brown; Ken Brown, Corrick’s, Santa Rosa; 
Danny Kerr, R. L. Smith Co. 

Officers of 49ers Travelers Club: Danny Kerr, retiring 
president; Charles Lawmeister, A. Lietz Co., secretary; 
Elgin Burke, S. E. & M. Vernon, Inc., vice-president; 
Robert Heath, Boorum & Pease Co., president; Al Brand- 
hofer, treasurer. 

Mrs. Robert Sweet, Mrs. Horace Greer; Cordell Smith, 
Kingsbacher-Murphy Co.; Mary Smith 

J. L. Mann, Sturgis Posture Chair Co.; Roy Kennedy, 
Kennedy Business Machines Co., San Jose; Clayton Mark- 
ham, Sturgis Posture Chair Co.; Frank Johnson, Kennedy 
Business Machines Co. 


. Al Brandhofer, secretary-treasurer, Stationers Association 


of Northern California; Donna Zinser and Helen Gerty; 
Joe McDonnell, The Carter’s Ink Co. 

The troupe gathered at the projector, with the president 
functioning as chief engineer —- Homer Lay, manager 
NSOEA; Elmer Rahe, The Globe-Wernicke Co., vice- 
president manufacturers division; Leonard Wilcox, presi- 
dent; Charles Turcotte, Wood Office Furniture Institute. 
Henry Sleeper, Sleeper Stamp & Staty. Co., Sacramento; 
Adrian Pembroke, Pembroke Co., Salt Lake City; Ken 
Brown, Corrick’s, Santa Rosa. 

Danny Kerr, R. L. Smith Co.; Cy Lungren, F. S. Webster 
Co.; Dan Thompson, Dennison Mfg. Co.; Bud Konners- 
man, Eagle Pencil Co.; Herb Morgan, National Blank 
Book Co. — all former presidents 49ers Travelers Club. 
Dick Seery, Morgan & Barclay Co., San Francisco; Don E. 
Maas and Joe M. Davis, Joe M. Davis Co.; Dean Despie, 
E. P. Wilmer, Inc., Los Angeles; Jinny Despie, Mrs. 
Thelma Maas. 

Lee Johnson, H. S. Crocker Co.; Tom Rich, Tom Rich 
Stationers, San Mateo; Claude Williamse, Venus Pen & 
Pencil Corp. 

Harry Henkel, mfrs. rep.; Bea Robinson; Tom McWhorter, 
McWhorter-Young, Inc., San Jose; Doris Henkel; Tony 
Love, mfrs. rep. 

Harry Orman, Orman & Wyant, Sacramento; Leland C. 
Adams, Charles R. Barry Co.; Jim Lombardi, Patrick & 
Co.; Jack Polster, retired. 

Deac Emerson, W. A. Sheaffer Pen Co.; Lloyd Stang, 
Leckey-Richards Co., San Francisco; Dick Mulhupt and 
Jack Asthalter, W. A. Sheaffer Pen Co.; George Leckey, 
Leckey-Richards Co. 

Herb Morgan, National Blank Book Co.; Pete Masterson, 
Acco Products, Inc.; Mrs. Dick Kirkpatrick, Old Town 
Corp.; Mrs. Masterson, Mrs. Morgan; Gilbert Weis, Weis 
Mfg. Co. 
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Protectall imperial Mode! 1217-V fits into floor or concrete block. 
10” high, 10” wide, 11” deep, overall. Door case-hardened steel 
14%” minimum thickness, body 1” open-hearth steel, all joints 
electrically welded. Three-tumbler Protectall combination lock 
controlling three %” locking bolts. Bears Safe Manufacturers 
Association label. Available with or without two-key inner door. 
Underwriters’ Laboratories, Inc. approved relocking’ device. 
Qualifies for low class “E”’ insurance rates. 











New PROTECTALL low-cost 
money safe celle fast to 
ctores, drive-ing, motele ! 


Gas stations, restaurants, dry cleaning shops, 
bars, florist shops dozens of other small 
businesses are excellent prospects, too, for this 
new Protectall Money Safe. 

Low-price advantage gives dealers wide-open 
opportunity to make quick, profitable sales . .. 
and lots of them! 


Write today for full information on new Protectall 
Imperial Money Safe. Ask for complete Protectall 
catalog showing full line of fast-selling record 
safes, money safes and wall safes. 


a Protectall Safes 
4 


Department 926-G, Hamilton, Ohio 





Division of the MOSLER SAFE Company 
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possibilities. “You build the people and they will build the 
company,” he stated. 

Speaking on the subject “Our Responsibility to American 
Business,” Elmer G. Rahe, The Globe-Wernicke Co., vice- 
president manufacturers’ division NSOEA, suggested three 
needs—greater volume of selling, more salesmen and an in- 
creased effort to serve business by promoting office efficiency. 

Charles L. Turcotte, administrative assistant of Wood Of- 
fice Furniture Institute, presenting “Parade of Offices,” gave 
a peek into the future, featuring the benefits and services to 
be derived from WOFI’s program for office modernization. 





A. J. Furrer, newly-elected governor, being congratulated 
by his predecessor, Howard Patrick. 


Herb Morgan, National Blank Book Co., vice-chairman 
NSOEA field division, promoted sales rallies and the Sales- 
man of the Year contest, saying that any dealer in the station- 
ery or office equipment field is entitled to nominate one or 
more salesmen for the award. The aim of the project is to 
enhance and dramatize the importance of the retail salesman. 

Judge Thomas Coakley, Superior Court, Mariposa County, 
was a luncheon speaker. In a reminiscing mood, he related 
amusing courtroom anecdotes. He also spoke briefly of his 
hope that eventually a United States of Europe would be 
formed, a much-needed, new approach toward realizing the 
brotherhood of man. 


Past Governors Introduced 


At the luncheon past governors were introduced including 
E. A. Peterson, Associated Stationers, Oakland; Tom McWhor- 
ter, McWhorter-Young Co., San Jose; Fred Goette, Schwa- 
bacher-Frey Co., San Francisco; Henry Sleeper, Sleeper Stamp 
& Stationery Co., Sacramento; and Charles E. Ruffner, H. 
S. Crocker Co., San Francisco. 

Adrian Pembroke, The Pembroke Co., Salt Lake City, gave 
a revised treatment of his subject “Mr. Eleven O’Clock,” cov- 
ering dealer sales management. Believing the greatest need 
of the industry to be knowledge of how to proceed into the 
future of immense possibilities, he suggested the necessity for 
increased understanding of products, prices and people, with 
primary emphasis on people. 

The characteristics of products should, in his opinion, be 
a part of sales training, yet he admitted that many items sold 
by a dealer do not have dominant superiority over those 
handled by competitors; likewise, prices of similar quality, 
influenced by competition, tend to draw closely together; there- 
fore the best dealers and salesmen are turning to something 
other than price for their sales power, namely, the improve- 
ment of personal selling. 

Since all products are not sold in the same way and all 
salesmen are not suited to sell all types of products with 
equal skill, he strongly advocated job descriptions for different 
workers to develop proper leadership. Creating in imagina- 
tion four types of salesmen, Mr. Eleven O’Clock, Mr. Planner, 
Mr. Automation and Mr. Control, he explained in detail the 
different buyers each might encounter, the capabilities each 
type of salesman should have and the training necessary. These 
job descriptions were designed to be beneficial in selecting 
and training salesmen. 

“The Symposium,” by Kenneth Brown, Corrick’s, Santa 
Rosa, and Henry “The wide awake” Sleeper, elicited many 
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questions from listeners. Mr. Brown’s success story entitled 
“Operating a Business Under a Budget,” a five-day week pro- 
cedure, originated from his realization of lack of knowledge 
in running a new business for which he was unprepared. Com- 
paring problems with other businessmen in different fields he 
believes very beneficial, not only as an immediate answer 
but a means of withstanding a possible business recession. 
Putting his business on a budget involved simplification of 
methods, controlled buying, reduced number of employees and 
a definitely decided gross profit, with gratifying results. 

Mr. Sleeper showed slides of “My New Store,” illustrating 
an almost complete conversion to open display selling, and 








1. The Simp-Fony orchestra in action. — Harry Shook, clar- 
inet; Fred Tietjens, piano; Bud Konnersman, drums (head 
nly showing); Elgin Burke, trumpet; G. W. Hall, his own 
riginal type of bass fiddle. 

Paul Forgey, Bowman Forgey Staty. Co., Santa Cruz; 
Dorothy Forgey; Howard Patrick, Patrick & Co.; Inez 
Wallace; Dick Wallace, Charles R. Barry Co 

Russell nes, Dopco Leather Products; Jim Lombardi, 
Patrick & Co., San Francisco; David Piltzer, Dopco Leath- 
er Products 

4. Arthur G. Schaefer, Sengbusch Self-Closing Inkstand Co.; 
Ciciley Joost; William Joost, Sengbusch 


answered many questions as to the advantages and disad- 
vantages of the change-over. 

The second annual competition for the honor of being 
named the “Office Equipment Man of the Year” was ex- 
plained by John Gilbert, OFFICE APPLIANCES, who urged 
members of the district to submit their choices for nomina- 
tion 

Homer Lay, NSOEA manager, conducted an extensive 
Workshop Clinic, presenting case histories of actual dealers 
and showing solutions they found to be effective in their 
businesses. The vast amount of industry data he displayed in 
word and picture was very illuminating, but, as he said, the 
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Send OA Home, too 





At your store... A MUST! 
At your home... 
A GREAT CONVENIENCE! 


Your copy of Orrice Ap- 
PLIANCES is an essential part 
of your store or office opera- 
—- tion, and must be kept there 
. “~~, handy for quick, easy ref- 
“Pana ie erence. 


However, since your busi- 
ness rates number one in 
your reading interest, read- 
ing Orrice APPLIANCES at 
home can be enjoyable, and, 
of course profitable. 





The answer: A second subscription to OA, deliv- 
ered to your home at the cost of only 25c a month. 


Why not fill out the blank below, 











bs Fill 
tear it out and mail it to us. Enclose 
your check, or we'll bill you later Out 

and in appreciation of your the 
prompt response, we'll immediately Blank 
send you a copy of OA’s special re- 
print booklet, “How to Develop Below 
Creative Selling Habits”. Like OA, Mail 
it will make good reading at home, Today 
Loo. 
r 
Yes! Send OA Home, too. Send the free 
| booklet ‘‘How to Develop Creative Selling 
| Habits’ 
i 
; Name 
1 
' F Name 
! 
1 Home Addre 
! 
' 
i State 
! 
i ' 
| Type Of Busines 
! 
_ 
' Position 
1 
' MAIL TO: 
! 
' OFFICE APPLIANCES 
! 
| 600 West Jackson Bivd., Chicago 6, Illinois 
77 
i 

167 





new distinction in metal seating 










There is Nothing 
Finer in Metal 


CONSUL GROUP 


Here are two beautifully-styled matching chairs, 
featuring luxuriously higher and larger backs for 
greater comfort. Used in office ensembles, these 
chairs make a strikingly modern group of outstand- 
ing beauty and utility. Seat cushions incorporate a 
Marshall-type spring unit, burlap-covered and 
cushioned with hair pad; back rest and arms are 
cushioned with air foam rubber. Every detail of 
construction and styling speaks of superior quality 
and value. In the CONSUI Group, you offer the 
very finest in metal seating. 


wee f 


M-5500 
Deluxe Side 
Arm Chair 


Sce us at the 
NOFA _conven- 
tion, Municipal 
Auditor i 
um, New Or. 
leans. Space if 
and il. 





METAL-LUX 








Write for complete details today 


MILWAUKEE METAL FURNITURE COMPANY 


101 N. Campbell Ave., Chicago 12, Illinois 
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desire to do a good job is one of the essentials of success. 

Al Furrer, Furrer’s, Richmond, Calif... was elected governor 
for 1957-58; Al Brandhofer continues permanent secretary- 
treasurer. 

Golf and Yosemite Valley tours were provided to occupy 
leisure periods. Old Timers Night, planned by the 49ers 
Travelers Club, was a huge success. The program with Roy 
Baughman as master of ceremonies, was Old West in char- 
acter and the fancy costumes worn by the stationers were 
varied and picturesque, prizes being awarded to the most 
outstanding. Early Bird, golf and door prizes were also pre- 
sented during the session. The Simp-Fony band supplied their 
annual invitation to dance and make merry. 


Governor Presides at Banquet 


Governor Patrick presided at the banquet. Several vocal 
solos by Roy Baughman were enthusiastically received. Homer 
Lay, on behalf of the officers and executive committee, pre- 
sented plaques to Mr. Patrick and Danny Kerr for excellence 
of service as governor and president of 49ers respectively. 

The 49ers Travelers Club held its annual meeting at the 
Ahwahnee Hotel on May 28. Various matters of interest were 
discussed including a new roster which was in preparation. 
NSOEA President Leonard Wilcox and Homer Lay, manager, 
spoke briefly. 

Balloting for office was handled by mail, the task of the tel- 
lers being to count the ballots received. Robert Heath, Boorum 
& Pease Co., was elected president; Elgin Burke, S. E. & M. 
Vernon, Inc., vice-president; Charles Laumeister, A. Leitz Co., 
secretary; Al Brandhofer, treasurer. 

Danny Kerr, R. L. Smith Co., the retiring president, con- 
ducted the smooth-running session. 


Build Addition to Frankel Plant... 





Work is underway in Denver on a 15,000-square foot plant 
addition at the Frankel Manufacturing Co. plant at 285 Rio 
Grande Blvd Expanding business was credited by Eugene 
Weisberg, general manager,.as the reason for the addition, 
providing additional manufacturing and warehousing facilities. 


Detroit Firm Opens New Plant. . . 


eta 


ar arrer FRoDUCT® 


] sesseege 


John Sobesky, president, has announced the opening of a new 
plant for Office Products, Inc., at 26029 W. Eight Mile Road, 
Detroit, Mich. The new facilities will triple previous area and 
provide opportunity for stepped-up production of label holders 
and other office aids. Office Products, Inc., now has more than 
1,200 distributors and dealers throughout the United States 
and Canada 








Texas Firm Observes 100th Year 

Clarke & Courts of Houston, Tex.. one of the oldest sta- 
tionery and office equipment firms in Texas, recently observed 
its 100th anniversary.—JHR 
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industry Awards 
retary of 1957’... 


Pens for ‘Miss Sec 








Lucille Geyer (left) of Boston, judged ‘‘Miss Secretary of 1957° 


in nationwide contest conducted by the National Association 
1 Council of Business Schools, receives a specially engraved 
fountain pen desk set from Lyle Youngstrom of the W. A. 
Sheaffer Pen C In the center are Phyllis Kern of Denver 
and Louise Bearwood of Philadelphia, contest runners-up. 


* 
Dealer Rewarded for Old Town Display ... 


oS MORGAN & BARCLAY @e’ 





Ray Langley, West Coast salesman for Old Town Corp., pre- 
sents $150 gift certificate to Morgan & Barclay Co., Inc., San 
Francisco, for the best window display featuring Dawn carbon 
paper during Old Town’s ‘‘Silver Dollars for Silver Dawn” pro- 
motion. Left to right are Ray Morgan, Wayne Day, Mr. 
angley and Bruce Barclay 
- 
Ever Ready Honors 40 Years of Service... 


John B. Kemp, Jr., president, presents Margaret Tagg Becker 
with a diamond and emerald-jeweled medallion upon her re 
tirement after 40 years of service with Ever Ready Calendar 
Manufacturing Co. Mrs. Becker joined the company early in 
1918 and was already a veteran when Ever Ready desk calen- 
dar was born. From the photograph in background John B. 
Kemp, Sr., Ever Ready founder, appears to look on approv- 


ingly 
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CURRENCY GIFT ENVELOPES 


Justrite’s exclusive line of Currency 
| Gift Envelopes appeals to all banks. 
Besides being positive good-will build- 
ers, these envelopes provide dignified 
advertising appreciated by clients. 

Banks furnish Currency Gift Enve- 
lopes to their customers to enclose cash 
gifts for Christmas Holidays and other 
festive occasions. The advertising value 
comes from the bank name imprinted 
on the envelopes. 

Justrite offers the 1956 currency gift 
envelope assortment in 21 beautiful 
steel-die engraved designs and 7 attrac- 
tive lithographed styles, both in 2 colors 
and furnished on classic white vellum 
stock with matching outside envelopes 
... the ideal line to stretch your profits 
and please your bank customers. 


YOUR JUSTRITE SALES PLAN 


Check these features of your Justrite 
Sales Plan... 


@ Complete line of standard, specialty, 
and unusual envelope products 


@ Easy-to-read wholesale and retail cat- 
alogs for dealers 


@ Full line-up of samples and sales aids 


Be a Justrite dealer and enjoy the benefits 
of your dealers sales plan. Write for your 
Currency Gift Envelope samples and Price 
List 9108. 


Two Modern JUSTRITE Factories 





NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street « Saint Paul 1, Minnesota 


JUSTRITE ENVELOPE MFG. CO., INC. 
523 Stewart Avenue, S.W . Atlanta, Georgia 
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THE LOOK OF jemmily 


ame) 


STYLED AND 
BUILT FOR YOUR 
CUSTOMER 

TF Wahl 7 Uaale), | 


FASHION-AIRE 





ECONOMAIRE 
DESK 


Cleanest lines 
and best con- 
struction in the 
low priced field. 


2800 FILE 


Finest cradle type 
suspension in full 
28” depth. Maxi- 
mum filing space 
and quality con- 
struction at mini- 
mum cost 


1500 FILE 


Steel non-suspen- 
sion file. Operates 
on nylon rollers. 
Maximum filing 
space, top quality 
construction 


este RM MIC Co 


WESCD 


AURORA. iit 


WESTERN MANUFACTURING CO. 


DESK 


Most gracefully 
styled and rug- 
gedly built in 
the moderately 
priced class. 


Eye appecling—pocketbook pleasing 
—that's your customer's reaction when 
he looks over the WESCO line. For a 
sales clincher, give him the low-down 
on construction features. If he really 
meons business, he'll buy WESCO— 
the quality-economy line. 


ADD-A-FILE 
For filing space in 
confined locations. 
Any number may 
be stacked together. 





AURORA, ILLINOIS 
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Changing City 
(Continued from Page 98) 


Lighting was handled as a special problem, with the elimi- 
nation of all shadows the goal. Special tubes are used over the 
greeting card section to provide natural light, and other effects 
are the result of lights under the plastic canopy along the dis- 
play shelves on the sides. The Bulman color consultant told 
them not to be afraid of color, so the officers of Ritter’s al- 
lowed the store to be completed in bright and cheerful tones. 
Without exception, customers have said they were pleased 
with the effect. 

The Bulman Company and the members of the staff also 
suggested a central check-out position supplemented by a sepa- 
rate position for the commercial and greeting card department. 
The central check-out was designed for rush hour traffic, while 
the other position takes care of normal operations. Customers, 
the firm has learned, still like personal service from the in- 
ception to the completion of the sale, so this policy is main- 
tained. 

It was not the company’s intent to release any sales people 
when the change was made, but it was deemed necessary to 
increase their selling potential and service as they mingle with 
the customers. This was made possible in the new store by us- 
ing the saw-tooth pattern, where sales personnel are in the right 
position to serve customers in any location. Those sales people 
who know certain items best remain in the general location 
serving these areas. 

The improvements offered by the new store are many, and 
there are also rough spots to be ironed out, but even before the 
store was moved, one improvement was definite. The insur- 
ance rate dropped from 96 cents per $100 to 32.6 cents per 
$100, a real saving 


C. E. Sheppard Co. Marks 


Two Anniversaries at Party 


The C. E. Sheppard Co., one of the country’s oldest manu- 
facturers of loose leaf binders, record-keeping equipment and 
accounting supplies, held a double celebration on May 24, 
when it commemorated the 57th anniversary of the company 
and the 82nd birthday of C. E. Sheppard, its active president 
and tounder 

Io commemorate the occasion, Mr. Sheppard and his wife 
were hosts at an open house celebration and party at the com- 
pany’s plant in Long Island City, N. Y. More than 200 per- 
sons attended including employees, their families, former em- 
ployees and a number of invited guests. 

Highlight of the celebration was the presentation of service 
bonuses to all employees of more than five years service with 
the company and service- pins to a special group. Max H., 





The Hosts . . . Mrs. and Mr. Charles E. Sheppard 


Krueger, general manager, who served as toastmaster for the 
party, pointed out that the 58 employees who received service 
bonuses had an aggregate total of 863 years of service with 
the company 

William I. Kloper, head of the plant’s combined stock and 
shipping departments, was cited for special honors by Mr. 
Sheppard on the completion of his 50th year with the com- 
pany. Mr. Kloper was oes a diamond-studded 50-year serv- 
ice pin and a console television set in addition to his service 
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PLAN A ROOM - LOBBY - RECEPTION ROOM 
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No. 94 Ped. Chair 








No. 96 Wall-Saver Chair 














No. 92 2-Sect. Settee 
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No. 93 Single Section and Mag. Rack 
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OWENSBORO, KENTUCKY 
CHAIRS FOR EVERYBODY 


Y sae Pe 
































THERE ARE 


OA-7 /57 


the flexible concept in seating 





No. 90 3-Section Settee 
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No. 91 2-Sect. and Mag. Rack 
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No. 91 2-Sect. and Mag. Rack 


STILL A FEW FRANCHISES AVAILABLE — WRITE FOR FREE CATALOG 





bonus. Mr. Sheppard also presented Mr. Kloper with a per- 
sonal check for $1,000.00 in appreciation of his loyal and de- 
voted service for half a century. 

In remarks preceding the service presentations, Toastmaster 
Krueger described the company’s fiscal year just ended as one 
of great progress. He said the company had introduced many 
new additions to its Cesco and Multi-Rite lines and had shown 








The Chair that Moves 
When He Moves Up! 




















No. 2000 
SWIVEL ARM CHAIR 





It's not unusual for an executive to insist that 1. Honored for 30 years or more service: Carlos L. Peynado, 
Henry Briggs, Nat Britton, Adolph A. Engler and Thomas 


his Craftsman Chair move with him when he's F. W. Lundberg 


promoted to a bigger job and a more luxurious 2. Toastmaster Max H. Krueger with Chorles E. Sheppard, 
office. president, and Edward Gibson, vice-president. 

3. Three with 40 years or more service: William Kloper, 
It's one measure of Craftsman beauty, dur- Charles E. Sheppard and Gustave Rasmuson 
ability, and . . . most important . . . Craftsman 4. Honored for 20 years or more service: Robert Winkelman, 
comfort. Henry Lang, Joseph Thatcher, Joseph Heinz, William E. 


Allen and Vladimir Choma. 


The No. 2000 pictured above is a good ex- 


hd : R substantial sales gains. Mr. Krueger described the celebration as 
ample. Modern in design, it is built with such 8 


: one gratefully dedicated to the employees whose faithful serv- 
loving care that even the coil springs are made ice had made possible the successful progress of the C. E. 
“special” to sure top quality. Sheppard organization. 

Mr. Krueger also introduced Edward H. Gibson, who re- 


This is the Craftsman Chair he office chair cently joined the C. E. Sheppard Co. as executive vice-presi- 


your customers will be proud to own. . . the dent. Mr. Gibson was formerly sales manager .for the Ditto 
chair with so many quality features, it's a and McBee Companies. 

profitable joy to sell. Write today for our Service pins were awarded to 10 employees who had just 
catalog and iull details. advanced into one of seven classes for 5, 10, 20, 30, 40 and 


50 years of service with the company. They were William I. 
Kloper, 50-year class; Vladimir Choma, 20-year class; Fedora 
Cabutto, Margaret J. Hull and Irma M. Luberacki, 10 year- 
class; and Gerard Corine, Genoveva Gonzales, Thomas Kil- 
lelea and Herbert Toback, 5-year class. 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 








GBC Moves to New Plant July 1 

In culmination of $1% million expansion program, all of 
General Binding Corp. production facilities are being con- 
solidated in a new plant in Northbrook, Ill., adjacent to the 
Edens Expressway. 

The physical move necessitated a plant shutdown from June 
24 to July 8. Inventory on hand, however, was declared suf- 
ficient to provide service to customers without interruption. 
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Deaths 


J. B. Kemp, Sr., 

founder of the Ever Ready Calendar 
Mfg. Co., and originator of the desk 
calendar, died at his home on May 22. 
Mr. Kemp suffered a stroke several 
weeks before his death and never fully 
recovered. 

He was chairman of the board of the 
firm he founded until September, 1956. 
In recent years he had turned over most 
of the operating and selling responsibili- 
ties to his sons, John B. Kemp, Jr., 
Edward T. Kemp, and his step son, A. 
Steffee Smith. He moved to New York in the early 1900's and 
entered the printing business which eventually developed into 
the present company. 

Mr. Kemp was a past director of the New York Stationers 
Golf Club. 

Survivors include his widow, Mary Steffee Kemp; his sisters, 
Mrs. William F. Bigelow and Mrs. Charles H. Pratt; his sons, 
John B. Jr. and Edward T.; step sons, A. Steffee Smith and 
Frederick C. Smith. 








Howard Arthur Decker, 


72 


3, president of Decker’s, Inc., dealers in books, stationery and 
office furniture at Lafayette, Ind., dropped dead May 25 in 
St. Mary cathedral, Lafayette. 

Mr. Decker had just attended a service and reached the 
vestibule when he suffered the fatal seizure. He had been in 
normal health previously. 

Born in Macksburg, Ohio, Mr. Decker came to Lafayette 
in 1920, when he purchased the old Kimmel and Herbert 
bookstore. At the same time he continued to operate a sim- 
ilar store at Anderson, Ind. The Lafayette concern was or- 
ganized as Decker Bros. and the name later was changed to 
Decker’s, Inc 

A director of Purdue National Bank and Inland Container 
Corp., Indianapolis, and president of Decker Realty Corp., 
Mr. Decker had civic and fraternal interests as well. 

Surviving with the widow are three sons, Phillip H. of 
Anderson, Thomas G. of Anderson and William M. of La- 
fayette; three daughters, Mrs. Earl Shelton of Baton Rouge, 
La., Miss Jacqueline Decker of New York City, and Mrs. D. 
V. Considini of Lake Forest, Ill; one brother, Fred Decker, 
of Clearwater, Fla. and two sisters, Mrs. Herman C. Kran- 
nert and Mrs. N. F. Schaefer, both of Indianapolis, Ind. 

+ 


Urban L. Henzy, 

chairman of the board of directors of The Wagner-Henzy 
Fisher Co., Cleveland, Ohio, died May 15. He is mourned by 
his close associates, L. E. Fisher, president; W. L. Humphrey, 
vice-president; F. W. Wagner, secretary-treasurer, and a host 
of friends in the industry as well. 

While Mr. Henzy was intensely interested in promoting the 
business in which he spent most of his life, he was also active 
in furthering the effectiveness of the National Office Furniture 
Association, which he served as a director during its earlier 
years. 

One of the high spots of his business career was organizing 
and supporting a chapter of NOFA in northeastern Ohio. For 
these efforts he was awarded a plaque. He was never too busy 
to do things that benefited the industry as a whole. 

Surviving are the widow, Dorothy; a son, Charles; and 
a daughter, Joan Murphy. 

a 
J. E. Bennett, 


died at his home at 911 E. Lamar St., Palestine, Tex., on 
May 24 following an illness of two years’ duration. 

Mr. Bennett had owned and operated the Bennett Type- 
writer Co. in Palestine, Tex., since 1936 and was the Royal 
typewriter agent there. He sold his business and retired in 
March, 1956, due to illness. 

Surviving are the widow, one son and three step-children. 
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Here's how Royal Register's 


rOUND up 


CAMPAIGN 
will get new business for you! 


e All you have to do is enter your salesmen in Royal’s 
ROUND-UP CAMPAIGN contest ... the only cost 
to the dealer is a nominal $1.50 for a beautiful 95 
page catalog which will show your salesmen all of the 
valuable prizes they can win for getting new con- 
tinuous register form business. Yes .. . your salesmen 
will really want to hustle when they and their wives 
and kids see all of the wonderful prizes (TV sets 
. . - household appliances . . . sporting goods and a 
host of others) that a little extra sales effort will 
produce. 


e And, Mr. Dealer . . . look at all the benefits that 
you will get from Royal’s ROUND-UP CAMPAIGN 
. . . extra sales and profits from the new register 
form business that your salemen will bring in... 
AND .. . the opportunity of turning new register 
form accounts into customers for all of the lines that 
you carry! 

e Get all the facts about Royal’s ROUND-UP 
CAMPAIGN today! 


ROYAL REGISTER CO. 


NASHUA BETTENDORF 
NEW HAMPSHIRE IOWA 











! Please rush me today all the details about Royal's sales building I 
1 ROUND-UP CAMPAIGN. ! 
! ! 
| ROUIND up 
; PRIZE CAMPAIGN 
| 
; DEALER'S NAME .........cc.... - 4 
| EE I 
eR RE ER 7) oa nin sevschitmadiibeicscatinaddias , 
| I 
CG eR ae oe SEATE......icnccumiakn { 
1 
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ROYAL REGISTER CO./NASHUA, N. H., BETTENDORF, IOWA . 
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pullt-IN SALES APPEAL 


CONSOLETT’s safety, utility and conveni- 
ence features are sure to produce customer 
inquiry. Rugged, stable construction safe- 
guards costly typewriters, calculators and 
other equipment. Large casters make it port- 
able . . . rolls easily, anchors at a toe-touch. 


Its modern, eye-pleasing design matches 
modern office decor. 


MATCHING 
CABINET 


Keeps machines 
and supplies 
handy anywhere 
in the office. A 
safe, compact, 
versatile work 
unit for dupli- 
cators, photo 
copiers, postage 
meters and similar 





equipment. 

Smooth, all-steel 

construction. 
Dealerships Roomy 28” x 
Available 19” top. 





STOLPER STEEL PRODUCTS CORP. 











STOLPER STEEL PRODUCTS CORP. 
340 Pilgrim Road, Menomonee Falls, Wisconsin 


Send me Consolett prices and literature. 


EE eee Zone State 
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A step-son is Bryan Dupree, owner of the Dupree Office 
Supply in Hobbs, N.M., who was associated with Mr. Bennett 
before World War II in Palestine, Tex. 

ra 


J. Herbert Peterson, 
y of Wholesale Office Equipment Co., San 

r Francisco, Calif., died Wednesday, April 
24, following a heart attack. 

Identified for many years with the of- 
fice equipment industry on the Pacific 
Coast, Mr. Peterson was Known to many 
for his willingness to serve, his keen 
knowledge of the business and his 
friendliness. 

Mr. Peterson joined the Wholesale 
Office Equipment Co. organization ap- 
proximately two years ago. 

° 





Mrs. David Kahn, 
wife of David Kahn, chairman of the board of David Kahn, 
Inc., died May 20, at her home. Mrs. Kahn was 81 years old. 

She is survived by her husband; sons, Julius M. and Samuel; 
daughters, Jennie Yager and Helen Orlan; brother, Arnold 
Glaser; and sisters, Martha Brody, Frieda Klein and Rose 
Kahn. 

Mrs. Kahn was active in work of the Hebrew Home for 
Orphans and Aged of Hudson County and on the board of the 
Jewish Philanthropic League of Brooklyn 

. 


Arthur C. Shearman, 

eastern sales manager for Boorum & Pease Co., died on May 
13. He had been associated with the stationery trade most of 
his business career. Before taking the eastern sales post for 
Boorum and Pease, he was in charge of sales for the New 
England territory. He joined the firm in 1937, coming from 
Wilson Jones Co. He is survived by his son James Gordon 
Shearman and daughter, Ann Elizabeth Shearman. 


Jane Parks Pritchard, 

mother of Joseph W. Pritchard, president of Wells Chair 
Corp., Michigan City, Ind., died May 30. Funeral rites were 
held June 1 in Chicago. 

The decedent was the widow of the late Joseph A. Pritch- 
ard. Surviving are daughter, Margaret M.; sons Marshall E. 
and Joseph W.; and sister, Mrs. Margaret Rotchford. 

e 


Ray C. Oram, 

assistant to the general manager and a director of the Watson 
Manufacturing Co., Inc., Jamestown, N.Y., died on May 22 
following a heart attack. Mr. Oram had been associated with 
Watson for several years. 





Comptometer Corp. Ils New Name 
For Felt & Tarrant Mfg. Co. 

Comptometer Corporation is the new name for the 70-year- 
old Felt & Tarrant Mfg. Co., which introduced the adding- 
calculator to American business in 1886. 

According to President Albin F. Carlson, “the change was 
made since more people knew us by the name of our product 
than knew the company’s full name.” 

The change was approved by the firm’s 2,000 stockholders at 
the May 9 annual meeting. It will affect the firm’s Chicago 
and Algonquin, Ill., manufacturing plants as well as 100 VU. S. 
sales offices. 





Horder’s, Inc. Reports Sales Increase 

Net sales for Horder’s Inc., which includes subsidiaries, As- 
sociated Stationers Supply Co. and George E. Cole & Co., in- 
creased 10% over the previous year. 

Sales for the fiscal year, ended January 31, were $9,327,701. 
Net profit for the year increased to $271,002 as compared to 
$208,109 a year ago. This increase was 30% over the previous 
year. 
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4th District Notes 





R. E. HILBURN, correspondent 
P.O. Box 2835, Greensboro, N.C. 


Must have got it all last month insofar as dealer news is 
concerned. Either that, or the “boys” haven't recovered enough 
from the St. Pete deal to get it to me. 

e 

Branch’s, 237 Craven Street, New Bern, N. C., has just 
finished a completely new remodeling job which includes some 
of that Bulman stuff. Sam has been a Remington agent for a 
ong time but has never gone in for supplies and equipment 
to a very big scale. He is 20w rounding out the operation with 





equipment, lamps and supplies, so you boys put the firm on 
your must list. The store is not the largest one you can find 
but you will look*a long time for one more modern. It is a 


nice expansion for Sam and he is justly proud of the result. 
e 

When something new comes along Fowler's, Charlotte, N. 
don’t waste much time in giving it a whirl. Their latest 
gimmick is one of those Cushman scooter-type delivery wag- 
ons. For anything up to a desk, small ones of course, on down 
to the usual supp sly items the scooter is ideal. It can be parked 
ywhere, even on the sidewalk, and five gallons of gas will 


long enough to worry the oil boys if enough people get 


nem 

Fowler’s “putt-putt” service can get there fustest with the 
iostest any time. This could definitely be a new trend in 
ght, fast and economical delivery. 

Next time you go into Raleigh Office Supply, Raleigh, N. 


( you can congratulate Jimmy Ray on his recent election 

member of the new city council. This was Jimmy’s first 
ack at politics and it is a definite compliment to his popu 
family, church and civic-minded man’s 
rat he ran well up towards the top when the votes were 
nted. I hereby predict that Raleigh will some day have a 
yor named Ray and his first name will be Jimmy. Best 
hes from all of us, Jimmy. We are with you all the way. 

7 


ty aS a Dusiness, 


Still another notable in our midst via the city council route 


Alan Cammack, Cammack Office Supply, Burlington, N. C. 


Alan was running for his second two-year term and with just 
vee bit more backing he would have wound up as mayor. 
Congratulations, Alan. 
° 
While we are in the “Raleigh” mood it would be a good 


e to mention that Jimmy’s firm has still another 
SiO! to its credit 


“expan- 
Wallace Clark, outside man, was passing 
out pink-wrapped seegars to one and all recently to announce 
he addition of a gal baby to his little family. Wallace already 
has a son, 7 so the coming of Jan-Elizabeth will pep things 


p pienty 
- 

Fact is, the baby business in our crowd is having itself a 

boom”. George Pattillo, Pattillo Printing Co., Florence, S. C., 

followed Wallace’s example and added a girl, Ethel Geneva, to 

Butch”, bette 


known as George, Jr., on May 5 
o 

| understand one of my own cohorts, 

Jim Blake, 


| have none of 


Bainbridge’s Florida 
is the proud papa of a new son but as yet 
e details. You gonna send ’em in, Jim? 
e 
Mr. & Mrs. Dean Desserberger, Dean’s Office Equipment 
CX Ft. Lauderdale, Fla., 


have a new lady in the family, too. 
Nancy Carrol 


irrived on April 17 so it is presumed the busi- 
ness took a beating for several days around that date. Dean’s 
n the move on all fronts. 

s 
Florida addition in the Tucker family. Jack 
Tucker, Tucker & Johnson Co., West Palm Beach, recently 
acquired a daughter, too, but I have none of the pertinent de- 


Still another 


¥ 
Bob Howorth, Y and E’s boy in Florida, has another son 
for Chuckie to play with. That is, in a few years. Understand 
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rolling up new sales records 


SURERDEX 


TRAODE 


roll labels 














TRE WARSHAW MANUFACTURING CO., INC. 


1 MAIN STREET BROOKLYN 1, 
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for PROFIT-MINDED ~ 
RETAILERS ° 


Question:. 


1. Where can you see every- @ 
thing new in office accessories 
and professional leather goods @ 
— vour best bet for “plus” 
sales? 

2. Are you making the most of 
leather accessories as a natur- 
al tie-in to every equipment @ 


sale? 

3. Where can you see all lines, @ 
make all your contacts — in 
just one trip? @ 


Answer: ° 


All smart office supply and @ 
equipment companies find the 

way to “high unit profit, mini- a 
mum service” sales at the... .@ 


NATIONAL LUGGAGE 


AND 


LEATHER GOODS 
SHOW 


July 28 to August 1 


4 FLOORS at the N.Y. TRADE SHOW BLDG. 
500 EIGHTH AVENUE, NEW YORK |, N. Y. 


@ SEE COMPLETE LINES OF: 


@ Luggage, Trunks, Briefcases, Personal Leather 


@ Goods, Travel Accessories, Leather Novelties! 


Sponsored and Managed by: 


LUGGAGE AND LEATHER GOODS 
MANUFACTURERS OF AMERICA, INC. 


220 Fifth Avenue, New York |, N. Y. 


Jack Citronbaum, Exec. Vice President 
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Barbara is doing fine, but Bob is somewhat the worse for wear. 
° 


Still have a few of our folks ailing but so far as I can tell 
they are all coming along fine. Howard Peacock, one of the 
office supply moguls of Decatur, Ga., had to have an emer- 
gency appendectomy recently but is now hitting on all eight. 

» 

Jesse D. Gardner, buyer for Columbia Office Supply Co., 
Columbia, S. C., was, at this writing, in serious condition 
from a heart attack and was confined at the Baptist Hospital. 

° 

C. J. Wyatt, of Wyatt’s, Rome, Ga., suffered a stroke back 
in February and lost the sight in one eye. However, the last 
word I have is that he is coming along fine and is able to get 
down to the store in a wheel chair a few times a week. 

© 

Charlie Baldwin, McClure-Baldwin Co., Macon, Ga., got 
home from the St. Pete convention all right-but the doc finally 
persuaded him to have an operation on the nasal blood vessel 
that caused him so much trouble while at the convention. 
Sure hope everything is now in fine shape, Charlie 

° 

Many thanks to Glenn Moak, Joe Maura, Paul Jenkins 
and “Inky” Lydiard for their contributions this month. Now 
if some of you will come forth with a good place to hang on 
the nose bag, we will get back in business in that department. 
John the Floyd is pretty good at that position but I guess he 
went back to counting his money again because he was 
amongst the missing. Lets get back into the swing, John. Bye 
now — 





Export Statistics 


of U. S. office machines, 
equipment and supplies 




























ue 
4ua ar 
3 Machines Non-De p 
New, except Punched Card ........e-ee0 : 456 488 
and Accounting Machines Descriptive, Text- 
ew, except Punched Card ....... ain 707 1113012 
ting, New, except Punched Card Type 2731 435652 
hine Non-Listing New, except Punched 
: Non-Listing and Printing Calc 
Rr ere és : 1027 120827 
g r Card and Auxiliary Ma 
Book J Card Punch Et Ma 
“| 1 ae “7 ees 8 44498 
Accounting, Bookkeeping, Calculating, Card Punch 
Machine Parts, Ne ‘ ad cee eh bbes vabe 2016261 
Address Machine isivabweibane Peewee 343 104190 
Addressing Machine Part Nes Pid aicet 60455 
Duslicating Machir except Lithograph Offset Type 576 144548 
Duplicating M ines, Lithograph Offset Type ; 5 82823 
Duplicating Machine Parts Nes. .......... . i 97271 
Cash Registers, New java wh ene feceuye 1175 363354 
Cash Registers, Used and Rebuilt ...... adie 125 25420 
Cash Register Part Ne - Ye ine 284366 
Typewriters, Standard, New, except Electric re 3635 483792 
Typewriters, St ectric, except Automat New 437 118206 
Typewriters, Portable, New . " 797 74034 
Typewriters, Used and Rebuilt, except Automat 1924 92383 
Typewriters, Ne ; sh Hed ee me 379 144275 
Typewriter Parts, Nes. ..... whens e Re 536789 
Staplers, for Office Use seacakedes ; , 35984 58416 
Dicteting MIMGNNES 2. ccesesecoses i’ 605 126805 
Mail-Handling Machines and Parts, Nes Kd ‘ , 143618 
Check-Handling Machines and Parts, Nes. .... 70711 
Office Appliances and Parts, Nes. ....... 320433 
Mechanical Pencils, All Materials, Doz. 9813 35914 
Mechanical Pencil Parts ............ ‘ 56737 
Pencils, Black Lead xcept Mechanical, Gr 22978 69472 
Pencils, except Mect 4451 16044 
Pencil Leads beucs 85051 
Crayons OO OE eer Le Paes 36558 
Pens, Ball Type, Doz 7 awn mee R 14942 335749 
Pens, Fountain Type, Doz ar : ee 28725 809059 
Ball Pen Refill Ink Cartridges, Doz. ........ 165911 177642 
Fountain Pen and Bali Pen Parts, Nes , Pe: 187370 
Fountain Pen Points, Including Points for Dip Pen 
Set Gr —~ oe 2213¢ 110882 
Pen Points, Carbon Steel, Plain or Plated, Gr 195 2485 
Desk Pen Sets . — rr 11500 31220 
Ink, Writing .. ear eee “pote 80713 
Ink Nes “- oueeteed oabebeax ns rr 235996 
Carbon Paper, Lb ey ee: 188286 130630 
Ribbons and Ribbon Cloth for Office Machines, Inked 43449 
Office Supplies and Parts, Nes. ..........66. 426454 
Nes Not elsewhere specified 
Figures for February, 1957; Released in April, 1957 by the U. S epartment of 
Commerce 
(A breakdown by countries is available from the Foreign Division of the Bureau 
ye 


of Census, U 


Department of Commerce, Wash ngto 
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5th District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohie 


GOLF OUTING coming up: The Mo- 
tor City (Detroit) Travelers again ex- 
tend their warm invitation to-all deal- 
ers and travelers to attend their popular 
affair—ladies included—on July 24 at 
Glen Oaks Country Club in Detroit. 
The baseball game will again be played 
between travelers and dealers. 
~ 

SPECIAL NOTE: The Fifth District 
Travelers Club will soon be sending 
dealers information about the “Dealer 
Salesman of the Year Award,” a new activity sponsored by 
NSOEA through the travelers’ clubs. Travelers will also re- 
ceive a mailing, and full details will be discussed at chapter 
meetings 





The West Virginia Office Equipment Dealers Association 
held its tri-annual meeting at The Black Knight Country Club 
in Beckley on June 15. It was another smashing success under 
“The Petticoat Rule” of President Ellen May, May Office 
Service, Beckley; Vice-president Doris Dalton, Morgan’s, Inc., 
Huntington, and Secretary Frances McCormick, McCormick 
Office Supply, St. Albans. 

On Friday, June 14, early arrivals had a day of golf at 
the club, resuming the following morning under the supervi- 
sion of Lloyd Landenberger, Richard Best Pencil Co., presi- 
dent of The Fifth District Travelers Club. 

J. Hanly Morgan, Morgan’s, Inc., Huntington, the governor- 
elect of Fifth District NSOEA, was introduced. As is Mr. 
Morgan’s wont, he had the audience in stitches for several 
minutes and almost broke up the meeting. An instructive and 
very educational film,“Sales,” was shown through the cour- 
tesy of Paul Kell, S. Spencer Moore Co., Charleston. The 
guest speaker. 

D. R. Prugh, Ohio regional manager for Maritz Sales 
Builders, spoke on “A Challenge to Management.” George 
Long, George S. Long and Son, acted as moderator in an 
Open Forum—subject, “What Is Best—Closed Exclusive Ter- 
ritories—or Selling Accounts?” 

4 lush banquet was held after the Friendship Hour and 
the party got merrily under way. All in all, our gal Ellen 
May and her lovely cohorts can chalk up another tremen- 
dous stride in our deserving the name of “The Friendly Fifth.” 

* 


FORMAL OPENINGS: Gregory, Mayer & Thom Co., De- 
troit, Mich., held grand opening of new Furniture Galleries 
on May 23 at 41 Cadillac Square ..... Geo. G. Fetter Co. 
held the formal opening of the new furniture showrooms at 
410 W. Main St., Louisville, Ky., on May 8. 


DEALER MODERNIZATION: Roth Office Equipment Co., 
Dayton, Ohio, has doubled space and is undergoing a com- 
plete face-lifting and remodeling. The store space will be 
styled on a self-serve basis . . . . . Nathan Tanzman, Ace 
Rubber Stamp & Office Supply Co., Cleveland, Ohio, an- 
nounces the firm’s remodeling and installation of the latest 
equipment necessary to the manufacture of rubber stamps. 
7 
Warren (Red) Best has left the Cincinnati branch of Erik- 


sen’s, Inc., and is now associated with C. Loth, Inc. of that 
city 
7 
Ray Dalton, former operator of Carney Office Supply Co., 
Sidney, Ohio, has purchased and is now operating Blade 
Printing & Paper Co., Toledo, Ohio. 
» 
NEW DEALER in Knox, Ind. is the City News Agency, 
Operated by Don Pinney. Mr. Pinney is the son-in-law of R. 
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FROM ANY ANGLE! 


Even a bird’s-eye view of the Bentson 
Perma-Glide File reflects its sturdy 
construction .. . it’s designed efficiency. 
No wonder customers specify Bentson! 


Bentson offers more. More in value... 
more in dependable service. Dealers take 
pride in meeting precise customer re- 
quirements from the vast selection of 
models designed for any filing need. You 
too, can sell customer satisfaction... sell 
the distinctive quality of Bentson Perma- 
Glide Files! 


A new catalog awaits your request. 
Write for yours today! 





THE BENTSON MFG. CO. 


AURORA, ILLINOIS 
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PAPO E EERE EEE REE R OE ROME Oe 


POSTO-E 
“speeds up" 











mail routine 


in the office 








a proven 
tested... 








electric 


LETTER OPENER 
priced within reach $9g50 


of even small offices... 


Plus Fed. Exise Tax 





© SAVES TIME 
e SAVES MONEY 
© ELIMINATES STRAIN 
© COMPACT — Occupies only 6” x 8” of 
desk top space. 

© PAYS FOR ITSELF — Even in small of- 
fices by saving letter opening time and 
speeding your mail distribution. 

e NO SORTING — opens any size or 
thickness of envelope without sorting 
or adjusting. 

© SIMPLE TO OPERATE —— anyone can use 
it with little or no instruction. 

e NO WASTE STRIPS — opens envelopes 
without cutting off waste strip. 

¢ GUARANTEED FOR ONE YEAR — Pre- 
cision built for years of heavy duty, 
trouble free service. 





DEALERSHIPS AVAILABLE — Full dealer discount for 
big profit sales. Write for literature and dealer 
prices. 


Standard Stationery Supply Co. 


1020 S$. Wabash Ave., Chicago 5, Ill. 





W. Swisher, owner of Plymouth Office Supply Co., Plymouth, 


Ind. 
¥ 

Jim Marshall has been appointed buyer of the retail divi- 
sion of Pounsford Stationery Co., Cincinnati, Ohio. Jim has 
been with the firm five years, and succeeds Jack Busch, who 
is now buyer of the wholesale division. The honorable Mr. 
Busch is just a short-termer, he has been with the firm for 
only 47 years! 

© 

HAPPY ANNIVERSARY: Suburban Printers, Inc., Royal 
Oak, Mich., held open house in celebration of their 10th an- 
niversary on May 17. They are located at 520 North Main St. 

* 

INDIANAPOLIS NEWS: This chapter of The Fifth Dis- 
trict Travelers Club has elected the following officers for the 
coming year: Chairman, Howard Chase, Joseph Dixon Cru- 
cible Co.; secretary, Don Carter, manufacturers’ representa- 
tive; treasurer, Don Plehn, Boorum & Pease Co. ..... The 
chapter held a Mister and Missus Party at the Continental 
Hotel on May 10 and had another scheduled for June 7, 
Thanks to Don Carter for the news. Keep it coming. 

= 

TRAVELER APPOINTMENTS: Larry Saunders, after 
many years with C. Howard Hunt Pen Co., is now manu- 
facturers’ representative traveling The Fifth District. He rep- 
resents Alvin & Company, Benard Sales Co., and Argus Manu- 
facturing Co.; Mr. Saunders is also associated with Ohio Ad- 
calendar Co. as advertising consultant .... . R. W. Haering 
has joined R. E. (Bob) Beekman in representing All-Steel 
Equipment Inc. out of Indianapolis. 

* 

SIR STORK FLIES ON: The Billy Kanes, Oxford Filing 
Supply Co., are now proud grandparents — daughter Nancy 
and Don Saunders were blessed with a boy, Thomas, on May 
10. 

* 

GET WELL QUICK DEPT.: We hear that Frances McCor- 
mick, McCormick Office Supply, St. Albans, W. Va., has re- 
covered nicely from major surgery ..... Mel Kleier, Redeker 
& Dick, Inc., Cincinnati, Ohio, was rushed to the hospital 
on May 19 with a ruptured appendix. He is recovering nicely, 
and should be back at the salt mines by the time you read 
this. 

. 

Doris and Bob Clarke, Eaton Paper Corp., and their two 
children very happy in their new home at 345 Parkside 
Drive in Bay Village, Ohio. Bob, whose dad is C. W. (Jack) 
Clarke of W. A. Sheaffer Pen Co., was recently transferred to 
this territory. 

. 
THESE HAPPY VACATIONISTS: Ruby and Russ Davis, 


W. J. Noonan Co., Lima, Ohio, off on a flying trip to the 
Hawaiian Islands . . Gene Pendleton, S. & W. Office 
Equipment Co., Cincinnati, Ohio, will spend his vacation 


building a new patio at his lovely home .... . Paul Stoepel, 
renowned globe-trotter, who is director of purchases at Will 
Winnes Co., Inc., Cincinnati, has taken his family to Miami 
Beach. Kindly take note that these are not of the travelers’ 
category - dealers only! 

s 

We all mourn the passing of W. E. (Bill) Stegner, with 
Pounsford Stationery Co., Cincinnati, Ohio, for the past 42 
years, on May 14, after a long illness. Our sincere sympathy 
to his family. 

ALL TRAVELERS — IMPORTANT: Please get reports 
of your sales meetings in the hands of Lloyd Landenberger, 
Richard Best Pencil Co., president of The Fifth District 
Travelers Club. Time is short, and if we can snatch the 
Travelers Cup again this year, we retain permanent posses- 
sion. 

ALL DEALERS: In case of laxity by any of us travelers 
in having you sign a form attesting to a sales meeting at 
your place of business, please send the information to Mr. 
Landenberger; we will be highly appreciative of your co-op- 
eration. 


Note of thanks to good old Art Frey, manufacturers’ rep- 
resentative, for his voluminous notes and bits of information. 
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6th District Notes 


Cc. O. SCHLAVER, correspondent 
Office Appliances 
600 W. Jackson Bivd., Chicago 6, Ill. 


It's official now. Governor Arthur C. Finger of the 6th 
District NSOEA tells us that the 1958 regional will be held 
famed Nippersink Manor, Genoa City, Wis. There will be 





plenty of opportunity for boating, swimming, fishing, golfing, 

horseback ling and the regular convention activities. A 
heon at the Honey Bear Farm promises to be No. | 
raction [fo he ladies 


Dates of the convention are Sunday, Monday and Tuesday, 
May 25, 26 and 27, 1958 
Governor Finger announces the appointment of Ed Napp as 
eneral chairman and Clarence Clemen as co-chairman of the 
convention 
Dates to Remember: 
August Maynard Westring Invitational golf at Forest 
Hills Country Club, Rockford, II. 
August 15 Golf at Cog Hill Country Club 
September 6—Golf at Tuckaway Country Club, Milwau- 
kee. Wis 
September! Pre-Convention luncheon, Conrad Hilton 
Hotel, Chicago 
Christmas party, Sherman Hotel, Chicago. 
2 
New Members—Added to the rolls of GLTC are Robert V. 
Murphy, W. A. Sheaffer Pen Co.; John M. Horner, The 
Globe-Wernicke Co.; Alfred Wolfe, Herbert Koller and Fred 
Goldfarb, Utility Supply Co., wholesale division, and M. G. 
Forms Co. (Moore Business Forms, Inc.) 
. 
Rock *N Roll. Maynard Westring, so it is reported to us, 
ribbon at the Wagon Wheel, during the District 6 
fancy dancing with the head waitress. 
* 
4 Contest. Great Lakes Travelers Club is sponsoring a 


December 


Wiessner, Stock 


won the blue 


convention, [fo 


Dealer Salesman of the Year contest for District 6 in con- 
tion with award to national winner to be made at the 
NSOEA convention this fall. 
[his contest is limited to dealer salesmen only and the 
judging will be done by members of GLTC. Nomination of 
didates must come from the dealer, who can choose as 


is he wishes. 

nominations is July 15, 1957. Nomination 
ecured from Chairman Bill Miller of 3-M, 
LaGrange, Ill. The nominations are also 


candidates 
Deadline for 
illots can | 


Harvey Ave 


hir 
} 


$622 


to De sent to 
” 

New Jobs. Stan Schumacher, formerly with Pettibone’s in 
Chicago, is now located with “Curly” Frederickson in sta- 
tionery store in Aurora, Ill. . . . Leonard Rempala has resigned 
of the Office Furniture Clearing House, Chi- 

affiliated with the G. J. Aigner Co. Len has 
been active the Stationers Bowling League of Chicago, 
serving as secretary during the season just concluded. 

Congratulations. A fine new store has been opened in 
Waukegan, II by Lake County Office Equipment. Bob 
gracious host for the two-day grand opening 


from the staff 


izo, to become 


lrombino was 


june 6 and 


Giants Capture Stationers Bowling Title 
[he Giants, first-half leaders in the 16th annual bowling 
for the Stationers Bowling League of Chicago, outlasted 
nners, the Indians, and took the prize trophy 


econd ha 


14 point edge in the play-off 
e final t games were so close that the Indians were 
rst adjudged the winners and only a careful recounting of pins 
owed the edge to the Giants. 

[he winning team, captained by Tom Gillice, Rockwell 
Barnes Co., w hard pressed by the Indians, captained by Ed 
Deacon, Chicago Desk Pad, in the second half, and the In- 
dians finally forced the play-off by winning by one game. The 
Giants, as a team name, had a record of two straight cham- 


pionships to defend, and the magic seemed to stick for they 
won again. Team personnel has changed each time. 
Individual honors at the bowling banquet, held at the Svi- 
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A Desler, your satisfaction will 


widen your smile, and open a new sphere of 
Sales and Profits. No detail is overlooked by 
Fulton’s know-how. You get the finest quality 
and best value in the famous, year round 


utility of 


BUSINESS OUTFITS 


This specially designed kit consists of holder: 


stamp pad, tweezer, and rubber type 
deep cut for sharper and clearer im 
pressions. Presented in attractively 
aalelol-MeolaleMelticel=}(-M-l-) 4-1. Melia ash 2: 


priced to sell 


Packaged 
and 
Designed 


FULTON SPECIAL INKS are alway: 
pendable ink distributes evenly hen 
applied to pad, and stamp is inked on even 
the lightest touch. There is a Fulton Line of 
Special Inks to solve any situation or prob 
lem. Consult us on your requirements. Write 


for FREE CATALOG today! 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


“Manufacturers of Marking Devices for Over Year 
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a eee 


FILES: 


DESIGNED AND BUILT & 
With A Flare For Sales! 1 








COMBINATION FILES 


Heavy Gauge Stee! Construction 


Electrically Welded Throughout 
Chrome Finished Hardware 

° Positive Locking Compressors 

Color Choice of Green or Gray 


Ball Bearing Rollers 


Satisfaction Guaranteed 








NON SUSPENSION 
FILES 


FULL SUSPENSION 
FILES 


WRITE FOR CATALOG AND PRICES — TODAY! 


met ae 


a ee eee ee oe oe 


Metal Products Co., Inc. 
Michigan City, Indiana 














thiod Club, went to Leonard Rempala, who is with G. J. 
Aigner Co. and who rolled a high three-game series of 723; 
Charles Siegel, Acro-Adroit, Inc., who topped the individual 





New Officers . . . elected at the banquet, left to right, Stewart 
McDonald, Commercial Stationery Co., vice-president; Frank 
Rainey, McLennon Pen Co., secretary; Bob Krumwiede, Elmer 
Krumwiede & Associates, treasurer; and Eldon Just, Just & 
Son, president. 





. the Giants, left to right, Tom Gillice, 


Winning Team 
Rockwell Barnes Co., captain; 
Inc.; Homer Schulenburg, Horders, Inc.; 


Charles Siegel, Acro-Adroit, 
Fred Plank, Utility 


Supplies; and Frank Rainey, McLennon Pen Co. 





rr. | ae ; ss 
Individual Winners . . . Chuck Siegel, Acro-Adroit, Inc., left, 
rolled high game of 275; John Okoniewski, P. F. Pettibone 
Co., most improved bowler; and Len Rempala of G. J. Aigner 
Co. who had a high series of 723. All figures in league scor- 
ing’ include handicaps. 





high game list with a 275; and John “Okie” Okoniewski, P. F. 
Pettibone Co., who was declared the most improved bowler. 

New officers were elected at the banquet, with Eldon Just, 
Just & Son, named president; Stewart McDonald, Commercial 
Stationery Co., vice-president; Bob Krumwiede, Elmer Krum- 
wiede & Associates treasurer; and Frank Rainey, McLennon 
Pen Co., secretary. 
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9th District Notes 


M. H. “MIKE” HOLBERG, correspondent 
5939 Berkshire Lane, Dallas, Tex. 





And the Rains Came. It’s been seven long years of drouth 
in the great Southwest. But you can take it from the dealers 
in Texas and Oklahoma that the water shortage is over . . . at 
least for 1957. One Dallas dealer was heard to remark that he 
would be selling outboard motors by June | if the rains con- 
tinued . . . and he should get his stock in the store by that 
date or he may find several Fort Worth dealers giving him 
strong competition. Seriously though, as tired as we all are of 
the rain we know it should be most beneficial to business this 
fall 

The best news we have to report this month is that we have 
had no reports of dealers or travelers in the Southwest having 
suffered physical or material damage during the recent dance 








of the tornadoes! 










« : 
Did You Know Department . . . That Stationers Distribut- €-THRU clear plastic rulers and 
ing Co., Fort Worth, has some political brass in the organiza- drawing devices give you a com- 
tion? Bili Anderson is a city councilman of River Oaks, Tex., plete line to feature for back-to- 
and Bill Putnam is the same in Richland Hills, Tex. Both were school. Their high quality and mul- 
elected by a unanimous vote . . . That George Millican of ; 
McMillan Co. was married April 20? Best wishes to you and tiple utility have won world wide 
Barbara. renown, They're priced for profits— 


That there are changes besides those weather-made in West 
Texas? Raymond Howard, formerly of Borger Office Supply 
House, has purchased Bentz Typewriter & Office Supply in 
Vernon, Tex. The new name will now be Bentz-Howard Type- 
writer & Office Supply . . . That Bill Rutledge is now buyer 
at Pampa Office Supply? Bill was formerly with Russell’s in 
Borger. Tex RULERS @ TRIANGLES @ NAVIGATIONAL INSTRUMENTS @ STENCILS @ PROTRACTO 


designed for eye appeal— 
a real “Golden Rule” line, 






Send for Catalog. 





[That Marvin Fuller has moved from Russell’s in Amarillo 
to Elliott's of the same city? He will be buyer at Elliott’s. 


CTHIW Zz WL L 





Many thanks to Julian Bailey of Eagle Pencil Co. for giving 
s the word on these many changes in West Texas. oe a aa aor oe ‘anemia. “sae * 
4 welcome back to the industry to Bob Perkus . . . now 
‘). 


L DAYS AHEAD 





= CCD 


PROFITABLE 
Order Now lov ES 








IN YOUR STORE WINDOWS... 
ON SELF-SERVICE DISPLAYS COUNTERS 
... PROMINENT DISPLAY OF THESE 
POPULAR REYBURN STUDENT SUPPLIES 
INVITINGLY PACKAGED FOR SELF-SER- 
VICE SELECTION WILL INCREASE YOUR 
SALES AND PROFITS. 





THE REYBURN MANUFACTURING COMPANY, INC. 


16th ST. & INDIANA AVE., PHILADELPHIA 32, PA. 


WAREHOUSES: PACIFIC COAST DISTRIBUTORS: 
4048 W. POLK ST., CHICAGO 24, ILL. DRAPER TAG & LABEL COMPANY 
901 W. VICKERY BLVD., FORT WORTH TEXAS 843 SO. LOS ANGELES ST., LOS ANGELES 14, CALIF. 
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TRIPLE YOUR 
SALES* 


with magic marker 


profit-m Oo k ers 


* Sales are guaranteed when you 
feature the exclusive advantages of 
“CAPAC” Capillary Action — found 
only in the original, patented products 
designed and developed by Speedry 





magic marker 


U.S. Pat. No. 
2,713,176 


NO LOOSE INK! 
CONSTANT INK FLOW! 
NO MESS! 


Instant dry! * Waterproof! 
Smudgeproof! 


Repeat Sales! No Rejects! Long-life 
use! Display Speedry products — 
Millions sold! Millions satisfied! 





the amazing device that 
writes on any surface. 
Available in 9 colors. 


77¢ retailer 









STENCILEER 39¢ refill 
142” Felt Stencil Head 
Always ready for use. 
Just Lift The Cap and 
Stencil. $ 1 2 5 
retailer 


U.S. Pat. Pending 


Complete merchandising aids to help you get 
fast turnover! Point-of-sale displays! Window 
cards! Self-display boxes! Demonstrators! 
Big national ads! 


Aluminum gold-finish. 
Case for pocket or purse. 


99¢ 


retailer 


BRUSHPEN 


U S. Pat. Nos. 2,416,596, 2,547,541 


———————— 


MAIL COUPON FOR CATALOGUE & PRICE LIST 


SPEEDRY PRODUCTS, INC. Dept. OA-3 
Richmond Hill 18, N. Y. 


! 
| 
RUSH special “Magic Marker” Profit Story. | 
| 
| 
I 
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City =— SESE 
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manager of Haygood’s in Lubbock. This firm was recently 

purchased by Bennett’s of Dallas. Bob has been purchasing 

agent for Rio Grande Life Insurance Co. of Dallas since 

leaving Southwestern Stationery & Bank Supply of Amarillo. 
. 

Wolt Stempel sent information that Dr. & Mrs. W. F. Gig- 
liotti are in Lucerne, Switzerland, attending Rotary Interna- 
tional, returning home aboard the Queen Mary. 

a 

It was certainly nice seeing Ray Howard of Esterbrook Pen 
Co. in Houston recently. As you know, he recently underwent 
major surgery. He also reports that his charming wife Marion 
is now feeling better after a recent illness. 

* 

Jess Musgrave, the new prexy of the Texas Travelers Club, 
has already started organization for the New Orleans conven- 
tion next year. We have no particulars at this date but never 
fear Jess and his crew will inform you in plenty of time so 
that you can prepare for that gala event. 

e 

Another manufacturer has opened a warehouse in Dallas. 
H. Doyle May of Invincible Metal Furniture Co. informs us 
that his firm’s warehouse inventory will be located in Dallas, 
c/o Koon-McNatt Storage & Transfer Co., 1100 Cadiz St. 
There are a growing number of manufacturers moving into 
the Southwest with either warehouses or assembly plants. 

° 


We can’t resist one last statement about the weather... 
We've heard rumors that the city of Dallas will hire a “rain- 
maker” . . . man, we’ve gotta do something to stop that! 





L. P. Spore Gets Dixon Crucible Posts 

L. P. Spore has been elected a director of the Joseph Dixon 
Crucible Co. and president of its American Crayon Co. divi- 
sion. 

Mr. Spore had been executive vice-president of American 
Crayon when it was acquired by Dixon earlier this year. 


PROO 


THAT ADDOMETER 
ADDING MACHINES 


AT ONLY 


1495 








@ There’s logic plus proof 
behind Addometer’s sales appeal. 
Addometer fills a definite need for a portable low- 
cost adding machine among accountants, small and 
large businesses, professional men, retailers, service 
stations, farmers, architects, and many others. The 
remarkable 8-column Addometer adds, subtracts 
direct, multiplies as speedily and efficiently as many 
big, expensive adding machines—yet costs only 
$14.95! It has exclusive features which no other 
machine offers. 


FREE display stand with every 


order of 6 or more Addometers 
get started with this special offer 
today! 


Reliable Typewriter & Adding Machine Company 
305 W. Monroe Street « Chicago 6, Illinois 
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llth District Notes 


KENNETH SUTHERLAND, correspondent 
8036 S.W. 9th Ave., Portiand 1, Ore. 

We missed some of our friends at Tacoma this year, the | 
Bob Needhams of Salem, Ore., the Sam Coltons of Medford, 
Ore., the Robert Bratts of Baker, Ore. and the Allens and 
Arises of Spokane and the Frank Irullis of Portland, Ore. Hope 
we see you at Sun Valley next year. 

» 

We are sorry to report our good friend Charles Rawlings of 
Albany, Ore. recently suffered a heart attack and was hospital- 
zed for several weeks. Mrs. Rawlings reports he is making 
fine progress and will soon be back to work. 

« 

Joan and Hal Sullivan, Mfrs. Rep., recently moved from 
Portland to Seattle. We will all miss Hal’s willing help in the 
[raveler’s group in Portland. 
| 7 
B. F. (Bob) Adams, employed by the D. C. Wax Co. of 
Portland for over 40 years, retired during March of this year. 
Bob was honored with an ovation at the annual banquet in 
recognition of his many years in the stationery and office 
furniture field. He plans to just relax and take it easy at his 
home in Portland 

On May 8 the Oregon Trail Travelers held a preconvention 
dinner and business meeting at The Columbia Athletic Club 


vith 22 


22 members attending. 





This all-purpose 
automatic numbering 
machine is a “best 
seller.’ It moves fast, 
earns more profits for 
you — because it’s in 
constant demand for 
all general office 
numbering. 





Dick Vaughn, president, presented a program to create in- 
terest in non-members of our group in the Eleventh District. 
A lively discussion on all topics took place with a great many 
things accomplished 

One important change in our by-laws was the change to 
quarterly rather than semi-annual meetings. The dates for 
these meetings will be August 26 at Seattle, December 9 at 
Portland, March 3 at Seattle. On the above meetings the sec- | 
| members thirty days prior of the place 


retary will advise a 
ind time 








FAULTLEs 


5-0 


Slide - Opening 


RING BINDER 





When you show this binder... no other will satisfy ! 
Only the FAULTLESS $-O has these big advantages 






Exclusive with 


$0 Gadont RINGS ACTUALLY SLIDE APART 20% GREATER SHEET CAPACITY 
dng is No snapping open. Sheets won’t jump off the Design and construction of the rings provide 
Stee!-Hinged. rings. No snapping shut to endanger fingers. 1/5 more capacity without danger of spilling 


sheets. 
BUILT-IN AUTOMATIC SHEET LIFTER 


Steel hinged, it lifts the sheets up freely over - S-O SALES BRING BIG EXTRA PROFIT! 


the rings, reducing friction and wear at the s-O  Cugtamens stay sold — they insist on S-O 
punched holes. a »0p-open” substitute will do! So make 

sure a of your customers know about 
300% LONGER SHEET LIFE FAULTLESS S-O Binders. Let them try its 
Reinforcement of holes is unnecessary. No effortless operation. You'll sell lots more . . . 
more torn holes and loose sheets. and repeat orders are assured. 


STATIONERS LOOSE LEAF COMPANY °22 Nov" Sroodwey, Milwoukes | 
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TRANSFER CASES 








25-R 
GRAY or GREEN oven-boked finish 


IMMEDIATE 
DELIVERY 


@ Brass finish cardholder and handle 
@ Four rollers for ease of operation 


@ Index guide rod with brass knob 













A Sturdy Recessed 
Base with Toe 
Clearance at Front 


@ Self-locking follower available 


"Top FLIGHT PRODUCTS 
Company, Inc. 


6224 S. Oakley Ave. WAlbrook 5-7100 Chicago, Ill. 







Sunny Side of the 
Golden State Travelers 





by the ‘“‘Golden Dust Twins”’, 
George Frey, George Lazier 


K. A. Schock, Schock Stationers in Westwood, is recuperat- 
ing at home after a week in the UCLA Hospital for a hip 
operation. All Travelers and friends are glad to hear he is 
progressing nicely. 

a 

Nelson Stationers in Glendale has recently doubled its 
floor space and remodeled its entire store, giving more at- 
tention to the Commercial items than was possible before. 

* 

We extend our sympathy to Charles Ahern on the death of 

his mother. 
rs 

A. G. Fletcher (Joseph Dixon Crucible Co.) was a visitor 
in L.A. for the Natl. Art Ed. Assn. convention at the Statler. 
He also attended our Monday luncheon on April 22. 


. 

Florence Kenyon, Forrest Stationers, Santa Monica, lost her 
fur coat on a recent visit to Las Vegas. She’s lucky if that is 
all she lost. 

. 

Mrs. Chloe Dahl of Culver Center Stationers in Culver City 
has just opened a new stationery store in Azusa. It is located 
in the brand new Foothill shopping district and is known as 
the Center Stationers, Azusa. 

8 

The recent NOMA convention in L. A. brought out the 
following Golden State Travelers in display booths. Carl 
Draper (mfrs rep), Paul Lockwood (Lockwood Sales Corp.), 
Harry Fuller (Globe-Wernicke), Stewart Anderson (Joseph 


— This unique new Regency Catalogue... 


features 





new 
striking 
faces 


Regency’s exclusive and revolutionary new process offers 
superior Heliograving* with all these advantages: 


*(not to be confused with engraving) 


e greater sharpness and clarity of letters 

e new effects with superimposed and angled letters 
e joined letters in the most favored scripts 

@ speedier production for prompt delivery 

@ superior craftsmanship at an amazingly low price 





1, and G ‘a ering 
8. Ge, 4 
a ae Bee Weryfe 
"> an 
rs Somye) Mn, k 
Mr ato MY Fong 


FREE: Completely New Flower Wedding Line Catalogue features:— 


exclusive new scripts ® wide selection of ever-popular styles ® postpaid 
shipment within two days of order ® liberal discount 


For your FREE copy of the new Flower Wedding Line Catalogue, address your request on your business letterhead to: 


REGENCY THERMOGRAP HERS, 28 West 23 Street, New York 10, N. Y. 
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Dixon Crucible Co.) and H. G. Daniels (H. G. Daniels Art 
Firm) 
* 

Clete Cox is now associated with The Recordplate Co. and 
vill call on the trade in the north. Welcome as a Traveler, 
Cox, and hope to see you join us. O, Morey Smith, owner of 
Recordplate, announces the moving of the plant to new and 
arger quarters at 130 No. Fair Oaks Ave., Pasadena. 

& 

Willis Palmer and wife (Boorum & Pease) left on a trip to 

Europe the early part of May. 
® 

We are still hearing words of praise from the 1957 Sales 
Rally held last January, and chaired by Ernie Daniels. 
Congratulations on a job well done, Ernie. 

7 

Hart Palmer is one of the old timers in the stationery busi- 
ness on the Coast. He represented Boorum & Pease in the 
Bay Areas for many, many years, was one of the charter 
members of the Frisco Forty-Niners, and last but not least, 
is the father of that irrepressible European Traveler, Willis 
Palmer. He celebrated his 86th birthday on April 17. Con- 
gratulations Hart, and may you have many more of them. 
Hart was reminiscing of the early days and wondered what 
happened to Harvey E. Stewart who represented the Everett 
Pulp & Paper Co. in the Northwest for so many years. 

« 

Arthur O. Carlson and favorite wife, celebrated their 36th 

wedding anniversary on April 28. Congrats! 
* 

We are happy to hear Irv Satrang is recovering from a 
heart attack. He spent some time in the Santa Monica hos- 
pital but last reports state he is coming along nicely. 

7 

Harry Fuller was in the Hollywood Hospital for a check- 

up. Last reports are they’re afraid he'll live. 
* 

The monthly business meeting of the Golden State Travel- 

ers was held at Rodger Young Auditorium on April 29, and 
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the NAME that means “THE most” jn 
yon Papers, Inked Ribbons, Hectograph Supplit® 

















susteoive “Carbon 
Gr 


ing easter, better! 
Included free with 
Code Carbon Paper 
(Except Typocraft) 





LEADING QUALITY 


. The finest materials go into Codo Products 

- so it is natural that they turn out better 

impressions — and last long longer. Once your 

customers try Codo Carbons, Ribbons and Hecto- 
graph Supplies they repeat. 





eS 
oer meow 






MANUFACTURING 
CORPORATION 


Factory: Coraopolis, Pa. 


401 Wood St. 564 W. Monroe St. 
Chicago 6, Ill. 





79 Madison Ave. 
New York 16,N.Y. Pittsburgh 22, Pa. 








UE. \ of of) 


TENPAK, 





ONCE THEY START using Acco Fasteners your customers | 


will go on using them forever—forever building your sales. 
So Acco brought out the TENPAK — 10 Acco Fasteners 
#12 or #22 on a card — ideal for self-service counter 
display, ideal for introducing Acco Fasteners to more users 
— spreading your market, building your business. -Try 
a box of 10 cards (100 Fasteners) and watch ’em GO! 


ACCO PRODUCTS 
A Division of NATSER Corporation 
OGDENSBURG, NEW YORK 


In Canada: Acco Canadian Co., Ltd., Toronto 











A proven way 
$ to accumulate 


$ money 











STEEs$<rroNG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller's Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 












COIN WRAPPERS 
Old Style * Rainbow * Automatic * Duzitall 


Kweartet * Tubulor * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 









Write for Information! 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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5 divisions _ 
quality + selection 
-+ economy 


There are no unknown 
quantities in this equation. 
By establishing 5 divisions 
UNDER ONE ROOF, we 
enable our customers, both 
dealers and users alike, to 
get top quality office 
machines—any make and 
any model—at a tremendous 
saving. It’s a solution that 
proves worthwhile, everytime. 





The following are the § divisions available to you: A 





Addressograph Banking Adding and Calculating Bookkeeping Duplicating 
Division Division Machine Division Division Division 


Apply this time proven equation to your office machine problems today! 
CALL OR WRITE DEPT 0 


INTERNATIONAL OFFICE APPLIANCES, INC. 


326 Broadway, New York 7, N. Y. HA 2-6700 © (Cable: ADDBOOKAL 


TYPEWRITER 
RIBBONS 
CREATE A PERMANENT 

IMPRESSION 


Leedall new nylon ribbons do 
create a lasting and permanent impres- 
sion, both on paper and to the user. 
Self-inking properties keep Leedall’s ny- 
lon fresh every day. 


| =i a oY a eo), ii -j-fe), 
® Lasts for months. 
® Permanent impressions. 
® Conrinuous action self-inking. 
® Clean, crisp copy every day. 
® Competitively priced. 


SEND FOR SAMPLES AND PRICE LIST TODAY 


} >) >) OP: SH FR) -le)e bless exe mees 


WHOLESALE ONLY DOMESTIC AND EXPORT 
Milltown, New Jersey ° Milltown 8-1045 
A RIBBON FOR EVERY MACHINE 
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brought out 20 members. Those present were, President Walt 
Waldvogel (National Blank Book Co.), Joe Davis (mfrs. rep.), Don’t For get 
Bill Van Ness (Eberhard Faber Pencil Co.), George and Ed 
Morgan (mfrs. rep.), Ist Veep Bill Lashbrook (Esterbrook Pen 

Co.), 2nd Veep Willis Clark (mfrs. rep.), 3rd Veep Jim Mont- i, 
gomery (mfrs. rep.), Sec. Bob Lauterjung (Quality Park Env. 
Co.), Al Stenerson and Dick Mulhaupt (W. A. Sheaffer Pen 
Co.), Dick Parrella and Max Spak (Associated rep.), Willis Those Good KERR Desk and Counter Sets 
Palmer, Stewart Anderson, Past President Ralph Maneval (A. 

W. Faber-Castell Pencil Co.), Ernie Daniels (Venus Pen & 
Pencil Co.), Whit Curley (Minnesota Mining & Mfg. Co.) 
and George Frey (Chas. R. Barry Co.), 

First time out in many months for Whit Curley. Hope he 
can get back to a meeting again, real soon. 

First time in quite a while also for George Morgan and 
Willis Palmer. That naturally meant extra arguments during 
the business meeting. 

President Walt called on Ist Veep Bill Lashbrook for the 
latest info on the 14th Dist. Convention being held May 13th 
& 14th. Several members stated they still had received no in- 
formation regarding the convention. 

A motion was made and passed that changes be made in 
our by-laws in regards to our Friendship Hours at the regional | 
conventions in the future. 

Meeting adjourned without the help of Charlie Evans. 


Fountain or Ball Pens 








Write for Catalog 
In Full Color 
With Prices 





* 
Ruth Waters (Campbell’s in Westwood) pulled a fasty on 
everyone and was married in Las Vegas on April 27. Con- Porcelain Chrome & Bronze 
gratulations! 
~. Ps Western States Contact ARCH K. ANSTY COMPANY 


Exclusive Western Distributor 


Max Spak and Don Rosen announce a new partnership to 
171 Second Street San Francisco 5 


be known as Office Equipment Distributors. 


. 
. : . ae e 
E. L. Thomson, Southwest Stationers, announces a move Loe. 


to 8507 So. Vermont. They are just a few doors from Man- 


chester Blvd., which will give them much more walk in traffic. 
Tel: Diamond 3-7965 546 SOUTH ROCKFORD 


TULSA 20, OKLAHOMA 


e 
THUMBNAIL SKETCHES of the 14th Dist. Convention:— 


CHAIRS THAT MEAN BUSINESS 


4 P Cur 
53rd 
Year 


6713 














BOLING BANK OF ENGLAND CHAIRS 


Boling Bank of England Chairs are 
preferred because of the fine construc- 


tion. A continuous U-type, steam bent 





6712 


box rail, and securely fastened one- 
piece back posts insure long, satis- 
factory wear. In Walnut, Mahogany, 
Light Oak or Softone finish. 





6700 
SERIES 


— 


BOLING CHAIR COMPANY 


siler city, north éanotine 





6710 
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faster filing 
easier finding 





BARKLEY TAB filing supplies 





Cc. tL. 


for 
SYSTE Mat 
profits 


feature America’s outstanding 


Space Saving Filing System 





“THE SYSTEM THAT 
MAKES SHELF FILING PRACTICAL!” 





WRITE for Catalog & Full Details of the 


Visi-Shelf Dealer Promotion! 


VISI-SHELF FILE, 
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Barkley Tab File Guides featuring Magnified Visibility can 
help you increase dollar volume and profits per sale. 
Display them prominently on your counter, in your windows 
—they sell themselves. Write for illustrated literature. 


BARKLEY & CO. 


ILLINOIS 





Tie 





Priscilla Thomas and Bill Moreau (Carter's Ink Co.) busy at 
the registration desk. National President Leonard Wilcox 
turned out to be an expert banjoist, much to our surprise, 
(and his). Chloe and Greely Togni down from Visalia and en- 
joying themselves. 

Ann, Rolly and Don Mann (Stationers Price Service Co.) 
enjoying the doings from their lanai room. Some of the Bay 
Area visitors were: Charlie Byram (mfrs. rep.) and wife, Elgin 
Burke (McMillin Book Co.) and Veep of the 49ers, Ed Cooper 
(S. E. & M. Vernon), Joe McDonnell (Carter’s Ink Co.), Wes 
Carter and wife from Inglewood, sunning themselves in front 
of their lanai room. Al Anderson and wife, Al Ewart and 
wife, Bill Russell and wife and Sig Sieger and wife, ALL of 
Eagle Pencil Co., also enjoying themselves. 

Bert Dubin (Cole Steel Co.), Dick Kirkpatrick (Old Town 
Corp.), Sam Flatau (Yale Filing Supply Co.), Dick Kenna and 
wife (Simpson), Al Knox (mfrs. rep.), Fred Coots (Linton 
Pencil Co.), Hal Bass (mfrs. rep.), Ken Fullerton and wife 
(mfrs. rep.), Ralph Rector and Floyd Smith of Dennison Mfg. 
Co., Ralph Maneval and wife, Gil Weis (Weis Mfg. Co.), Roe 
Powell and wife (Universal Paper Goods), Joe Hale and wife 
and Guy Denison (Joe D. Hale Co.), Pete Masterson and 
wife (mfrs. rep.), Morris Piltzer and wife (Qualiton Products 
Co.), Whit Curly and Hal Long (Minn. Mining & Mfg.), 
George Nelson (Weldon Roberts Rubber Co.), Dave Piltzer 
and wife (Dapco Leather Products), Ralph Locke (Mittag & 
Volger), Hank Lyles (R. L. Smith Co.), Frank King (mfrs. 
rep.), all attending the meetings and dinners and enjoying 
themselves. 

Ed Koijane and wife and Phil Van Culin entertaining in 
their lanai room. 

Joe Davis (mfrs. rep.) and wife, and Jack Ellis and wife 
(F. S. Webster Co.) each with a pair of “Convict” pajamas. 

Stewart Anderson and wife entertaining in their lanai room. 
Ernie and Tom Daniels entertaining. Dick and Pat King drove 
the long distance from San Pedro for the convention. They 
were also enjoying Bill Walsh at the Casbah, after hours, with 


A Complete Line! 


Units from 7 to 10 openings — 
WITH DOORS — and without! 


Correspondence and Legal Sizes. 


Nationally Advertised 
on the Pages of 


































































































> Broadway, New York 7, N. Y. 
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More than 


1,000 WAYS to MAKE mOner 
with DAV-SON BULLETIN 


sya, BOARDS wor 


VESTMENT. - - ' 
” "0 STOCKING NECESSARY 


EVERY ONE of the more than 
1000 styles and sizes of DAV- 
SON Bulletin Boards gives you 
an opportunity to make extra 
profits—without a penny of in- 
vestment! Take the order— 
DAV-SON drop ships for you 
with your label. 








Ch 
Sulleae s sbe-Letter 


Sell the most complete line of Bul- 
letin Boards in America—made 
by the largest, most reliable man- 
ufacturer in the industry! Prac- 
tically every business in your 
area is a prospect for one or more. 

















7 a= ° 
DAV. 

e zaU san NOTICE 
Genuine TO All PERSONS WARMING 
Cork-Backed pasy TO SELL or BUSINESS! WN THE LEPRITMENT 
Boards every TYPE MUST WEAR GOGGLES 

Also manufacturers of Church Bulletin Boards, - 

Flashing Safety Signs, Nameplates, etc. Stock Metal 

WRITE for big FREE 1957 Catalog Sefety Signs 

A. C. DAVENPORT & SON, INC. 


Now in Our 25th Year of Quality Service 


DEPT. O.A., 311 N. DESPLAINES ST. @ CHICAGO 6, ILL. 











Most Important Business Show Ever! 


The 1956 National Business Show went way beyond 
anything ever held before: * Most Important in 
number of exhibits * Most Important in attendance 
* Most Important in enthusiasm. 
...and the 1957 Show promises to be still more important. 


NATIONAL BUSINESS SHOW 


All the industry exhibits—All management attends 
OCT. 28th THROUGH NOV. Ist, 1957 
New York Coliseum, Columbus Circle, New York 


udolph 


R Managing Director 
33 West 42 Street, N. Y. N.Y. + Pennsylvania 6-6760 
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No. ‘121k, 1521C, & 15211 







JOHNSON 


Business Chairs 
. a line you'll be proud to bave! 
JOHNSON SECTIONALS 


The kind of an office every 
customer would like to have 
. good-looking, dramat- 
modern and _ practical. 
JOHNSON SECTIONALS 
can help you achieve these 
interesting arrangements. 
Let us send you complete 
details, catalog and prices. 





ically 


No. 1521RL 





JOHNSON CHAIR COMPANY 





PROTECTED PROFITS FOR YOU 


SELLING THRU. ‘DEALERS EXCLUSIVELY 








ADVANCO PRODUCTS Inc 
MANUFAC 


76055 


TURERS 


t AVENUE ELMHURST 7 














: Announcing the New 


Featuring New Design 
New Construction Features 
New Extra-Large 
Color-Band Chart 


Stop costly postage 
errors. Speed mailing 
operations. Get the facts 
on the superb new Triner 
Imperial with new extra- 
« large, eye-level, color-band 
chart that guides the eye 
instantaneously to the 
correct postage computa- 
tion. Famed Triner twin 
pendulum accuracy 


Write for 
Booklet 


U.S. Post Offices. 


TRINER SCALE & MFG. CO. 


2716 W. 21st Street + Chicago 8, illinois 


RAWS, MARKS PERMANENTLY 


ON ANY SURFACE 


Needed — in every HOME, OFFICE, 
SCHOOL, CLUB and INDUSTRY —for 101 
uses! Does every marking job easier and bet- 
ter. Never clogs. Specially suited to COLOR 
CODING. Unbreakable, leak-proof body is 
color-matched to ink. 

Surpasses every pen of its type ever made—Low re- 
tail price plus big dealer's discount adds up to high 
volume profits for you. ? 








FREE 


FREE COUNTER DISPLAY | DEMONSTRATOR DISPLAY 


(te hold 10 of your pens) with l-gross order. 
with Va-gross order. 





Cash in on this whirlwind success . . . ORDER NOW! 


ms DIV. BANKERS & MERCHANTS, INC: 
COM 3220 N. Sheffield Ave, Chicago 13, Ill 








TRINER f Oe 


70 lb. Automatic Parcel Post Scale 












*& Easy Folding! 

* Compact 
Storage! 

* DuHoney 20 
Safety Lock! 

* Beautiful Smooth 
Tops! 

* Double Bracing! 


A COMPLETE LINE OF 
FOLDING TABLES 


Wide range of styles and sizes CHORAL & BAND STANDS 
—Choice of tops 


Midwest Folding Tables feature the 
exclusive Du-Honey 20 safety lock 
that secures the legs automatically 
in both the folded and the extended 


positions. Improved leg design gives 


5 year guarantee on 


all Midwest Legs 











added strength with greater comfort. FOLDING 
All-welded construction. Extra strong PLATFORMS 
under-bracing with tops laminated to anes & 
frame by special hot press glue proc- CHAIR 
ess. Reinforced recessed steel apron. CADDIES 


Write for complete catalog, today! 


MH. . FOLDING PRODUCTS écu: 
Dept. 57D, ROSELLE, ILLINOIS 

















READY 
SELLER 
AY 


$177> 


TAX EXTRA 
INCLUDING 
TELESCOPIC 

EYEGUIDE 















Takes all copy up to 20 inches 


A money-maker that is easy to sell. 


WW" Now the RITE-LINE Copy holder has 

: . - the new Telescopic Eyeguide at no 
Ren enenetne extra cost. Takes all widths of copy 
EYEGUIDE CONTRACTED from a machine tape to 20 inches. 


Self-contained, all-metal, compact, at- 
tractive. Requires no installation or 





" . 
| 20 service. Illustration shows it with LINE 
—— ; ; ——— 


; : ‘ MAGNIFIER attached. Magnifier is 
EYEGUIDE EXTENDED extra equipment you can sell. 


For full particulars, discounts, etc., write to— 





RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 
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a group. Del McClenathon up from Santa Monica, as was | 
Florence Kenyon. 

Charles Brentner and charming wife (and wonderful dancer) 
together with Bill Brown of the Brown Shop in Pasadena. 
Russ Davis and wife from Alhambra and Russ in charge of | 
| hospitality. Couldn’t have a better man for that job. 
Jerry Horton and wife from Burbank. Norman Horton, | 
Walter Ellersen, Hank Wyland and wife enjoying themselves | 
| and entertaining. Clyde Stickler down from Bakersfield. 

Ed Harrington introducing the Calypso band on Monday 
night, and Myron Florin of the Lawrence Welk Orchestra 
| who entertained at the banquet on Tuesday, and incidentally 

did a wonderful job of playing the accordian. 

Mr. and Mrs. McManus up from El Centro. They are 
wonderful dancers. 

Seems as though all the dealers were present from Phoenix. | 













Yes, big savings — money in the bank. The 
ance cabdienan Anmfile “Combined- 


Seen were Mrs. and Mrs. Leighton Cress, Mr. and Mrs. John | Order” discounts of an extra 5%, T”A%, 
Wikle, Mr. and Mrs. Grant Howard and some who slip my olin F yt fh. ogy 
mind right now lots of 10, 20, or 30 cartons. Think 9 
| Bert Henderson was down from Ventura and participated | pom Fe kg yh gs Incileg, Buy 
| in the Dealers Clinic. Incidentally, the Dealers Clinic had a all your supplies from one good source. 
’ . ° i 
| very good reception and I heard nothing but raves about it. | emai 
Louise Whiting of Pacific Stationer & Office Outfitter doing | 
her usual outstanding job with pictures and getting the story | ~ 
on the convention. One of the humorous spots of the conven- f 
tion was when Louise tried to get a picture of John Gilbert | yw age 
(OFFICE APPLIANCES) when he received his plaque at the | Brief covers, , 
banquet. The flash bulb didn’t work on three tries. Last year - protec: 
: . ¢ tors, Filing sys- 
under similar circumstances, Louise took a picture of Paul | tems & sup- 
Burbank and the bulb exploded. Paul didn’t come to the con- | Ved Wen 


vention this year so hope this doesn’t stop John from coming : Personal files, 


again next year. By the way, John Gilbert is one of the most | oe | wpeponses. 
steady in attendance at all of our conventions. It is a real * 
pleasure to greet him each year. 

We had a visitor from the great state of Texas. Mrs. Alma 
Chase from Cathey Office Furniture and supply in Dallas. We 
appreciate having visitors from such a long distance. 

Mr. and Mrs. Lynn Williams of Williams Stationery, 





AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 


















SOFA 1075 


NO. 450 RC 


J 


NO. 450 AC 


CRAFTSMANSHIP 


Styled for perfect harmony with modern decor. Fashioned 

sf; for luxurious wear. Customed for lasting comfort and 
Exemplified pleasure. Priced for every buyers purse. These are the 
factors which make BRIGHT creations a joy and satis- 


by faction to every one who buys. In a large selection of 

genuine leather and Elastic Naugahyde and a wide range 

BRIGHT of styles you will find just what you want for every 
customer. 






WRITE FOR THE BRIGHT CATALOG TODAY! 
545 W. 34th ST. NEW YORK 1, N.Y. 


NO. 90 EXECUTIVE 


POSTURE CHAIR 
| MANUFACTURERS OF UWskolllered Laake Aumilure 
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Chandler, Ariz. was seen attending all the meetings and en- 
joying the cruise around Long Beach Harbor. The cruise was 
very interesting and nobody got seasick, although the wind 
was kicking up good-sized waves and lots of spray. 

Manny Harman and his orchestra played wonderful music 
for dancing both Monday and Tuesday night. The only thing 
missing was that wonderful orchestra from the Forty Niners 
group. 

Carl Teele and wife, from Burbank, playing golf—and Carl 
a member of the Panel for Dealers Clinic. 



























SAVES SPACE, eee Martin of San Berdoo doing a great job on the Deal- 
ers Clinic. 
TIME—LABOR [he Stationers Corporation suite open all hours and always 
MATERIALS filled with friends. Charley Conley and wife busy on several 
committees. 
. . Fred Van Patten and wife and George Cornell and wife up 
‘/ VA from San Diego. 
+ VA / Y Everyone enjoyed themselves and the Dealers Clinic was 
Oo / an outstanding success. We are all looking forward to the 
—~ convention next year in Phoenix on May 2 and 3. 
Any Card Inserted inte Plastic ““SELF-INDEXER™ An Index Guide ——— 1% 
AiCO’S Transparent... (shown above), becomes... At Guide Height! Announce Long Office Supply Promotions 
USERS OF CARD FILES Buy On Sight! C. M. Long, president of Long Office Supply Co., 601 N. 
The Demand Is Tremendous! Miami Ave., Miami, Fla., one of the city’s largest office furni- 
It takes only seconds for you to show your prospect ture and supply firms, has announced the following promo- 
how to make an Index Guide out of any card in his file. tions: 
Just slip one of his cards into the double lip at the Henry J. Parsons to sales manager. Mr. Parsons has been 
top and into the bottom slot of with the firm eight years, formerly as assistant sales manager, 
Nationally Adver- the Self-Indexer and the Com. and will continue to call on his accounts. 
M tised In bination becomes an _ Index Herman W. Yurman as manager of the furniture depart- 
~ 2p gamma Meth- Guide ~ hagpe ee ee ment, Edmond J. Sullivan as comptroller, Leonard M. Gregory 
: mates bulky “uides, iyping as executive vice-president and purchasing agent, and Charles 
Office Management Titles, etc. Tough transparent M. Long, Jr., as cbeamanint. “ seit 


The Office Magazine —_— plastic, lasts indefinitely. In 4 


Today’s Secretary . . Re eter 
and others. sizes, incl. Tabulating. 





FREE. Write today for free sample, Albuquerque Firm Gets New Owner 
© SWterature and price list! Or . : 
send Sample Order for Box Jack Wentworth of Albuquerque, N.M., has sold the Went- 
of 50. worth School & Office Equipment Co. to the Valiant Printing 
44-16 23rd St., Long Island City 1, N.Y. Cc FEG 
INDEXES 426 S$. Clinton Street, Chicago 7, Ill. 0.—EEG 








UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 















able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
COMPANIES: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
: 240 Fleet St. East, Toronto 2B, Ont. 
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Me. Hlationer 





Ou save many yp 


when you buy from 
your Wholesale Platione. 


. Lomer delivery costs 
. Lower tnerento vy 

. Faster sence 

._ Faster taanover 








She advantages ane entlless ! 








CEL-U-DEX DISTRIBUTORS 


NEW ENGLAND CENTRAL STATES WEST COAST 
~Sew ars , . Associated Stationers Crocker 
TIC Supply Cc : 
f MEDOLE oy sso “- Beecher, Peck & Lewis s Angeles News C 
‘ ot . ; Carpenter Paper Cx 
SOUTHERN STATES Central Ohio Paper C rs Corporation 


Federal Stationery Co ellerbach Paper C 



























R.C. Allen 


MILITARY SAFES 


A complete line of 
popular sizes with 
Underwriter Labels. 
Line includes: money 
chests, wall safes, in- 
sulated chests, Floor 
“E” rate money chest. 


Price range from $71. 


LIEUTENANT No. 2217. 


Streamlined, modern styl- 
ing, Counter Spy dial, 
Underwriter approved 
label for relocking de- 
vice, C-T-20. 

$206. Eastern List. 


Largest Safe and 
Insulated File Line 
for Dealers. 













Write for literature and price list. 


SAFE and FILE DIVISION 
R.C.Allen Business Machines, Inc. 


680 Front Ave., N.W. Grand Rapids, Mich. 
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Wh l, u“ f Se oem 


NOW AVAILABLE WITH FOOL-PROOF 
SNUFFER-TYPE TOP 


SMOKELESS—ODORLESS—SAFE. EASY TO CLEAN. JUST 
LIFT TOP RING (Fig. 2) BY HOLDING KNOB (Fig. 1). 
SOLID WALNUT BASE (HEAVILY WEIGHTED), TAPERED 
POST AND TOP RING. NO. 177 SOLID BRASS FERRULE 
AND TOP UNIT (Fig. 1, 2, 3, 4) NO. 178 SAME IN 
JEWELERS BRONZE. 

CENTER CIGARETTE REST (4) PROTECTS FURNITURE. 
HEAVY RING (2) EXERTS PRESSURE ON DOME (3) TO 
SEAL IN ODORS AND SMOKE. 


Nos. 177-178 
FEATURES: 
Underside of dome (3) fits 


‘itisteal > 
——: snugly into recess in plung- pes 
er (5). —> e 


* Spring cannot jam. Pilot in- 
side spring (6) prevents 
side movement. 

* Ashes cannot get inside of 
mechanism. =e 

* Spring completely insulated 6 
against burning cigarettes. 

* Mechanism guaranteed for 
life of Smoker. 

* All finishes unconditionally 
guaranteed. 








Write for complete catalog 
Walnut Smokers $19.00 te $26.00 
list. 

Metal Smokers $9.50 to $36.00 list. 


» ! Sul PRODUCTS CO. 


2216 N. CLYBOURN AVENUE CHICAGO 14, ILL. 














Markwell Premium 

Here is the mall vsthy Otis Seats 

NEW — designed, styled 

(that will bring Markwel and priced for every 
t stapling need 


Dealers increased sales 


» Markwell Office Staplers now furnished 
complete with Staples 


» New lower Dealer prices on Markwell Staples 
>> New lower Consumer prices on Markwell Staples 
> New and exciting Sales Aids 


Wlatuwell 
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MOnAW 


Quality Papers at 
Competitive Prices! 


The Stationer’s Complete Line f 


* Scratch Pads 

* Ruled Pads 

* Legal Pads 

* Add Rolls 

* Steno Books 

* Mimeo Bond 

* Duplicator Bond 
* Typewriter Bond 
* Second Sheets 

* School Supplies 





Special Quotations on 
Board of Education 
Requirements. 

Send for Price List Today! 





MOHAWK TABLET COMPANY 
Main Office—1703 East End Ave., Chicago Heights, III. 
Branch—3200 Main Street, Dallas, Tex. 


“Old Faithful” 












Allen’s been faithful, too—since 1920 

Our time-tested products are also faithful 
profit-producers for you—made for every 
purse and every purpose. Boxed under our 
brand name or yours. Write today or phone 
BEekman 3-2255 for prompt sample service 
and quotations on our complete line. 





CARBON PAPER ° INKED RIBBONS 


| ALLEN & COMPANY 


V MANUFACTURERS 
“DIVISION OF DIXON CARBON & RIBBON CORP. — 
11-13 -VANDEWATER ST. NEW YORK 38, N. Y. 

















PROFIT tect Compiete tine 
WOOD AND “4 


METAL BASE 
CUTTING BOARDS 








The Most Versatile 
Cutting Boards 
Ever Designed! 


A host of new features—never before available in cut- 
ting boards—makes the Premier Line a must for YOU! 
Ideal for use in office, plant, art dept., shipping, pro- 
duction, sample dept.—wherever materials from feath- 
ers to light metal must be cut quickly and accurately 
the Premier Line will bring you bamediohe new profits. 


® Automatic Paper Clamping Device Keeps Material in 
Position © Rugged, All-Metal Construction ® Hollow Grourd, 
Self-Sharpening Blade © Permanently, Accurately Scored 
Half Inch Squares © Automatic Guard Rail — Completely 
Accident Proof 


MATERIALS 2100 West Fulton 
treet, Chicago 12, 
Cc Oo. Illinois 


TAylor 9-3033 












Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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Seen & Heard in 


Southern California 





by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif. 


Much attention has been focused recently on historic pic- 
tures taken as long ago as 60 years by Adam Clark Vroman, 
founder of Vroman’s, leading office appliance and bookstore 
At present the pictorial history that he compiled 
of the Southwest back in the Gay Nineties, more than 2,000 
negatives, all glass plates, are being cataloged by the Los An- 
geles County Museum. 

Mr. Vroman made various excursions to different parts of 
Southern California during his active years. Following his 
death in 1916 the vast assortment of negatives was acquired 
by the county and for years remained locked in various store- 
rooms. More recently they have been stored in a basement 
vault at the museum located in Exposition Park, Los Angeles. 
Close examination recently shows that the man was no ama- 
teur but a professional photographer, equal in technique to 
Mathew B. Brady, famed Civil War photographer. 

Mr. Vroman, whose marks of personal distinction were a 
frock coat, a bowler hat, and a carefully trimmed beard, was 
meticulous in his work, and his pictures of the 21 Missions 
in California, as well as those of western Indian life, are con- 
sidered invaluable by local photographers and local artists 
and historians 

S. C. Sheldon, vice-president of the Pasadena firm, says the 
extreme care Mr. Vroman took in using his heavy old camera 
was merely characteristic of the man, for all early bookkeep- 
ing records in the files at the store are done with equal pre- 
cision and with almost unbelievable attention to detail. 

Vroman’s, starting as a bookstore, was opened in 1894. The 
business has been expanding ever since and today in both 


in Pasadena 
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NUMBER ma SIDE CHAIR 


\ 


NUMBER Y20 DESK CHAIR 


NUMBER 721 GUEST CHAIR 
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SERVO .. . the modern 
stapler that has everything 





— 





Now! A new ‘‘desk top’’ stapler that gives you: 


® Non-marring rubber feet © Chrome and decorator 
® Temporary and perma- color finish 

nent features ® Combination package 
® Open channel loading deal 

mechanism ® A new low, low price 


Both standard and 5” sizes are available in red, green, 
black and gray color assortments. 


Manufacturers of standard and industrial type staples to fit almost every 
make of stapling machine on the market 


© Write for prices and dealer discounts 


ALL TYPE 
STAPLE CO. 


1600 Manhattan Ave. 


STAPLES 





Union City, N.J. 


FOR COMFORT 
AND QUIET GOOD LOOKS 


THE "FP Z@ O scRoup 


BY JASPER CHAIR COMPANY 







If your taste runs to conservative contemporary 
design, you'll like the 720 Group. These 
are chairs with a look of solid comfort 








about them, chairs that invite you to sit down and relax. Built 
with care to take the hard knocks of many years service. 


THE RIGHT CHAIR AT THE RIGHT PRICE 
JASPER CHAIR COMPANY, JASPER, INDIANA 
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SPACE-SAVER - SECRA-TYPE 


FINEST QUALITY — BEAUTIFUL 
WOOD OFFICE FURNITURE 





252-ST 
No. 2133807 





WORDEN Company offers the office equipment deal- 
er a complete line of wood desks, tables, chairs 
leather upholstered chairs and suites all manufac- 
tured with good quality as a standard. We invite 
you to investigate the many advantages of selling 
Worden products. A complete catalog will be fur- 
nished on request. 


the 


WORDEN company 


ANE MICHIGAN 





books and office furniture is one of the most outstanding busi- 
ness concerns in Southern California. 
* 

Charles Barton, a shoe salesman fresh from junior college 
in East Los Angeles, has had the good luck to get an appoint- 
ment as student salesman for the National Cash Register Co. 
in Honolulu and at this writing is preparing to leave for the 
Islands. 

° 

Rilie R. Morgan, who runs one of America’s “12 best coun- 
try newspapers” in this writer's home town, Grafton, N. D.., 
and who operates along with the newspaper a successful office 
machine division, has returned to his home after spending 
several months in Southern California. 

Mr. Morgan is a spendid example of a man making good in 
rather a large way in a small city. The city has only 4,500 
people but is located in a rich farming area in the northeast 
corner of the state, not far from the Canadian line and not 
far from the Minnesota line. When Mr. Morgan took over the 
business the newspaper was small and the office appliance sec- 
tion was equally small. The firm now employs about 30 men 
and women. 

In addition to building up this business Mr. Morgan has 
managed to head up the Chamber of Commerce for a few 
years, has served a fraternal order on a state-wide basis, and 
served in the State Senate for some 16 years. Recently a 
lease was taken on another county seat newspaper (Cavalier, 
N. D.), and not too long ago it was found necessary to move 
into much larger quarters, a building where office appliances 
can be displayed to good advantage. 

e 

At the annual meeting of the Stationers Association of 
Southern California, held at the Rodger Young Auditorium 
on Wednesday, April 24, the following officers were elected: 

President, Gerald Horton of the Horton Stationery Co., 
Burbank; secretary and treasurer (re-elected) R. A. Thomas; 
directors: George Gilfillan, A. C. Vroman, Inc., Pasadena; 
George Hatten, Eaton Paper Co., Los Angeles; Herman Hird- 
ler, Industrial Stationery & Printing Co., Huntington Park; 








Hundreds of millions of seamless Sysiitle 


“live rubber’ bands are sold every year 





by leading stationers because they are 





superior in quality and are 








sold only through dealers! 








Lous Melind Co. 


a tid Vom — 3524 North Clark Street 
DALLAS......csssneee 714 North St. Paul Street 
LOS ANGELES. ..osueees ss 5254 Alhambra Avenue SINCE 1893 
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Biclmelilia atel tt 
‘for big profits 


a. INDIANA 


UNDER-COUNTER 
wna CASH DRAWERS 


NO STOCK TO CARRY 









MODEL V-1 


24 HOUR 

$29.50 SHIPMENTS 
FULL DEALER 

DISCOUNT 


NO COMPARABLE 
PRODUCT AVAILABLE 


A sample of one model is all 
that is necessary to show Indi- 
ana’s high quality, workmanship 
and practicability. 


When you display one of these Cash Drawers — they sell 
themselves. A high quality product of Indiana hardwoods — 
smooth finish inside and out. Quiet roller mechanism — warning 
gong rings when drawer opens. High-grade disc tumbler lock. 


Write for details 


INDIANA CASH DRAWER CO. 
P.O. BOX 236-E 





Shelbyville, Indiana 





Your Room Space 


is 
CEILING HIGH 


when you use 


Adjusto- 
Deck 


BRACKET 
SHELVING 


Revolutionary 


New & Better 





Will carry tremendous [ 
loads 
. © 
Expands storage space upward. 2-sided bracket shelving adjusts to any 
depth or width, clear to ceiling. Installs without special tools. Uprights 


take rugged hold of ceiling & floor without bolting or threading of pipe. 
Costs 30% less than steel shelving. Saves on freight rates. Standard pipe 


& plywood may be bought locally to suit needs. Depths 26” to 96”. Widths 
48” to 96” 


Without shelving, ADJUSTO-DECK also makes perfect Hanging Racks. 
Write Today for Full Information 
WALTER HAERTEL CO. 


2840 FOURTH AVENUE, SOUTH 
MINNEAPOLIS 8, MINN. 











OA-—7 /57 





NEW 
IDEA 

BY 

GENERAL LOOSE LEAF 


“picture window’ 
label holder 





we EASIER TO READ — NO SQUINTING AT SMALL FIGURES 

% EASIER TO INSERT — SLIPS IN AND OUT WITHOUT EFFORT 

we EASIER 10 CHANGE — NO METAL PARTS TO GET IN THE WAY 

we EASIER 10 WRITE ON — UP TO 3 SQUARE INCHES OF WRITING AREA 
w EASIER TO SELL — IMMEDIATE CONSUMER ACCEPTANCE 





Costs no more than “OLD FASHIONED PEEP HOLE"’ label holders. 
Pat Available on both metal hinge and fabric hinge ring binders 
Pend Write for price list and descriptive folder. 


ANOTHER QUALITY PRODUCT WITH AN IDEA BY GENERAL LOOSE LEAF 





xk ° . 
eneral loose leaf bindery co., inc. 


720 SOUTH DEARBORN STREET 


COMPLETE LINE OF CHICAGO 5, ILLINOIS 


POST BINDERS RING BINDERS STORAGE BINDERS CATALOG COVERS 


GIANT - NEW 
1957 


ALVIN CATALOG 


84 PAGES of the most 
complete line of... 


e Drawing Sets e Drafting Materials 
e Drafting Instruments «Drawing Equipment 
e Designing Aids e Measuring Devices 














This new, fully illustrated catalog 
is chock full of practical merchan- 
dise for engineers, draftsmen, ar- 
chitects, designers, students, etc. 
ALVIN MECHANICAL 
LEAD HOLDERS <i re 2 
vents load from seine i 
: a colt <7 eee 
+ Me or = E- eight ATTRACTIVE 


rubber, only 
1/3 a TRADE DISCOUNTS 


<ALVIN=> p 
ne as efore you buy 


See ALVIN CATALOG! Send Today! 


ALVIN & COMPANY INC. Windsor, Connecticut 
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A STAND FOR EVERY PURPOSE 
Proven Values-Budget Priced 


TOPPER 


BRAND 
No. 395 





© Top size 16" x 18", height 26!/," or 30" 


Available with casters 


Sturdily constructed 
© Gray, green, chrome, brown, red, blue 


One hundred and one uses 


Write for Complete Details 


nom ee eGR ¢o. 


308 SOUTH FOURTH ST. 





ST. LOUIS 2, MO. 











Safe i in Fire “Parfoct.” 





See it at 
Booth 247 


N.0.F.A. 
Convention 
New Orleans 











MURPHY 


MANUFACTURING CO. 128 E. MAIN ST. 


SUSSIBLARY OF THE MURPHY CLEVATOR CO. bOUISVIEES 3, EV. 











ARD mini-space 
FOLDING TABLES 


Sturdy, dependable, made of finest ma- 
terials. Self-locking steel legs in aluminum- 
like finish, stainless steel moldings, 2” 
wood rim for added strength. Fold to 3” 
height for quick, easy stacking. 


LOOK AT THESE LOW LIST PRICES! 


N R30F t 6” x 30” x 30%. Genuine 
Formica top, eact : . $65.90 
f rn tt nite Presdwood tor 
$39.90 

836F 6” x 36” x 30” Genuine Forr 
top $75.00 
No. 836M. Same, Ma te Presdwood top $47.90 


ARD No. 327 END TABLE 
me and we balanced. Continuous chrom 
plated stee| tubing, Formica top and shelf $ 
high overall. List eact a ace $24.50 


We sell thru Dealers only. Send for catalog. 


LOOK TO ARD 


chairs 


ers, tabdies INGE 
terns, showcase speci 
tures, etc. Quality prod- 
ucts at lowest prices! 





ARD LECTERNS 


MANUFACTURING CO., 


13 VINE STREET —_ —_ 





EVANSVILLE, INDIANA 











FOAM RUBBER 
CHAIR CUSHIONS 


DeLuxe 


EXECUTIVE 


STYLE 


IN THREE 
SIZES 


Cevered with velour—fibre and velour—also corduroy and fibre in 2” 


thickness with boxed edges. 


“Parfoct” 





“Softacat” 


FOAM RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot 
weather. 


Filled with new live rub- 
ber having thousands of 
air cells that breathe with 
every move. 


Colors: Brown, Green. 
Sizes: 17” x 18°15" x 
17" —141/," x 151". 


STOOL CUSHIONS 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12”, 13”, 14”, 15” Diameter 
Write for New Iliustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET 


PHILADELPHIA 35, PENNA. 
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Gerald Horton, Horton Stationery Co., Burbank; William 
Lindsay, West Coast Stationery & Printing Co., Los Angeles; 
Walter McNevin, Stationers’ Corp., Los Angeles; Carl Teele, 
Burbank Stationers, Burbank; Vern Vallet, Southern California 
Stationers, Los Angeles; Mrs. Ruth Waters, Campbell’s Book 
Store, Westwood; George Grady, Woodall, Inc., El Monte; 
Ralph Alexander, Alexander Stationers, Hollywood; Charles 
Evans, Sanford Ink Co., Los Angeles; and R. A. Thomas, Sta- 
tioners Association of Southern California, Los Angeles. 


Go? ff 
SV tce/ GREET MODERN 








Bill Smith Heads Okiahoma Dealers 

rhe spring meeting of the Oklahoma Office Machine Deal- 
ers Association was concluded in Oklahoma City May 11, with 
the election of Bill Smith, co-owner of the Fay Young Electric 
[Typewriter Co., Tulsa, as president of the association. 

Mr. Smith was also unanimously selected to serve his sec- 
ond term as a director from Oklahoma to the National Office 
Machine Dealers Association. He will attend the national con- 
vention of the association in Pittsburgh, Pa. 

Other officers elected for the Oklahoma association include 
Carroll B. Bays, Capitol Hill Typewriter Co., Oklahoma City, 
vice-president, and James D. Bushman, Capitol Typewriter 
Co., Oklahoma City, secretary-treasurer. 


Ol’ Doc Stork 


Jeffery John Rebholz, 6 pounds and 9 ounces, arrived April 
2 as the first child of George and Janet Rebholz. George is 
idministrative assistant at the Northern States Envelope Co., 
St. Paul, Minn 





Irving M. and Anna Levy of Art Steel Co., Inc., are the 
proud grandparents of David Jonathan Levy born April 25 to 
Alan J. and Esther Levy. 













URABLE STEEL OFFICE EQUIPMENT 
IMPROVED LINE - FIRST IN THE LOW PRICED FIELD 


PRIME STEEL * ELECTRICALLY WELDED * NYLON ROLLERS * COMPRESSOR FOLLOW BLOCKS 
ALUMINUM PULLS ¢ PERMANIZED BAKED ENAMEL FINISH 













=== ~| FAST SELLING! 

a SPACE SAVER! 
/MODERN ISLAND BASE 

| SALESMAN’S DESK 


| ia Linoleum top (40”x2512”) 
eed Desert sage, 
mist green, grey 





EXECUTIVE STEEL DESKS 
& SECTIONAL DESKS 
FILING CABINETS 
BOOKCASES eee 
SECTIONAL BOOKCASES “! NEW! PRICED TO SELL! 
ROLLER FILES EXECUTIVE CONFERENCE DESK TOP VALUE! § 


TELEPHONE CABINETS Desert sume, SO Green, Bray a Toe seulem 
SPECIALTY CABINETS 1 ECUTINE DEK Te 
esert sage, 
mist green, grey 



























TERRIFIC BUY! 
MODERN SALES DESK 
OVERHANG TOP 


Linoleum top (53”x2542”) IN P 
Desert sage, mist green, grey 


WRITE FOR ILLUSTRATED CATALOG #437 AND DEALER PRICE LIST. 


URABLE METAL PRODUCTS co. 








i 
sell 


















38-42 REVIEW AVE., LONG ISLAND CITY 1, N-Y.- RA 9-3580 
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Behind the Eight Ball?... Not if you 





290 


Send for 
information 
on our 

complete line 


select your Marking Devices from 
' if “THE CROWN LINE”... 






The Finest Made Today! 















as 
R. A. STEWART AND COMPANY, INC. 
80 Duane Street - New York 7, New York 








Canadian News 


Our Industry Across the Border 
By Special Correspondence 


Fred Leaver, Manley’ Ltd., Sarnia, Ont. has acquired the 
presidency of the Stationery & Office Equipment Guild of 
Western Ontario for a second year. Other officers elected: 
vice-presidents, George Stephenson, Dominion Office Supply 
Ltd., Windsor, and Jack Hay, Hay Stationery Ltd., London; 
secretary-treasurer, William Craig, Benham’s Book Store, 
Parkhill; directors, Tom MacMillan, Exeter; Len Dorans, St. 
Thomas; B. Carr, Ingersoll. 

Guest speaker at the group’s spring meeting was Dr. A. B. 
Lucas, London, Ont. superintendent of schools. He detailed 
the manner in which a school system affects a stationery and 
office supply dealer. He said an ever-growing demand for 
school services is creating an increasing need for the supplies 
and services the dealer provides. He urged the industry as a 
whole “to return from time to time the manpower that is often 
recruited from the teaching profession. This is vital if the eco- 
nomic and educational balance necessary for continued nation- 
al well-being is to be preserved,” he asserted 

. 

Donaldson’s Stationers, Halifax, N. S., is now located in 
larger premises on Gottingen St. The move permits broadening 
of sales and stock phases of the business. 

° 


L. E. Waterman Pen Co., Ltd., Montreal, in its first con- 
solidated statement since acquiring full ownership of Water- 
man companies in U.S. and England, reported net earning of 
$126,000 for the fiscal year ended Jan. 31. The company re- 
acquired full ownership of the U.S. and British subsidiaries 
late last year in a share trade transaction with Gruen Indus- 
tries. 

° 


Stationery & Office Equipment Guild Club of Toronto has 








STORAGE CABINET 
No. 3678-S 


with adjustable shelves, finished 
in baked-on olive green or office 
gray enamels with lock in handle 
insulated doors. Shipped one per 
carton, K.D. 
36"W x 18” x 78"H 
Weight 150 Ibs. 
MANY OTHER SIZES O! 

CABINETS AND SHELVING 


Corner Posts, 11 Gauge or 13 
Gauge 7°3” high...8’3” high... 
9’3” high punched on 1” 
Finished in Baked-on olive green 
or office gray enamel. 





THREE TOP SPECIALTIES 
of Superb Quality 
STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


centers. 





TYPEWRITER TABLE 


Size 2644"H x 16”D x 22°W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 
»” rubber casters. Shipped K. D. one per 


carton Weight 30 Ib. 
List Price $15.00 


MIDWEST 


METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 
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elected the following new slate of officers: Chairman, Terry "Sell the Line that Sells itself’’ 


Birrell, Walter Dickinson & Co., Ltd.: vice-chairman, Frank 


Dyon, Dennison Mfg. Co. of Canada, Ltd.; secretaries, Verdun 
Fodd, Brown Brothers, Ltd., and Harold Weston, Grand & 
Toy Ltd.; treasurers, Tom Hendry, Grand & Toy, Ltd., and 


Jack Gregg, Newsome & Gilbert, Ltd.; convenors, Ted Ka- 


niewski, Minnesota Mining & Mfg. Co. Ltd., Martin Strom, Po rtable 
Maple Leaf Press, Pat Parland, Dye & Durham, Ltd., Keith e 
MacDonald, Eagle Pencil Co., Ltd., and Al Poole, James A. Bu etin Boar Ss an C a r 
Cook & Son, Ltd = 
oo or . hn 2s Se oe a 


Brownlee Office Outfitters, Ltd., Vancouver, have redesigned 
the main floor of their store to facilitate customer selection THE COMPLETE AND 


of office furniture. Eight unique office design settings have ACCEPTED LINE FOR 


been created so that the buyer can secure package deals. 


Each setting is separated by a black, iron-wrought frame 
which displays a complete color scheme in leather squares. A ¢ 'y) ) € por” | 
staff of 24 t * dec : rer fi 


issists buyers’ decisions. Firm now offers over five 





floors of furniture, representing everything from smallest 
utility desk to impressive executive suite. John Brownlee is : iS U A Lid 7Al i N 
president: Fred O. Farnsworth, manager of typewriter division; or 
Laurie Metcalfe, manager of the furniture division. 4 ——— "he 3 AT oi, 
« : x Tr ~ = N 
The board of directors of Eberhard Faber Pencil Co. of 
Canada, Ltd., meeting in Montreal, elected George B. Chis- 


holm as vice-president in charge of sales, and Leonard J. Har- 
bour as vice-president of manufacturing. Announcement was 
made by Louis M. Brown, president. Mr. Chisholm joined 
Eberhard Faber in 1954 as sales manager with headquarters 
in Toronto. Previously he was in sales for Dennison Mfg. Co. 
of Canada, Ltd. Mr. Harbour joined the pencil company in 
1951 as plant superintendent, a post he has since held. He has 
been associated with Canadian industry for nearly 30 years, 
holding managerial positions with several Montreal companies. 
Eberhard Faber’s Canadian plant is located at Acton Vale, 


Que 





Write Today for Dealer Catalog 
E.W.A.ROWLES CO. 


Manufacturers of School Equipment 
116 N. Hickory St. + Arlington Heights, Hlinois 






. 
Haskel nc., has appointed John F. Beveridge to represent 


PE OE og? GGG eeeeeee 
. -HARDWARE CORP. Dept. OA-7 

[a] WESTERN AVE. at 22nd PLACE, CHICAGO 8, ILL. 
, Gentlemen 

a Please RU: RUSH my 3 free guides to getting 125% more live 


@ selling space. I want to display more lines still keep s 
& all my merchandise in easy “buying-reach” of customers. 8 











@ Nome 
B Position 
@ Firm Name 
@ Address 
City 

























FOUR UNITS, EA. NET 


120°" 


One un 


SL Oj — ‘cock 12533 py using ao ae 


KING SIZE ECON-O-FLEX 71KS 


THE BEST VALUE...THE FINEST QUALITY 
--e AT THE LOWEST PRICE ANYWHERE! 


All 24 shelves are fully adjustable. All 30-inch 






Spacemaster accessories can be used inter- 
changeably for — changeovers. 






Complete with ubula steei lee ° 
2 apes lig © 40—nighet: 9 HARDWARE CORP 
ie? ¢ Mt mieniid “dies VISIT OUR NEW YORK SHOWR 
a Rea Ie 
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Timely Advice ...... 
watch the days go by with a 
STARK CALENDAR 





* EASY TO READ 
EASY TO USE 


STARK e*eee 
a quality line of stands and pads featuring all popular styles 
st sizes. Calendar pads are lithographed on high-grade bond 
paper of UNMATCHED WHITENESS with the date in red 
and the monthly calendar in black. Fast 2-color lithograph 
printing enables us to give you the best in quality and prompt 
service. 


write or phone for complete details 


“IN CALENDARS THE QUALITY MARK IS STARK” 


STARK CALENDARS éxcorporated 


100-112 BISSELL ST. * PHONE 22% + JOLIET, ILL. 











STRENGTH » COMFORT + QUIET 





t 
FOLDING CHAIRS 


Stronger . . . more comfortable . . . quieter... 
because they are engineered by precision tool 
makers. Attractive . . . choice of six decorator 
colors and gold-bronze, copper and brushed 
chrome finishes; steel, plywood, padded and 
spring cushion seats. 





Write today for Special Dealer Proposal. 


ine 
bi |! DIVISION 


J.& J. TOOL & MACHINE 


COMPANY 
9505 S. PRAIRIE AVENUE, CHICAGO 28, ILL. 
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it in Manitoba, Saskatchewan, Alberta and British Columbia. 
Formerly with Carter’s Ink Co. of Canada, Ltd., Montreal, he 
has been in the office equipment field since 1945. He makes 
his headquarters in Vancouver. 

. 


Stainton Bros., Ltd. has joined with Stainton & Evis Ltd., 
Toronto. Officers of the reorganized firm are: President, Rich- 
ard H. Stainton; vice-presidents, John K. Stainton and Edward 
| Evis; treasurer, Donald E. Stainton. 

e 

H. W. Jarand has been named advertising and sales pro- 
| motion manager of the Royal Typewriter Co., Ltd., with head- 
quarters in Montreal. Company recently introduced its new 
| Twin-Pak typewriter ribbon unit in Canada. 

* 

Vertical Records Co., Toronto, has appointed Viscard Sys- 
tems (Chicago) as its distributor in the Chicago area of Vis- 
card systems and equipment. 


. 

Western Smallwares & Stationery, Ltd., Winnipeg, is plan- 
ning construction of new warehouse and offices at St. James, 
| Man. It will be a modern one-story building providing some 
| 28,000 sq. ft. of space. 


. Se 


John C. Preston, Ltd., Montreal dealers and office design 
| consultants, has moved to new headquarters on Alexander St. 
in that city. 
| Royal Metal Again Makes Folding Chairs 

Royal Metal Manufacturing Co., whose founder designed 
| the first metal folding chair 50 years ago, has returned to the 
| production of tubular steel folding chairs and upholstered 
folding chairs. This line was discontinued in 1949. 

Pressure from Royal Metal’s old folding chair customers, 
the increase in school and church construction and expansion 
of Royal’s manufacturing facilities inspired the company to 
re-enter the folding chair market, J. K. Salomon, president, 
explained. Seven new models are in the current Royal folding 
chair line. 


Bagley Stationery Co. in New Quarters 

Bagley Stationery Co., Inc., on May 6 took occupancy of 
new quarters at 1927 W. Pembroke Ave., in Hampton, Va. 
The mailing address of the firm, however, is still Post Office 
Box 802, Newport News, Va. 


Houston Firm Opens Branch Store 

Bert Beakoff, an official of the Jay Typewriter Co., Hous- 
ton, Tex., has announced the opening of a branch store at 303 
Main St.—EEG 


Darling Increases Manufacturing Space... 


SS3EE 62429 BOs 
Sasee Oeetad * 





Mayor Emma Smith of Bronson, Mich., congratulates Trowbridge 
H. Stanley, president of L. A. Darling Co., at a ground-breaking 
| ceremony for a new two-story addition to Darling's manufacturing 
| plant in Bronson. The new addition will increase manufacturing 
| facilities to 400,000 square feet. This space will make Darling a 
leader in the functional display and merchandising equipment field, 
according to Mr. Stanley. 
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puts BRrRrIcibnNnNcwy 
into the 


office routine 




















wood desk trays 
of seasoned lumber with locked corners, 
set-in veneer bottom. Oak, walnut or ma- 
hogany finishes. Each tray individually 
boxed. Also in extra deep size. 


wood card files 


of seasoned wood with securely fastened 
clinch hinges. Oak, walnut or mahogany 
finishes. All sizes individually boxed. 


write today for catalog and prices on our complete line of filing accessories in wood, metal, paper 


ed es MANUFACTURING COMPANY 
q 2931 Wentworth Ave. Chicago 16, Ill. 











New Model, Special Low-Priced 
Wood Junior Executive Desk 


—OAK—WALNUT—MAHOGANY— 
Q Fast Soller in the Office Furniture Fiold! 


No. 6024-1! 
High Quality 
Top Size — 60” x 32” 
14,” thick with square modern 
edge. 


Overhang on 3 sides approxi- 
mately 7”. Base —— 46” x 24”. 
Adjustable height. Lock on cen- 
ter drawer. 


Write for Literature & New May Is? Price 


i i - List Complete Li f 
List Price only $107 af: DESKS TABLES — COSTUMERS 


D ‘@)». ® including Formica-topped Line 


manufacturing company 
220 Institute Place ¢ Chicago 10, Illinois 
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SEMCO’S 


ALL-STEEL 
ADJUSTABLE DROP-LEAF TYPING STAND 
Now you can offer the finest drop-leaf typing stand 
on the market. DURABLE, STURDY, with MODERN 
DESIGN, ‘the SEMCO Adjustable Typing Stand will 
build business for you wherever it is shown. 


Offering a positive-locking, trouble-free adjustable 
unit, this stand will accommodate any standard 


manual or electric typewriter. Also excellent for 
many types of office machines. 


, he ec a errs for you WITH Bik? 


ee Lite zraturel 


SEMCO. SALES PINELLAS INT. Pkeron: 


ST. PETERSBURG, FLORIDA 


BOOKKEEPING MACHINES 


Burrough — National 
Remington —_ Sunstrand 
ADDRESSOGRAPHS 
GRAPHOTYPES 
CALCULATORS 


BRANDT COIN MACHINES 
KARDEX CABINETS 


Top prices paid for late machines. Please 


submit complete details when writing. 


BOOKKEEPING MACHINES INC. 





434 Broadway — Dept. OA — N.Y. 13, N.Y. WA 5-1459 
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Loose Leaf Binders ... made better by Cesco 


Since 1900...the “Quality” line 


When your customers want the very best... 
nothing matches the superb quality, the ex- 
pert craftsmanship that goes into every Cesco 
binder. . . A complete line of Ring, Prong, 
Post and Transfer binders. . . Visible binders 
and forms. . . Catalog and Advertising covers 

. Multi-Rite Pegboard Accounting Systems. 


WRITE FOR FREE CATALOG SECTIONS 
THE C. E. SHEPPARD CO. 


Est. 1909 


44-07 Twenty-First St., Long Island City 1, N. Y. 


Toye 











OFFICE FURNITURE 
Reaps Kingly Profits 






In constant demand 
and fit for a king... 
attractive, smart 
Royal Office Furniture. 


CLipet > 


ROYAL METAL 
MANUFACTURING CO. 
Dept. 3-H, 175 N. Michigan Ave., Chicago 1, Ill 
Dealers and Showrooms Coast to Coast 
sptao | Y«| Model 1242 


ed, Galt, O 








Upholstered Furniture of 
Distinction For Offices, 
Hotels, 


Write For New 
Catalog 














Institutions 










666 Lake Shore Drive 
Chicago 11, Illinois 
Factories: Chicago, Grand Rapids 





BEST SELLER— 
BEACH'S 


‘*Common Sense’”’ 


EXPENSE BOOKS 


SHOW and SELL the 
all-time sales leader in 
this field—shipped in 
handy cartons tor 


Counter Display 


Samples, Prices: 


BEACH PUBLISHING CO. 


19829 W. McNichols, Detroit 19, Mich. 
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| FAMOUS KOL STANDS 





TT i 


IN NEW DECORATOR COLORS! 


Now you can have the famous KOL quality office stands in new matched 
Decorator Colors to match or complement your office! Choose from Mist 
Green, Hammergrain Grey, Forest Green, Desert Tan or Mahogany Brown. 








@ Exclusive ““NOISESTOPPERS" for office quiet! 
@ Rich-looking baked enamel! finish! 
@ Easy-rolling, non-marking rubber casters! 





2323 ELLIS AVE. 


Tt ST. PAUL 14, MINNESOTA 





THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 


156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

19132 Commerce St. 545 Mission St. 


AGENTS IN ALL PRINCIPAL CITIES 








Atte) ee) Ser Ve hel c 








LOOKING?...for a Better Soles 0 Opportunity? 













— 








SECURITY BRAND 
Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 
Mail Bags For Your 
Select Clientele 


weite FOR CIRCULAR 


-CAN-PROG,-. 


33 € McWHLLIAMS $T 
FOND OV LAC. WIS 
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IN GROWING PUNCH CARD AND AUTOMATION FIELDS, 
SCRIPTOMATIC ADDRESSING AND DATA WRITING SYSTEM OFFERS: 
INCOME—High potential as independent agent. 

DIGNITY—You sell at Top Level. You sell a “system.” 

HIGH VOLUME— You sell from a complete line that meets the needs 
of an “exploding” market. 

REPEAT SALES— You build a continuous supply business exclusively 
with volume users. 

STABILITY—You are backed by a factory established since 1900. 
Full warranties and field support behind every Scriptomatic installation. 
COMPETITIVE "EDGE" —Scriptomatic uses punch cords for masters. } 
Saves on list handling and master costs. 


Several exclusive franchise areas opening for qualified men or organizotions. 
Write, in confidence, stating background which should include addressing 


machine experience 
® SCRIPTOMATIC, INC. 
304 N. Eleventh Street 
Philadelphia 7, Pa. J 
700 








i | 





WIRE OR PHONE | 
= Fixture > Ca . 
E 3-1654 FRANKFORT, KY. 








LARGE QUANTITIES 


OF USED OFFICE FURNITURE 
AVAILABLE TO DEALERS 
Write, call or come with your truck 
* 

ALSO LARGE INVENTORY 
OF NEW FURNITURE 
* 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 
WAREHOUSE 85 South St. New York City 
BOwling Green 9-8231 

















DESK PROS ee WO Tac dc ceeee 
end ACCESSORIES 
INCREASED PRODUCTION 
Our new factory and in- : 
CHAIR CUSHIONS creased facilities pro- =: 


vide better service on 
Desk Pads, Cushions, 
and Acetate Products. 


~ 


OUR CATALOGS SHOULD BE 
IN YOUR BUYERS REFERENCE 
PRs. WRITE TO-DAY. 


CHICAGO DESK PAD CO..INC. 
1640 North Oketo Ave.- Chicago 31, III. 


NO MORE MESSY BLACK INKI 


INKLESS 
MIMEOGRAPHING 


coming your way soon with 


DIAGRAPHY 


STENCIL DUPLICATING 
COMPOUND 





ACETATE 
PRODUCTS 
















Jutstanding Product of 


THE PRINT- — bee. ae INC. 


. CHICAGO 6. IL 


Duplicating Products 


Keep Klean 
POCKET PROTECTOR 


A VERY USEFUL GIFT! Protects 
clothing against ink stains . . . wear 
and tear, pencil marks, etc. Easy to 
transfer from one pocket to another. 
A real goodwill builder! Priced from 
73%4c. Trade marks etc. can be re- 
produced. Stock colors: white, blue, 
red, brown, or yellow. An undupli- 
cated and appreciated item in 18 
| gauge, durable, heavy-weight plastic. 


KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, N.Y. 





MARKILO 
CELLULOIO PRODUCTS 







Loose-leaf envelopes, punched: card- cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes: stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markile 


902p S. Wabash Ave. Chicago $, I 
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A Complete Line of 


OFFICE COVERS and ACCESSORIES 
QO 


ig For 

; 3 Typewriters 

i Mimeograph Machines 

f Fans 

7 Adding Machines 

} Checkwriters 
Bookkeeping Machines 





/ Special Orders for Non- 
j f Standard Machines 


Also 
Work Aprons and Carry- 
alls 


DEALERS! Your trade mark, ad, store name, imprinted on any 
of these items — FREE. 


Send for illustrated brochure. 
Manufacturers’ Representatives .. . 


OFFICE COVERS COMPANY 


some territories still open. 


3526 Boulevard, 
Jersey City 7, New Jersey 


OE RTE DRE eae = 








When it comes to business forms, Con- 
solidated provides the kind of responsibility deal- 
ers enjoy: best prices, reliable deliveries, a wide 
range of standard forms, and the facilities to 
custom-print any form to the most rigid specifica- 
tions. And, it’s good to deal with a big, nationally 
known company, serving many of the most famous 
names in industry. 





Send samples for quotation. 


(REDIFIXT] Write for Catalog k 
CONSOLIDATED BUSINESS SYSTEMS, INC. 


30 VESEY STREET BArcloy 7.3687 NEW YORK 7. N Y 





s!' LEAD POINTER 


For Perfect Lead Points 
BLUNT TO HAIRLINE 


Standard Model gives you points 
up to %” long without breaking. 
Just insert lead and rotate lid. 


Preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


WRITE FOR LITERATURE AND DEALER PRICES 






Variable Taser Model 
jets You Dial the 
taper you want 







SHORT 








OR IN = RU eau ti em eee 


BETWEEN BAKER STREET, COLOMA, MICHIGAN 


Me O wysnal 


As ALuip 


INK and STAIN REMOVER 








JARDINELL CORPORATION MONTCLAIR. NEW JERSEY 
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TICKET PUNCHES 





EVERY TALLY PUNCH 


PURPOSE 







Nos. 17, 33—Notches cards, sheets, etc. No. 
17 dies not over 4%” wide, %&” deep; No. 33, 
not over 4%” deep. 

No, 2—For %-%” round holes; 1%” reach. 
No, 3, 1%” reach & No. 12, 2” reach, same 
style as No. 2. All will take 5 dies. 
Talley Punch—Registers number of punc to 
99,999. Punches 4%”, %&” or %” round hol 
special designs. Same counter available in our Nos. 
2, 3. 10, 11, 21. Write for circulars. 


THE HOGGSON & PETTIS MFG. CO., 141T Brewery St., New Haven, Conn 


























J 

electrically F.0.B. Factory 

| ise tax. 
opens 200 to Stacker optional at 

nal price. 

Write for Dealer S$, 300 letters (Prices subject to 
Literature & Prices per minute \ or eo —T 

ARNOLD MACKENZIE, INC. 
HARDBOARD FABRICATORS, INC. | 3133 Overlook Drive, Minneapolis 20, Minn. 
59 BRANCH ST * ST touts 7, MO 










































ROLLING STORE LADDERS | 


ROLLING LADDERS—Made from 
Oak or Birch 
SIDE and CEILING TYPES—with 
steel! track for mounting on shelving, 
filing cabinets or ceiling. 

A’ and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 


| Last Year This Dealer's 

| = SALES of SENTRY 
| ee SAFES EXCEEDED 
| $100 EVERY WEEK 


| | The Clarence Powers Co. of War, 
om, West Virginia, is cashing-in with 
SENTRY—the only quality-built 
small safe priced to sell in volume 
prevent rolling. Made in 1 to 13 to homesand small businesses. Why 
step heights, and 4 widths. not you? Write today for full details. 


it | | 
, | 
Send for Circulars 42-OA (Wood) & 56-OA (Steel) and Dealer Discount. | sugar? $7350 JOHN D. BRUSH & CO., INC. 


Manufactured by Standard d 545 West Ave., Rochester 11, N.Y. 


I. D. COTTERMAN “* “ajtcsco"s" “* 




















wy # 5 ibaul 


Modernize those typewriter key- 
boards with the spring-cushion type- 
writer key with the new shaped top. 


7 . 7 


ORDER TODAY! 
ADD THAT EXTRA PROFITI 


You can earn good 
commissions selling 
our complete line 


f passbooks, k 

RSM EINEM check covers, coin 
savers, and oth 

EXTRA forms to financial 


COMMISSIONS Write for Information MASTER SPEED KEYS 


with the NEW LOOK specifying make and model of typewriter 


SPEED KEY CORPORATION fo5iiy053"New vor 





order 





F e 
be 
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ADDING MACHINES 


CASH REGISTERS 
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2 sought-after lines now join forces! 
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Here is a double opportunity to 
enjoy the prestige and profits of 
products backed by Burroughs 
Corporation. Long respected M&V 
carbons and inked ribbons and 
Burroughs famous adding machines 
and cash registers now are avail- 
able from the same dealer repre- 
sentatives. Distribution of both 
of these fine lines is now integrated 
in the Burroughs Division dealer 
sales organization. 
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This means that sales support for 
dealers in either or both profit- 
proved lines will be as fine as the 
industry can offer. Direct-mail 
point-of-sale, national and trade 
advertising are to be emphasized. 
These representatives are espe- 
cially trained to help you with 
merchandising. 

Ask the man who calls on you. He 
may have offered M&V products, 
made by Mittag & Volger. He may 





have offered Burroughs adding 
machines and cash registers. He 


now can explain the stronger 
dealer support and profit advan- 
tages of this combined sales organi- 
zation. Add Burroughs machines 
or M&V supplies or both to the 
lines you can offer your customers. 
These are respected and well pro- 
moted products distributed by 
Burroughs Division Dealer Sales 
Department, Burroughs Corpora- 
tion, Detroit 32, Michigan. 


SEE US AT THE NOMDA CONVENTION—BOOTH 15 
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Microfilm Cabinets 

















Executive 
Files 






















™. To this wide, wide 
range of files... 
“Y and E” dealers now 


add the all-new 
CP ZO tile 


A file whose compartments open from the side—this is the 
latest addition to the broad line of files offered by cy 


dealers. 











The Pro-Dile provides the accessibility and convenience 
of side system filing in the protection and cleanliness of a 
closed compartment. It is ideal in locations where space is 
at a premium. 

Pro-Dile filing and finding are easier and faster, too. 
Clerks file from either side. 

The Pro-Dile and its filing companions are typical of 
the breadth of line which ., authorized dealers can 


sell in every phase of office equipment and supplies. 


The (Pp TO SSil- *Patented 


is available for both private and general office use 


in No. 642 Neutra-Tone Gray, No. 665 Driftwood Y. WMAN AND RB Mrc.©. 
Tan, and No. 669 Surf Green; letter and legal size. Al RBE 


1015 Jay Street ¢ Rochester 3, N. Y. 









EVERY FALL Your Customers 
Clamor for LOW COST Easy-to-Use 





aya Gelatin Duplicators and Supplies 


Around Labor Day the demand for Gelatin products increases 
sharply. The small fry troop back-to-school . . . business firms go back 
into action, clubs and churches reorganize and start mailing bulletins 
to members, etc. They all want duplicators and supplies and want 
them immediately! Many dealers have learned this the hard way and 
the wise dealer has complete stocks of Gelatin Duplicating products 
ready and waiting for the fall rush . . . supplies ordered in May and 
June while it is still possible to ship gelatin on a steady and 


NOW: 


HE KTOGRAPH 





To “Have ’Em When You Need 'Em” ORDER 






Gelatin Duplicators and Supplies 














The Heyer line of Gelatin Duplicating products . . . the most complete on the market 
and famous for quality and performance since 1903 . . . is ready for immediate 
shipment. Hektographs, Ideal Duplicators, Jr. Efficiency Duplicators, Efficiency Roll 
Duplicators, Films and Rolls for all duplicators, Refill Composition and copy prepara- 
tion supplies are all basic items in your store that bring big returns when displayed 
and promoted. You'll need them as sure as Labor Day is coming . . . so wire, phone 
or air mail your order at once. 





BECAUSE! Gelatin Products Can’t Ride in HOT TRUCKS 


During the hotter months of July, August and September shipments of gelatin duplicators 
_and supplies are often purposely delayed to avoid exposure to excessive heat in transit. 


BUT...They Stay Safe and COOL IN YOUR STORE 


Stored in their cartons in a cool section of your stockroom or basement, Gelatin Duplicators and 


Aes 
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Supplies keep perfectly and ready for sale all summer long. And . . . they’‘Il be there when the 
big fall sales start coming. 


ORDER Gelatin Duplicators and Supplies TODAY ¢ 





THE yA CORPORATION 


1852 SOUTH KOSTNER AVE. CHICAGO 232, 

















